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Co-operative Drive for Home Building Gets Results 


When a city of a little less than 20,000 popula- 
tion sets as its goal the building of 250 new houses 
ina year, and actually builds 241, it is worth while 
to inquire how this result was accomplished. The 
record just stated was achieved last year. This 
year the program contemplates the building of 300 
new homes, and 90 of these are already under con- 
struction. 

The city referred > 
to is Michigan City, — 
Ind., which, as al- 
most every one 
knows, is a thriving 
industrial commu- 
nity on the southern 
shore of Lake Mich- 
igan, near the line 
hetween Michigan 
and Indiana. 

The natural con- 
clusion of any one 
familiar with such 
matters, upon hear- 
ing of what this town 
has accomplished in 
the way of home 
building, would be 
that some person or 
persons had got busy, 
stirred up local in- 
terest, and enlisted 











We mean just that! You in- 
tend to have a home some day 
—why not have it now? If it’s a 
matter of money, we'll give you 
the most substantial kind of help 
and show you how to buy or 
plan and build to great advan- 
tage. 








Put Your Heart and Money 
In A Home! 


“Own Your Own Home” 


‘‘Put Your Heart and Money in a Home!’’ 


CHAMBER OF COMMERCE 1 


cians, dealers in plumbing supplies, building and 
loan associations, and business men in various 
other lines who desired to see home building pro- 
ceed on a large seale, both because it meant busi- 
ness for them and because it made a better town. 
After the fund for this year’s publicity had been 
secured, a series of eighteen advertisements was 
prepared and their 
publication, in both 
of the local daily 
newspapers, was be- 
gun. This campaign 
is now in full blast. 
In addition to the 
display ads, the 
newspapers are co- 
operating by run- 
ning news items and 
editorials concerning 
the progress of the 
campaign. All ad- 
vertisements incor- 
porate the slogan, 
‘Put Your Heart 
and Money ina 
Home.’’ <A_ typical 
advertisement of the 
series is reproduced 
on this page, consid- 
erably reduced, the 
actual space used in 











For the next three weeks, every 
day in this paper, there will ap- 
pear advertisements and infor- 
mative articles on this subject. 
Read every one of them, for they 
will show you how to save money 
in acquiring a home. In the mean- 
time, talk it over with her! 











the codperation of 


the newspapers be- 








the business men in 
various lines in putting over a vigorous campaign. 
This assumption would be well founded in the pres- 
ent instance, for that is exactly what happened. 
3acked by the local Chamber of Commerce, an 
aggressive advertising campaign was launched, fi- 
nanced by contributions in varying amounts se- 
cured by soliciting all of the concerns engaged in 
lines of business that profit directly or indirectly 
thru new construction work. The contributors to 
this fund included lumber dealers, contractors, 
hardware dealers, real estate men, banks, electri- 


ing three columns 
wide by six inches deep. The advertisements ap- 
pear over the signature of the Chamber of Com- 
merce. The appeal is varied in each ‘‘ad.”’ 

Now comes the most interesting part of the story, 
showing how the advertising campaign hooks up 
with the contributing firms and brings them direct 
results. When prospective home builders whose 
interest has been aroused by the advertisements 
come or send to the Chamber of Commerce head- 
quarters for further information they are requested 

(Concluded on page 60) 
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America Will Use Her Waterways for Transportation 


XPLORATION OF THE INTERIOR of the American continent 
was owing principally to the existence of numerous lakes and 
rivers. The Indians and the French explorers habitually used 

these waterways in traversing the Mississippi Valley region in all 
directions; and before the coming of the whites the native red men 
knew and used numerous “portages” where by carrying their light 
‘anoes for short distances they could pass from the headwaters of 
one stream to another and from one drainage basin to another. 
Beginning in this way, water transportation became and continued 
until long after the railroads were in existence to be an important 
factor in handling the freight and determining the industrial de- 
Yelopment of the United States. Most of the country’s largest 
industrial centers owe their commercial supremacy to locations on 

es and rivers. : 

Water transportation finally succumbed, however, in competition 
with the railroads; and a generation that can not recall the part 


that water has played in American development may not be able to 
visualize the part that it must play when the present population is 
doubled or trebled. The United States today has several agencies 
of transportation, each in a measure competing with the others 
but all together serving to carry the nation’s goods between pro- 
ducers and consumers. No method of transport ever used in the 
history of mankind has been wholly abandoned; the most crude 
still has a place to fill where special conditions make it the only 
or the most practicable method. This is the history of all the means 
and agencies that man has used in struggling forward. 

At a time when railroads were unknown the wisest American 
statesmen urged the development of public roads to connect with 
the river ways; but the advent of the locomotive stopped highway 
building, and “good roads” as now understood owe their existence 
to the invention of the gasoline-operated vehicle. The electric rail- 
way, which for a time caused some anxiety to the steam roads, has in 
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turn been threatened by the automobile; and the autobus today is a 
strong and determined rival for passenger patronage both within 
and between urban centers. But despite the marvelous develop- 
ments and inventions of agencies of transport, no single one has 
been able to oust all the others. Each finds a place and conditions 
to which it is better adapted than is any other. 

There never has been a time since the Indians, the coureur de 
bois and the missionaries in their frail canoes threaded regions 
otherwise inaccessible when American waterways have not been 
used as highways of traffic. Small tho their present use for this 
purpose may appear to the average citizen, the conviction is forced 
upon thoughtful men that the growing needs of the country for 
cheap and adequate transportation require such a development of 
river and lake facilities as shall restore water transport to an im- 
portant place in the nation’s system of transportation. To some 
extent such a development will mean and ought to mean competition 
with other agencies; but water, like existing agencies, will supple- 
ment and complement other means of transport rather than sup- 
plant them. It is to the public interest that a sane attitude toward 
water transportation shall be maintained, and that sound proposals 
made with a view to coérdinating all available and practicable 
means of transport, including waterways, shall have intelligent 
approval and sympathetic support. 





Restricted Immigration Becomes a Fact 


ARELY HAS INTELLIGENT PUBLIC SENTIMENT in the 
United States been more nearly unanimous than in support of 
restricted immigration. But the bill passed by both houses of 

Congress by: large majorities and signed by the President does not 
please everybody. It did not please the President; but he recog- 
nized the need of a comprehensive immigration law and he was in 
full accord with the provisions of the bill in general. 

Viewed from the standpoint of earlier periods of United States 
history, the new law marks a radical change in national policy. 
Most of the objections to this change will come from nationals who 
have most flagrantly violated the hospitality extended to them by a 
generous people; for it goes without saying that if aliens had quick- 
ly adopted the language and customs of this country there would 
have been no such radical change in the American attitude toward 
them as has come about. The theory of the new legislation is that 
aliens shall be so far reduced in numbers as to be readily assim- 
ilable. 

It is an anomalous condition in the United States under which 
millions of persons, hundreds of thousands of whom are citizens, 
are ignorant of the language and the literature of the country. 
Respect for law, not to say understanding of the principles of free 
government, can hardly be expected from persons thus isolated 
from the influences designed to inspire love of country and respect 
for its institutions. The fact is that alien influences have in some of 
the great industrial centers been stronger than those purely Amer- 
ican; and these centers, instead of Americanizing the immigrants, 
have been denationalized by them. Perhaps the most striking evi- 
dence of these influences is seen in the growth of paternalism in 
government. 

Cutting off of immigrant labor supply may necessitate adjust- 
ments and force the adoption of expedients hitherto unnecessary; 
in some industries even causing inconvenience and loss. But the 
prevalent belief is that such cases will be few in number and such 
conditions only temporary. In fact, industrial leaders have known 
for some years that further restriction upon immigration was in- 
evitable, and the gradual shutting out of the flood of aliens has 
served to lessen the need of radical adjustments in industry. 

Many influences are at work in the United States to fill any 
scarcity of labor created by the new law. One that is often over- 
looked is the improvement in sanitation and the consequent ex- 
tending of life and the period of productiveness of the average 
person. Another is the invention of labor-saving machines and 
methods. These forces have been working for years, and they may 
be expected to gain impetus thru the stimulus of necessity. The 
bringing in annually of hundreds of thousands of persons utterly 
ignorant of sanitary laws has alone served to check progress in 
disease prevention merely by complicating the problem and in- 
creasing its magnitude. 

For many decades numerous questions related to domestic and 
international affairs have been injected into American politics to 
the detriment of civic conditions; and the presence of large un- 
assimilated alien groups, especially in the larger cities, has greatly 
aggravated situations that would be bad enough under any circum- 
stances. There are opportunities for vast improvements in the con- 
duct of civic affairs, and the elimination of influences that compli- 
cate municipal politics ought to open the way for rapid advance- 
ment in that direction. 

Without in the least minimizing the significance of the provi- 





sions of the new immigration law as they affect industry on the 
productive side, it may be asserted that there is, as suggested jp 
the foregoing comment, much in the law to encourage industry, 
Given freedom to develop in purely American fashion, the people 
of the United States ought to show themselves capable of keeping 
governmental activities within proper bounds while adapting them 
to the needs of a freedom-loving and independent citizenship, [|p 
any final analysis and consideration of the immigration question its 
political and social implications must be kept uttermost, because 
what every sane American most desires is the right to live an jp. 
dependent and healthy life. 





Small Dimension Still in Foreground 


EFERENCE HAS BEEN MADE FROM time to time to the 
frequency with which the subject of small dimension manv- 
facture thrusts itself upon the attention of the lumber induys- 

try. Interest in its various phases is being shown by producers, 
distributers and users independently and to some extent in colla- 
boration. As discussion proceeds the necessity for codperation bhe- 
comes more and more manifest, for there are problems to be solved 
that require complete understanding between producers and users 
and perhaps concession and compromise on the part of each group. 

Occasion is here taken to direct attention to a paper read by 
David G. White, of Columbus, Ohio, sales manager of the American 
Column & Lumber Co., before the manufacturers of fixtures, which 
is printed in part on page 64. Mr. White’s experience at the 
Forest Products Laboratory in making special investigations of 
manufacturing problems and his connection with the Hardwood 
Manufacturers’ Institute has specially qualified him to discuss 
problems connected with the production and use of small dimension, 
and what he has to say about its use by fixture manufacturers is 
especially interesting for the reason that that branch of the con- 
suming industry constitutes an important market for lumber. 

Another discussion of small dimension problems appears on page 
30, the contribution being by the manager of a concern that spe- 
cializes in the purchase and distribution of small dimension. That 
concern’s experience as set forth by the writer illustrates the need 
of better understanding of the stumbling blocks that hinder the de- 
velopment of the markets for small dimension. 

While it is quite human for each branch of the industry to feel 
that another is the real stumbling block, yet the obstacles in the 
way are no more numerous nor difficult than many that have been 
overcome by lumbermen in the ordinary channels of trade. If the 
manufacturer feels that the consumer is not duly appreciative of 
the savings effected for him it may be said that the user sometimes 
feels that the producer does not always take into account the re- 
quirements peculiar to the consuming trade. It is only by such an 
interchange of views as is now going on that the manufacture and 
use of small dimension can be established as regular practices in 
the lumber industry. A careful reading of the two articles referred 
to, therefore, can not fail to be helpful. 





A Study in Industrial Relations 


ECENTLY THE WRIT&R HAD OCCASION to visit a large 
lumber manufacturing plant, not an uncommon experience, 
but there was something particularly interesting about this 

organization. Spending several days observing the various woods 
and mill operations he was struck by the fine spirit of loyalty to 
the ideals of the organization everywhere apparent, and of per- 
sonal regard—one might almost say devotion—to the man occupy- 
ing the position of general manager. Men in all grades of employ- 
ment were eager to tell what a fine company they were working 
for; and, of course, to most of them “the company” meant the res! 
dent general manager. It is not to be wondered at that this com- 
pany never has any labor troubles, that its plant is always amply 
manned with high grade workmen, and that the highest standards 
of production, both as regards quantity and quality of output, are 
consistently maintained. 

Would it not perhaps be a profitable exercise for every employer; 
whether having on his payroll a thousand or only a half-dozen met, 
to ask himself whether his employees are proud of their connection 
and would rather be working for him than for anyone else in the 
same line? Unless the answer is in the affirmative, both employe? 
and employee are losers. 

A man’s time, muscle, and to some extent his brain power, call 
be bought at a stated wage, but enthusiasm in his task, intelligent 
codperation with the employer in the things he is trying to accom 
plish, and whole-hearted loyalty to the organization of which he 1s 
a part, are factors that can not be written into the contract. The 
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oretically, these attributes are bought and paid for, but every em- 
ployer knows that they are not always delivered. They are impon- 
derables which can neither be bargained for by the employer nor 
produced at will by the employee. They are plants of slow growth, 
requiring the warmth of mutual understanding, and of kindness _ 
unmixed with patronage, to bring them to fruition. 

The writer has listened to many addresses and read many books 
upon industrial relations, but the “human document” referred to at 
The secret of the whole matter, at 


the beginning beats them all. 


with employees. 


least in the particular instance cited, is that the man at the helm 
understands men and knows how to be friendly without being 
familiar; kind, without being patronizing; strict, without being a 
martinet; and, above all, how to be fair and just in all his dealings 


Here is a prescription for harmonious and mutually satisfactory 
relationships between employer and employee which, despite its 
apparent simplicity and its known efficacy, unfortunately seems 
sometimes to be overlooked. 


Analysis of “Capital” Clauses of Revenue Bill 


WASHINGTON, D. C., May 27.—With the rev- 
enue bill of 1924 now finally thru Congress 
and before the President for action, the gen- 
eral impression is that Mr. Coolidge will sign 
the measure on the assumption that it is the 
best he can get from the present Congress and 
that the taxpayers of the country are entitled 
to such reductions in their burden as are pro- 
vided. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
prepared a statement covering those features 
of the tax bill in which the lumber and other 
natural resource industries have a special in- 
terest in connection with the attempt to reach 
back and tax accumulations which occurred be- 
for Mareh 1, 1913. 


While not altogether satisfactory to the in- ° 


dustries concerned, the amendments placed in 
the bill by the Senate in an effort to eliminate 
the rather extreme House provisions were help- 
ful as far as they went, and most of them were 
retained by the conferees of the two houses. 
As indicated by Mr. Compton, a further effort 
will be made to secure legislation to definitely 
and finally establish the dividing line so that cor- 
porations and their shareholders may know with 
certainty where they stand. 

Mr. Compton’s statement follows: 

Novel Provision on Taxation of Dividends 

The revenue bill, formulated by Treasury Depart- 
ment experts, contained a novel provision covering 
the taxation of dividends, in conflict with the policy 
consistently heretofore pursued by Congress of 
recognizing as properly tax exempt distributions 
made by corporations and paid out of surplus ac- 
cumulated by or capital invested in the corporation 
prior to March 1, 1913. 

This new provision imposed a limit upon such 
tax exempt distributions. Accordingly, the amount 
which might be received free of tax could not be 
greater than the “cost’’ to the shareholder of the 
stock itself, or if he owned stock on March 1, 1913, 
its “value’’ at that time if greater than the cost. 
This provision gave no regard to the net assets, 
as such, of the corporation as of March 1, 1913, as 
being tax exempt, notwithstanding the fact that 
the same corporation might at that time have dis- 
tributed all of its assets, in cash or in kind,.to its 
shareholders wholly free of tax. 

Furthermore, the bill treated “liquidation” as a 
sale of stock by the shareholder back to the cor- 


poration. ‘The definition of liquidation, further- 
more, was so broad as to make it permissible for the 
Treasury Department, in its administration, to 
hold, for example, that every time a coal operator 
mined a ton of coal, or every time a timber owner 
cut a thousand feet of timber, he was “liquidating” 
—and when the profits therefrom were distributed 
to the shareholders the process might be construed 
as a purchase by the corporation, back from its 
stockholders, of its own shares. 

Under such circumstances the shareholder would 
be compelled, under the terms of the law, to ‘“‘sell’’ 
portions of his stock back to the corporation every 
time he received dividends thereon, representing 
profits from lumbering operations. Consequently, 
in the case of stocks in companies operating before 
March 1, 1913, if and when such distributions paid 
out of surplus earned before that time were equal 
to the “cost,” or “value” as of March 1, 1913, of 
the stock itself (irrespective of the net assets of 
the corporation), all subsequent distributions would 
become subject to income tax in the hands of indi- 
vidual shareholders. Such were the provisions of 
the bill as originally drawn. 

Taxpayers interested in the depleting industries, 
such as coal, mining, lumber and paper were, of 
course, especially interested in this provision, inas- 
much as the inevitable exhaustion of raw materials 
requires the liquidation of operations and ordinarily 
the distribution to shareholders of all assets of 
the corporation. These provisions were, however, 
of direct interest to shareholders in all corporations 
dating before March 1, 1913. These interested in- 
dustries contended that the corporation’s capital 
paid in and surplus accumulated before March 1, 
1913, was properly, under the terms of the law, 
capital and not income, and, therefore, not right- 
fully subject to taxation as income, irrespective 
of when, how, or to whom distributed. 


Amendments by House and Senate 

The House passed the bill carrying these pro- 
visions as formulated by treasury experts, with an 
amendment providing that liquidating distributions 
paid out of surplus accumulated after March 1, 
1913, be subject to taxation at surtax rates, and 
not, as recommended by the Treasury Department, 
at the socalled “capital gain’’ rate of 12% percent. 
With this amendment the bill went to the Senate. 

Amendments adopted by the Senate gave definite 
and specific recognition to the principle of exemp- 
tion from income taxation of “earnings or profits 
accumulated, or increase of value of property ac- 
crued, or capital invested before March 1, 1913.” 
It also limited the meaning of “liquidation” in 
such manner as to confine its necessary application 
to distributions, not of surplus, but of “capital,” 


as represented ordinarily by the par value of the 
capital stock. It further provided that in the de 
termination of the value of stock in corporations 
as of March 1, 1913, “due regard” must be given 
to the value of the corporation’s net assets at that 
time, the manifest purpose of the Senate committee 
in recommending this amendment being to permit 
the tax exempt return to shareholders of corpora- 
tion stocks on March 1, 1913, of the full amount of 
corporation’s net assets which on that date could 
have been distributed tax free. The Senate further 
amended the House bill in such manner as to hold 
liquidating distributions representing surplus ae- 
cumulated after March 1, 1913, as subject to the 
capital gain rate of 12% percent and not to 
surtax rates. 


The conference committee of the House and Sen- 
ate accepted all of these amendments protecting 
the shareholders’ tax exempt interest in the cor- 
poration’s net assets as of March 1, 1913, except 
the specific inclusion of “capital paid in” before 
March 1, 1913. 


The rejection of this Senate amendment is gen- 
erally held not to affect adversely the substantive 
rights of taxpayers, but probably will involve the 
necessity of settling by troublesome litigation the 
question which Congress might have easily and 
simply settled, by legislative declaration, namely, 
the right of the corporation to distribute tax free, 
and the right of the shareholder to receive tax free, 
distributions made out of original capital paid by 
shareholders into the corporation before March 1, 
1913. 

Congress has now by overwhelming vote passed 
the bill with these provisions as outlined. The 
President is expected to sign the bill, and imme- 
diately thereafter steps are expected to be taken 
looking to the early renewal of the effort to secure 
by further legislation an “economic” as distin- 
guished from the present “political” settlement of 
a Federal income tax problem. 


The revenue bill of 1924 gives additional protee- 
tion to taxpayers who owned corporation stocks on 
March 1, 1913, and who hereafter sell them. It 
will likewise permit, except in extraordinary cases, 
to shareholders who acquired their stocks on or 
before March 1, 1913, the return tax exempt of the 
full amount of the corporation’s net assets as of 
that date. With respect to taxpayers acquiring 
stocks in such corporation after March 1, 1913, and 
rétaining their stocks until final “liquidation,” it 
permits the tax exempt return of the full amount of: 
the corporation surplus accumulated before March 
1, 1913. Also in the case of liquidation of corpora- 
tions, the tax upon taxable distributions is at the 
rate of 12% percent. 





Polish Timber Exports in 1923 


WASHINGTON, D. C., May 26.—Polish timber ex- 
ports in 1923 increased to 1,615,087 tons, valued at 
approximately $9,000,000, from 1,023,528 tons, 
valued at $4,000,000 in 1922, Assistant Trade Com- 
missioner Baldwin, Warsaw, reports to the Depart- 
ment of Commerce. Virtually the entire increase, 
which is said to have led to excessive exploitation 
of Polish timber resources, occurred in the first 
half of the year. Following the imposition in June 
of export taxes intended to check excess cutting 
and equally to stimulate the domestic wood sawing 
and manufacturing industry by limiting the export 
of raw materials, shipments in the second half of 


the year fell to mere fractions of their former 
volume. 


Lumberman Buys Railroad 


ELKINS, W. Va., May 26.—Harry B. Curtin, 
ef Clarksburg, general manager of the Pardee- 
Curtin Lumber Co.,° has purchased the West 
Virginia Midland railroad, long known as an 
important narrow gage lumber road, subject to 
‘ourt confirmation. This road was purchased 
y Mr. Curtin at a receiver’s sale at Grafton, 
the sum bid by Mr. Curtin being $150,000. 

The railroad operates between Holly June- 


tion, on the Baltimore & Ohio, and Webster 
Springs, tapping one of the richest coal and 
timber sections of the State. Included in the 
purchase was about 4,000 aeres of coal and 





No Telegraphic Statistical 
Reports 


Owing to going to press one day earlier 
than usual, occasioned by the Memorial 
Day holiday, the AMERICAN LUMBERMAN 
is unable to present this week the usual 
telegraphic reports on southern pine mill 
prices and those on production, orders and 
shipments issued by the National Lumber 
Manufacturers’ Association. 











timber land. Of course until the sale is con- 
firmed, Mr. Curtin has not divulged his plans 
for the future, but the understanding is that he 
contemplates operating the road on its present 
basis until it can be changed to a standard gage 
line. It is also understood that he plans ex- 
tensions with a view to reaching valuable tim- 


ber tracts now owned by his company in Web- 
ster County. 
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Lumber Yards Destroyed by Fire 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 27.—It is estimated 
that $50,000 worth of lumber was destroyed by 
a fire which last night gutted the yards of 
William T. Galliher & Bro., at Thirtieth and 
K streets. In addition, buildings on the Galli- 
her and adjoining property sustained damage 
estimated at $75,000. The fire was of unknown 
origin. It created a huge blaze which attracted 
so many automobilists that the streets were 
packed and jammed and fire apparatus could 
not get thru until police reserves arrived and 
cleared a passage. Even the fire chief was 
foreed to walk three blocks to reach the scene 
and get into action. Most of the fire fighting 
apparatus of the national capital was called 
out. The fire was still smoldering today 
despite a light rain that continued for hours, 
The Galliher brothers have long been in the 
lumber business here. For years William T. 
Galliher headed the Washington Lumber Ex- 
change. 
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Dimension Manufacturing Problems 
MEMPHIS, TENN. 

Editor AMERICAN LUMBERMAN: The matter of the 
standardization of dimension sizes has in the past 
been discussed at frequent intervals by the manu- 
facturers of board lumber in the regular grades at 
their various meetings here in Memphis. As the 
writer recalls it, they have on one occasion formed 
plans for a large plant which would work up their 
waste material into clear dimension stock but so 
far as he has learned this plan has never been put 
into effect. 

The reason why the lumbermen have never been 
able to get farther with the idea of clear dimen- 
sion stock, has been due to a lack of coéperation 
as well as understanding between the lumber manu- 
facturers and their customers. 

W. A. Babbitt, secretary of the National Asso- 
ciation of Woodturners, at one time compiled a 
very interesting as well as constructive analysis 
of the ultimate cost to the consumer of his clear 
dimension in the rough sawn plank when he was 
called upon to make purchases of his requirements 
in the regular grades of lumber and manufacture 
his dimensions himself. This cost showed, as I 
recall it, something in excess of 20 percent of the 
then prevailing price on regular grades of FAS 
lumber. 

The average large mill operator does not want to 
manufacture his No. 1 common nor his FAS oak 
into clear dimension stock but has the idea that 
if he could get a high price for his dimension cut 
from No. 2 and No. 3 common oak, it would be 
profitable for him to manufacture these grades into 
clear dimension stock. Our experience with these 
grades has been that they will not produce a good 
grade of clear dimension stock by reason of the 
fact that the average manufacturer wants to crowd 
his cuttings too much and will try to put in pieces 
containing defects which render them unsuitable 
for the purpose. 

On the other hand fully 90 percent of the dimen- 
sion stock produced thruout this section of the 
South is manufactured by the small type of “pecker- 
wood” mill which operates as a hit-or-miss proposi- 
tion. 

Consumers are of course aware of this fact and 
they usually pay the millman just enough to afford 
him a living. Therefore, when the large operator 
starts out to sell dimension stock, he is up against 
this class of competition. Regardless of the fact 
that three times out of five the small mills do not 
make delivery, the fact that they will accept orders 
on basis of ruinous prices influences the market 
to such an extent that the responsible operators 
can not survive. 

The stock obtained from these small mills is 
sometimes good but quite often it is of extremely 
poor manufacture. Pieces which should be 1% 
inches thick when dry are anywhere from 1% 
inches to 1% inches thick. This of course necessi- 
tates their reworking by the consumer who gets 
this stock into his plant. 

We purchase practically all of our requirements 
from the type of mill just described. This stock 
is brought into a large concentration warehouse 
here in Memphis where we are equipped to re- 
work these pieces when necessary in order to make 
them suitable for the requirements of our cus- 
tomers and in order to maintain a high grade of 
dimensions. 

We have in the past handled a good quantity of 
oak but due to the cheap prices, which are being 
offered by the various consumers and having to 
compete with the very class of mills from which 
we are buying and at the same time adding our 
handling costs to their prices in order to make 
the stock conform to our customers’ requirements, 
have discontinued handling any oak or gum what- 
soever except for export trade. 

Our main line is hickory, catering to the manu- 
facturers of all lines of sporting goods, handles, 
vehicle material, loom specialties etc. A great deal 
of our business is export and naturally this stock 
has to be seasoned before it can be shipped. When 
the sap season starts we paraffin the ends of all 
euttings as soon as they are received in the ware- 
house. They are then stuck up on 1-inch bone dry 
strips with an air space of approximately 44-inch 
between each two pieces. Our stacks are 34 inches 
wide by the length of the pieces and we leave 
approximately 12-inch air spaces between the 
variows stacks both ways to provide for a proper 
circulation of air. 

Our warehouse itself is constructed of 2-inch 
strips, giving us 2-inch openings between each two 
strips to provide for proper air distribution, and 
thus far we have had very little loss by reason of 
seasoning. 


It is usually necessary to hold this stock on the 
stacks from four to six weeks, depending entirely 
upon the atmospheric conditions, before it is sea- 
soned sufficiently to bundle. The writer’s observa- 
tion has been that it is necessary that all dimen- 
sion stock be stacked under a shed where it will 
keep dry and not be exposed to the sun and rain ; 
otherwise, it will check and split. 

We season our oak in a similar manner with 
the exception that we do not paraffin the ends of 
the oak but first equalize all pieces to the same 
lengths and place our sticks flush with the ends 
of the pieces, leaving about 14-inch air space be- 
tween each two pieces. Oak is harder to season 
than hickory and will in some instances turn black 
and stain if it does not get the proper air circula- 
tion. 

Practically all of our cuttings are manufactured 
from formal orders or from standard sizes used 
by certain lines of trade. In this line of business, 
however, we never cut nor purchase sizes which 
have not been found by experience to be sizes 
used by several different manufacturers, unless 
we have a formal order from a responsible con- 
sumer, 

The furniture manufacturing trade, I have found, 
is quite different from other lines in that it uses 
quite a different number of sizes, and no one manu- 
facturer uses the same sizes as another, with very 
few exceptions, 

The principal job in the standardization program 
as I see it is first to get the furniture manu- 


Short-length Oak Squares Offered 


I should like to get in touch with concerns that 
are in the market for red oak squares in short 
lengths. Any information you can give regarding 
purchasers and users of this kind of stock will be 
appreciated.—INQuiIRy No. 1,294. 

[The foregoing inquiry comes from a Mis- 
souri reader of the AMERICAN LUMBERMAN who 
has recently engaged in business on his own 
account. Interested readers will be given the 
name of the inquirer from whom additional in- 
formation regarding the stock he offers may be 
obtained.—EDITor. | 


Logs for Rustic Cabins 


In regard to the inquiry in the AMERICAN Lus- 
BERMAN about log cabins, will say that the bark of 
tamarack will stay on for several years. This ig 
particularly true if it is well seasoned first. We 
have several very pleasant cabins up this way and 
they are made of tamarack and spruce timber, 
After the logs are built up they are peeled on the 
inside and varnished. This gives a rather golden 
finish in the case of tamarack.—INQuIRY No, 
1,283A. 

[This information comes from a Michigan 
reader and has reference to Inquiry No. 1,283, 
published in the AMERICAN LUMBERMAN of 
May 17. The information here given will 








ah — 
a 








. 
\ 





y 3 AeA S Shc 





New Queensboro Stadium built in New York City in preparation for the Wills-Madden pugilistic 
encounter; constructed of wood thruout 





facturers together and let them decide on standard 
sizes and come to the realization that they can 
not buy from responsible manufacturers, well- 
manufactured dimension material at the same 
price at which they can buy from a hit-or-miss 
sawmill that is irresponsible and fills the order 
as the spirit moves. After this task has been ac- 
complished, it will be a very easy matter to show 
the mill operators just what is required for the 
manufacturers’ purpose and if they can be con- 
vinced that they are getting value received out 
of their logs, I feel quite certain that efforts 
along this line will not be in vain.—A. B. Sprigut, 
manager A. B. Speight Co. ‘ 


Would Buy Baled Pine Shavings 


Please give us any information that you can on 
what companies manufacture or sell baled shav- 
ings, pine preferred, to be used in stock barns.— 
Inquiry No. 1,296. 

[This inquiry comes from an Ohio wholesale 
lumber company. In response have been sent 
the names and addresses of a number of con- 
cerns known to deal in sawdust and shavings. 
The name of the inquirer will be supplied to 
interested readers upon request.—EpITor. ] 


doubtless be of interest to many readers, a8 
inquiries are quite numerous regarding cabin 
construction.—EDITOR. | 


Plans for Grain Elevators Wanted 

We are in need of plans for a grain elevator, 
preferably of the wood-frame type. If you can 
supply us plans or can tell us where we may obtain 
them, we shall be glad to have you do so.—INQuIRY 
No. 1,290. 

[This inquiry is made by a Missouri retail lum- 
ber concern. Inquiry among other retailers 
brought information regarding plans which has 
been forwarded to the inquirer. Incidentally, 
one Illinois concern, which supplied informa- 
tion of this kind, made the following interesting 
comment: ‘‘A great many elevators are being 
built of concrete at the present time on account 
of the fire hazard, but such buildings are not 
so satisfactory for storing grain as the old 
eribbed construction of lumber. The concrete 
draws moisture and the grain is more apt to 
spoil if left for any length of time.’’ 

The name of the inquirer will be supplied to 
interested readers upon request.—EpiTor. | 
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Northern Hard- and Softwoods 


The market for northern hardwoods remains 
in good condition. The volume of business is 
limited, but dry stocks are low, and prices well 
maintained considering the general trade situa- 
tion and the softening which has occurred in 
southern hardwoods. The weather so far has 
not been favorable to drying stock, and only 
limited supplies are reaching marketable state. 
New dry stocks are being steadily shipped out 
on old orders, and will continue to be for some 
time, so that no material improvement in the 
stock situation is expected for several weeks 
at least. Flooring, sash and door, and other 
building material interests are still busy, but 
appear uncertain regarding the future and are, 
therefore, unwilling to commit themselves be- 
yond immediate requirements. Some of them 
seem to have present requirements well covered 
and are practically entirely out of the market. 
Furniture manufacturers persist in their policy 
of hand to mouth buying and will likely do 
so until after the furniture shows. It is gener- 
ally felt that it is largely the uncertainty re- 
garding future styles that keeps the furniture 
industry from buying more freely at this time. 
Trade with the automobile industry remains 
slow, but some betterment has been noted in 
that with agriculture implement makers. Box 
men continue to buy on a much restricted 
basis, due to a marked decline in the demand 
for their product, but lower grades are well 
cleaned up and manufacturers are not dis- 
posed to worry over the situation. While no 
great increase in business is looked for within 
thirty to sixty days, the trade is confident. As 
there is no oversupply of northern hardwood 
lumber in sight this summer, the conviction is 
strong that the market will hold up, and that 
general industrial activity, and consequently 
demand, will be stimulated in the late summer 
and fall. 

Hemlock is in fair demand, with a slightly 
increased call recently noted. The larger com- 
munities in Wisconsin and Michigan are build- 
ing actively, and prices hold firm, as there are 
only small stocks available in dry condition. A 
good rural trade is looked forward to but it may 
be late in developing, as subnormal temperatures 
and wet weather have delayed seeding and made 
crops late, especially on the heavier soils, and 
not much construction or repair work on the 
farms can be expected before seeding is over. 


Southern Pine Trade Movements 


A better tone runs thru the southern pine 
market and prices show a tendency toward 
strengthening. Demand has not increased ap- 
preciably, but retailers show greater interest in 
offerings, and some fairly large orders have 
been placed, indicating that a few buyers at 
least have deemed the time opportune to re- 
plenish stocks. Inquiries are more plentiful 
and all indications point to a coming expansion 
in trade. Some mills at the same time show 
an indisposition to accept business as loosely as 
they have done lately, and are now picking 
their orders, returning not a few with the ad- 
vice that they must have 50 cents or $1 more 
for the items called for. 

Most grades of building lumber are in good 
demand, and there are no heavy stocks anywhere. 
The strongest demand is still coming from the 
South, especially from Texas and Oklahoma, 
where building activities are carried forward 
on a large scale. Eastern retailers report a 
recent marked improvement in business, those 
m the New York district being particularly 
busy. The New England States are still com- 
paratively dull. Middlewestern trade centers 
Teport that city buyers generally continue to 
limit their orders to immediate needs, largely 
because of unsettled prices. Their stocks are 
much below normal at this season and the pros- 
pect is that when it becomes apparent to these 
buyers that prices are strengthening they will 
promptly eome into the market for substantial 


quantities of lumber. It is further stated that 
the continued low prices realized by the farmer 
for his products, bad weather and bad roads 
are holding down country business to a point 
where many retailers are barely making ex- 
penses, some not doing that. Line-yard con- 
cerns have been unimportant factors in the 
market lately on that account. Retail trade in 
the North is expanding steadily, now that the 
temperature is becoming more seasonal, and its 
expansion is bound to find early reflection ‘in 
wholesale trade. 

Several railroads have lately circulated in- 
quiries for car and other railroad material, and 
leading distributers look for a bigger volume 
of business from that source soon. A_ better 
export demand is also reported. 


Douglas Fir Factors Reviewed 


The Douglas fir market is showing more 
buoyancy, rail trade gradually taking on more 
volume and the export outlook improving. 
The development of retail trade is especially 
noticeable in the middle West, where building 
is now getting more fully under way following 
a series of postponements due to unfavorable 
weather. As is usual on the eve of a market 
revival, there is now a vigorous inquiry from 





Statistics on production, orders and 
shipments appear on page 40 





that section for transit cars, of which very 
few are being offered. Prices, however, have 
not yet shown any strengthening tendency, 
but it is generally felt that bottom has been 
struck and that an upward movement can be 
expected to set in at any time, particularly in 
view of the curtailment of production which 
is now becoming general on the west Coast. 
Because of market conditions, and especially 
of the unprofitable prices being realized, many 
mills are planning early vacations this sum- 
mer, in some cases starting immediately. This 
ought to have a beneficial effect upon the mar- 
ket, the general opinion being that all that is 
needed to bring the industry back on a sound 
footing is a drastic curtailment of output. 
This expectation is based on the fact that 
stocks at the mills are low, it having been 
the consistent policy of the manufacturers to 
keep lumber moving out whatever the price. 
Statistics prepared by the West Coast Lum- 
bermen’s Association show that on Jan. 1, this 
year, association mills had the lightest stocks 
in history. Since then they have shipped 72,- 
460,637 feet more than they have cut. There- 
fore, it is plain that stocks at these representa- 
tive mills are at a record low point. Retailers 
have postponed their buying largely because 
circumstances prevented building operations 
to start at the time expected, but also be- 
cause of unsettled prices held out promise of 
still better values. The prospective general 
curtailment of Douglas fir production, which 
already has begun, is sure to have a beneficial 
effect on prices, and when the retailers become 
convinced that the market is recovering a 
spurt in demand will undoubtedly follow. 

The Japanese are resuming their buying 
to a moderate extent, and recent cables from 
the Kingdom of the Rising Sun state authori- 
tatively that a steady increase in this buying 
may be expected until an approximately nor- 
mal trade is attained sixty days hence. Some 
inquiry for July and August shipment is being 
received, but manufacturers are cautious in 
accepting business that far ahead. One of the 
brightest spots on the export map is Australia, 
which is showing keen interest in fir. 

Atlantie seaboard trade is spotty, but on 
the whole, good. While Boston and New Eng- 
land in general are indifferent markets at 
present, there is great activity in the New 
York district and south. West Coast shippers 
meanwhile are beginning to concentrate on 


this cargo market, now that shipping space is 
more plentiful. Transit movements from prac- 
tically all ports in the Pacific Northwest are 
increasing, and are undoubtedly having their 
effect on prices, which are none too steady. 
California is practically entirely out of the 
market, business there being depressed fol- 
lowing the boom of the last few years. 


Hardwood Market Remains Spotty 


Demand for southern hardwoods appears to 
have improved in some sections, but as a whole 
it remains spotty, with the market showing lit- 
tle change from previous weeks. Reports from 
the Mississippi Valley territory say that there 
has been little, if any, improvement in demand. 
Building trade interests continue to be the larg- 
est factors in the market, with flooring manu- 
facturers absorbing considerable quantities of 
Nos. 1 and 2 common, plain red and white oak, 
and sash and door plants buying fair amounts 
of poplar, cypress, oak and gum. Some busi- 
ness is also coming from furniture manufactur- 
ers and box interests, tho both are buying in 
reduced volume. The automobile industry re- 
mains out of the market, but some increase in 
demand from agricultural implement makers has 
been noted. Competition is more or less keen, 
and prices are therefore soft, but no further 
notable declines have occurred. 

Stocks of dry lumber in the Mississippi Valley 
producing territory are low, being estimated 
at less than 50 percent of normal, and supplies 
of all kinds at 70 to 80 percent. Dry 4/4 FAS 
plain sap gum, No. 1 common and lower pop- 
lar and cypress, are relatively searce in dry 
condition. Many mills are reported to have 
closed down on account of market conditions 
and insufficiency of log supplies, and some of 
the larger operations have curtailed output. 

Reports from Detroit state that ‘‘altho small 
stocks of hardwoods are being carried by body 
factories and automobile plants, deliveries have 
in most instances been deferred for several 
weeks in view of reduced production schedules. 
A survey of automotive plants indicates that 
the establishment of curtailed production sched- 
ules is not contemplated, but that manufactur- 
ing requirements will approach normal in the 
early part of June.’’ 


Western Pines Slightly Improved 


Slight increase in demand for western pines 
is reported from the Inland Empire. The mar- 
ket, however, is still lethargic, a condition which 
is attributed by the mills to bad spring weather 
in the middle West and East delaying the start 
of building by several weeks. Factory consum- 
ers, tho fairly busy, seem to have their require- 
ments covered and are not doing any future 
buying. The straight car order is very rare; 
orders are badly mixed, and it is not unusual 
for a car to contain a dozen or more items. 
Immediate delivery is almost always demanded, 
but as mill stocks in many cases are badly as- 
sorted, there is some difficulty in giving it. 
The price situation has not improved; there is 
much fluctuation, but with the general level 
remains unchanged. Buyers are making very 
low offers, which some mills say they can not 
consider. It is the general impression that the 
market has reached bottom and that any increase 
in demand, such as it is felt is approaching, will 
have an immediate, beneficial effect. 

Production at the middle of May was still 
very heavy, standing at 112 percent of normal, 
compared with orders at 69 percent and ship- 
ments at 80 percent of normal. It is reported, 
however, that there has been considerable ecur- 
tailment during the last fortnight, due to the 
unsatisfactory condition of the market. Ex- 
tremely dry weather in the Inland Empire dur- 
ing the last two months has resulted not only 
in stocks drying out faster than was expected, 
but also in the creation of a very bad forest 
fire situation. This is giving much worry to 
operators, tho recent cooler weather and scat- 
tered showers have lessened the danger a little. 
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Innocent Carpenters Who Would Turn Contractors, and Contractors Who 
Want the Retail Yard’s Small Margin, Sharpen Competition in Houston 


A person hardly knows how to begin writ- 
ing of this city of Houston, growing so rap- 
idly on its Texas plains down by the Gulf. It 
needs some Car] Sandburg of its own to cele- 
brate it as the “city of the big shoulders, 
laughing the brawling laughter of youth.” 
Big it certainly is, and growing at a rate 
that swells the totals of locally consumed 
_lumber. Houston knows how to take its own 
part, too, and to be its own good luck. For 
instance, it wanted an ocean port of its own; 
and by means of the big channel has put it- 
self on deep water, much to the disgust of 
its sister city of Galveston. Galveston 
couldn’t and can’t yet see why man should 
go against nature and make a seaport in- 
land when there was a corking good one 
ready made near at hand. But the Houston 
port is an accomplished fact, and the big 
liners pull right up thru the rice fields and 
tie up at the city’s doorstep. With its out- 
let to the seven seas thru the Gulf of Mexico, 
and with the vast wealth of rice, lumber, oil 
and the great ranch country at its back, 
Houston no longer troubles to prove by ar- 
gument that it will have an important com- 
mercial and industrial future. John D. 
hasn’t been trying these latter years to con- 
vince the world that he is rich. 


Houston Has Over Fifty Yards 


But we’d hardly say that Houston laughs 
the “brawling” laughter of youth. That’s 
Sandburg’s name for Chicago, and maybe it 
fits the big pork packer on Lake Michigan. 
But, while competition is hard enough down 
in these parts, there seems to be a kindliness 
and a fraternity spirit in it that leaves a 
person feeling that everybody’s welcome and 
is considered a good fellow until he pulls 
a nasty one. They laugh when they work, 
but it isn’t the sort of jollity that leads to 
brawls. Maybe it’s the climate. Most peo- 
ple like the southern Texas climate, except 
when rains sometimes run out of terminal 
facilities, and many people have come down 
from the frosty North with minds made up 
that if they are going to live but once they’ll 
eliminate chilblains and the shoveling of 
snow off the front walk. Some of the deal- 
ers with whom I talked seemed to think that 
the climate had attracted rather more men to 
Houston to engage in the retail lumber busi- 
ness than the city really needs. Personally 
I have another guess as to the reason for 
so many yards; but whatever the reason, if 
you’re coming to the South to engage in 
selling lumber at retail, better look some- 
where else first. They tell me there are 
more than fifty yards in this town right now. 
That’s enough for a city of about 150,000. 

The other reason for this spawning of 
lumber yards is the fact that for quite a 
few years there has been a tremendous vol- 
ume of building in the city. Buildings of all 
sizes have gone up; office buildings, ware- 
houses, apartment houses, cottages and all 
the other kinds. When such a condition pre- 
vails it stimulates ambitious men to take ad- 
vantage of opportunity. Contractors who 
are building many houses convince them- 


selves that they might as well have a yard 
and get their own lumber in, thereby adding 
the retail profit to what they make as build- 
ers, and also supplying some fellow con- 
tractors and such of the general public as 
may be attracted to the new yard. Pronto, 
the yard goes in. Veteran retailers tell me 
they drive about the city and see these new 
places running along as best they can; 
places whose names they’ve never before 
heard. And if the contractors aspire to be 
dealers, the carpenters aspire to be con- 
tractors. Any carpenter may suddenly in- 
vade a retail office with the announcement 
that he is now a contractor and is in line for 
all the rights, privileges and immunities 
thereunto pertaining, and others. 

Now all this is quite typically American; 
and far be it from the Realm ever to turn 
up a contumelious nose at any man who ex- 
pands and who reaches for a wider scope. 
That’s the way America has grown powerful. 
Men with courage and the grit to stick have 
taken their shoestring and have made their 
Way on nerve and native ability. We’re for 
them, and we’re for a country that gives 
them a chance. But the world does move, 
and the very fact that men of a former gen- 
eration hauled themselves up by their busi- 
ness boot straps and educated themselves in 
the school of hard knocks has done some- 
thing more than furnish an inspiration to 
their later imitators. These pioneers con- 
tributed something else. ‘They not only edu- 
cated themselves, but they also educated the 
public. The public wants something along 
with determination and a will to rise. It 
wants a more exact service; accurate fig- 
ures; ability to meet obligations undertaken; 
accurate practical knowledge. 


Many Unprepared to Serve 


It is at this place that many of the aspir- 
ing newcomers fail to make the grade. Not 
all, by any means. I dare say there are 
small yards and small contractors in Houston 
at the present time, limited in credit and 
with no facilities to speak of, who in ten or 
twenty years will be up among the leaders. 
Some of the big dealers generously sug- 
gested that this probably was true, and that 
it was all right for these men to try. But 
there are two sides to such a picture. A 
person doesn’t have to be acquainted with 
these men, and in fact the Realm is not, to 
know that among them are persons whose 
courage doesn’t rest on any sound substance; 
who have gone in on impulse without count- 
ing the cost or taking any accurate inven- 
tory of their own training and qualifica- 
tions. Houston is said to be a hard market 
to break into. It has the reputation for low 
prices, both wholesale and retail. It is a 
city of many wholesale lumbermen and quite 
a few manufacturers. Retailers and whole- 
salers meet personally at the Lumbermen’s 
Club in the Bender Hotel and at the city 
clubs and in each other’s offices. It hap- 
pens in this way that many bargains are 
offered and accepted; and in this way the 
larger retailers manage to get their stock at 


close prices. They in turn sell it at close 
prices; so the small dealer who does not have 
much invested in yard or office or service 
equipment, but who, on the other hand, may 
not have quite so favorable opportunities to 
buy his lumber, finds that the prevailing level 
of retail prices leaves him mighty little to 
work on despite his low operating costs, 
When we add the full and speedy service the 
big yards are ready to offer it becomes ap- 
parent that the newcomer in the retailing 
field has his work cut out for him. If, then, 
he is not so accurate on making estimates 
as he might be, and cuts off what profit he 
might expect to get under favorable cir- 
cumstances, he hasn’t improved his chances 
of lasting thru until the university of hard 
knocks graduates him as a capable retailer. 
However, it’s easy to get wrong impres- 
sions about all these things. The presence 
of the little fellows, those who are capable 
and those who are going down for the third 
time, does make a difference in the lumber 
market of Houston. The business they get, 
most of it, would go to the large yards if 
the little fellows were not there. Not all of 
it would; for these boys of course actually 
create some business that but for their ef- 
forts would never come into the market at 
all. But in a large way we doubt if the big 
and the little yards come into anything like 
real competition. They handle different 
kinds of customers and different kinds of 
jobs. The big fellows compete with big 
fellows, and the little with the little. Oh 
yes, you can point out plenty of exceptions. 
But perhaps they just prove the rule. If it 
were otherwise the large dealers would be 
more concerned over these small yards. 


Would-be Contractors Can’t Figure 


But when a carpenter confers the degree 
of contractor on himself and begins spear- 
ing for retail connections, that’s a little dif- 
ferent. Some excellent carpenters, good 
workmen and worthy citizens, underestimate 
the hazard in their new occupation and con- 
sequently give more thought to matters of 
construction which they know, and less to 
matters of making estimates which they 
probably don’t know so well. Houston deal- 
ers, like retailers everywhere, have in a gen- 
eral way their own strings of contractors; 
men who are loyal to the yard because long 
experience has proved that at this particular 
place they’ll get prompt and intelligent serv- 
ice and as close prices as the market will 
justify. But these newcomers are out for 
connections, and a dealer doesn’t feel like 
discouraging a fair and square piece of busl- 
ness. He may look over the estimate, ask 
some questions, find out if he can how re- 
sponsible the man is and the like. But some 
times he may take a chance when things 
don’t look as good as he’d like. I imagine 
every dealer has recollections of deals he 
has made with contractors that seem to him- 
self unexplainable later on. Unless the 
dealer knows the contractor to be capable 
of making an estimate, or unless he figures 
the bill himself, he’s staking considerable 
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of his own money on a contractor’s estimate 
of his own capacity. 

In the office of the Jesse H. Jones Lumber 
Co. I heard quite a bit about incapable con- 
tractors; no suggestion of dishonesty, just 
an inability to figure a job accurately. Young 
Mr. Jones had nothing to say about the 
steady, proved contractors; nothing, that is, 
except praise. But he had much to say about 
the men who can’t hit an accurate estimate 
and, once it is made, can’t stay inside of it. 


Often Pass Losses to Yard 


“In the first place,” Mr. Jones said, “there’s 
competition enough for all the jobs, espe- 
cially cottages, so that a contractor feels 
he has to shave his profit as thin as he can 
stand to get the job at all. They all tell you 
they’ve got $500 profit in a $4,000 house, but 
my experience has been that they’re more 
likely to have a $200 loss. I could tell you 
of numbers of houses built in the last few 
months that actually cost to build from 20 to 
50 percent over the contract price. If you’re 
a lumberman, furnishing the material for 


good contractors in trouble and even going 
broke because of,this situation. The poor 
ones go broke, too, and probably faster. 
But there’s always a new crop of hopefuls 
to take their place and to bid just as reck- 
lessly as they did. The retail lumber busi- 
ness needs these good contractors, and we 
can’t afford to see them losing out over a 
situation that isn’t their fault.” 

The Realm presumes that most good con- 
tractors are pretty solidly established both 
with certain retailers and with a certain 
part of the city’s building business. The 
newly hatched contractor has a hard time 
getting some classes of business, even with a 
low bid. But there is small doubt but that 
the competition of the uncertain brethren 
is a serious factor. The precautions to be 
taken are the precautions to be taken in 
doing business with anybody; financial re- 
sponsibility, moral hazard, professional ca- 
pacity. Not so easy to do as to say, and 
one hates to see trade getting away. But 
if it is bad trade, the more of it that goes to 
a reckless competitor the better. 


on McKinney. All of these are big, power- 
ful retail concerns, splendidly equipped. 


Designs Fine New Yard 


Mr. Jones has been busy designing his 
new yard and offices, and I am told that he 
has worked out a wonderful plan. He has a 
full block on the avenue and will have 600 
feet or more of railroad siding. He is 
planning the layout so that he’ll be able to 
use gravity conveyors for practically all 
kinds of the merchandise that he handles. 
One of the things about which he has done 
much thinking is a timber shed. A city al- 
ways has a certain market for timbers, and 
this south Texas country has a special mar- 
ket; that is, for oil derricks. At the present 
moment there is not as much demand for oil 
rigs as there was a few months ago, because 
of surplus oil production of last year. But, 
taking it altogether, Mr. Jones has had 
quite a trade in timbers. He isn’t sure 
whether to be glad_or sorry about that. 
He has made up his mind that no one makes 
money handling timbers over 30 feet long, 




































































square edge, as well as 2- and 83-inch bridge stock and sills. 
shed is 48 feet wide, 26 feet high, with no post in the center. 
inch eye beam is suspended in the center of.the same, running from 
stable across railroad track, and is equipped with a 2-ton electric hoist, 


The Jesse H. Jones Lumber Co., of Houston, Tex., says of this layout : 
‘“We are proud of our new yard arrangement. In the first block we 
have a stable, blacksmith shop, two sheds, together with timber shed 


Our blacksmith shop is hollow tile and brick, 


with fireproof roof, in which be have some small machinery to take care 


A stable adjoins and is ample to 


take care of thirty mules, together with feed. The two sheds on this 
block are 202 feet long, giving ample space for No. 3 shiplap and 
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which makes it possible for us to unload a full car of 12-inch timbers with two men in one-half day. 
In the past it has required eight men and two trucks one full day and a half to do the same work. 
‘*In the neat block we have our mill, then a concrete drive, and next a shingle shed, the bins 


of which are 12 feet wide and 14 feet high. 


Thru an opening provided in the warehouse we are 
able to unload shingles direct from the cars to their respective bins by gravity conveyors. 
unload a maximum carload of shingles for less than $5.25. 


We now 
Across the narrow aisle we have a 2- 


story warehouse 200 feet long and 60 feet high, in which we store wallboard of all kinds, sash, 
doors, nails, cement, lime and plaster, all of which we unload with gravity conveyors from the car. 
At the end of this block we have the only unshedded part of our entire lumber yard, and in this 
we store a small amount of brick, together with fence posts. 

‘In the block farther down on the same street, we have the entire block shed as shown on the 
diagram, in which we store all of B&better, No. 1’3 and No. 2’s. 

‘‘We are retaining an uptown office on the ground floor, in the business district. We have all of 
our executive force, with the exception of the shipping clerk and yard foreman, there.’’ 
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that house, you’re not going to do well. The 
carpenters are going to get paid. When it 
comes right down to the clean-up, the fellow 
who furnished the material is going to 
whistle for his money. We used to make the 
mistake of thinking that all contractors 
knew their business. We accepted their es- 
timates as ample. But not any more. We 
figure the bill ourselves or see the cash 
money before we start any unknown quan- 
tity on the road of contracting. This in- 
accurate estimating is a bad thing all around. 
It loses retailers money directly, as a lot of 
Houston retailers know from recent expe- 
rience, and it makes an impossible competi- 
tion for capable contractors. If a man is go- 
Ing to build a house and one contractor bids 
below another, the owner is going to take 
the low bid. If the house is completed ac- 
cording to specifications it isn’t the owner’s 
Worry that somebody is losing money. The 
inefficient man gets the job and probably 
loses something; but in the meantime the 
really capable contractor is without business. 
He’s forced to lower his bids or else go into 
some other business. I hate to see these 


The Jesse H. Jones Lumber Co. has long 
occupied the most remarkable location in the 
city of Houston. It is right down town, in 
the heart of this big city. It is less than a 
block from the Bender Hotel, and a three or 
four minute walk will take you from the 
yard to the department stores, the skyscrap- 
ers and the banks. The yard has not owned 
the ground. The owners have not been so 
very eager to improve their lot, so they have 
allowed this yard to occupy one of the most 
valuable blocks in the city. But the lease 
is about to expire, and the logic of Hous- 
ton’s rapid growth has led all parties to de- 
cide that the yard should give way to some 
institution that more usually occupies a 
down-town block. So the yard has secured 
a big block of ground about half a mile from 
its present location, in a part of town that 
is becoming something of a retail lumber 
district. Right across the street is the 
South Texas Lumber Co., and adjoining on 
the same side of McKinney Avenue is the 
Herman Hale Lumber Co., while the Spencer- 
Sauer Lumber Co. is but a few blocks away 


so that is his outside limit. During the 
war Mr. Jones built a big traveling crane at 
some army post, and he has drawn on this 
experience in designing his timber shed. He 
purposes to take the sticks off the car with 
a similar crane, carry them to the pile in 
the shed and in due time pick them up from 
the pile and place them on the trucks, all 
without turning the stick in transit. It seems 
to him that this equipment will make possi- 
ble handling at minimum cost. At that he 
isn’t sure whether he’ll be making money or 
just not losing so much. 

We are told that the new offices and the 
new plant will be very remarkable. The 
Jones company is one of the biggest, if not 
the biggest, in the city, and we have heard 
much of the projected yard. It is getting 
to look like a lumber yard at the time of this 
writing. Texas is already noted for the 
number and fine quality of its lumber ware- 
houses. These Texans seem to have the 
necessary imagination to picture fine yards 
and the courage of their convictions to turn 
the pictures into reality. 

More about Houston next week. 
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News and Business Ideas for Retailers 


Fighting Vermin with Creosote 


Lumbermen sometimes object to handling 
creosote products on account of coming in too 
close contact with the liquid in applying it to 
places under treatment. To thoroly disinfect 
against vermin in a building where creosote 
can not be sprayed or brushed into small crevices 
without getting in places not intended and where 
its penetrating effects would be injurious, a 
common little lubricating oil can with a long 
spout will be found very serviceable. Run the 
spout along the crack and squirt contents in 
just as one would apply oil in a close place. 


Meeting Competition 

A lumberman who was annoyed considerably 
by a customer continually quoting lower prices 
made by another dealer decided on a rather 
drastic tho logical expedient to meet the situa- 
tion. The competitor, according to the story 
brought from his yard, was selling 6-inch yard 
posts for 75 cents while this dealer wanted a 
dollar apiece. 

‘Why don’t you go back to Closhaver’s and 
get your posts if he is making such bargain 
prices?’’ he asked. 

‘“Well I certainly would if I could get them 
today. But he is out and I don’t want to wait 
if I can do as well anywhere else.’’ 

‘*Look here, Andy, we don’t like this idea of 
people thinking we are high priced and not 
willing to meet competition,’’? broke in the 
listener. ‘Under the circumstances we are 
quite willing to meet the other fellow’s prices; 
in fact there is nobody can undersell us on any- 
thing and get away with it, and we are even 
going to do better than his offer. We can’t 
sell you the 6-inch posts today for less than $1 
as we are running low ourselves and don’t feel 
like sacrificing this lot that cost us pretty high. 
But if you will come back about the last of the 
week we will price you the same kind of posts 
at less than our competitor by 10 cents. How 
does 65 cents for a good sound 6-inch yard 
post sound to you?’’ 

Andy agreed that it sounded good enough 
that he could afford to put off his fence job a 
few days and save the dimes. The following 
Saturday he drove his wagon into the yard and 
asked if he could be loaded up early. ‘‘ Well 
Andy, I am sorry I will have to disappoint you 
today, but we haven’t a 6-inch post left on the 
yard. Looks like we may be several days yet 
getting in a new ear,’’ said the dealer. ‘‘ But 
what about the price you made me of 65 cents? 
Is it still good?’’ inquired anxious Andy. 
‘«Sure it is still good. You haven’t been able 
to beat it I hope,’’ from the dealer. ‘‘Oh no, 
not yet. But I have got to get my fence up 
right away and I want to know how long this 
price will last.’’ 

‘Well, that I can’t say. It will depend alto- 
gether upon how soon our new stock arrives. 
But the low price is in effect till it does come.’’ 

‘*But what then?’’ 

‘“Why, I am a man of my word and I will 
stick to what I have said. But if you are in a 
hurry maybe you better not wait. When the posts 
get here they will be worth a dollar apiece. The 
eut price is good only while we are out of the 
stock. This is the way we find it necessary to 
meet some competition. We make the same 
offer or better under the same circumstances. 
When Closhaver gets in more 6-inch yard posts 
he will put them back up to about $1 because he 
can not possibly sell them for less and make a 
living. Now, Andy, whenever you are in the 
market for anything in the building line don’t 
fail to give us a chance at it. We can always 
show you that we do meet competition and we 
never misrepresent anything. Of course you 


may not feel this way about it, but you can not 
say that we have not made good about the posts. 
And by the way, I think Closhaver might be 
able to fill your order today as I noticed he 
received a car of good looking cedar last night.’’ 

Having brought hero, villain and plot to this 
climax, the reader may go on with the story, 


which he has no doubt played in himself as 
one of the characters. 


(SHG BaEBEa: 


Retailer Talks on Home Building 


BELLINGHAM, WASH., May 24.—How to build 


«a home in the modern way, with the help of the 


retail lumber yard, was the theme of an ad- 
dress delivered before the Rotary Club this week 
by Earl E. LeValley, Bellingham manager of 
the Columbia Valley Lumber Co. First Mr. 
LeValley drew a picture of the old style of re- 
tail lumber yard, where service to the public 
was limited to selling lumber, and home plans 
and friendly advice about home building were 
unknown. He then contrasted it with the 
modern yard, saying: 

In the first place, if you are going tc build a 
building of any size, go to an architect. He is 
trained to help you and will save his fee in the 
price of the building. ‘To those who will not pay 
an architects’s fee, I would say go to the lumber 
yard. Why? You will find today a modern retail 
lumber yard office a place that you would as soon 
take your wife to as any store in town. You will 
find plan books and hundreds of beautifully colored 
pictures of homes. The retail lumber yards by fur- 
nishing free to their customers correctly planned 
homes have done more for good architecture in this 


Opens New Building With Party 


OSHKOSH, WIs., May 26.—Formal opening 
of the new warehouse of the Radford & Wright 
Co. was celebrated by a party, attended by em. 
ployees and their wives and sweethearts, the 
total number present being about 400. The 
event was featured by a grand march headed 
by the ‘‘Forty Year Club,’’ a group of nine 
men who have been associated with or em. 
ployed by the company for forty continuous 
years. Mr. and Mrs. C. W. Radford led the 
procession. 

The entire building was brilliantly illuminated 
with electric lights and trimmed with flags, 
Light refreshments were served. The expenses 
of the party were defrayed by the company. 


The Yard Man and the Hand Saw 

Here is a hint about ‘‘raising the grade’? of 
inferior lumber, without breaking any consci- 
entious rules of ethics in trade practices. This 
applies to damaged or slightly defective pieces 
that are often sold at a sacrifice price. 

Say an 18-foot board is broken or has a se. 
rious defect near the middle; it is human na- 
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Yellow Pine 


Mr. E. C. Hole, Manager, 
American Lumberman, 
Chicago, I1l. 


Dear Sirs 


Cypress 


West Coast Produc 





The Home Owners Club and the activities that are under way to bring about 
real codperation between the manufacturers and salesman, and the retailer, as well 
as a united effort in bringing this more forcibly to the attention of the general 
public, is, in my opinion, the outline of a splendid plan, and if given the whole- 
hearted effort it deserves, will no doubt produce the desired results. 


The time has come when the lumber industry can no longer afford to remain 
passive along these lines and ignore the influence of outside factors, as for 
instance the automobile, in its retarding effect on home building, and I for one 
will be glad to contribute my time and best effort toward supporting this movement. 


At your earliest convenience please send me further particulars of the 
Home Owners Clubs, and at every opportunity I can be influential in enrolling 


others in this movement, will do so. 


ALB/g 


KE. 


Yours very truly, 


a, 








country than any other agency. The architects 
realize it and enthusiastically support the retail 
yards in their efforts. You do not see the box 
ear type of small houses that you used to see. 
The small homes that are being put up today are 
artistic and comfortable to live in. 

Go to the retail yard office and take your wife. 
Take all the time you want to hunt through the 
plan books. You may find exactly the house that 
suits you. But if you do not, you will find an 
exterior that you like in one plan, a living room 
in another and a kitchen in another. The man 
that helps you is an expert in his line. Once he 
gets an idea of what you want the rest is easy. 
He will turn over your ideas to the service depart- 
ment, which will get out a sketch showing two 
elevations and a floor plan. This is to show you 
what your home is going to look like. Then 
estimates are prepared by men whom the lumber- 
man knows are reliable. When a reliable contractor 
quotes you a complete price on a good set of plans 
and a complete set of specifications your troubles 
are over. All you have to do is turn the key and 
walk in when the job is finished. 


ture that a customer will want to buy that board 
for just about half price. He knows he can cut 
it in two and have two perfectly good shorter 
boards with only a slight waste, if any. But 
if you tell him you can’t sell that board for half 
price because you can cut it in two yourself and 
save the loss, he can’t see the point. At least 
about nine out of ten will argue and intimate 
that you are stingy and hoggish; you want to 
get rich by unfair practices. The fact that the 
piece cost just the same as the best one in the 
pile does not come into the question at all. It 
is ruined as an 18-foot board, the damage # 
fully 50 percent, and that is a fair reason that 
it should be sold for half price. An overcoat 
with the buttons all broken off and no way t 
keep it together in front would actually be not 
more than half as serviceable, at least not half 
so desirable, as one in perfect order. But # 
sales value it is not in the same condition 4 
one with a sleeve burnt off. The clothes dealet 
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would have missing buttons put on at a negli- 
gible expense before offering the coat for sale. 
Perhaps the majority of lumbermen have 
Jearned that it pays to cull and cut damaged 
ieces before they are exposed to a customer. 
But a whole job lot of hired hands working in 
yards have not learned it. There is a rule of 
conservation that should be applied to yard 
ractice the same as to forestry, and that is to 
‘‘save 100 percent of possible waste in retail 
operations.’’ Good hand saws are cheap, and 
why so many yards limit their equipment to 
one or two old half rusty, pit bladed, snaggled 
toothed relics of Noah’s tool chest is beyond 
understanding. For conservation of profits in 
the yard and elimination of bargaining argu- 
ments with customers who are sensibly endeav- 
oring to practice thrift for themselves, invest 
a few dollars in good hand saws, make arrange- 
ments with a competent saw dentist to keep 
their incisor edges in good shape, and maybe the 
boys will come near doing the rest. 


The Lumber 


Can you remember about twenty-five years 
ago when Tom Jones ran the corner grocery? 
He had those old style windows divided in four 
lights. Tom really didn’t need the windows 
for display as he always had barrels and baskets 
piled up in front of them. 

Across the street Phil Brown ran a shoe store. 
Now, Phil was quite a wide awake fellow and, 
on a buying trip to the city, he noticed that 
many stores had plate glass fronts, and people 
were always looking at the displays therein. 
Some would stop and look over the merchand'se 
shown, then walk inside. Of course, a lot of 
people were what we call window shoppers, In 
justice to these, it may be said that at least 
ten percent entered the stores at a later date. 
Some did not have the money to make purchases 
until next pay day. Others wanted 
to bring along some member of the 
family or a friend to see that they 
made a good selection. 

When Phil got home he called 
up a contractor and had him figure 
on a new front. The result was 
that soon he had the real window 
of the town. Old timers thought 
he was ‘‘putting on airs.’’? Any- 
way, that was the word passed 
around. 

One day a salesman came into 
Phil’s place and said to him, 
“Brown, I see you sell a lot of 
shoes. Now I have a wonderful 
line of hosiery and you could make 
a nice profit on the side, enough to 
pay all your overhead, in connec- 
tion with your shoe business.’’ 
Brown selected a nice line of 
hosiery, and when the goods ar- 
rived he displayed them in his show 
window, in connection with shoes. 

Next door to Brown was an old 
‘tablished clothing store, doing 
business in the old fashioned way. 
It had windows like the corner 
grocery, intended only to let in the 
daylight. Sometimes they did not even render 
that service. Most of the time they were dirty, 
except when the boy who swept the store felt 
like giving them a bath. ‘True, this store al- 
Ways had a few shirts and socks in the window, 
but they were left there so long that the dis- 
plays became badly soiled, and no one ever 
thought of looking in the windows before mak- 
ing @ purchase. 

Not long after Brown put in his new show 
window this clothing store felt itself slipping. 
About seventy percent of its hosiery trade had 
gone to Brown, next door. Perhaps you say, 

Brown was a slick old fox.’’ But the fact is, 
this is simply what: we call competition, ana 
most retailers will agree that it should be 
spelled with a capital ‘‘C’’. 

Right here is where some readers will say 
that this has nothing to do with the lumber 
business. Hasn’t it? Do you handle asphalt 





Large Retail Company Formed 


St. Prerersspurd, Fua., May 26.—The Sun- 
shine Supply Co., incorporated for $100,000, 
recently opened for business at Ninth Avenue 
and Eighteenth Street, north. Its new and up- 
todate plant comprises two buildings, one con- 
taining the offices and lumber storage space and 
the other the mill and machinery. The first 
named building covers an area of 12,480 square 
feet, and contains rooms in which are stored 
the interior trim, molding, roofing supplies, and 
building hardware. An interesting feature of 
the lumber storage is that the moldings and 
trim are stacked on end. Another feature is 
the door display room, where fifty different 
kinds and designs of doors are displayed, each 
door being held upright in a slot, permitting 
convenient inspection. 

All the storage rooms are dustproof, so that 
materials are kept clean. The lumber storage 
sheds contained in the main building have a 


roofing and shingles, paint, hardware, millwork 
etc., known as ‘‘side lines’’? Are you aware 
of the fact that many good, live lumber dealers 
are grinding out from forty to sixty-five per- 
cent of their annual business in side lines? 

The old time lumberman is proud, and justly 
so, when he makes the statement that all his 
stuff is under cover. That is the trouble with 
too many of us. We put the stuff under cover 
and leave it there. 

For years many good yards sold only lumber, 
but those days of timbers, dimension and 
boards, alone, are gone forever. Today, when 
you have a prospective home builder, he will 
look to you for more than his lumber. The 
best way to reach him is thru your show window. 

You may say, ‘‘ Well I run only a small yard 





tee: 


A Michigan lumber retailer’ s seasonable window display 


and my office is just large enough for the 
books and the stove.’’ No matter if your office 
is only eight by ten feet. Put in at least a 
large one-light sash. Make a bulk head back 
of it, ten or twelve inches deep. Then put a 
piece of 2 x 2 at the back of this bulk head, 
about two feet higher than the bottom of the 
window. Nail on a few strips of lattice. A 
quart of white paint will finish the job, and all 
for a few dollars. The window will draw trade, 
be a credit to you, and the extra light will make 
your office a cheerful place to trade. 

This brings to mind the case of Billy Me- 
Guire. Billy had the only yard in a thriving 
farming community of eleven hundred people. 
He put in a small show window similar to that 
described. One day a friend of his passed and 
noticed hardware and paint on display. About 
two months later this friend bought an auto- 
mobile. Of course, he needed a garage, but 


capacity of over a million feet. The lumber is 
stacked on concrete sills, affording a firm, level 
foundation as a preventive of warping. The 
lumber storage warehouse is 160 feet long, 78 
feet wide, and 26 feet high, with concrete floor. 

The mill building is two stories high, and con- 
tains 42,520 square feet of floor space. It is 
equipped with machinery of the most modern 
type, each machine being driven by an individ- 
ual motor. 

The new company is owned and controlled by 
interests operating retail yards in Indiana, 
Michigan, and Ohio, the officers being as fol- 
lows: H. I. Isbell, Elkhart, Ind., president; 
E. R. Lytell, Deshler, Ohio, vice president; 
Harvey E. Dickson, Elkhart, Ind., secretary and 
treasurer. Mr. Dickson also is manager of the 
local yard. Mr. Isbell, who has been coming 
to St. Petersburg for the last six winters, be- 
came so impressed with the growth of the city 
and its prospects that he organized the new 
company a short time ago. 


Retailer and His Show Window 


decided to tear down his old barn and use the 
lumber for his garage. All went well until 
he discovered that he needed a few pieces of 
1 x 3 and 1 x 4, for corner boards. He went 
down to see his friend Billy and bought the 
boards of him. It happened that this man was 
very particular about his boards, so Billy had 
to turn over half the pile, devote thirty minutes 
to this sale, and made a gross profit of thirty 
cents. About the time the customer was ready 
to leave he thought of the hardware and paint 
he had seen, two months before, in Billy’s show 
window, and asked about them. The result 
was that Billy, this time, made a gross profit 
of $2.75 in about four minutes. 

Another case—and a garage enters into this 
one. A fellow who lived next door to this lum- 
berman bought the lumber and 
cement from his neighbor, the lum- 
berman. One night this dealer 
came home and found the man next 
door painting the garage. The 
dealer said, ‘‘By the way, where 
did you buy your sash, hardware, 
and paint?’’ The answer was, 
‘‘From -the Consolidated Mail 
Order House.’’ The dealer said, 
**T could have sold you that mate- 
rial, just as cheap.’’ They did 
some figuring and found that the 
prices paid, with freight included, 
were just ten percent higher than 
the local dealer asked. The man 
who was building the garage didn’t 
know the lumber dealer ‘‘ handled 
that stuff.’’ Here was just an- 
other dealer who kept his stuff 
under cover and never disturbed 
the dust on these side lines except 
to make a count at inventory time. 

All large corporations are spend- 
ing a mint of money for national 
and local advertising. Many of 
them spend hundreds of thousands 
of dollars a year for advertising, 
and a certain percentage is in- 
tended for you. If you do not take advantage 
of it you both lose. The firm that manufactures 
the paint you sell pays for a large amount of 
advertising in national publications. Of course, 
everyone does not read all of every ‘‘ad,’’ but 
every firm has a trade mark for its product, and 
if you put in a window display, with ecards bear- 
ing that trade mark, people will immediately 
mentally connect you with the advertising, and 
will not forget you when in the market. 

A lumber yard in St. Paul, Minn., had a 
branch yard on a ‘‘thru’’ thorofare. People 
noticed this branch yard only from street cars 
or automobile. This dealer put in a large show 
window, divided into four sections, each about 
sixteen feet long. The manager personally told 
the writer of this article that sixty-five percent 
of the business of that branch yard resulted 
from the show windows. 





rs 


meee 9 ee 





36 AMERICAN LUMBERMAN 


May 31, 1924 





ee 


Lumber Retailers Tell of Trade Conditions 


There appeared in last week’s issue of the 
AMERICAN LUMBERMAN letters from a number 
of representative retailers in the States of Illi- 
nois, Indiana, Iowa, Michigan, Minnesota, and 
Wisconsin, received in response to a general 
letter sent out from this office asking for infor- 
mation as to the degree of building activity 
in prospect for the balance of the year, the 
promptness of railroad service and its effect 
upon retailers’ buying policies, the size of 
stocks carried, and other conditions pertinent 
to the lumber trade situation. Since last week’s 
issue went to press, a number of additional let- 
ters have been received, some of which follow: 


BraDLEY, ILu.—The local need for additional 
buildings is less than a year ago, and conditions 
are less fayorable for a continuation of the build- 
ing program, inasmuch as factories and railroads 
are laying off men. Building is all in town, there 
being no country business, and we do not expect 
any this year. The railroads are delivering our 
orders in about 25 percent less time than formerly. 
We have been holding back in buying, because we 
expected a falling market, which has already ma- 
terialized. We are buying only as the stock is 
needed.— CHARLES Wertz Co. 





ATLANTA, ILL.—We are situated in a farming 
community, and the price of farm products is too 
low to make us much business. Trade is very 
slow. The need for additional buildings is as 
great as a year ago, and local conditions are not 
favorable for an active building program. The 
railroads are delivering at prewar speed, so that we 
do not need to buy as far in advance as formerly. 
As a result, we can carry a small stock, buying 
only as our needs require, of course taking into 
consideration the fact that the mills do not always 
have dry stock ready to ship—DONKLE & WEBBER 
LUMBER Co. 


CENTRALIA, ILL.—The need for building in this 
community is less apparent than a year ago, and 
conditions are not favorable for a continuation of 
the building program. The railroads are delivering 
our orders in two to five days less time than 
formerly. This makes little or no difference in 
our buying, however, except that we carry slightly 
smaller stocks.—C. A. GLOrE LUMBER Co. 


Cary, ILL.—Local conditions seem favorable for 
continuation of the building program, the need for 
building being as evident as it was a year ago. 
The railroads are delivering in much shorter time 
than formerly, so that we do not need to buy so 
far in advance and can,.carry smaller stock.—C. 
FRANKE & Co. 


CANTON, ILL.—We do not notice any change in 
time required to get shipments, and our buying 
policy is about the same as usual, tho we are watch- 
ing offerings rather more closely. The need for 
new buildings is less pronounced than a year ago, 
and local conditions can hardly be termed favor- 
able for building activity —J. L. ANDREWS. 





BuncomsBs, ILtu.—This village is located in a 
strictly agricultural section. Building is only for 
repairs and replacement of residences burned. 
Quite a number of farm houses are vacant, some 
farmers and many renters having moved away. 
Farming has got to be placed on a better paying 
basis. The farmers must make some profits instead 
of losses, in order to prosper. The McNary-Haugen 
bill will not help the farmer. I am a farmer as 
well as a dealer in lumber, hardware and farm 
machinery.—JAMmMES B. Suit. 


MounT Carrotu Inu.—The railroads are deliv- 
ering lumber in some cases two to four weeks 
quicker than formerly, but this has made no dif- 
ference with our buying, because the railroad de- 
liveries are not dependable. Under present con- 
ditions, we are watching prices mighty closely. 
There is not as much unfilled neéd for buildings as 
a year ago, and local conditions are not favorable 
for much activity in that line.—RuopgEs Bros. 


Morrison, ILu.—The unfilled need for buildings 
locally is as large as it was a year ago, and con- 
ditions seem favorable for a continuation of the 
building program. The railroads are delivering 
somewhat more promptly, altho we do not notice 
a great deal of difference in that respect. This 
makes no difference with us, as to amounts or fre- 
quency of our orders, altho we are watching offer- 
ings rather more closely. On the whole we are 
having a normal building year and can see no 
reason for anything different in the future. Rents 
here have always been too low to make building 
for rental purposes profitable, but this year they 


have been advanced to a point where there is some 
building being started for rental. Our factories are 
running full time, and think they will continue to 
do so thruout the year.—PorTTerR Bros. 





ASHTON, ILL.—Collections are very slow. Farm- 
ers hard pressed to pay bills. Can’t see the silver 
lining to the cloud as yet.—GRIFFITH LUMBER Co. 





Gary, IND.—There is now no shortage of homes 
in this community ; in fact, there are more houses 
than are necessary to accommodate the present pop- 
ulation, due to the fact that the steel mills have 
laid off quite a number of men. Business up to 
May 1 was very good, but the outlook now seems 
rather gloomy, because: of the local conditions 
stated. We do not notice any difference in the 
delivery of material by the railroads, and there- 
fore are buying as usual, and have continued to 
carry as large a stock as in former years, if not 
larger. This has been due to the fact that in 
some cases lumber has been very slow in coming 
thru.—ToLLESTON LUMBER & COAL Co. 


ANDERSON, IND.—Building here started out with 
a boom, but there seems to be a slowing up on ac- 
count of factories reducing their forces 30 to 50 
percent and working the balance only three to four 
days a week. Should the factories start up full 
force soon, a good fall trade may be expected. 
We are getting prompt service from the railroads. 
This, however, has no effect on our buying; but, 
owing to decline in prices, dealers are buying only 
as needed. In my own case, I carry a normal 
stock at all times, whether the market is up or 
down. Salesmen that cover this territory complain 
of slow buying, and in some cases salesmen are 
being taken off the road, which would indicate that 
conditions are about the same thruout this State.— 
N. P. SALLING. 


HAMMOND, IND.—So far, business is about the 
same as last year. There seems to be about as 
much need for new buildings as last year. Local 
conditions are all right for continued building 
activity. We do not notice much change in railroad 
service as compared with last year.—PAxTON LUM- 
BER Co. 


GRIFFITH, IND.—As regards this locality, we 
believe building will continue, as people are mov- 
ing out of the city and building small houses in 
order to escape the high rents prevailing in the 
cities. As a whole, however, we do not believe 
there is as much need for buildings as a year ago, 
but as rents are still high a large number of small 
buildings will be erected. Deliveries are very bad 
at this time, five to ten days longer being required 
than when the railroads were operating to capacity. 
We believe this is due to the railroads cutting 
down their forces and allowing cars to accumulate 
before making up trains, thus holding cars at ter- 
minals several days. This makes it necessary for 
us to advance our buying a week or ten days, and 
requires considerably more capital to do business. 
Of course, we try to pick up transient cars in order 
to get quicker deliveries so as to handle our busi- 
ness with the smallest investment possible. Busi- 
ness in this immediate neighborhood is very good. 
We are working to capacity with no intimation 
that business will let up materially in the very 
near future, altho loan conditions seem to be 
tightening up slightly —McCFARLAND & Son Co. 


BROOKVILLE, IND.—The need for homes in this 
community seems to be about as large as a year ago, 
Local conditions are fairly favorable for continua- 
tion of the building program. We note an improve- 
ment in promptness of railroad service.—Brook- 
VILLE LUMBER Co. 


EVANSVILLE, IND.—In this city and the surround- 
ing sections with which the writer is acquainted, 
there is about as much need for home building as 
in the last year or two. However, Evansville is a 
manufacturing city, and the manufacturers of fur- 
niture and other lines feel that there is a falling off 
in their business. The majority of the thirty-odd 
furniture factories located here are running only 
four or five days a week. The railroad shops have 
been laying off some men, which has been the cause 
of a good deal of talk about business slowing down, 
and the results are that there is not as much build- 
ing going on now as there has been in the last year. 
We feel however, that there is going to be a nice 
volume of business during the first eight months of 
the year anyway, and possibly thruout the entire 
year. We have not noticed any change in the mill 
shipment of our orders. In fact, we have orders 
placed that the mill has had for over a month, on 
which we would be glad to have delivery. Our 
stocks are normal, but we are not buying in large 
quantities; in fact, we are ordering from hand to 
mouth, placing the business with such mills as we 


believe can give us fairly prompt shipment. We of 
course at all times watch prices very carefully, and 
endeavor to buy at the lowest figure quoted us ang 
to buy only from responsible mills. We do not take 
any chance on any mills whose stock is uncertain, 
or where we can not depend upon quick shipment of 
the stock we are wanting.—WOLFLIN WEST Sip, 
LUMBER Co. 


OsAKIS, MINN.—Local conditions are favorable 
for a continuation of the building program, and 
better in the farming districts than in town, 
Farmers on the average are in better condition 
than merchants. Railroads are making deliveries 
in one-half to one-third the time formerly required, 
so that we do not need to buy so far ahead or make 
such wide guesses as to requirements.—H. RB, 
GINGERY. 


HENDRUM, MINN.—Closed banks and poor prices 
for farm products are not favorable for building, 
Consequently we are experiencing the quietest sea. 
son in twenty years. We can get northern pine in 
ten days, if needed, but the demand is not here, 
What little lumber we have shipped in this year 
from the west Coast and the Inland Empire hag 
required about the same time to come thru as for. 
merly, namely, about thirty days from the west 
Coast and twenty days from the Inland Empire. If 
there were demand for it, we could get stock fast 
enough and plenty of it.—C.,J. ECKMANN Lum. 
BER Co, 


PINE City, MINN.—There is fully as much need 
for building as a year ago, but local conditions 
are not favorable. Farmers are hard up. We are 
getting lumber from the west Coast about a week 
quicker than formerly, but this has affected our 
buying only to a limited degree. The tendency ig 
to order in smaller amounts and oftener.—PArRISH- 
Boo LUMBER Co. 





BEMIDJI, MINN.—On account of about 30 percent 
reduction in time required for getting lumber, we 
are ordering in smaller quantities and carrying less 
stock. There seems to be about as much need for 
buildings as a year ago, but local conditions for 
going ahead are not favorable-—BEMIDJI LUMBER 
& FuEL Co. 


PoRTLAND, Micu.—The farmers of this com- 
munity feel hard up. Last year their yields were 
light and prices comparatively low. However, con- 
servative farmers are in very good shape. The 
need for buildings is about the same as last year. 
Local conditions for building are not especially fa- 
vorable, The railroads are delivering in about half 
the time they have been taking in the last few 
years, which affects our buying policy, as we do not 
carry as large stock as formerly, and watch offer- 
ings more closely—BuILpERS LuMBER & Supply Co. 





RoyaLt Oak, Micu.—There seems to be fully as 
much building as a year ago, and a bigger demand 
for it. Local conditions for building are very 
favorable. The railroads are delivering material 4 
lot quicker than two years ago, which makes some 
difference in our stock, as we can get by with 
smaller amounts and more frequent shipments.— 
OAK PLANING MILL Co, 


MUSKEGON, MicH.—Under present conditions 
there does not seem to be much need for new build 
ings, as a great many houses are offered for sale 
and also for rent. On the other hand, rents are 
just as high as last year. Local conditions are not 
favorable for a building program in this tow#, 
until some way can be found to finance the building 
of ordinary workmen’s homes. Conditions here of 
course are dependent to a great extent upon the 
automobile industry. As soon ag the automobile 
factories get back into production most of the 
rental houses will fill up, but there is still a great 
number of houses on the market which were built 
during the last two or three years. The prices a 
which they are held are too high for their ready dis 
posal. Railroads are hauling cars from the South 
west in from two to three weeks’ time, which is 4 
much shorter time than formerly. We are buying 
more closely and not carrying as much stock ahead, 
enabling us to do the same volume of business with 
less capital tied up.—MusKkecon Lumper & Fu8b 
Co. : 


Barrty Creek, Micu.—There does not seem to 
be the unfilled need for buildings that there was 
a year ago. Quite a number of houses are for rent 
which were not available a short time ago. This 
is true not only of smaller dwellings, but of apart 
ment buildings. Small house building is quite a 
tive at present, but we understand from sevé 
builders that they are completing jobs under Wa! 
and will not undertake any more this year. T 
railroads are delivering in shorter time. Order 
placed two weeks ago are on the track today. 
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This, however, makes no difference in our buying, 
for while this condition now exists there is nothing 
to assure its continuance, and we feel that the 
only way for us to play safe is to anticipate our 
wants and be just a lap ahead. It would not be 
safe to allow our stock to run down, depending 
upon quick deliveries, for the loss of one good 
order would more than counteract what little 
saving there would be in carrying a smaller stock. 
The future, of course, is problematical. We do not 
think that everything is going to the dogs. This 
is too rich a country, and we believe that the 
American people generally are too sensible to 
permit any such condition being brought about. We 
believe that if we could get some relief from 
Washington in the way of sane taxation and the 
cessation of foolish expenditures of money, busi- 
ness generally would show a marked improvement. 
We are thankful for Mellon, and are pinning our 
faith to the election of Coolidge this fall—BaTTLB 
CREEK LUMBER Co. 


PonTIAc, MicH.—We believe there is just as 
much need of new buildings as there was a year 
ago. We depend on the automobile business, and 
it looks as tho the factories are going to run rather 
spasmodically. If the automobile business does not 
pick up undoubtedly there will be plenty of vacant 
houses in Pontiac. The railroads are delivering 
lumber in about half the time they formerly took, 
which makes some difference in our buying, as we 
run closer to the cushion on some classes of lum- 
ber. With shipping conditions as they now are, 
we will probably run with 90 percent of normal 
stock. However, we are not letting this improve- 
ment in transportation cut our stock down very 
much. We are doing a little more business than 
last year at this time, and feel we should keep our 
stock pretty close to normal and buy as we sell. 
The market looks rather weak to us, and we think 
a dealer following this policy will gain in the long 
run.—A. A. Corwin & SONS. 


St. Josmru, Micu.—We are getting along all 
right as regards housing, but think there will not 
be cheaper rent until we have 10 percent over- 
production of houses, which should be. Rental 
property here is paying 10 percent or better. Up 
to the last ten years, 3 percent was all the same 
property would produce. All we need to carry on 
building is money; the dealer can not do it all. 
The railroads are being better operated, and men are 
working better than under the “poor house system.” 
We have no difficulty in getting all the material we 
require. The people will solve their own problem 
if let alone-—JOHN WALLACE SONS Co. 


IontA, Micu.—In this district there is a consid- 
erable shortage of buildings, principally homes, 
which is being met gradually. The railroads are 
making more prompt delivery, especially from the 
South. How long this condition will exist is hard 
to say; therefore we are not reducing our stocks. 
Naturally, conditions are not quite as brisk as a 
year ago, and we are more particular in buying. 
However, we see -no reason why conditions should 
not improve when the political question is settled, 
and the weather along with it—BUILDERS’ SUPPLY 
Co. 


ATALISSA, IowaA.—Business is very slow, and we 
think it will continue so the balance of this year, 
altho there is considerable need for new buildings. 
—ATALISSA LUMBER Co, 


AREDALE, IOwA.—Business is very quiet here. 
The need for buildings is about the same as a year 
ago, but local conditions for building are not so 
good. We do not notice any change in promptness 
of railroad deliveries—FARMERS COOPERATIVE So- 
CIETY. 


CLiInton, Mo.—There is not as much business 
in sight as a year ago, altho the need for buildings 
seems to be about as great. We do not notice any 
special difference in railroad deliveries. We are 
buying in smaller amounts and more frequently 
than formerly, and watching offerings closely.—E. 
D. Sayites LuMBeER Co. 

Bgevirr, Mo.—Deliveries are as slow as for the 
last two years, so we are compelled to keep a large 
stock. Conditions here are abnormal on account 
of mines closing. No building, or demand for new 
buildings.—RowLanp Bros. 


CAMDEN Point, Mo.—In our little town there 
are now two vacant houses, the first time there 
have been any houses for rent in several years. 
Persons from adjoining towns, with whom I 
have talked, say the same condition exists there. 
The railroads are delivering quicker, but our com- 
Dlaint in the past has been more against the mills 
than the railroads. However, the mills are now 
filling our orders much quicker than formerly. 
This makes a difference with our buying, as we 
do not have to anticipate our wants so far in ad- 
vance. Our business has fallen off nearly 50 per- 


cent from last year. The farmers have been buying 
only what they to have. Present indications 
are not flattering for a good year.—CAMDEN POINT 
LUMBER Co. 





RACINE, WIs.—Business is getting slower. We 
have had three poor years here, and this one will 
be worse, as the industrial situation is poor. We 
are getting our lumber 15 to 20 percent quicker, 
and so are able to let our stock run down to a 
lower point before buying.—KELLEY LUMBER Co. 


APPLETON, W1S.—The enormous amount of build- 
ing done in the cities last year has naturally re- 
duced the shortage somewhat. There was a large 
number of dwellings built in Appleton last year, so 
we do not expect equal volume this year. On ac- 
count of the very late spring, and frequent rains, 


building has not yet got fairly started. Lumber is 
being delivered by the railroads in 10 to 20 percent 
shorter time than formerly, but this has made no 
difference in our buying, nor in the amount of stock 
carried.—J. FouNTAIN LUMBBR Co, 


MARSHFIELD, W1S.—On account of the improved 
railroad service, we do not have to order as far 
ahead as formerly, and so can handle our business 
with smaller stocks. The need for building in this 
locality is about as apparent as a year ago.— 
MARSHFIELD LUMBER Co. 


ANTIGO, W1s.—The improvement in delivery by 
the railroads is not enough to gamble on during 
rush seasons, and makes no difference in our 
buying.—ANTIGO BUILDING SuPPLyY Co. 


What the Banker Told “Mr. Jones” 


[By J. W. 


Mr. Jones, a good substantial farmer, with 
$23,000 lying idle in the bank, became very much 
dissatisfied with the prices charged him by his 
lumber dealer; and feeling that he had been over- 
charged, made up his mind to take his money out 
of the bank, put in a lumber yard, make money 
for himself, and save money for his friends. 

Being a conservative farmer, he did not want to 
do this without talking the matter over with his 
banker, who was interested in his welfare as a 
customer and a friend. : 

He called on the banker, told him his troubles, 
and asked advice. His banker told him he would 
give him an idea by comparison, and made the fol- 
lowing statement: 

“Mr. Jones, you have $23,000 lying idle in my 
bank, and while I would like to keep it in my de- 
posits, if you intend to draw it out and go into 
business, let’s see what it is worth, considering 
that you may know enough about the lumber busi- 
ness to run a yard doing $4,500 or $5,000 business 
a month. 


“You can loan your money with first- 
class security at 8 percent interest, which 


WiCRNS Gl INCOME OF! v.ocdids cdicectocos . . $1,840.00 

“Your services, if well qualified as a 
manager of a retail Yard 2.6. ccccccess 1,800.00 
$3,640.00 


“There you have $3,640 a year that you and 
your money should make. 

“Now, if you decide to go into the lumber busi- 
ness, you will need a location: 


Sis Wie GE Sa awed cccsicntaceweeswe $ 1,500.00 
BT PAE GED 6 Ss KHER c erie Kees 3,500.00 
CIOS MUN ga Wec ck else weaning Reus 150.00 
You will need 250,000 feet of lumber at 
an average of $40 a thousand........ 10,000.00 
Inside of ninety days you will have out- 
pe Se ere ry rear eee 8,000.00 
Ba rae $23,150.00 


“Let’s see what your yearly expenses will be: 
Cost of handling 100,000 feet of lumber 





a month at $1.50 a thousand........ $ 1,800.00 
Salary you are entitled to, $150 per 
WG Wa toca caw bales a cine eae be eceice 1,800.00 
Taxes on $23,150 at 34% pereent....... 810.25 
Insurance on $12,000 at $1.50.......... 180.00 
DR RD PE PER PIA ee ee eee 50.00 
PRO ace ed mae nad Cadeeecaeee 60.00 
Den IR oo a bain Raceati sen maw ebme « 36.00 
Stamps and stationery ........ccceces 36.00 
Bookkeeper, or second man at $75 a 
MG a pewiceekas css weceeen wanes 900.00 
PEE ORMOND weaned aa wesw dVekana 100.00 
ROMO cic deae Casa naenwndRlne wee 30.00 
a, 3 CC rr rr rr 4.00 
Depreciation and loss of damaged mate- 
| rear PRCT re err 200.00 
Loss in notes and accounts, % of 1 per- 
CUE dhe ca werpuecdideadescunddiecaenas 405.00 
Total expense per year ........2.$ 6,411.25 


“Your daily expense will be $20.48 for every 
working day in the year, and this does not in- 
clude income tax. 

“You will have to make $6,411.25 before you will 
receive any profit. 

“During the year, we figure you will sell 1,200,- 
000 feet of lumber at an expense of $6,411.25, or 
at an actual cost of $5.34 a thousand feet of lum- 
ber you sell, whether you sell it all from the yard 
or whether you sell part of it to a customer oc- 
casionally by the carload. 

“You can readily see, in order to clear as much 
in business as you would make loaning your money, 
you would have to add $1.50 a thousand feet of 
lumber, making a total of $6.84 you would have 
to receive above cost before you would break even. 

“If you had to deliver your material around 
town, you would have to add at least $2 a thou- 
sand. Basing your sales on $54,000 a year at an 
expense of $6,411.25, your cost of doing business 
would be about 13.3 percent without delivery, or, 
in other words, you would have to add 13.3 cents 


° 


Jacobs] 


to every $1 cost to make your actual cost of doing 
business. . 

“Now, I have given you an idea of the business 
where conditions are very favorable, and where 
you turned your stock between four and five times 
during the year. Now, let us see what would 
happen, if, instead of selling $54,000 a year, you 
sold only $29,800 a year. You would naturally 
reduce your investment, which would run about 
as follows: 


Location, six lots at $250 each ........ $ 1,500.00 
A fair shed ..... cdatweed whine dnkawe 3,000.00 
Pol, ee chemieieceecadtis 150 


150,000 feet of lumber at $40 a thousand 6,000.0 
Inside of ninety days, outstanding notes 


WEG GORUGROR dk ccddasaposevaseawe -- 4,000.00 
TOCRT TRNCGRAE 6 cv ceadusecadads $14,650.00 
Expense ; cost of handling 50,000 feet of 
lumber a month at $1.50............ 900.00 
Manager’s salary at $150 a month...... 1,800.00 
Taxes on $14,650 at 3% percent........ 512.75 
ERGUUSNGH CN) GULOOO oc caccccecccaatdes 142.50 
i EEE EER Ee 50.00 
BENTO Cdadivivaceddududwaddadane 40.00 
NI I id cea nc casdwananakaed 36.00 
Stamps and stationery (do not need a 
DGNED “Gusagececeueeacaauateaas 36. 
EMRE GUNGIOE cob Gcceuecdedecsacianaws 75. 
TOM Li dackwcwddeaadeadadewnwws ‘ 80. 
MC 0 DO Pe a ee ee 4. 
Repairs and depreciation ......... aie 175.00 
Loss on notes and accounts, % of 1 per- 
QUEER bcwienecewateecevadvadanaeene 202.50 
Total expense per year .......... $ 4,003.75 


Or a daily expense of $12.77. 

“In this case, it would cost you $4,000 to sell 
600,000 feet of lumber, or your cost per thousand 
would be $6.66%, or, in other words, your percent- 
age of expense would be 16%, or you would have 
to add 16% cents to every $1 cost during the year, 
to break even. This does not include delivery 
around your town. 

“You would have to sell the lumber at an addi- 
tional cost of $3.07 a thousand, or add a total of 
$9.73 a thousand to your cost before you would 
realize the same profit you would make by loaning 
your money at 8 percent. To make this profit, 
you would have to sell your merchandise at an 
advance over cost of 24 3/10 percent or 24 3/16 
cents added to each dollar cost. 

“Mr. Jones, there are thousands of men im all 
kinds of business thruout the country who have 
failed to make a success thru three primary 
causes: 

“The first and most important was that they 

did not know their cost of doing business—they 

did not know how their business was progressing 

at all times, and did not know that their selling 

price would bring them a good, legitimate profit. 
“The second was the extension of credit 
where they did not positively know that they 
could force collection if necessary. 
“The third was overstocking their yard or 
store, tying up their investment in material that 
would not move for six months or a year. 


“You should keep a systematic set of books 
that will show you at any time what you owe; 
what your profits are each month; what your ex- 
penses are each month; and what your business 
amounts to. The largest department stores in the 
country are so systematized that they can not only 
tell what the gross and net profit is and the cost 
of doing business, but they can also tell each month 
whether any department in the store is losing or 
making money. 

“Study this matter over carefully, for while 
there might be a slight variation in the above 
figures, they are approximately correct, and unless 
you want to take on and assume a strenuous busi- 
ness life, and take chances on other losses that 
might occur, that I have not mentioned, I would 
advise you to loan your money with good security 
where the chances for loss are minimum.” 

Mr. Jone’ is still studying. 











38 AMERICAN LUMBERMAN 





May 31, 1924 





Notes From the Realm of Building® 


Will Build Demonstration Home 


MINNEAPOLIS, MINN., May 26.—Twin cities 
lumbermen, women’s clubs and virtually all 
civic and professional organizations have united 
in a plan to construct a ‘‘demonstration dwell- 
ing house’’ in Minneapolis as a means of 
stimulating the building and owning of homes. 

The home, which is to be constructed in a 
section intended for the city’s Civie Center, 
overlooking the Municipal Parade and at a 
point where more persons pass daily than any 
other in the twin cities, is to be known as the 
** Alice Ames Winter Demonstration Home,’’ 
in honor of Mrs. T. G. Winter, of Minneapolis, 
and as a recognition of her services to the 
women of America in four years’ administration 
as president of the General Federation of Wom- 
en’s Clubs. 

W. H. Badeaux, secretary of the Northwest- 
ern Lumbermen’s Association, is a member of 
the advisory committee. Associated with him 
on this committee are municipal officers, officers 
of various municipal boards, leaders in women’s 
club work, architects, school and university 
heads, church organizations and contractors. 

The plan received the necessary encourage- 
ment when the Minneapolis board of park com- 
missioners voted to permit erection of the 
demonstration home on a tract of park prop- 
erty considered the most 


home, this pamphlet for high school children’s 
perusal reads: ‘‘A home is one of the best 
loan securities in the world, while receipted 
bills for gas, oil, repairs and house rent are 
worthless. There are many emergencies in life 
when ready cash in a family is imperative. It 
it true that it always requires considerable moral 
courage to resist the pressure of counter attrac- 
tions and carry out a program of the most im- 
portant things first. The only correct decision 
is to build a home.’’ 

The Northwestern Lumbermen’s Association 
is to carry its message thruout the Northwest 
in a series of three 20-minute radio talks, June 
4, 7 and 11, over WLAG, in the twin cities, all 
intended to encourage home building along 
practical lines. Secretary Badeaux is to de- 
liver the talks, the first of which will be on 
location and size of lot; the second on con- 
struction, and the third on ‘‘Why Own a 
Home?’’ 


Club of Home Owners Formed 
New York, May 26.—A club of home owners, 
to be known as the Community Club, has just 
been organized by residents of the Country 
Club section of St. Albans, boro of Queens, for 
the purpose of furthering the development of 
that section, which is one of the fastest growing 





desirable in the city. 

The tentative plans 
call for a Colonial strue- 
ture, with completely 
equipped living room, 
dining room, bed rooms, 
bath and kitchen, 
equipped with all mod- 
ern appliances. 

The home is to be 
erected by various twin 
cities business firms 
donating materials and 
labor. Construction will 
begin late in the sum- 
mer. The building is ex- 
pected to serve 75,000 
women annually as well 
as carry a message of 
‘‘home ownership’’ to 
every prospective home 
owner in this territory. 

Mrs. Judson R. Towne, 
chairman of the better 
homes committee for the 
Minnesota Federation 
of Women’s Clubs, is in 
direct charge of the pro- 
gram for building the 
home. In addition to 
being used as a demon- 
stration home, the house 
will be headquarters of 


A lumber retailer’s exhibit at recent Akron 





(Ohio) Building Show 





the Better Homes move- 
ment, and of the fifth district, Federation of 
Women’s Clubs. 

The home will demonstrate the advantages of 
thrift in home ownership; stimulate sensible 
and appropriate purchasing for home improve- 
ment; mobilize community pride for a common 
objective; increase the efficiency of the home 
maker, and bring to the attention of women 
all that modern methods and invention have 
put at the service of those of moderate means. 

Along the line of emphasizing the importance 
of home ownership as the first vital necessity 
for a family, the Northwestern Lumbermen’s 
Association has carried its campaign into the 
high schools of the twin cities. School authori- 
ties are codperating. Booklets prepared by the 
association are being placed in the hands of the 
school children, all describing the advantages of 
owning a home as the first material asset after 
marriage. The results have been surprising. 
High school ehildren have shown a keen interest 
in types of homes and the cost of construction. 

‘*Be safe—build your home first,’’ is the 
caption of one of the pamphlets. Discussing 
so called luxuries in life as contrasted with a 


residential communities in the vicinity of the 
metropolis. The purpose of the organization 
is to foster home building and community bet- 
terment. M. Morgentau, jr., president of the 
firm that has been chiefly instrumental in de- 
veloping the property upon which scores of 
homes are now in progress of construction, was 
elected temporary chairman of the club. 


("SEE Ea aaa aamas 


To Gage Farm Building Prospects 

SPRINGFIELD, ILL., May 26.—The farm equip- 
ment survey of Illinois now being conducted by 
the University of Illinois college of agriculture, 
with the United States Department of Agricul- 
ture, to determine the percentage of farmers 
using labor saving machinery on the farms, 
will include also a comprehensive summary of 
contemplated farm building. On the question- 
naire of 42 queries is a section asking: Do 
you intend to build a farm house in the next 
two years? a barn? will you use blueprints? 
your own plans? In addition the survey will 
list the type of dwellings, outbuildings and mod- 
ern conveniences utilized. 


Court Decision in Lien Case 


TALLAHASSEE, FLA., May 26.—Lumber and 
building supply dealers of Florida are not 
obliged to state the amount or value of lumber 
and building supplies furnished for houses un- 
der construction in giving cautionary notice to 
an owner or agent in order for the dealer to 
have a lien on the building, according to an 
opinion handed down last week by the Florida 
supreme court. The opinion given was in a 
case brought against the Southern Lumber & 
Supply Co. 


To Form Second Mortgage Company 


Avrora, ILu., May 26.—The Aurora Real 
Estate Board is sponsoring the formation of a 
second mortgage company as a step in its 
‘*Build Your Own Home’’ campaign. Prae- 
tically every member of the real estate board 
has signified his intention of subscribing to the 
company, which is not intended to be a profit- 
making venture, and which will enable a builder 
with $1,200 or $1,500 capital to erect a $6,000 
home. Aurora’s building permits are at a 
higher total than ever before, but homes are 
still scarce. 


(ageaeae@eee@aae: 


Sufficient Labor Supply Reported 


According to reports received at the head- 
quarters of the National Association of Real 
Estate Boards, Chicago, the supply of labor 
in the building trades is equal to the demand 
in 93 percent of the cities of the country, with 
the greatest shortage reported from the central 
eastern States. 

Wages are reported higher in 36 percent of 
the cities reporting, unchanged in 57 percent, 
and lower in 7 percent. No wage decreases are 
reported from any city above 250,000 popula- 
tion, while 10 percent of the cities under 25,000 
report decreases. 


A Southern City of Homes 

LAvuREL, Miss., May 26.—This city of beauti- 
ful homes has ample reason to be proud of its 
record as a home building and home owning 
community. Civic pride and Laurel have al- 
ways gone hand in hand ever since the city’s 
beginning something over thirty years ago, 
but for the last few years this city has made 
such remarkable progress along those lines that 
it stands out with amazing prominence. Since 
1921, the record has averaged 800 homes a year 
and in the majority of cases the homes are 
owned by the occupants. 

Today, row after row of beautiful homes 
line its splendidly paved streets and the lots 
are like adjacent flower gardens the year around. 

The stranger is ever impressed with the build- 
ing spirit that symbolizes Laurel and makes it 
such a wonderful spot in which to live. All 
over the city are civie clubs, organized to pro- 
mote building and beautifying. 

Right in the heart of the southern pine se¢- 
tion, where lumber is manufactured in such 
quantities, and material is so readily available, 
Laurel could scarcely be other than a great 
building center. 


'(@a@aaeaaaaeaaas 


Plan Big Building Show Next Year 

MILWAUKEE, Wis., May 26.—Preliminary 
plans for the next Home Building Show, to be 
held in March, 1925, were completed at a meet: 
ing of the committee in charge, held at the 
Hotel Astor. Lumbermen will again take 4 
leading part in codperating with the Milwaukee 
Real Estate Board and other local bodies ™ 
making the show a success. George L. Waetje, 
president George L. Waetjen Co., veneer manu 
facturer, is chairman of the executive com 
mittee. Don S. Montgomery, secretary Wiscon- 
sin Retail Lumbermen’s Association, will agall 
be prominently identified with the work of the 
committee, and many other lumbermen have 
signified their intention of taking part in the 
exposition. 
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Conducts Hardwood Operation 


CuYAHOGA FALLS, OHIO, May 26.—It is some- 
thing of ‘a novelty to find a sawmill located in 
a city of over 10,000 inhabitants, just within 
hailing distance of Akron, and only about ten 
miles from Cleveland. Nevertheless, Cuyahoga 
Falls is where the Silver Lake Hardwood Co. 
maintains a complete operation from the stand- 
ing timber, which is cut into logs, 
these in turn being manufactured 


which furniture dimension, crates, reels for 
winding rubber hose and e¢arriage tires, mine 
caps and surveyor stakes are made. 

The sawmill equipment is of the Allis- 
Chalmers type, the single 8-foot band mill 
cutting 20,000 to 40,000 feet a day. One 
Mitts & Merrill hog is also installed in the 


in Ohio Ci 

in Ohio City 

sawmill. Yates machinery is used exclusive- 

ly in the planing mill. The plant is equipped 

with electric motors, the sawmill being oper- 

ated largely by individual motors. The 

planing mill is also partly operated by in- 

dividual motors connected directly to the 

machines, and is partly operated by line shaft 
connected to _ electric motor. 





into moldings and planing mill 
products, the company’s plant and 
yards covering six acres of ground. 
Logs are handled efficiently and 
expeditiously by means of a travel- 
ing crane, which has cross trolley 
and parallel runways, enabling it 
to pick up logs in any part of the 
storage yard and unload them into 
the dumping pond for delivery to 
bull chain, as shown in the accom- 
panying illustration. 

The mill was built in 1919 by the 
Steele-Alderfer Co., and was pur- 
chased in September of last year 
by the Silver Lake Hardwood Co. 
The timber is obtained largely 
from farmers within a radius of 
100 to 150 miles, the company spe- 
cializing in soft textured oak, pop- 
lar, maple, ash, elm, chestnut, wal- 
nut, cherry ete. Considerable quan- 
tities of red and sap gum are also 
shipped in from the South. The 
Silver Lake Hardwood Co. is able 
to utilize the log more completely 











than a great many sawmill opera- 
tors, on account of its closer prox- 
imity to consuming centers; for 
instance, slabs are resawed from 





View of log storage yard and dumping pond of the Silver Lake Hard- 
wood Co., Cuyahoga Falls, Ohio, showing bull chain for conveying 
logs to sawmill and traveling crane for handling logs expeditiously 


— The Silver Lake company pro- 


duces its own power and uses 
mostly refuse from the sawmill 
for fuel. Other equipment in- 
cludes four dry kilns of the Na- 
tional Dry Kiln Co. make, with a 
capacity of approximately 90,000 
feet. These kilns are built of 
brick, tile and concrete, and 
equipped with the National Mois- 
tat automatic regulator. 

In addition to the operation at 
Cuyahoga Falls, The Silver Lake 
Hardwood Co. has two portable 
mills in the woods to cut the 
smaller timber and rough logs 
into ties ete. The company buys 
standing timber in tracts of 
100,000 to 2,000,000 feet; ships 
the better class logs to its Cuy- 
ahoga Falls plant, or trucks them 
in if ‘the timber is close by, and 
places the portable mills in the 
timber to clean up the lower 
classes of logs. 

The officers of the Silver Lake 
la Hardwood Co. are: President, 

George H. Dunn; vice president, 
W. T. Flower; treasurer, Charles 
Herberich; secretary-manager, L. 
S. Beale. 





Develops Economies in Belting Department 


BogaLusA, La., May 26.—The efficiency of 
the Bogalusa mill of the Great Southern Lum- 
ber Co., which turns out about 1,000,000 feet 
of lumber a day and is reputed to be the world’s 
largest lumber manufacturing plant, is doubt- 
less due to the constant effort of the manage- 
ment to keep at the head of the line so far 
as improvements are concerned. The immense 
size of the plant, of course, permits a depart- 
mental specialization that would not be possi- 
ble in a lumber mill of ordinary size. In its 
belting department, however, it has developed 
economies that should be of interest to mills 
that use a large quantity of belting. The 
Great Southern Lumber Co.’s belting depart- 
ment under the management of E. R. Belton— 
we refuse to be facetious as to the suitability 
of the name—started in 1915 and 1916 to re- 
build the company’s belts because of the diffi- 
culty it experienced in getting quick replace- 
ments, but the department has developed until 
now it manufactures new belts. 

In utilizing leather from a belt that has been 
taken out of service because of wear, the de- 
partment first tears it down into the squares, 
or centers, out of which it was originally built. 
These centers are gone over very carefully for 
defects, and all faulty pieces are discarded. 
The sound pieces are then straightened and 
their edges are straight edged and trimmed 
down, the result of course being a narrower 
piece of leather, the loss in width running to 
an inch on a belt that was originally 18 inches 
Wide. In the case of an 18-inch wide 2-ply belt 
trimmed down to 17 inches wide, the 17-inch 
piece was stripped down the backbone to make 
two 81%4-inch wide pieces, which were finally 
worked into 8-inch wide belts. In putting to- 
gether the two plies again, the centers were 
reversed, so that there was a backbone on the 
top of the belt for one edge, and a backbone on 
the bottom of the belt for the other edge. 


Only Best Leather Gets Into Belts 


In rebuilding belts to their original size after 
defective pieces have been discarded, new 


leather must be used. This the company buys 
on the market in the raw sizes, called centers 
or squares, these being bought in the different 
widths required. The Great Southern buys its 
squares only partly worked, and after inspec- 
tion, for such defects as grub holes, brand 
marks, knife cuts and soft spots, these squares 
are reworked by hand, the reworker being con- 
tinually on the lookout for imperfections. Such 
work, of course, calls for experts. The com- 
pany thus endeavors to see that only the very 
best of leather gets into its belts. In rebuild- 
ing the pieces into new belts only the finest 
waterproof cement is used. 

The equipment used by the belting depart- 


CT 





Belt rebuilt by the Great Southern Lumber Co. 


ment is simple, consisting of long tables, clamps, 
rods, glue pots, and minor accessories, but the 
most important items are the presses; the 
Great Southern company itself built a 72-inch 
press and it bought a 30-inch hand belt presa, 

The leather recovered for rebuilding belts 
is not the only salvage obtained by the Great 
Southern’s belting department. Leather that is 
not fit for use as belting is made into aprons 
and hand leathers, which are sold to employees, 


and the trimmings, edgings etc. are sold for 
scrap. 


Great Economy in Rebuilding Belts 


As against allowing old belts to be burned 
or thrown on the rubbish heap, there is without 
doubt great economy in rebuilding, but the 
AMERICAN LUMBERMAN correspondent has no 
figures as to how rebuilding compares in econ- 
omy with other disposal] of belts no longer fit 
for their original use. In rebuilding a 44-inch 
3-ply leather belt, 165 feet long, for instance, 
there was salvaged 80 feet of material, while 
to bring the belt to its original length there had 
to be added 85 feet of new leather. The 85 
feet of new belt, with leather and materials, 
cost $2,100, while on the 80 feet of old belt- 
ing there was placed a valuation of only $945. 
A new belt of this size would cost $6,950 as 
against the actual cost of the rebuilt belt 
amounting to $3,045 ($945 plus $2,100). Doubt- 
less some objections might be made to the low 
valuation placed on the salvaged 80 feet, or to 
comparing a belt, of which half had seen lon 
service, with one that was fresh and live, an 
one would be justified in pointing out that no 
matter how good it is, leather does not last 
forever and must show deterioration that low- 
ers its efficiency in use. 

One of the biggest belting jobs ever under- 
taken by the Great Southern Lumber Co. was 
rebuilding a 72-inch belt, 238 feet long, which 
is shown in the accompanying illustration. 
This is a 3-ply all-leather reserve belt that the 
company figures cost it $5,300. It is driven by 
a Filer & Stowell engine of 1,750 horsepower 
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with a 22-foot fly wheel at 75 revolutions a 
minute. This belt drives four band mills, two 
resaws, one gang saw, four edges, one sizing 
machine on the timber dock, and flooring chains 
and conveyors in the sawmill. 

The Great Southern Lumber Co. several 
months ago installed on its No. 3 carriage 
Martin air dogs manufactured under license by 
the Diamond Iron Works, of Minneapolis, Minn. 
This apparatus has given such good results that 
the Great Southern has placed an order for 
similar equipment for two other rigs, and as 
soon as they are in service a fourth rig will be 
equipped with Martin air dogs. The com- 
pany states that this does away with two ‘‘dog- 
gers’’ on the carriage, the man who handles 
the block setting also handling the air dogs, 
which the Great Southern sawyers state are 
much surer and faster than the hand dogs for- 
merly used. 


Wins Prize by Speech on Forestry 


Syracuse, N. Y., May 26.—The Charles 
Lathrop Pack prize of $100, the first award ever 
offered to promote educational public speaking 
in forestry on the part of professional foresters 
was won by Lloyd B. Gilmour, 459 Marlborough 
Road, Yonkers, N. Y., a senior at the New York 
State College of Forestry at Syracuse Univer- 
sity, according to an announcement just made 
public by the board of judges. Ralph L. Row- 
land, 3226 South Salina Street, Syracuse, and 
Walter J. Miller, 140 Ravenwood Avenue, Roch- 
ester, also competed in the final test. 

Mr. Gilmour declared in his oration, which 
was given before the student body of the col- 
lege, ‘‘there has been much agitation in the 
last twenty years for the conservation of our 
timber, and forestry has, indeed, made some 
progress, we can not say that this progress has 


been rapid—we could not expect it to be, for 
public opinion never makes any sudden changes ; 
and it is only thru a sympathetic public opinion 
that we can even hope to develop a forest 
policy in the United States.’? Mr. Gilmour 
carried conviction with his pleasing presenta- 
tion, giving many convincing reasons, concisely 
put, why forestry is one of the most important 
economic problems confronting the individual 
and the nation. 

The unique conditions of the contest required 
that all contestants first write an essay on a 
subject intended to win favor on behalf of 
forestry and that the best three selected be 
memorized by the authors and each essay be 
delivered as an oration for final judging. 

Mr. Pack’s idea in establishing this perma- 
nent endowment is to stimulate public speaking 
on the subject of forestry among the technica] 
men in the profession. 





WASHINGTON, D. 


National Production, Shipments and Orders 


, May 26.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


























@oftwoods: Production Shipments Orders 
Week ended: 1924, May 17; 1923, May 18— 1924 3 1924 1923 1924 1923 
SEE OTNS AOI DA OIBREON | 5 66:00 cbs iss « 00's 5 6%.0:5'5 9 03.204 Osh ses 76,184,526 77,579,871 78,930,000 80,815,994 77,288,256 ° 65,223,662 
“west Coast. umbermen’s ASsSoCiation..........0crrcbescsoemecses 96,696,133 103,770,264 101,229,340 99,070,507 91,650,938 97,972,346 
Western Pine Manufacturers’ ASSOCIAtION.......... 0 ee eeeeseree 34,956, 37,086,000 24,869,000 30,008,000 21,550,000 21,975,000 
alifornia Redwood Association .........00eeceeeeeeereeccceees 9,236,000 10,218,000 836,000 6,859,000 9,367,000 8,638,000 
SPT MORTOUNA, PIS ASBOCIROION: 6o's:0.0 0.000. 0is'o'00 0.900 '.0000.0s.0169'9.0:0 5,472,237 7,685,630 7,118,339 7,476,164 3,185,800 4,572,451 
Northern Hemlock & Hardwood Manufacturers’ Association... sa'aral 000 2,941,000 1,820,000 2,626,000 865,000 2,120,000 
Northern Pine Manufacturers’ ASSOCiAatiON ........0es ce eeeeeeee 1,073,200 13, 382, 300 7,324,800 8, 269,600 5,027,000 6,612,000 
ERIE MID VOOR dics Soca been estes sess ccdecssGoukespooebae 235,112,096 252,663,065 227,127,479 235,125,265 208,933,994 207,118,459 
Twenty weeks: 1924, Dec. 30 to May 17; 1923, Dec. 31 to May 18: 
ieathern Pine Association ...........- a cb vie OVA AEN OSE SOE 536,902,362 1,550,192,023 1,517,673,592 1,677,831,504 1,458,495,203 1,659,471,558 
West Coast Lumbermen’s ASSOCiAatiON.......... cece ceceeeeeees 1,976,627,439 1,934,190,136 2, 1049 038, '076 2,179,446,804 1,890,051,466 2,119,311,327 
Western Pine Manufacturers’ Association..........++.+e.ee0e- 525,140,000 454,959,000 513, 222'0 524,519,000 499,125,000 508,625,000 
MAITOERIN TRONWOOG ASSOCINEION, <.s.065.0005 60s0e os oo sdeeuvsen anion 178,988,000 162,921,000 149, "055, 7000 175,893,000 150,800,000 199,679,000 
rth CATOlne. PING ASBOCIRLION 0.0 «0.0.0 6:0.0.0.0:0:00.6.0,0.0'0 009.5590 9008 159, 213, 242 178,627,634 157, 852, 682 190,394,046 139,381,598 165,586,710 
Northern Hemlock & Hardwood Manufacturers’ Association.... 43,320,000 48,258,000 45,453,000 52,824,000 38,907,000 51,622,000 
Northern Pine Manufacturers’ Association. ...........+-eeeeeeee 156,982,500 165,625,800 167,404,300 165,388,300 182,565,000 150,422,900 
itese ANGIE DOES. pos k asians Sui voeNsceenee eeu sens scenes 4,577,173,543 4,494,773,593 4,599,948,650 4,966, 296,654 4,359,325,267 4,854,718,495 
*California White & Sugar Pine Mfrs.’ Assn., 19 weeks......... Tr Pe 8 «= kceGwhKeS:, cuRES Diath ceetaen ewes 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 20 weeks............ 100,930,000 70,864,000 68,054,000 59,970,000 65,812,000 58,051,000 
e e 
Record of Direct Sales of Douglas Fir 
SeaTtLe, WasH., May 24.—Direct sales of Douglas fir from May 12 to 17, inclusive: 
—Sales—— ——_-——— Prices ——-———- —Sales—— Prices ————— 
' V. g. flooring— No Feet No. High Low Spread rae No. 1 SiS— No. Feet No. High Low Spread 
MeL “cessicuhsdseaseeeeesene 9 69,000 5 $55.00 $50.00 5.00 BEAU aecckeuesscabowsasdssu'sins 66 484,000 7 $19.50 $16.00 $ 3.50 
DUE OUieGbhensaancdesdexeeons 86 385,000 7 51.00 45.00 6.00 DE Sases un edae + assaaaeasiae 20 62,000 5 20.00 17.00 3.00 
ELAM sickskesnesseeessuene eee 20 126,000 7 40.00 29.00 11.00 meee No. 1 S&E— 
8. g. flooring— CRE”, (UEES c0essus sue censanes 128 388,000 6 17.00 14.50 2.50 
€” No. 2 and better ....cses 46 351,000 8 28.00 23.50 4.50 DOr cn cara cieies cane 115 330,000 ) 18.50 15.50 3.00 
et Bi pcb esasiaae seeeeee 5 11,000 2 27.00 23.00 4.00 CORSA emer see Oo 207,000 6 19.50 16.50 3.00 
6” No. Band better <ccccsess 24 60,000 3 33.00 29.00 4.00 Drs io esieneatsasuieses 41 69,000 6 19.50 16.50 3.00 
OV LE Laa een cauhuceeseae 10 45,000 - 4 30.00 24.00 6.00 CEC”, Cea88? os cece ial aieeainaites 37 95,000 7 23.50 19.50 4.00 
Canine, 5gx4"”— BAERS pic's) sie winie wie Gunvesiereies 4 7,000 2 25.00 22.00 3.00 
ong SME DOC ...vccccsscwes 75 457,000 7 27.00 19.00 8.00 Lath— 
Ds ktebbcneonssbebusenee re 11 71,000 6 20.50 16.50 4.00 UN: «so wnisiaieise ais Sica wise oe GeeGuee 26 426,000 7 3.80 2.80 1.00 
Bese Siding, 6”— AEE. oesin nae cea cinesiee ea sness 1 100,000 1 3.70 ‘as 
No. 2 and better ...... sive orde 503,000 11 35.00 27.00 8.00 Spruce ..... bsce Snide OS os oases 2 30,000 1 5.00 
SUS UE ~s5654540%55066%9605 0555 19 134,000 5 26.50 23.50 3.00 FAOMIOCE c.0:06:0:' Meaaiciawienes & 1 100,000 1 3.40 





Production and Shipments of Western Pine 


PORTLAND, Ox8., May 24.—The April report of the Western Pine Manufacturers’ Association is as follows: 


Production Statistics for April 





Shipment Statistics for April 


Production and Shipments Compared 





——Mills reporting. Production ——Mills — —Shipments— ii ’ 1924 A 14 ee 
Total No cut Cutting Feet 7 PFOGUCUON: 6 io0.005. 06000 ss 168,118,933 1 
x Total shpmts. Shpg. Cars Fee SHIPMOCNEG .ccccccecccees 127,131,486 130,571,156 
1924 .......... 47 7 40 = 168,118,933 1924... 47 2 45 4,917 127, 131, 486 
SOE casacke ene 50 2 48 174,615,420 Gee 50 : 49 5,115 130,571,156 Cut exceeds shipments. 40,987,447 44,044,264 


The cut for April, 1924, was the heaviest on record for that month with one exception—April, 1923. March production was about 20,000,000 feet less 


than that of April. 
1924 1923 








*Pennsylvania, New Jersey and States north. 


April shipments in three of the four preceding years were heavier. 
Shipments for April, 1923, totaled 130,571,000. March, 1924, shipments 
were 7,500,000 feet above those of April, 1924. 

Compared with March, heavy decreases were shown in shipments to 
Michigan, Wisconsin, Washington, Iowa, Atlantic coast States, Minnesota 
and Illinois. Michigan shipments were 3, 500,000 feet less than in March, 

but the heaviest for any month prior to 1924. 


1924—____ 1923 





6 Shipments to— Cars o cette — gon aes ante to— Cars Feet Cars Feet 
TdAhO ...... eee ee eeeeneneeeee ,858,013 0 532, LS ES eS ee 55 1,429,561 57 1,486,640 
Montana .......seeeeeeeceees 9,252,471 475 11,387,610 Michigan gaan aeemicen ge enaa 348 97393545 242 6,307,741 
Oregon ......... 1,004,523 soe 1,328,559 ee ai elated cee 155 4,051,866 125 3,295,369 
Washington . 5,906,400 302 7,354,848 + RAT NS ‘ 638,988 31 979,285 
North Dakota 1,411,817 84 arene Atlantic coast States*....... 1,130 30,636,809 1,027 27,235,222 
South Dakota ... 5 2,410,387 115 2,955,86 Other eastern Statest........ 45 1,205,043 54 1,340,824 
Minnesota ...... 10,058,069 419 10,335,451 a ate a 14 295,256 29 1,049,766 
een teeeee 0 6,079,514 286 7,258,654 Oklahoma and Texas......... 11 283,548 11 282,435 
FOWA ......eeeeee 8,316,940 532 12,941,990 EE elle eked glint oc ewes 5 122,239 4 96,952 
Minois’...2. 9,969,713 386 9,900,552 ac can cap Guin , 2 67,386 
eees, Leet ERT Netage cc Raa 
oom rit ‘ TTR BOMBER. nrc resecesscecreveners ; 5 
een lal 2'393'796 89 2'465.908 RT OREN Se eastewsiciaes caw _ sadness 1 29,9 
Colorado ... 3,978,906 130 3,419,922 me —_—— — —_—_—— 
Wyoming 9495,439 101 2,534,573 ee 4,917 127,131,486 5,115 130,571,156 


fEast of Mississippi and south of Ohio rivers. 


Compared with March, heavy gains were made in shipments to Idaho 
and Colorado, and minor gains in those to Montana, Oregon, North 
Dakota, Kansas, Missouri, Wyoming, Ohio, Indiana and other eastern 
States. 

Compared with previous April records, Idaho and Atlantic coast 
States set new records. 


Compared with March as normal, prices were reported by 3 mills as normal, and by 29 mills as below normal, while inquiries were reported by 
11 mills as normal: by 3, above normal, and by 18 as below normal. 








> et OO het 


ye ee et et 


i. ie ot 


1 @enR & 


>m 





rma- 
king 
Lica] 


0,000 
2,000 


[3,459 


seen 


51,000 





923 
15,420 
171,156 


—— 


44,264 
t less 


Feet 

186,640 
307,747 
195,369 
979,285 
235,222 
340,824 
149,766 


astern 
coast 


ted by 





° 


May 31, 1924 


AMERICAN LUMBERMAN 41 





i? National Analysis 


WASHINGTON, D. C., May 26.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the week ended May 
17, orders and shipments being shown as per- 
eentages of production: 


During During 20 
Week Ended Wks. Ended 
May 17 May 17 


No. of Ship- Or- Ship- Or- 


Associations— 


Southern Pime .....- 132 104 101 99 95 
Widst COGRE 6cicucsecs 122 105 95 104 96 
Western Pine ....... 38 62 98 95 
Calif. Redwood ..... 15 63 101 83 84 


No. Carolina Pine.... 34 13 58 99 88 
No. Hemlock & H’dj7. 12 81 45 79 73 
Northern Pine ...... 11 66 45 107 116 


364t 96 88 100 95 








Including hardwoods and softwoods. 
{Last week there were reports from 378 mills. 





Southern Pine Stocks 


New ORLEANS, La., May 26.—The Southern 
Pine Association has compiled the following 
statistics: 

Reports from 183 Subscriber Mills 


Percent 
Percent Pro- 


Feet Normal* duction 
Stocks April 1..... 1,017,459,359 etait 
April production 419,014,901 98.54 
1,436,474,260 
April shipments ... 413,938,442 97.35 98.79 
Stocks April 30¢ ..1,022,535,818 89.62 eee 
Orders (148 mills).. 92.66 90.87 





*“Normal” is amount reported by subscribers 
for the first four months of 1916. 

7Stocks increased 5,076,459 feet, or 0.50 percent, 
during April. 

Of the above 183 mills, 29 did not report on 
running time and 6 were not operating; the 
other 148 report lost time representing a 
capacity of 13,952,000 feet. 


Comparative Reports of 167 Identical Mills 

A statement of 164 identical mills, compar- 
ing operations in April, 1924 and 1923, is as 
follows: 


1924 as 
percentage 
1924 1923 of 1923 
Stocks April 1 981,632,455 949,639,506 103.37 
April prod’t’n 405,966,813 366,218,521 110.85 





1,387,599,268 1,315,858,027 
401,514.068 410,640,628 97.73 


986,285,200 905,217,399 108.96 
Four Months’ Report of 140 Identical Mills 


Comparative figures for production and 
shipments reported by 140 identical mills for 
the frst four months of the last three years 
are as follows: 


April shp’ts. 





Stocks Ap. 30 


Shipments as 
percentages of 


Production Shipments production 
1924... .1,456,806,725 1,426.534,646 98.61 
1928....1,418,476,902 1,554,997.484 109.62 
1922... .1,356,210,159 1,306,851,108 96.36 


March Exports Thru Southern Ports 


Exports thru southern ports for the fourth 
quarter of 1923, the first quarter of 1924 and 
for April, 1924, are given as follows: 


Jan. 1 to Oct. 1 to 

April March 31 Dec. 31 

Southern pine— 1924 1924 1923 
Lumber ..- -46,337,945 137,729,056 125,328,785 
Timber ....15,665.283 35,978,766 33,212.995 


Other Kinds. . .12,072,659 41,314,999 30,630,297 
74,075,887 215,022,821 189,172,077 
April exports show a decrease of 14.7 percent 
from March. ‘Total exports for last quarter, Jan. 
1 to March 31, showed an increase of 13.7 percent 
over fourth quarter of 1923, Oct. 1 to Dee. 31. 
Total amount exported in four months, Jan. 1 
to April 30 inclusive, 289,098,708 feet. 


The percentages of kinds making up the 
totals are as follows: 








Oct. 1 to 

Jan. 1to Dee. 31, 
Southern pine April March 31 1923 
RAUBER 5 os once eo 62.5 64.1 66.3 
Le ea 21.3 16.7 17.5 
Other kinds ........ 16.3 19.2 16.2 





California Redwood Data 


SAN FRANCISCO, CALIF., May 24.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended May 17: 








Member mills reported Entire 
Percent’ industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 9,236,000 100 12,000,000 
Shipments ... 15 5,836,000 63 7,600,000 
Orders— 

Received ..15 9,367,000 101 12,200,000 
On hand ... 14 29,139,000 wan 39,900,000 
Detailed Distribution for Week 

Shipments Orders 

Northern California* ...... 2,172,000 3,525,000 
Southern California* ...... 2,425,000 4,095,000 
WOUMMNULE (6 cuvetednwedduetes 24,000 122,000 
1 ee ee ee 1,113,000 535,000 
ANN awaes owaéw asin ealx iis 102,000 1,090,000 
"RONDE kddaddascivixadss 5,836,000 9,367,000 

California White Wood 

Shipments Orders 

Northern California* ...... 947,000 687,000 
Southern California* ...... 462,000 935,000 
ROE,  nisceduswedeacenees 1,409,000 1,622,000 


Production (15 mills) was 2,570,000 feet; and 
— on hand at end week (14 mills), 3,453,000 
eet. 

*North and south of line running thru San 
Luis Obispo and Bakersfield. 

y+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


The West Coast Review 


SEATTLE, WaSH., May 24.—For the week 
ended May 17, 122 mills report as follows to 
the West Coast Lumbermen’s Association: 





Feet 
Production ... 96,696,133 11% above normal* 


Shipments ...101,229,340 10% above orders 
CHIRON. ciiscces 91,650,938 5% below production 
Shinments— 
Water delivery: Feet Feet 

REE ag a erarwnwace cals weald 38,020,339 

fs fi | Oe re adaa ae 6,494,730 

"ROCHE WELT CEE) ic cccccscsdicccede 44,515,069 
WiGah; Dota CONN seceicaddadcenwsiewedes 51,750,000 
Local auto and team deliveries........ 4,964,271 

101,229,340 

New business— 
Water delivery: 

RMMNEEND ‘Kddce venenenwdeans 28,980,199 

RMD Ga dkwadcckdcue celeaserd 10,576,468 

Total Water (48%). vcciccscccsccceccse GOueee 


RUE, DOR CREME ea ndscccaradtidedauncas 47,130,000 


Local auto and team deliveries...... 4,964,271 
91,650,938 
Unfilled orders— 
eT eT Te Tee 134,011,097 
POC D divedigessoesteuadenesadsceeceud 78,365,722 
po ere ey err eee 121,920,000 


334,296,819 

*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be avaulable. 

7Car is figured at 30,000 feet. 

Totals for the first twenty weeks of 1924 
show the following percentage increases or de- 
creases compared with corresponding periods 
of the last four years: 


Over Over Over Over 

1923 1922 1921 1920 

Production .... 2.19 25.23 113.82 22.32 

Shipments ..... 10.82* 17.30 81.95 43.71 

CHGOEE awnwcwsas 5.99* 34.73 103.94 39.49 
*Decrease. 





Southern Pine Costs 


NEw ORLEANS, LA., May 26.—The cost of 
producing southern pine lumber and timber, ac- 
cording to reports on production costs by sub- 
scriber mills of the Southern Pine Association, 
appears to be following a gradual downward 
tendency. Altho the production cost figures 
reported for February were 8.8 percent higher 
than for the same month of 1923, they showed 
a decrease of 10.4 percent from December, 1922, 
and of 1.9 percent from January of this year. 
Costs for February, 1924, were higher than for 
any February since 1920. 

Average sales prices of six representative 
southern pine items for April, 1924, as re- 
ported to the various statistical exchanges, 
showed a decrease of 15 percent compared to 
April a year ago, but were about the same as 
in January, 1924. 





Western Pine Analysis 


PORTLAND, ORE., May 24.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 17 from 
thirty-eight member mills: 

—Percentage of— 


Pro- Ship- 
Cars Feet duction ments 
Production -s-.- 34,956,000 eiaw 
Shipments* .. 995 24,869,000 71.14 
Orders}— 
Received ... 862 21,550,000 61.65 86.65 
On hand ... 3,533 88,325,000 aa 


*Of these shipment totals, local sales took 23 
cars, 569,000 feet. 


yLocal sales are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-seven iden- 
tical mills. were 86.69 percent of bookings for 
the previous week. 





California Pine Sales 


San Francisco, Cauir., May 24.—For the 
period May 11-17, the California. White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine Mixed on” 





Feet Common— ee 
Nos. 1 & 2 clr...197,000 No. 1 ....---+-- 4,000 
C select ........ 412,000 pNo. 2 .....-.--- 203,000 
Dg 369,000 ay BS oveeeeeeees 197,000 
No. 3 clear...... 355.000 [N0. 4 .....---ee 37,000 
Inch shop ...... 139,000 ) eee 25,000 
No. 1 shop..... 499.000 |No. 1 dimen... .303,000 
No. 2 shop...... 510,000 |No. 2 dimen.... 81,000 
No. 3 shop...... 145.000 Timbers ....... 49,000 
D&btr., short 38,000 Beveled Siding— 
ee 1,000 Lin . 
Shop, etnd. .... 0,000 ICE. ...ccccece 67,000 
Oe cadaddeeucweba 5,000 
r i ag _ 5 sé canken edie 146,000 
Nos. 1 & 2 clr... ° 
C select ........ 118,000 Coe 
No. 3 clear...... 23,000 iceptr ..e. 20,000 
Inch shop ..... 58,000 fGom., 4/4 ...... 60,000 
No. 1 shop..... 185,000 [fGom. 5/4 & 1 78.000 
No. 2 sh 460 Pe oe 
No.3 uae ceecee 75000 ree & fimbera. po 
D&btr., short .. 13,000 renee, SAGE ' 
Panel, %” ...... :000 White Fir 
No. 3 clr., stnd. 20.000 MUON Saccseces ,000 
Shop, stnd. .... 90,000 [No. 3 com. and sitee 
Hes. 3 & 3 em, fen 4 alba” 165,000 
MRE, ..- 0000. 87,000 INo. 1 dimen... .203.000 
Cedar No. 2 dimen... .143,000 
Miscellaneous ..510,000 Lath 
Export ; Pieces 
No. 1 mix. 
Australian ..... 50,000 WN cccde: 1,640,000 
Box No. 2 mix. pine. 10,000 
Mix. pine, 8/4..250,000 432” mix. pine... 30,000 


Footage of common is of 1-inch stock only, 
no other thickness being included. 


North Carolina Pine 


NorFouk, VA., May 26.—The North Carolina 
Pine Association makes the following analysis 
of figures for thirty-nine mills for the week 
ended May 17: 





—Percentage of— 
Production Ship- 


Production— Feet Normal* Actual ments 
po) 8,477,113 T7 ees eae 
Normal ....10,992,000 wad ane 

Shipments .... 8,818,457 81 104 re 

CME ¢ gewains 3,866,800 35 46 44 





*“‘Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

7As compared with last week there bas been a 
decrease of 35 percent in orders; last week there 
were reports from thirty-six mills. 





Southern Pine Barometer 


New ORLEANS, LA., May 26.—For the week 
ended Mayr 23, Friday, one hundred thirty-five 
mills report as follows to the Southern Pine 
Association: 

Percent Percent 
of pro- of ship- 


Cars Feet duction ments 


Prodietion ... ««<«« GGAGnee scan .. cvunc 
Shipments . 3,833 80,676,984 105.80 ..... 
Orders*— 
Received ... 3,289 69,226,872 90.78 85.81 
On hand end 
week ....10,256 215,868,288 .c.2. ccsce 





*Orders on hand showed a decrease of 5.04 
percent during the week; one hundred thirty-two 
mills contributed to previous week's report. 

As a basis for carload, the average load shipped 
in April, 21,048 feet, is used. 
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Use Airplane to Find Lost Log Drive 


New York, May 26.—A Canadian airplane, 
manned by a Canadian air service veteran and 
a technical forester and observer, has been sent 
under telegraphic instructions from New York 
into the wilds of northern Quebee to search 
for a lost drive of about 30,000,000 feet of saw 
lumber and pulpwood. 

EK. A. Sterling, of James D. Lacey & Co., this 
city, left Saturday night for Montreal in con- 
nection with the air search which he has or- 
dered for this huge log drive, which has been 
hung up somewhere on the upper Gatineau Riv- 
er, between 100 and 150 miles due north from 
Ottawa. 

The slow melting of the northern snows has 
prevented the usual rush of water in the Cana- 
dian wilds and it is certain that the drive has 
been stranded on some 
shallows or narrows 
far from civilization. 
Before work on the 
drive can be started, it 
must be located so that 
help can be sent to the 
forty or fifty Jumber- 
jacks now entirely cut 
off from communica- 
tion with the outside 
world, and so_ that 
dynamite and addi- 
tional help, if needed, 
can be used to free the 
millions of feet of tim- 
ber cut in the northern 
forests last winter. 

A .Laurentide Air 
Service (Ltd.) plane 
of the H. 8. 2L type, 
piloted by B. W. Broatch, an ex-war aviator, 
has been assigned to the search for this fortune 
in stranded timber. The Lacey company has 
ordered its Canadian manager, F. T. Jenkins, to 
accompany the plane as observer, and the 
start has already been made from Menzobagues 
Lake. 

Mr. Sterling has gone to Montreal to take 
personal charge of the operations until the miss- 
ing drive has been found, and information sent 
to the owners of the logs. 

This plane carries no radio, and will be forced 


expected to make two trips weekly between 
Saginaw, Bay City, Harbor Beach, Detroit and 
Cleveland. The steamer is owned by a com- 
pany made up of Saginaw and Bay City busi- 
ness men of whom the president and general 
manager is Charles W. Stiver. The vessel has 
a carrying capacity of 1,000 tons of general 
merchandise and is 234 feet long by 33 feet 
wide. Its arrival at Saginaw was made a spe- 
cial occasion, there being about 500 people at 
the dock to greet it, some well known business 
men, including A. H. Hempstead, president of 
Mershon, Eddy, Parker Co., getting on board 
at Bay City and making a trip up the river. 


Encourage, Religious Instruction 


LAUREL, Miss., May 26.—In line with its 
other activities to help make its employees bet- 








Cohay Women’s Bible Class, Cohay, Miss., on Easter Sunday, April 20, 1924 


ter citizens and more progressive, Eastman, 
Gardiner & Co. encourage the study of religion 
at their logging camps. At Cohay, Miss., in- 
struction in the Bible is given to both men and 
women, there being a class for each. In the 
Y. M. C. A. building which was constructed 
specially by the company several years ago, 
Bible classes are held every Sunday morning. 
In order that the attendants may be instructed 
in the religion of their own choosing, it is ar- 
ranged so that one Sunday a Methodist preacher 
will lead the classes, the next Sunday a Baptist, 











Pacific Steamship Co., went ashore near the 
G. C. Lindauer two hours later during the heavy 
gale and is expected to be a total loss. 


Indians to Get Timber Land Allotments 


ABERDEEN-HOQUIAM, WASH., May 24.—Ae. 
cording to word received from Washington, 
D..C., Indians of the Quinault tribe will receive 
timber land allotments on their reservation in 
the northern part of Grays Harbor County 
valued at several millions of dollars. Their 
twelve-year legal battle has been won in the 
United States Supreme Court. 

W. B. Sams, of Hoquiam, Indian agent, 
stated that he had not received definite instrue- 
tions as to the method of disposal. He said 
there are approximately 1,500 allotments pos- 
sible and that a rough 
estimate as to the 
amount of acreage that 
each Indian will be 
given places each share 
at eighty acres. This 
includes some of the 
best timbered land in 
the State. Some of 
the timber has _ been 
sold by the Govern- 
ment. The money 
from this timber has 
been placed in a gen- 
eral fund for use by 
the secretary of the 
interior in caring for 
the Indians in the res- 
ervation. 

Mr. Sams also states 
that about $5,000,000 
worth of timber has been sold to date with 
approximately $10,000,000 worth left unsold. 


A Miniature Forest Preserve 


About 1885 my father came west from Kan- 
sas and took up 160 acres of timber land near 
Porter Creek, a branch of the Chehalis River in 
the State of Washington, and he and mother 
still live there. Several years later a fire passed 
over the north side of the place destroying 














Splendid Showing Made by Cohay Men’s Bible Class, Cohay, Miss., on Easter Sunday, April 20, 1924 


to return to Menzobagues Lake, the nearest. 
point at which there is wire communication. If 
necessary Mr. Sterling will send a second plane 
to the scene, but expects that the plane now 
flying somewhere in the northern wilderness 
will get the needed information. 


'BEREBEEREBBEaEBBZBEES 


Start Saginaw River Freight Service 


Sacinaw, Micu., May 26.—The opening of 
navigation on the Saginaw River for this sea- 
son was inaugurated by the arrival on May 11 
of the barge C. G. Fillmore which brought a 


‘ eargo of white pine lumber from Canada for the 


Mershon, Eddy, Parker Co. The steamer Lan- 


gell Boys arrived the next day with a load of 
white pine and norway lumber for the same 
company. 

Freight steamer service was inaugurated by 
the arrival on May 16 of the steamer Raleigh. 
For years back the only steamers reaching this 
point were lumber carriers, but the Raleigh is 


then a Presbyterian, and then a minister of the 
Christian church ete. 

Eastman, Gardiner & Co. are very proud of 
these classes, and they are well attended, as is 
evidenced by the photographs reproduced in 
connection herewith. These pictures were taken 
at Cohay, on Easter Sunday, April 20, 1924. 


Lumber Freighter Lost 


San Francisco, Cauir., May 24.—According 
to advices received here by Chas. R. McCormick 
& Co., the steam schooner G. C. Lindauer, owned 
by the Andrew F. Mahony Lumber Co., and op- 
erated under charter by the McCormick Steam- 
ship Co., which was wrecked on the bar at the 
mouth of the Umpqua River near Reedsp»rt, 
Ore., will be a total loss with its cargo. The 
vessel went ashore, May 16, and the crew was 
taken off by the coast guard without casualties, 
but the 500,000 feet of lumber could not be 
saved. The steamer Admiral Nicholson, of the 


many trees but sparing the greater part of the 
forest. After the fire, little trees sprang up 
quickly, and it really amazes one when one sees 
how large a tree will grow to be in thirty years 
if let alone. Most of the large trees are fir, 
cedar, spruce, and hemlock. Maples, alders, 
cottonwoods, and willows flourish along the 
cations. 

For the last twenty years father has owned 
a small sawmill that requires only three men to 
run it. With this mill he cuts into rough lumber, 
timber that would otherwise go to waste, but 
the green trees stand and the young ones grow 
undisturbed. The dead trees and the thick bark 
that falls from old stubs, he sells for wood. He 
has also bought another 80 acres that is partly 
covered with trees. , 

In spite of the encroachments of logging 1° 
terests in that part of the country the virgm™ 
forest on our old home place still stands. 

When I visited the haunts of my childhood 
last summer after an absence of ten years, I 
was overjoyed to find that things had changed 
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very little in that time, and I now think of the 
place as a real forest preserve-—MAxE CURRIER 
MINARD. 


Large Body Plant Organized 


LOUISVILLE, Ky., May 26.—A newly organ- 
ized concern to be known as the Associated 
Bodies Corporation was announced today when 
articles of incorporation were filed for record. 
The organizers include officers to be, R. F. Mon- 
roe, president; D. C. Harris, vice president and 
treasurer; J. W. Sliger, vice president and sec- 
retary, and other capitalists prominent in auto- 
mobile manufacturing enterprises. With an 
authorized capital of $1,000,000 the company 
lans to take over a large, well equipped plant 
saat situated for raw material and rea- 
sonably near Louisville, which city will be per- 
manent official headquarters. An assembly and 
distributing plant will be located in Louisville 
at once, to be followed by another manufactur- 
ing unit, making a total daily capacity of one 
hundred commercial and twenty-five bus bodies. 





THE RADIO IS TAKING the loneliness out of 
life for many a remote logging camp in the 
South and West. 


Demonstrate Western Wood’s Uses 


VANCOUVER, B. C., May 24.—Educating the 
English people in the use of western woods and 
the frame construction for house building is 
being attempted at the British Empire Exposi- 
tion now being held at London, England. Brit- 
ish Columbia has undertaken an attractive dis- 
play, the Provincial government and the lumber 
industry codperating in the cost. 


Most prominently displayed in the Canada 
building, erected by the Dominion Government, 
is an attractive model bungalow, built with 
western woods and typical of the style of homes 
built on the Pacifie coast. 


It is a practical method of getting over the 
idea which the timber missionaries have been 
trying for some time to demonstrate to the 
Britishers in the old land, that they can solve 
their housing problems, build homes expedi- 
tiously, make them attractive and comfortable, 
and save money at the same time. To the thou- 
sands visiting the big exposition at Wembley 
Park, this practical demonstration is doing more 
to put over the big idea than all the previous 
efforts combined. The people are actually walk- 
ing into and examining a western home built of 
the timbers which the Pacific coast can ship in 


unlimited quantities and to any specifications. 

It is more than a model. bungalow that has 
been built at the exhibition; it has two rooms, 
full size, and is finished thruout with western 
woods. Both rooms are floored with edge grain 
Douglas fir. Walls of the living room are 
paneled with the same wood, im three-ply broad 
panels, with edge grain stiles and rails. The 
ceiling, which is exciting much admiration, is 
of Douglas fir beams and cottonwood ply panels. 
A built-in inglenook beside the fireplace com- 
pletes it. The dining room walls are paneled 
in western hemlock, in the solid. Solid red 
cedar is used for the beamed ceiling, with cot- 
tonwood panels between. Built-in china cab- 
inets, with leaded glass doors, on each side of 
the fireplace, give the finishing touch. 

A display of merchantable specifications of 
timber in another section, shows a stick of fir 
8x16 inches and 60 feet long without a defect, a 
dise from a Douglas fir tree 11 feet in diameter, 
a square fir stick, 5 feet square and 15 feet 
long, red cedar planks of unusual width, Sitka 
spruce planks and timbers for airplane work, 
and a large collection of millwork, doors, panel- 
ing, moldings and turned columns. An automa- 
tic motion picture machine runs steadily, tell- 
ing the story of lumbering and lumber manu- 
facture on the Pacific coast. 


The Northwest Is Making Steady Recovery 


MINNEAPOLIS, MINN., May 26.—Economic 
tinkerers, with a multiplicity of cures and 
remedial measures, most of them political and 
unworkable, have been attracted to the North- 
west, all bent upon relieving an unstable eco- 
nomic situation which has developed in certain 
one-crop sections. 

The ills of the Northwest have been paraded 
thruout the country. Withal, the impression 
has been left that the Northwest is ‘‘broke.’’ 
Leading lumbermen, bankers and business men 
thruout the territory answer that the conclusion 
is erroneous, even tho the existence of economic 
difficulties is admitted. 

There have been in the Northwest an over- 
production of wheat, too much credit, as well 
as unbusinesslike and impractical farming, and 
there has been poor banking. There has been 
an overabundance of banks, and there have been 
political self-seekers, with pessimism their stock 
in trade, eager to paint the blackest picture 
from which to promise the ‘‘ fade out’’ and the 
presentation of the painted lily as a means of 
gaining the voters’ favors. These are the ills 
of the Northwest which stand out today as the 
salient factors in an unprejudiced analysis, and 
these ills are being corrected. The lumber busi- 
ness, the accepted barometer, refutes the charge 
that the territory is ‘‘broke.’’ Business has 
slowed down in the Northwest, as it has slowed 
down elsewhere in the country. Federal re- 
serve bank figures show this. 

‘“In the Northwest today it will take very 
little to make business good,’’ Ted T. Jones, 
of the T. T. Jones Lumber Co., one of the 
students of business conditions, said today. 

‘*Readjustments in progress have been ad- 
vanced to the point where we can see bright 
prospects for the near future,’’ W. H. Badeaux, 
secretary of the Northwestern Lumbermen’s 
Association, said. 

‘‘The Northwest is approaching the greatest 
period of prosperity it ever has experienced and 
it lies just beyond a ‘grinding process’ thru 
Which we now are passing in switching from 
one crop to diversified farming,’’ E. W. Decker, 
president of the Northwestern National Bank, 
in Minneapolis, said. ‘‘I feel absolutely con- 
fident that if we have a good crop this year 
Many of our difficulties will be over in the 
Northwest. A little patience and determina- 
tion will bring about this new prosperity sooner 
than many expect.’? 

One of the great difficulties in the North- 
west, according to C. T. Jaffray, president of 
the Soo Line, chairman of the new $10,000,000 
agricultural credit corporation and former presi- 
dent of the First National Bank, has been un- 
Willingness and failure of business men to real- 
we the necessity of adjusting overhead ‘‘ out of 


the volume of the war period.’’ Business to- 
day is not far from the normal of prewar days. 

Lumbermen expanded, retailers took on more 
yards and they became accustomed to the great 
volume of business. Credit was extended liber- 
ally. Today curtailment from the inflated 
period is being made to limits warranted in 
normal times. Firms are busy trying to make 
collections and business generally is being done 
on a cash basis. The lesson of too much credit 





THE HAMMERS 


Hark to the merry hammers, 
List to the tune they play. 
Nailing the joists and timbers 
Up to the new house over the way! 
Beating the march of labor 
On planks of pine and oak, 
Now with a gay glissando, 
Now with a measured stroke. 


Hark to the busy hammers! 
Building for love and life. 
Rearing the beams and rafters 
To shelter a fair young wife, 
Laying the floors and stairways 
For little feet to roam; 
For the tune of the cheery hammers 
Is the song of home, sweet home. 


—New York Sun, 1905. 











has been learned. The result is wholesome and 
beneficial. The fact remains that business is 
being done, farmers are paying and they are 
making plans to build and rehabilitate. 

The lumber industry, first to feel the effects 
of any depression, will be first to feel the return 
of prosperity. This is true because since pre- 
war times little or no building has been 
done on northwestern farms. Inquiries from 
the farming districts have indicated that there 
is bound to come a stimulus unequalled in the 
lumber business after the harvest next fall if 
the crops measure with the forecasts now being 
made for them. 

One of the great difficulties in the Northwest 
has been the attitude of the farmers themselves. 
Many have declined to adopt practical methods, 
being content to farm in the summer and enjoy 
the fruits of their labors in the winter, possibly 
by sojourning in Florida. This, however, is 
not a blanket indictment against the farmers 
or those who today are caught in the trap of 
overproduction. But it is a fact that today 
there are hundreds of abandoned farms thruout 
the territory which have been left by men who 
likewise would have walked out of retail lumber 


yards or manufacturing plants, having at- 
tempted to operate them with as little knowl- 
edge of the lumber business as they have of 
farming. Give these men the same foresight 
and the untiring energy which have been re- 
quired of the average man in the lumber business 
today, and they would succeed. Farming is a 
business, and men of business today are doing 
more to solve the difficulties with which the 
Northwest is confronted than all the quack 
remedies together. The Northwest is benefit- 
ing by getting rid of incapable farmers. The 
sooner this type of farmer walks off the farm, 
the better the farmer who knows his business 
will fare. Today the fittest are surviving in 
preparing the northwestern household for the 
new order of things. 

Large manufacturing and wholesaling insti- 
tutions in the Twin Cities are watching their 
credits carefully but their executives will vouch 
for the statement that a vast quantity of prod- 
ucts is being sent into the agricultural sections 
and the buyers are paying cash. 

The new agricultural credit corporation, with 
headquarters in Minneapolis, already has put 
150 banks in the Northwest ‘‘on their feet’’ 
thru loans. The corporation is aiding farmers 
to meet their delinquent taxes; it is assisting 
them to buy live stock in diversifying their 
activities; and by Aug. 1, there will be 10,000 
additional head of cattle on their farms. This 
corporation’s funds were subscribed by indus- 
try in Minneapolis, St. Paul, Duluth, Chicago, 
New York, Pittsburgh, Cleveland and Detroit. 
Many large stockholders are lumbermen. 

The function of this corporation in large part 
is to restore confidence. Millions of dollars 
taken from banks are finding their way back. 
Farming is rapidly establishing itself on the 
basis of producing the greatest possible yield 
from every acre, whether it is in crops or graz- 
ing land. Dairying is being added to the 
routine of thousands of farmers. 

While the farming community is expected to 
show substantial improvement by fall, aided 
probably by some constructive legislation se- 
lected from the great mass of political proposals, 
industry in the Twin Cities, at the gateway to 
this great agricultural district, has continued 
its steady advancement, its captains convinced 
that no temporary depression could weaken 
permanently a structure so well founded as 
northwestern agriculture. One significant fea- 
ture in the Twin Cities is the building of the 
$10,000,000 Ford Motor Co.’s industrial plant. 
Electrical power companies are spending $15,- 
000,000 this year in developing 133,000 addi- 
tional horsepower to be absorbed by industrial 
plants, proof that financial interests are satis- 
fied that the Northwest has ‘‘eome back.’’ 
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Center for Timber Production in Willamette Valley 


EuGENE, OrRE., May 24.—An outstanding ex- 
ample of a small western city which is tying 
up the interests of its rapidly increasing popu- 
lation with the interests of home building is 
Eugene, a town of 16,000 people, .where the 
building permits for March, 1924, amounted to 
nearly half a million dollars. Eugene is a cen- 
ter for timber production in the Willamette 
Valley. Extending out from it in three direc- 
tions are fir covered mountains containing many 
sawmills. These mills range in size from the 
small gasoline rig set up to saw the timber 
eut from a right of way over the Cascades, and 
which is moved about from place to place as 
the timber becomes scarce, to the 


lumber market thruout the nation is at a low 
ebb, dealers supplying the retail market in the 
city are swamped with orders and new mills 
are going up for the purpose of meeting the 
demand. Surveys among the schools of the 
city show that children are continually coming 
in from other parts of the State and from 
other States. The United States employment 
office reports that men are coming in daily from 
California and Washington, many of them with 
the purpose of permanently locating in or near 
Eugene. The demand for laborers in the log- 
ging camps and mills is insufficient to take care 
of the supply, but fortunately construction com- 


In an effort to spread the movement thruout 
the State it is planned to have meetings in all 
the important Oregon cities. At these meetings 
it is proposed to appraise Oregon for the bene- 
fit of the residents of the State. ‘‘If the ap- 
praisal shows that Oregon is a poor State we 
are going to find out what makes it a poor State, 
and if it shows that it is a good State we are 
going to flaunt our banner to the skies.’’ That 
was the trend of the remarks at the Eugene 
meeting. 

Going hand in hand with this building activ- 
ity on the part of home owners in Eugene is the 
University of Oregon campaign for $5,000,000 

with which to construct new campus 





extensive mills of the Booth-Kelly 
Lumber Co., employing hundreds of 
men and sending forest products all 
over the world. 

Located at the intersection of the 
main Southern Pacific railroad and 
the branch roads to Coos Bay and 

ak Ridge, both important centers 
of lumber production, Eugene is 
well situated in regard to railroad 
facilities. Oak Ridge is the cen- 
ter of the present activity in the 
building of the Natron cut-off of 
the Southern Pacific system which 
will connect Klamath Falls with 
Eugene by a much shorter route 
than is in use at present. 


Active in Construction of Homes 








buildings to accommodate the in- 
creasing student body. The uni- 
versity plans to build a new science 
building, a new $1,000,000 library, 
a memorial court in honor of the 
university students and faculty 
members who lost their lives in the 
World War, a men’s gymnasium, 
an auditorium sufficiently large to 
accommodate 5,000 students, and a 
student union building costing 
$200,000. This last will be erected 
by money raised on the campus by 
the students themselves. 


Buy Coast Timber Tracts 


Victoria, B. C., May 24.—The 
hopes of Prince George for the 
establishment of a new lumber mill 








For the last three years Eugene 
has been active in the construc- 
tion of homes. A survey of the 
growth of the city during the last 
year shows that its unusual building activity 
is based on sound business conditions. During 
1923 new residences numbering 173 were con- 
structed in the city. These together with a 
number of business houses which were con- 
structed totaled $1,137,919.75. Permits for 
March, 1924, totaled $468,685. Construction 
work was started on thirty-seven new residences 
in the city during this month. 

From 1914 to 1920 there was a minimum of 
building activity in the city regardless of a 
very substantial increase in population. The 
rapid construction which started in 1920 has 
never been able to catch up with the increasing 
population. Just now, when the wholesale 


One of a 


number of residences being constructed in Eugene, Ore., to 
meet demand of a rapidly increasing population 


panies working on the Natron cut-off are able 
to use most of the men who have come. 


Start ‘‘Sell Oregon to Oregonians’’ Campaign 


Taking advantage of these conditions the 
civic clubs of Eugene, together with certain 
other interests in the community, started a 
*“Sell Oregon to Oregonians’’ campaign, the 
primary purpose of which was to interest the 
people of the State in Oregon and especially 
to interest the people of the city in Eugene. 
Taking part in this movement were the Eugene 
Realty Board, the Chamber of Commerce, the 
Rotary Club, and Kiwanis, the Lions, the Amer- 
ican Legion and the University of Oregon. 


shortly were revived quite recently 
by the visit of a party of American 
lumbermen, who made an inspec- 
tion trip over a wide area of timber land in the 
Bear River section, Cariboo district. The party 
was headed by Howard Cole, of New York. 
W. T. Hamilton and R. G. Fulcher, associates 
of Mr. Cole, who has extensive timber and saw- 
mill interests in Georgia and other southern 
States, and Max Jasspon were in the party. 
Fifty-four sections of timber, acquired by pur- 
chase from the Government some years ago by 
Mrs. Jennie Atkins, of Vancouver, are under 
consideration. The Cole interests have already 
purchased extensive timber tracts on Vancou- 
ver Island and in the Harrison Lake country 
and intend operating in a big way in British 
Columbia. 
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EUGENE, ORE., SHOWING PART OF RETAIL LUMBER 








DISTRICT IN FOREGROUND AND UNIVERSITY OF ORESON BUILDINGS 
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Week’s Death Roll Includes Honored Name 


Jacob Mortenson Dies in California 


Jacob Mortenson, head of a number of large 
lumber operations and prominent for many 
years in the Wisconsin and Chicago trade, died 
suddenly at his home in Pasadena, Calif., on 
Monday morning, May 26. Mr. Mortenson suf- 
fered a heart attack on Sunday and failed to 
rally despite the best efforts of physicians in 


attendance. He had been in apparently very 
good health up to that time. He was 75 years 
old. 


Jacob Mortenson bore the reputation of being 
the wealthiest American of Danish extraction, 
and the honor of having made his own way from 
humble circumstances to a high place. His 
career was a notable and inspiring one. Born 
in Denmark in 1849, the son of a farmer and 
educated in the common schools of that coun- 
try, Mr. Mortensen by the time he was 17 had 
gathered enough money to come to Amer- 
ica. He chose the woods of Manistee, Mich., 
for his first efforts in this country, working hard 
and studying telegraphy nights. He worked as 
telegraph operator and station agent for some 
years, chiefly in Missouri towns. It was while 
working as station agent at Fayette, Mo., that 
there came to him the opportunity to enter the 
lumber business, and he opened a retail yard 
there in 1875 which he continued to operate un- 
til 1883. He then entered the wholesale field, 
buying an interest in the McDonald Lumber 
Co., of Kansas City, Mo., for which he became 
manager at Wausau, Wis. In the fall of 1887 
he went into partnership with Charles J. Win- 
ton, forming the Winton Lumber Co., dealing in 
timber lands and logs. Shortly afterward he 
joined with F. P. Stone in a wholesale business 
operating under name of Mortenson & Stone, 
which continued in business prosperously for 
many years. In the same year the firm began 
cutting at the old Barker & Stewart mill at 
Wausau. 

Mr. Mortenson’s first real interest in the 
manufacturing end began in 1889, when with 
John H. Garth, of Hannibal, Mo., and others, 
he organized the Garth Lumber Co., of which 
he was treasurer and manager. Upon the death 
of Mr. Garth in 1899, he became president of 
that company. The first mill of the company 
was erected at Garth, Wis., and, when that tim- 
ber was cut out, another mill was built at Garth, 
Mich., both of these towns being built up by 
the company. 

In the meantime, Mr. Mortenson had again 
taken an interest in the retail business, when 
in 1889 he and the late Charles Edgar, under 
the name of Mortenson & Edgar, opened a yard 
at Galesburg, Ill. This business was sold in 
1892, and the firm bought the Leahy & Beebe 
mill at Wausau, forming the Jacob Mortenson 
Lumber Co., which began operations in 1898, 
and grew to large proportions before many years 
had passed. Jacob Mortenson was president of 
the company; F. P. Stone, secretary, and 
Charles Edgar, treasurer and manager. In 1899 
the Alexander & Edgar Lumber Co. was formed 
and purchased the plant and timber of the 
Lea-Ingram Lumber Co., at Iron River, Wis. 
Other large timber tracts were purchased and 
the company became one of the big operators 
of that section. Alexander Stewart was presi- 
dent; Walter Alexander, vice president, Mr. 
Mortenson, secretary, and Charles Edgar, treas- 
urer and manager. In the fall of 1889 they 
bought the timber and mill of the Lake Supe- 
rior Lumber Co., at Iron River, and incorpo- 
rated it with their other business. 

Mr. Mortenson/s next expansion was in Min- 
hesota, where he‘ organized the Tower Lumber 
Co., in the latter part of 1899. This company 
took over the timber holdings of the Howe Lum- 
ber Co., at Tower, Minn. Mr. Mortenson also 
at that time became interested in the Red Cliff 
Lumber Co., of Duluth, Minn. Numerous other 
interests were held by him in the Wiscon- 
sin and Minnesota lumbering regions, and he 
was also extending his retail interests. In 
1885 he formed the firm of Mortenson & Henne- 
gar, with yards in Waterloo and Valley, Neb. 


A little later, in partnership with Charles E. 
Davidson, he opened a yard at Greenville, IIl., 
which Mr. Davidson is still operating, having 
bought Mr. Mortenson’s interest some years ago. 
The Western Lumber Co. was organized by Mr. 
Mortenson in 1886 at Council Bluffs, Iowa, and 
operated with Louis Hammer in charge until 
1898, when it was sold to the J. H. Queal Lum- 
ber Co. Mr. Mortenson was one of the en- 
thusiastic members of the old National Associa- 
tion of Lumber Dealers, one of the first retail 
lumber associations ever organized. He also 
entered the southern lumber field, being a large 
stockholder in the Wausau-Southern Lumber 
Co., Laurel, Miss., and other concerns. 

Early in the present century, Mr. Mortenson 
became interested in west Coast developments, 
and became one of the stockholders in several 
of the larger companies operating there, among 
them the Holmes-Eureka Lumber Co., the Pa- 
cific Coast Redwood Co., the Peninsular Lumber 
Co., and the Silver Falls Timber Co., of Silver- 
ton, Ore. His largest interest on the Coast 
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was the Pelican Bay Lumber Co., at Klamath 
Falls, Ore., of which his son Harold Mortenson 
is president. Other interests were the B C 
Spruce Mills, Lumberton, B. C.; Wisconsin & 
Arkansas Lumber Co., Malvern, Ark.; Hawley 
Pulp & Paper Co., Oregon City, Ore.; Marathon 
Paper Mills Co., Rothschild, Wis., and Wiscon- 
sin Valley Electric Co., Wausau, Wis. 

Mr. Mortenson moved to Oak Park, IIl., about 
1899, and became active in the civic, social, 
philanthropic and church affairs of that place 
and of Chicago. He was considered one of Oak 
Park’s leading citizens, and was held in the 
highest esteem and affection by his fellow towns- 
men. He was a notably kind and friendly man 
to whom every one turned for sympathy, advice 
and friendship. Honorable, upright in the 
strictest sense of those words, broad minded, 
generous, tolerant, he was one of the most dearly 
beloved men who have ever engaged in the lum- 
ber business. He was an active member of the 
First Presbyterian Church, of Oak Park, and 
upon establishing a winter home in Pasadena, 
Calif., which he did some years ago, he became 
active in the church there. He was a member 
of the Union League Club, of Chicago, and was 
a director of the Avenue State Bank of Oak 
Park, the Standard Trust & Savings Bank of 
Chicago, and of the Security National Bank of 
Pasadena. 

Mr. Mortenson leaves a widow, two daughters 
—Mrs. George Carr, of Lake Forest, and Mrs. 
Ernest May, of Pasadena—and a son, Harold, 


—_ 


president of the Pelican Bay Lumber Co., of 
Klamath Falls, Ore. Another son, Charles, died 
a few years ago. Funeral services were held 
in Pasadena, Tuesday, May 27, and the body 
will be brought back to Oak Park for interment. 

One cannot conclude an obituary of such a 
man with cold facts. Something of the man 
himself should be made to shine thru. Jacob 
Mortenson was a man whom it was always a 
pleasure to meet. When he came into the pres- 
ence of a company of lumbermen you could see 
their smiles of recognition and of anticipation of 
a pleasant word with this genial lumberman. Al- 
ways courteous, always solicitous of the other 
man’s comfort, he was never failing in those 
little acts of courtesy which endeared him to 
his friends and acquaintances. And so it was 
not unusual to hear men say: ‘‘ Why there is 
Jacob Mortenson, one of the best lumbermen 
in our country.’’? He had a way of winning 
men, he was so eminently fair and just. 

In talking of his lumber he spoke of it in 
affectionate terms: ‘‘Our lumber is good lum- 
ber. I tell our men to be careful of the manu- 
facture, to see to it that it is well made so 
that the other fellow gets a good product.’’ 
He did not skimp in his lumber any more than 
he skimped with his friends. Generous—he 
gave of his money freely to those objects that 
were needy and which were brought to his at- 
tention. Many instances could be told of his 
generosity, but he never spoke of his good deeds. 
He believed in square dealing and that honesty 
paid real dividends. 

He had the happy faculty of looking into the 
future and seeing the course of events as though 
it were a plain road laid out in front of him. 
He made few mistakes, but tried to profit by 
those he did make. An unfailing testimony 
of a man is what his employees think of him and 
all those who knew Jacob Mortenson and who 
were in his employ loved him. Many instances 
of the fatherly interest he had in his employees 
could be told. 

A long-time business associate upon hearing 
of his death said: ‘‘I always had a pride in 
the fact that he was my friend. His death 
caused a rush of so many pleasing and delight- 
ful memories of his goodness and graciousness, 
his always quiet but helpful advice and acts, 
that I would not know which to recount in de- 
tail, but they were many. He was incapable of 
any selfish or unfair act in his dealings and I 
know he used his wealth with a fine discern- 
ment for the good of deserving ones and no 
doubt many who were not. I could tell of many 
instances of his goodness to employees. He 
had an almost prophetic business sense.’’ 


Robert O’Brien Dies of Injuries 


{Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., May 28.—Robert John 
O’Brien, twenty-two, succumbed yesterday 
afternoon at 6 o’clock at St. Luke’s Hospital 
to injuries sustained in an automobile accident 
on the beach near the south jetties on Sunday, 
May 18, after doctors had held out some hope 
for his recovery for the last several days. The 
young man suffered a relapse yesterday morn- 
ing at 11:45 and he gradually grew weaker until 
the end came. He never regained consciousness. 

Mr. and Mrs. William O’Brien of St. Paul, 
parents of the young man, and a brother Jack, 
were at his bedside when death came. They 
have been in constant attendance since shortly 
after the accident when they came in answer to 
the news that their son had been seriously in- 
jured. The funeral and interment will take 
place in St. Paul, Minn., on Monday. Funeral 
arrangements will await the arrival in St. Paul 
of Robert’s sister, Miss Alice O’Brien, who 
is expected to reach New York from Europe on 
the steamer Berengaria Friday morning. The 
large pine and cypress mills of the Putnam 
Lumber Co. in Jacksonville will both be closed 
today in respect to his memory. 

The cause of death was given as intraventricu- 


(Continued on Page 63) 
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Optimism Features Wholesalers’ Meeting 


MILWAUKEE, WISs., May 26.—A thoro discus- 
sion of current market conditions which brought 
out a preponderant sentiment of optimism fea- 
tured the spring meeting of the Northern Whole- 
sale Hardwood Lumber Association, held at the 
Milwaukee Athletic Club here on Friday, 
May 23. 

In the absence of Secretary J. F. Hayden, of 
Minneapolis, Minn., his duties were performed 
by A. J. Olson, of the Vangsness Lumber Co., 
Chicago. Mr. Olson opened the meeting with 
the reading of a report by Secretary Hayden, 
the feature of which was an appeal to the mem- 
bership to bring its pressure to bear upon the 
railroads serving the northern lumber producing 
territory for transit privileges permitting un- 
loading for kiln drying at some of the important 
switching points in Wisconsin. Many northern 
manufacturers do not have proper kiln drying 
facilities at their plants or in their communities, 
and Mr. Hayden said that much business was 
lost on that account. The remedy of this situa- 
tion would be privileges to ship to centers where 
kiln drying facilities exist, and reshipping to 
destination after seasoning on a thru rate. This 
matter was given careful consideration, and 
President Arthur H. Jarvis, of the Steven-Jarvis 
Lumber Co., Eau Claire, Wis., was requested to 
appoint a committee to take the matter up with 
the Western Trunk Line Association. 

President Jarvis, in his address, voiced un- 
bounded confidence in the business situation, 
and in the wholesaler as a necessary factor in 
the lumber trade, who not only renders a ser- 
vice of the highest value to the buyer but also 
the manufacturer, whose best and steadiest cus- 
tomer he is. He declared that the wholesaler 
is the greatest pioneer in new markets, the de- 
veloper of new uses for hardwoods, as well as 
a great stabilizing factor, without whom few 
great manufacturers would be great and few 
small ones could exist. 

Treasurer John B. Andrews, of the Andrews- 
Early Co., Wausau, Wis., being absent thru 
illness, his report was read by Mr. Olson. This 
report showed the association to be in excellent 
financial position, with a balance on hand 
amounting to over $1,200. This announcement 
gratified the membership, who instructed the 
president to accept the report ‘‘with thanks.’’ 

A round table discussion of market conditions 
was then called for by President Jarvis, who 
invited each one of those present frankly to 
express his views. 

©. P. Crosby, of Rhinelander, Wis., stated 
that he motored from Rhinelander to Milwau- 
kee, via Stevens Point, touching only smaller 
communities. In these he found business poor. 
Factories in many cases were closed down or 
operating short time. He noticed little build- 
ing, and retailers were doing practically nothing. 

Fred E. Andrews, Chicago sales representative 
for the Steven-Jarvis Lumber Co., Eau Claire, 
Wis., said consumers were finding new business 
slow. Furniture manufacturers report that 
their order files are becoming slim and that 
they are getting holdups on orders, which they 
regard practically as cancelations. Interior 
trim and sash and door concerns are still pretty 
busy, but are not optimistic regarding new busi- 
ness. They have present requirements well cov- 
ered and do little buying. Many factories are 
laying off employees and are running short time. 
Further, they have seen southern hardwoods slip 
in price, and are buying no more northern stock 
than they must, expecting that they will decline 
also. 

H. A. Walker, of the H. A. Walker Lumber 
Co., Chicago, reported that he has had more 
trouble in getting shipments from the North 
than in securing orders. He also had found 
that factories are not getting much new busi- 
ness. They are not buying freely on that ac- 
count, as well as because they expect to be able 
to buy cheaper soon. Mr. Walker expressed 
his opinion that the market would improve 
within sixty days. 

Howard F. Early, of Andrews-Early Co., 
Wausau, Wis., could see no reason for worry. 


‘ 


He believed the fundamental situation is strong 
and that the lumber market would quicken ma- 
terially in sixty or ninety days. He pointed 
out that there is very little dry lumber in the 
North. 

A. H. Ruth, manager of the Chicago sales 
office of the G. W. Jones Lumber Co., Appleton, 
Wis., recalled that furniture interests bought 
heavily in December, January and February. 





A. H. JARVIS, 
Eau Claire, Wis. ; 
Who Told of Trade Situation in Their Respective 
Territories 


A. H. RUTH, 
Chicago ; 


They are undoubtedly buying little lumber now 
and probably will not be large factors until 
after the midsummer furniture shows. Sash 
and door plants are busy, many having orders 
enough to keep them busy four to six months. 
However, they find new business slow in de- 
veloping. Some large consuming interests have 
been picking up lumber stocks quietly, and the 
market hasn’t been so bad after all. It may 
be quiet for another thirty to sixty days, but 
Mr. Ruth saw no reason for fear. If the July 
furniture shows produce results, he said, there 
will be good business from that industry. In 
Chicago, there are many new apartment hotels 
under construction, as well as a new Palmer 
House and an addition to the Sherman Hotel, 
for which much furniture must be bought. The 
same is true elsewhere. Refrigerator makers 
are literally ‘‘rushed to death.’’ If the revenue 


bill was out of the way, it would stimulate 
business considerably. There is no great deal 
of unemployment, tho some factories have re- 





A. C. QUIXLEY, CHICAGO; 


Comparing Conditions With Other Periods Says 
“No Room for Complaint’ 


‘reaches merchantable condition. 


duced operating schedules, and public purchas. 
ing power is still large. Stocks of both north- 
ern hardwoods and hemlocks are low. It has 
been a bad spring for drying lumber and new 
supplies are not coming into the market rapidly, 

J. J. Fitzpatrick, of the J. J. Fitzpatrick 
Lumber Co., Madison, Wis., declared that there 
is and will be business for everybody, only one 
must work harder for his share. There is good 
building in the Madison territory. He looked 
for good trade conditions this summer, tho it 
would probably slow up again in the fall. Busi- 
ness men will have to get their costs down and 
must be more careful in granting credits than 
they have been in the past. ‘‘Look out for 
credits,’’ concluded Mr. Fitzpatrick, ‘‘that will 
be the main thing this year.’’ 

M. F. Coe, of the Badger Hardwood Lumber 
Co., Milwaukee, Wis., couldn’t understand why 
almost everybody looks on the black side of 
the business situation, when there is no lack of 
bright spots. He believed it would be better 
for all concerned if people would shake off their 
pessimism. 

H. W. Maffett, of the Maffett-Graef Lumber 
Co., Appleton, Wis., struck the same chord. He 
said there is little reason for gloom, for tho 
trade is a little slow just now the fundamental 
conditions are very good. The approach of the 
presidential nominations have had the psycho- 
logical effect of slowing up business, but they 
will soon be past events. Mr. Maffett had re- 
cently toured the mills thruout northern Wis- 
consin, and had found practically no dry lum- 
ber and few mills that were disposed to give 
concessions. 

D. J. Helstrom, of the W. C. Landon Lumber 
Co., Wausau, Wis., was imbued with optimism. 
Fundamental conditions, he agreed with Mr. 
Maffett, are good, and he did not believe the 
lumber industry is in for hard times. He did 
not believe in cutting prices for the purpose of 
stimulating business, because that method does 
not achieve its aim but merely demoralizes the 
market and creates financial losses. Mention- 
ing a low price to a customer doesn’t make him 
any more interested in your product than if 
you held it at a fair level. If he needs lumber 
he will buy it regardless of price; if he doesn’t 
need it he won’t buy it at any price. Mr. Hel- 
strom found quite a spread in prices at this 
time, but found that to be a normal condition, 
for the product of a small, indifferently 
equipped mill is never worth the same as that 
of the large, modern and efficiently managed 
plant. Regarding the present dullness in de- 
mand from furniture interests, he thought this 
was due less to lack of business on their part 
than to the fact that they have no way of tell- 
ing when furniture styles will change, which 
makes for caution in commitments, especially 
when the semiannual shows are as near at hand 
as at this time. 

William Kelley, of the Kelley-O’Melia Lum- 
ber Co., Milwaukee, Wis., verified that explana- 
tion of the furniture consuming problem. The 
furniture manufacturer can’t make up stock 
even if he wanted to, he said, because styles in 
furniture change like those in women’s hats. 
Were it not for this fact, there would un- 
doubtedly be an excellent demand from that 
industry. Sash and door plants are busy, and 
in some cases are turning down orders. Con- 
sumption by the automobile industry remains 
slow, and also trade with retail yards. How- 
ever, there is not much hemlock lumber for sale. 

V. J. Euler, Chicago sales representative for 
J. R. Andrews, of Escanaba, Mich., stated that 
there is very little dry stock at mills, and new 
stock is being shipped out on old orders as it 
Tho demand 
is slow, Mr. Euler calls on the trade regularly 
and makes it a point to talk optimistically. 

Robert Blackburn, of Milwaukee, Wis., declared 
Milwaukee is the bright spot on the business map. 
Building there is brisk. A thousand houses are 
under construction and new ones are started 
every day. ‘‘This district is going ahead fast, 
and has a remarkable future,’’ he said. en 
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eral business is slow, for it has many things 
to contend with—presidential nominations and 
other political tangles, and entirely too many 
automobiles. However, the last half of this 
year should be good. Lots of lumber is going 
to be used. He believed that prices have 
touched bottom and will soon react. 

A. C. Quixley, of the Quixley Lumber Co., 
Chicago, told such pessimists as might be in 
his audience that they couldn’t conscientiously 
complain of hard times. They only compare 
present conditions and profits with those of the 
inflated period now past. ‘‘ We are in a healthy 
position today, even if business is not as profit- 
able as it was six months ago, or might be six 
months hence. Factories are cutting up lumber 
right along, and can’t do that indefinitely with- 
out buying. Most of us are running our busi- 
nesses on a& high plane, but if we will adjust 
them to actual condition in our fields we won’t 
be so badly off.’’ Even if there was a depres- 
sion at this time, Mr. Quixley continued, that 
would be no cause for complaint. Good times 
and bad times have always followed each other, 
and always will; so bad times now and then 
must be expected and provided for by. every 
business man. 

Harry E. Christiansen, of the General Lum- 
ber Co., Milwaukee, Wis., said that no matter 
how poor business is, it might be poorer. Every- 
body expects 1920 business, but if the lumber 
salesman will just scratch, he will pick up a 
car here and one there, and at the end of the 
month find that he has averaged pretty well. 
‘‘We had good business last year,’’ he con- 
tinued, ‘‘still we had quiet periods. It will be 
the same this year. The thing to watch this 
year is credits. Don’t let sentiment get the 
better of your judgment.’’ 

Following an enjoyable luncheon, President 
Jarvis appointed a committee of Chicago mem- 
bers to call on the Western Trunk Line com- 
mittee to ascertain what can be done toward 
securing milling-in-transit privileges for north- 
ern mills. This committee is composed of G. A. 
Vangsness, chairman; H. J. Walker and A. H. 
Ruth. 

Acting upon the invitation of C. P. Crosby, 
the membership voted to hold its midsummer 
meeting at Rhinelander, Wis., on Friday, 
July 18. 


Endorse Standardization Plan 


{Special telegram to AMERICAN LUMBERMAN ] 

MILWAUKEE, WIS., May 28.—Wholehearted 
endorsement of the plan of standardization as 
outlined by the committee at Washington was 
given by the Northern Hemlock & Hardwood 
Manufacturers’ Association at a special meet- 
ing attended by thirty members after an all- 
day discussion that lasted until 5:30 this after- 
noon, 

Objection was voiced to a number of specific 
provisions of the plan. One of the main objec- 
tions was to the basic grade provisions, on the 
ground that hemlock, because of its peculiarities 
of type, would not fit in on the same basis as 
other woods. After due deliberation, however, 
it was decided that any exception taken to this, 
or certain other provisions, would tend to con- 
fuse the entire proposition and that unanimous 
and complete approval would be the most de- 
sirable stand to take. 

Approval was also given to the recently revised 
Constitution of the association, particularly to 
the article more definitely defining the objects 
of the organization. 

F. M. Ducker, traffic manager, presented the 
report of the transportation committee for the 
five months elapsing since the first of the year. 
He reported satisfactory progress being made 
in the publication of rate sheets, showing rates 
from all important rate groups in the territory 
of the association to all points included in the 
Eastern Rate Book 19. 

_ The 15 percent flat increase in compensation 
surance rates in Wisconsin as ordered by the 
State board was discussed fully. The sentiment 
expressed heartily disapproved of the general 
increase and endorsement was given to the plan 
of a new rate classification to place the burden 
of the rate inerease on the shoulders of those 


industries whose accidents occasioned the great- 
est losses to the insurance companies. 


C. 0. D. Accounting 


Firms making numerous C. O. D. shipments 
will find the accounting process for this class 
of business much simplified by posting all 
charges to a ‘‘C. O. D.’’ account, noting on 
charge side of page in ledger names only of 
customers against whom the amounts are posted. 
When payment is received the name of remitter 
is not itemized in posting, but in the ledger 
folio column or checking column next to the 
amount credited the date of the charge is pen- 
ciled in, and then next to the amount of charge 
on the debit side a similar notation is entered 
showing date paid. These two cross-date entries 
make a complete tracer record of the transac- 
tion. Sometimes thru error in the charge or the 
remittance one does not evenly offset the other. 
In this case an adjusting entry should be 
promptly made and posted, with additional 
folio notations to show complete balancing. 

By checking back over the charges, unfilled 
tracer spaces will show all outstanding ship- 
ments and when returns do not come in within 
a reasonable time tracers should be mailed out 
to the consignee and postal department to lo- 
cate cause of delay. When a shipment is lost 
and no claim recovered a charge-off entry 
should be made. Sometimes C. O. D. shipments 
get out without a charge going thru and a credit 
will show up without a corresponding debit. 
This method of handling C. O. D.’s will auto- 
matically keep check on all discrepancies, locate 
errors, and prevent losses. The debit balance 


safeguard was in force in the handling of 
freight trucks by the shipping department. One 
day one of the trucks was in a shop for repairs, 
and to facilitate regular service some light de- 
liveries of such material as could be handled to 
advantage were carried out in the touring car 
by the truck driver. Thru .the irony of luck 
this touring car on that very day ran over and 
killed a man at a street crossing. The driver 
was exonerated of all blame as the victim was 
drinking and almost deliberately got himself 
in the way. But a civil damage case that would 
have crippled the concern financially, was set- 
tled out of court on a reasonable basis. Since 
then this company makes no exceptions in the 
kinds of cars it uses and carries indemnity pro- 
tection on everything on wheels. 


(@PRERRABEBZEZaZaLaAae 


Old Farm Rich in Burl Black Walnuts 


Boaz, Wis., May 26.—Are there some burl 
black walnuts of great value on the deserted 
Mike Broderick farm near Boaz, Wis.? It is 
a question that lumbermen of the Boaz-Rich- 
land Center vicinity are much interested in, 
since someone, who claims to have inspected 
the timber and seen fine burls on big trees, 
spread the report, recently. There may be a 
young gold mine for somebody up on the hill 
back of the abandoned farm. 

It is a queer place—the Mike Broderick 
homestead. The old log cabin home occupied 
in pioneer days by the Brodericks stands just 
as it did sixty years ago. A big tree shades it 
and near by a fine spring pours out and runs 
in a brook past the cabin. Around the de- 





PRICE CUTTING— 


Is inefficiency’s last resort. 





Never did anyone any permanent good. 

Is an admission that the first price was too high anyhow. 

Is unnecessary if your customers are getting a fair deal. 

Is a poor way to establish public confidence in your business. 
Is easy to start and hard to stop. 


Is the first step toward a receivership. 








of the C. O. D. account should always show a 
correct total of all outstanding charges and a 
proof should be taken periodically for verifica- 


tion. 
TARBALL EEZAAZALAS 


This May Happen Anywhere 


A serious accident that resulted in a fatality 
and disclosed unprotected liability on the part 
of the principals has been brought to attention 
in a news story from a Texas city. A com- 
pany using trucks for delivery also used a tour- 
ing car in its sales department. This car being 
nearly always driven by one of the owners of 
the business who was a careful driver, was not 
covered by personal injury liability insurance, 
altho the firm was particular to see that every 


serted cabin stretch fields which have not known 
a plow for decades. Back up on the hill is a 
large tract of timber where walnut trees are 
the predominant feature. 

Many years ago the Broderick family left the 
neighborhood, leaving everything behind them. 
In their long absence, the walnut trees have been 
unmolested and are now said to be some of the 
largest specimens of the species in Wisconsin. 
Lumbermen have had their eye on the piece. 
The recent report of burls on some of the big 
trees has created additional interest. 

The only member of the family still living is 
said to be residing in Florida, but, whether be- 
cause she knows of the value of the walnuts or 
for reasons of sentiment, she will not sell. 




















Deserted farm near Boaz, Wis., believed to be rich in burl black walnut trees 
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Activities of Hoo-Hoo Here and There 


Banker Addresses Hoo-Hoo 


Los ANGELES, CALIF., May 24.—The weekly 
meeting and luncheon of the local Hoo-Hoo held 
Thursday and attended by about fifty-five mem- 
bers, was in charge of Meyer & Hodge. L. M. 
Maynard, connected with a local bank, gave an 
unusually interesting talk on general business 
conditions in the United States, emphasizing 
certain phases and speaking of specific indus- 
tries which in the ordinary cycle of business are 
due for adjustments. 

Snark Rosenberg announced that the next 
concatenation will be held on Saturday, June 7. 
Past Snark of the Universe Tennant, made a 
motion, which was heartily seconded, that since 
such a large number of kittens had been put 
through at Venice, a lot of them had no concep- 
tion of what Hoo-Hoo was, and that this con- 
catenation should be devoted to a large extent 
to the cats as well as the kittens, or in other 
words, a sort of an educational concatenation. 


Plan Big Things for Hoo-Hoo Annual 


MINNEAPOLIS, MINN., May 26.—Names. of 
members of the executive committee to be in 
charge of preparations for the Hoo-Hoo Annual 
in Minneapolis, Sept. 8 to 10, announced today 


for the edification of members of the organiza- 
tion, Mr. Jones promised. 


(Sean AaaPaas 


Hoo-Hoo Initiates Break Record 


Detroit, Micu., May 26.—New records in 
the realm of Hoo-Hoo were established at a 
monster concatenation held by Detroit Hoo-Hoo 
last Thursday evening, May 22, at the Union 
League Club when 260 candidates, the largest 
number ever initiated in the history of the or- 
der were inducted into its mysteries. In addi- 
tion Henry R. Isherwood, of St. Louis, secretary- 
treasurer, who was present, announced that 
Hunter M. Gaines had set up another record in 
Hoo-Itoo circles by personally obtaining sev- 
enty-five applications for membership and 
fifteen reinstatements. 

Following the ceremonies which were under 
the direction of Jeff B. Webb, a local Hoo-Hoo 
club was organized with the unanimous selection 
of the following officers: C. L. Weeks, presi- 
dent; Lawrence Smith, vice president; Hunter 
M. Gaines, secretary-treasurer. It was an- 
nounced that the organization will start with a 
membership close to 400. Those who made short 
talks pointing out the possibilities of such a 
club in the promotion of happiness and codpera- 
tion were: A. J. Hager, of Lansing, one of the 
Supreme Nine who is in charge of the Michigan 





Activities of Twin City Hoo-Hoo 

MINNEAPOLIS, MINN., May 26.—Samuel B, 
Wilson, chief justice of the Minnesota supreme 
court, told members of the Twin City Hoo-Hoo 
Club at their regular semimonthly meeting last 
week that the prevailing constitutional provision 
for majority vote in decisions should be con- 
tinued, despite efforts of radicals in Congress 
to curtail that tribunal’s powers. The 7 to 2 
requirement sought by some members of Con- 
gress he said, would be a dangerous change, 
contrary to American form of government. The 
speaker urged Hoo-Hoo to vote against any such 
a constitutional amendment if it were offered 
the voters. 

The activities on behalf of Twin City Hoo- 
Hoo are showing splendid results. At the last 
meeting 107 members and eleven guests at- 
tended at noonday. 

On June 21 one of the most novel initiations 
ever planned by Hoo-Hoo will take place in the 
neighborhood of the twin cities, probably on 
the shore of one of the many Jakes near Minne- 
apolis. Vicegerents Julius Villaume, of St. 
Paul, and Roy Thompson, of Minneapolis, have 
decided to combine forces and conduct a joint 
ceremony at the big outdoor meeting. Accord- 
ing to Ted T. Jones, president, this united ac- 
tion will be another epoch in the history of the 
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RECORD BREAKING HOO-HOO CONCATENATION HELD AT UNION LEAGUE CLUB, DETROIT, MICH., ON MAY 22, 1924 


by Ted T. Jones, chairman, look like a list of 
‘€Who’s Who in the Lumber Business.’’ 


The preparations are being speeded up, ac- 
cording to Mr. Jones, with a view to having 
them all out of the way before the summer vaca- 
tion period starts for the lumbermen in the 
Northwest. 

‘*Hoo-Hoo in the Northwest are all excited 
over the big annual gathering,’’ Mr. Jones said, 
mulling over a large number of letters received 
from lumbermen making inquiries and proffer- 
ing assistance in the preliminary work. ‘‘It 
will be the most successful concatenation Hoo- 
Hoo ever has had in America. All of the de- 
tails for the gathering will be in the hands of 
the old cats before the end of June.’’ 


As an example of interest taken by north- 
western lumbermen in the meeting, Mr. Jones 
made public two committees. On the executive 
committee are A. S. Bliss, F. L. (Roy) Thomp- 
son, H. S. Robb, Julius Villaume and A. H. 
Hood. Members of the finance committee are: 
John R. Lenox, chairman; M. H. Schussler, 
Earl F. Tillotson, James G. Wallace, W. A. 
Cullen, L. C. McCoy, A. M. Melone, H. B. Sut- 
ton, H. S. Berge, William H. Badeaux, Thomas 
A. McCann and M. J. Scanlon. 

For treasurer of the concatenation, the well 
known cedar man, Thomas M. Partridge has 
been named and already has assumed his duties. 


The program is now being arranged. Many 
innovations and unique features are planned 


district; C. L. Weeks, the oldest Michigan Hoo- 
Hoo and state counselor; H. R. Isherwood and 
Mark M. Elledge. Mr. Elledge stated that he 
had come all the way from Corinth, Miss., to 
be present at the gathering which he character- 
ized as the largest and most enthusiastic he had 
ever attended. Mr. Weeks invited all of the 
members of the newly formed club to an outing 
at his farm near Detroit on a Saturday in June 
to be selected later. 

The ritualistic work was carried out by the 
following: Snark, George H. Howenstein; 
Senior Hoo-Hoo, Albert T. Allan; Junior Hoo- 
Hoo, Jeff B. Webb; Bojum, A. A. Carson; 
Custocatian, Ed. J. Weeks; Jabberwock, Frank 
V. Yochem; Arcanoper, William H. Kittle; 
Gurdon, F. L. Lowrie. The candidates repre- 
sented practically all interests in this city closely 
connected with the lumber industry. A dinner 
was served preceding the ceremonies. 

This remarkable concatenation marked the 
successful termination of a three weeks’ drive 
for members which was launched by ‘‘ Parson’’ 
P. A. Simpkin at a dinner meeting three weeks 
ago. The work of obtaining applicants was con- 
ducted by four teams made up of representa- 
tives of various local firms who, in addition to 
making possible the record breaking class of 
candidates, also secured thirty-five reinstate- 
ments, thus establishing a new mark in Hoo- 
Hoo progress. C. L. Weeks was general chair- 
man of the committee which worked out the 
arrangements for the big event. 


organization in the Northwest. Hoo-Hoo of 
Minneapolis, St. Paul, Stillwater and Duluth 
are to participate. A great assembling of old 
cats is assured and an estimate is that at least 
forty kittens will join the playful band. More 
than eighteen kittens already have sent in ap- 
plications to join at the meeting. 


Describes Experiences on World Tour 


San Francisco, Cauir., May 24.—Hoo-Hoo 
Club No. 9 held a well attended luncheon meet- 
ing May 22, in the Palace Hotel, at which 
H. F. Vincent, E. K. Wood Lumber Co., was 
chairman. R. A. Hiscox, president of the club, 
opened the proceedings. Olayton Green, of 
Vallejo, won the attendance prize. Capt. Rob- 
ert Dollar, who recently returned from a tour 
of the world on one of the Dollar Steamship 
Co.’s globe-girdling liners, told of his trip. He 
told how China sets us a good example in fores- 
try. In some provinces, a timber owner logs 
his land in strips. When a strip has been cut 
over, he must plant new trees before he is al 
lowed to log off another strip. 


Sate moe wm 


Concat Planned in June 
Sr. Louis, Mo., May 26.—Vicegerent Snark 
G. W. Ziegler has arranged for a concatenation 
at South Bend, Ind., on June 9, according to 
word received today at Hoo-Hoo headquarters 
here. 
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Lumber Exporters’ Semiannual 


[Special telegram to AMERICAN LUMBERMAN] 

New York, May 27.—The board of managers 
of the National Lumber Exporters’ , Associa- 
tion, which represents about one hundred firms 
seatterel thruout the country, met today in the 
Pennsylvania Hotel for the first session of its 
semiannual meeting. Deliberations were con- 
fined to discussions behind closed doors in prep- 
aration for a meeting tomorrow with the man- 
agers of north Atlantic steamship lines. The 
purpose of the exporters is to have lumber classi- 
fied for rating purposes. 

The Transatlantic Freight Conference, com- 
posed of the various steamship lines along the 
Atlantic coast, has set up a sort of sliding scale, 
which is wholly arbitrary and would result in 
material increases in the rates. The exporters’ 
association stands for the plan proposed some 
time ago and to which a committee from the 
Transatlantic Freight Conference gave tenta- 
tive approval. Under this arrangement all 
lumber weighing three pounds or over to the 
foot would be classed as heavy and all stocks 
under three pounds as light wood, the latter 
taking a higher rate than the former. 

The exporters are confident that the confer- 
ence with the steamship men, which will be held 
at 8 Bridge Street, will result in a satisfactory 
understanding. Harvey M. Dickson, of Balti- 
more, Md., secretary of the exporters’ associa- 
tion, while refusing to divulge what the plans 
were, said a strong case had been mapped out 
and would be vigorously arguéd. 

F. E. Hoffman, of Ft. Wayne, Ind., president 
of the exporters’ association, presided at the 
executive sessions today and will lead the fight 
tomorrow, altho the conference is under the 
direction of Edward Barber, of the Howard & 
Barber Lumber Co., of Cincinnati, Ohio, and 
ehairman of the transportation committee of the 
association. 

There were less than fifteen’ men at the Penn- 
sylvania Hotel conference, including D. D. 
Hartlove, of Price & Heald, of Baltimore, Md.; 
J. W. Mayhew and W. E. Weakley, of the W. 
M. Ritter Lumber Co., of Columbus, Ohio; 
George H. Hervey, of the Thomas E. Coale Lum- 
ber Co., of Philadelphia; Harry Fowler, of the 
Case-Fowler Lumber Co., of Macon, Ga., and 
J. S. Baer, of Kidd & Buckingham Lumber Co., 
ef Baltimore. 


Laboratory Expert Addresses Club 


{Special telegram to AMERICAN LUMBERMAN}] 

NEw ORLEANS, La., May 28.—The Southwest- 
ern Hardwood Manufacturers’ Club is holding 
today at St. Charles Hotel one of the best at- 
tended meetings in its history, with about fifty 
manufacturers present from five or six south- 
ern States. Among them is President E. B. 
Norman, of the Hardwood Manufacturers’ In- 
stitute, who made a brief talk on the institute’s 
program and complimented the club upon its 
fine service to the industry. ‘‘If:there were 
to be a lumber derby,’’ he suggested laugh- 
ingly, ‘‘I have an idea that the Southwestern 
Hardwood club would feature as its Black 
Gold.’’ 

The meeting opened with the usual course 
luncheon. President Deblieux after an introduc- 
tory talk asked C. H. Sherrill to serve as master 
of ceremonies. Mr. Sherrill introduced Arthur 
Koehler, of the Forest Products Laboratory, as 
principal speaker. 

Reviewing the laboratory’s research work, Mr. 
Koehler took up the problems of greatest present 
interest to his auditors, sap staining, steaming 
and warping. Taking all the American woods 
together it is estimated, he said, that sap stain 
costs the industry about $10,000,000 annually 
thru resultant degrading of lumber. Close up 
on half this loss is borne by hardwoods. The 
average loss per thousand feet was estimated 
at 50 cents. 

As ways of combating stain he listed open 
piling to insure freer air circulation and quicker 
drying, which checks stain-fungus growth, and 
use of dips, with sixteen kinds of which the 
laboratory is experimenting. One of these, he 
said, on experimental tests has prevented stain 
for three months. Another, shown to be rea- 


sonably effective, evaporates in course of time 
so completely as to permit use of the wood for 
food containers. Steaming the lumber is found 
effective in many cases, causing rapid evapora- 
tion. Tests with 2-inch stock indicated that 
at 120 degrees Fahrenheit, twenty-four hours 
steaming is required to prevent blue stain and 
twelve hours to kill decay fungus; at 140 de- 
grees, five hours is sufficient; at 150 degrees, 
two hours, and at 260 degrees, one hour. Perma- 
nence of the effects of the treatment depends 
upon humidity, condition ete. 


Mr. Koehler then discussed kiln drying at 
length. It is growing in favor, he said. He 
enumerated its advantages, then explained fully 
the technical processes and requirements, par- 
ticularly the importance of drying the woods 
to a point where the moisture content will re- 
main constant under reasonably favorable con- 
ditions. As a preventive of warping he recom- 
mended care in piling, with strips at 2-foot 
intervals, and ends and tops of piles weighted 
to keep the upper courses true. Woods with 
interlocked fibers tend naturally to warp and 
must be carefully handled from saw to con- 
sumer. 


Mr. Koehler was quizzed by his auditors re- 
garding kiln drying and other processes. His 
talk was illustrated by motion pictures showing 
the laboratory work. 


evhoauwasaaaannaaee: 


Maintains Excellent Storage Facilities 


MINNEAPOLIS, MINN., May 26.—One of the 
local companies which maintains storage facili- 
ties at Minnesota Transfer and which is said 
to have the most uptodate and efficient arrange- 
ment for handling lumber of any similar con- 
cern in the country, is the H. B. Waite Lumber 
Co., of this city. This concern handles Wash- 
ington fir, spruce and red cedar lumber, red 
cedar shingles and California redwood lumber 
and shingles, having a western office at Seattle. 


In order to give prompt service to its cus- 
tomers it maintains extensive storage yards 
which enable it to store lumber or shingles 
either in the open or under cover at a very 
low rate. In addition, its traffic arrangements 
with the railroads permit it to reship on a 
storage and transit rate which is less than 2 cents 
over the direct Coast-mill-to-destination rate. 
The company has a large planing mill, electri- 
eally equipped and modern thruout, where 
stock can be manufactured to any desirable 
size or pattern. In addition, it maintains a 
large stock of lumber for shipment to all ter- 
ritory east of the Minnesota Transfer to which 
the same rates will apply. Thus, the H. B. 





Waite Lumber Co. can ship cedar shingles, 
hardwood flooring, pine lumber, fir timber ete., 
all in the same car, with a very small increase 
in price over what the same stock would cost 
for shipment direct from the mills in carloads. 
Where a retailer orders mixed cars thru this 
company his investment is considerably less than 
where he is obliged to secure direct mill ship 
ment. 


The accompanying illustration shows an air- 
plane view of the layout of the H. B. Waite 
Lumber Co., at Minnesota Transfer and gives 
some idea of switching facilities offered and the 
immense storage space. 


(‘@@geaaessaaaaaauraa 


Japanese White Cedar Sacred 


WASHINGTON, D. C., May 26.—A representative 
of a western lumber concern, who has returned 
from a visit to Japan, has informed Manager 
Blalock of the Seattle (Wash.) office of the De- 
partment of Commerce that the supply of white 
cedar in that country is controlled by the Imperial 
family and comes from one of its estates. There is 
also a white cedar which comes from the Island 
of Formosa, but this is less desirable because it 
has a tendency to be pink in the center. 

The Japanese white cedar of the highest grade 
is considered practically sacred. All of the wood 
18 inches and up in diameter is reserved for the 
building. of temples. The cheaper grades, however, 
are disposed of like other woods. Especially fine 
pieces are reserved for the temples of the emperors. 
Only white cedar grown in Japan is used for 
building temples. 

In the opinion of this visitor, most of the white 
cedar shipped to Japan is used for exposed beams 
on the inside of dwelling houses, where this wood 
is prized for its appearance and great endurance. 
One instance is cited in which a Japanese paid 
$1,100 in gold in this country for a choice beam 18 
inches square, 20 feet long, with perfect diagonal 
grain. 


Completes Office and Lumber Shed 


Burra.o, N. Y., May 28.—The new office of 
the Sullivan-MeNeil Lumber Co. (Ine.), now 
practically complete, makes the yard establish- 
ment at Delaware Avenue and the Erie Rail- 
road quite an all-round plant. Besides main, 
side and rear apartments, all neatly finished in 
oak, there is ample space for smaller offices, in- 
cluding a lunch room and spacious second floor. 
The yard contains about $250,000 worth of lum- 
ber, including a full line of northern hardwoods 
and Pacific coast stock. The dry lumber shed, 
completed this week, has a capacity of 750,000 
feet of stock and is nearly full of kiln-dried 
lumber. The officers are: Frank T. Sullivan, 
president; Frank J. MeNeil, vice president; 
F. 8S. MeNeil, secretary, and E. N. Sullivan, 
treasurer. 











Airplane View of Storage Yard of H. B. Waite Lumber Co. at Minnesota Transfer, Minn. 
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June 4-6—National Foreign Trade Convention, Boston, 
Mass. Annual. 

June 10—Plywood Manufacturers’ Association, Audito- 
rium Hotel, Chicago. Mid-year convention. 


June 11—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 


June 11—Long Island Dealers’ Association, Amityville 
(L. I.) N. Y. Annual. 


June 12-13—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual. 


June 17—Lumbermen’s Club of New Orleans, New Or- 
leans, La. Annual. 


June 18—Northeast Missouri Lumbermen’s Association, 
Kirksville, Mo. Annual. 


June 18—Lumbermen’s Golf Association of Chicago, Bev- 
erly Country Club, Chicago. Annual tournament. 


June 19—North Carolina Pine Association, New Bern, 
N. ©. General meeting at plant of Rowland Lum- 
ber Co. 

June 25-27—Ontario Retail Lumber Dealers’ Association, 
Orillia, Ont. Midsummer outing. 


July 15—North Carolina Pine Association and Roofer 
Manufacturers’ Club, Augusta, Ga. Regional joint 
meeting. 

Oct. 21-23—National Retail Lumber Dealers’ Association, 
Atlantic City, N. J. Annual. 


National Retailers Set Date 


On his return this week from an extensive 
eastern trip Secretary Adolph Pfund, of the 
National Retail Lumber Dealers’ Association, 
Chicago, announced that preliminary arrange- 
ments have been made for holding the eighth 
annual convention of the organization on Oct. 
21, 22 and 23 at Atlantic City, N. J. Mr. 
Pfund stated that the retailers are eager to 
make this convention the most successful in the 
history of the association and that committees 
on arrangements etc. shortly will be appointed. 
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Wholesalers’ Executives to Meet 


New York City, May 26.—A meeting of the 
executive committee of the National-American 
Wholesale Lumber Association will be held at 
the New York office on June 20. This being the 
first meeting of the executive committee since 
the annual convention at Cincinnati, a number 
of matters of interest to the organization will 
be considered and plans adopted for the year’s 
work. 

The standing committees have been appointed 
and several important reports will be consid- 
ered, including recommendations in the matter 
of the cost of doing a wholesale lumber business. 

The railroad and transportation committee 
will have an important report and the arbitra- 
tion work will be fully covered. 

The matter of the mid-summer meeting on the 
Pacific coast will be decided upon and it is 
expected to plan for an interesting affair, and 
to have a joint session with a large number of 
lumber manufacturers, who will be present. 


Arranging for 1925 Conventions 


St. Louis, Mo., May 26.—St. Louis has made 
an early start in its plans to entertain the mem- 
bers of the Northeast Missouri Lumbermen’s 
Association, Southeast Missouri Retail Lumber 
Dealers’ Association and Southern Illinois Re- 
tail Lumber Dealers’ Association, which will 
hold joint sessions in St. Louis early in 1925. 
The first meeting of the executive committee in 
charge of the conventions was held at the Amer- 
ican Hotel last Friday evening, and it was de- 
cided then that neither money nor pains would 
be spared in an effort to make the conventions 
as entertaining and as instructive as if they 
were held in their respective territories. 

H. C. Gorbet, division sales manager of the 
Huttig Sash & Door Co., who led the campaign 
to get the conventions to meet in St. Louis, 
presided at the meeting as chairman of the 
executive committee. The first meeting was 


given over largely to a dicussion of the plans’ 


in a general way, and meetings will be held at 
regular intervals to work out the details. 
Mr. Gorbet announced the selection of the 
other members of the executive committee, as 
follows: Secretary, George F. Haines; treas- 


urer, R. C. Crosby; the committee chairmen, 
as follows: 


Finance—Julius Seidel, president Julius Seidel 
Lumber Co.; program and speakers—B. B. Cannon, 
Campbell Paint & Varnish Co.; publicity and 
printing—F. H. Rein, St. Louis Convention, Pub- 
licity & Tourist Bureau; hotel—C. L. Dann, Julius 
Seidel Lumber Co.; banquet—L. M. Tully, L. M. 
Tully Lumber Co.; reception—E. F. Rucker; Alpha 
Portland Cement Co.; auto and theater—Otto 
Pfeffer, Dian Lumber Co.; ladies—R. B. Hyatt, 
Blackmer & Post Pipe Co.; Hoo-Hoo—Henry R. 
Isherwood, secretary-treasurer, Concatenated Order 
of Hoo-Hoo, and a representative of the St. Louis 
Lumber Reshipping Yards Traffic Association as 
chairman of the railroad committee, and Charles 
Allen Clark, of the American Paint & Oil Dealer; 
Roy M. Edmonds, staff representative AMERICAN 
LUMBERMAN; M. E. Meacham, general manager, 
Goodfellow Lumber Co.; P. L. Walsh, E. E. Souther 
Iron Co.; R. H. Ogle, general sales manager, Shap- 
leigh Hardware Co.; Fred G. Christmann, president 
Christmann Veneer & Lumber Co.; J. Carl Ander- 
son, sales manager Gideon-Anderson Co.; H. P. 
Barnard, Alton Box Board & Paper Co., and Walter 
Pocock, secretary Brick Manufacturers’ Associa- 
tion. 


It will thus be seen that every building ma- 
terial interest is represented in the committee 
which will have charge of the convention. Each 
member of the executive committee will select 
his own co-workers. The committees will meet 
within the next few days, and then report back 
to a meeting of the executive committee at 
the American Hotel on the evening of June 6. 

James H. Allen, Supreme Bojum of Hoo-Hoo, 
representing the order in the absence of Mr. 
Isherwood and Mr. Seidel, expressed the hope 
that a permanent organization of the building 
material interests in St. Louis would be one of 
the results of the meetings of these interests 
to arrange for the convention. 

It was emphasized by all of the speakers 
that the arrangements for the conventions would 
be made so that none of the organizations would 
lose its identity. 


Purchasing Agents in Annual 


Boston, Mass., May 26.—The lumber mar- 
ket and the national timber resources were 
among the principal subjects discussed at the 
ninth annual international convention of the 
National Association of Purchasing Agents, in 
session here all last week in the Mechanics’ 
Building. The consensus expressed in the lum- 
ber group conference was in favor of the stand- 
ardization and grading program recently 
adopted by the committees working with Secre- 
tary of Commerce Hoover. Some opinion 
was heard, however, that effort should be made 
to prevent any lowering of standards or scant- 
ing of sizes. . 

Resolutions were framed endorsing a policy 
of national reforestation, including the Clarke- 
MeNary bill and these were unanimously 
adopted by the convention. 

Officers were elected as follows: 

President—A. G. Hopcraft, Ferro Machine & 
Foundry Co., Cleveland, Ohio. 

Treasurer—George C. Bestick, Heald Machine 
Co., Worcester, Mass. 

Secretary—W. L. Chandler, New York City. 

It was voted to incorporate because of the 
increasing size of the association. Incorpora- 
tion will relieve the officers of sole and indi- 
vidual responsibility for the acts of the asso- 
ciation. 

The delegates went on record in favor of cen- 
tralized buying by the Government and pledged 
themselves to codperate in the movement to buy 
coal during the summer months. 


Softwood Associations to Confer 


NeEw ORLEANS, LA., May 26.—Representatives 
of two other softwood producing associations 
will meet with the members of the Southern 
Pine Association’s grading committee and sub- 
committees on timber specifications and stand- 
ard sizes and weights at a special conference to 
be held in New Orleans on Monday, June 9, 
according to announcement here Saturday by 
Secretary-manager H. C. Berckes. At this 


meeting the grading committee will make def- 
inite decision on various points involved in the 
general lumber standardization program, which 
is to become effective July 1, next. 

A meeting of the Southern Pine Association’s 
trade extension committee also will be held in 
New Orleans on the same date, June 9. 

Representatives of other regional associations 
that will attend the meeting of the grading 
committee include C. J. Hogue, manager West 
Coast Forest Products Bureau and E. C. Har- 
rell, secretary-manager, and R. H. Paul, chair- 
man grading committee of the Georgia-Florida 
Saw Mill Association. 
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East Texas Millmen Elect 


Houston, Tex., May 26.—At the recent meet- 
ing of the East Texas Mill Managers’ Asso- 
ciation held at Orange, officers for the ensuing 
year were elected as follows: 

President—C. P. Myer, Wier Long Leaf Lumber 
Co., Wiergate, Tex. 

Vice president—E. L. Kurth, Angelina County 
Lumber Co., Keltys, Tex. 

Secretary-treasurer—George R. Christie, Hous- 
ton, Tex. 

In addition to these the following directors 
were elected: Watsdn Walker, Southern Pine 
Lumber Co., Diboll, Tex.; A. E. Hickerson, 
Delta Land & Timber Co., Conroe, Tex.; H. T. 
Roehl, Long Bell Lumber Co., Lufkin, Tex. 

The meeting was held at the Pinehurst Club 
and luncheon was served there by the ladies of 
St. Paul’s Episcopal Church. The meeting was 
addressed by H. C. Berckes, secretary of the 
Southern Pine Association; O. H. Seicke, head 
of the forestry department of Texas Agricul- 
tural & Mechanical College, and J. J. Mestra- 
zette, head of the boy scout movement in 
Orange; all of these talks being especially in- 
teresting as dealing with various matters con- 
nected with the lumber business. 


Quebec Retailers Hold Annual | 


MONTREAL, QUE., May 26.—The Province of 
Quebec Retail Lumber Dealers’ Association 
held its annual meeting at the Mount Royal 
Hotel, Montreal, Tuesday, May 20. The morn- 
ing session was presided over by George Lebel, 
of Montreal, president, and in the afternoon 
the chair was occupied by H. H. Sheppard, of 
Sorel, Que., the newly elected vice president. 

Mr. Lebel outlined some of the work carried 
on by the association during the last year, re- 
ferring chiefly to the amended mechanics’ lien 
act, which had been passed by the legislature 
of the Province, as a result of the representa- 
tions of the Province of Quebee Retail Lumber 
Dealers’ Association. 

S. F. Rutherford, president of the Montreal 
Retail Lumber Dealers’ Association, referred 
to the annual outing of the association, June 
28 to July 2, which will be in the form of an 
excursion by steam up the Saguenay River, and 
invited members of the Quebee association to 
take part, both for the sake of meeting their 
fellow dealers and also because of the attrac- 
tive nature of the trip. 

An interesting discussion took place in re- 
gard to what the members termed ‘‘ lumber 
pedlers.’’ Numerous complaints have been re- 
ceived in regard to persons operating without 
any office, who went around to lumber dealers 
taking orders from them at cut prices. These 
‘<nedlers’’ were not only a serious cause of 
misunderstanding in the trade, but they also 
escaped the usual taxes connected with the op- 
eration of a regular business. They also had 
no office or yard expenses. The association de- 
cided to petition the government of the Prov- 
ince either to tax these ‘‘pedlers’’ to the same 
extent as legitimate dealers, or to prohibit their 
carrying on business at all. 

A discussion also took place in regard to 
credit bureau work, the opinion being expressed 
that credit bureaus were of most service to deal- 
ers in large cities such as Montreal and Quebec, 
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rather than to those in the smaller communities. 
A special committee of the association is making 
a study of the matter and will submit a report 
at the next meeting. 


The election of officers for the current year 
resulted as follows: 


President—J. O. Chalifour, Quebec. 

Vice president—H. H. Sheppard, Sorel. 

Secretary-treasurer—C. A. Labrecque, Montreal. 

Executive committee—Farnham district: A. B. 
Comeau, Farnham; and B. L. Stevens, Bedford. 
Quebec city district: J. M. Dessurealt, and D. Bilo- 
deau. Victoriaville district : J. E. C. Giroux and N. 
Bourgeos. St. Hyacinthe district: A. C. Morin 
and J. Surprenant. St. Jerome district: L. E. 
Parent, mayor of Ste. Agathe des Monts; and A. 
Limoges. Montreal district: J. P. Dupuis and S. 
F. Rutherford. Valleyfield district: A. Cossette 
and L. Doucette. Sherbrooke district: J. O. As- 
selin and J. G. Ewing, Melbourne. 


New Eastern Millwork Secretary 


NEw York, May 26,—William Lueas has 
been elected to succeed Edmund F. Hunt as 


Semiannual of 4L Directors 


PORTLAND, ORE., May 24.—At the semiannual 
meeting of the board of directors of the Loyal 
Legion of Loggers & Lumbermen here last Mon- 
day a committee was appointed to work out 
methods of stabilizing the lumber industry. 
The board itself consists of an equal number 
of employers and employees, the employers be- 
ing A. C. Dixon, Eugene; J. P. McGoldrick, 
Spokane, Wash., and J. P. Hennessy, Bend. 
Employees on the committee are O. L. McEl- 
vain, Seattle, Wash., chairman; Fenimore Cady, 
Coeur d’Alene, Idaho, and F. C. Beckman, Ray- 
mond, Wash. While the problem before this 
committee is recognized as a momentous one, 
it is also realized that a beginning in this direc- 
tion has to be made, and it is figured some good 
is bound to come from the committee’s activi- 
ties. 


Another committee was appointed to draft a 
resolution for the next session of the board to 





Then Pride went by in 





A Better Home 


Only a little home ’neath spreading branches, 
But Love, the cunning elf, found it one day; 

Climbed thru a rose-embowered window, 
Folded his wings, and nestled down to stay. 


There was a garden filled with spicy fragrance 
Where Health walked in the early morn, 

Lifted the trailing vines, pruned the young fruit trees, 
And lingered in the rows of rustling corn. 


Beauty adorned the simple dwelling, 
And Joy and Peace were ever present there; 
Happiness came, bringing Mirth and Laughter 
While Music’s voice was vocal everywhere. 


And they who lived within the wee, brown cottage 
With all the happy spirits to them lent, 
Welcomed another to the magic circle, 
A calm and gentle presence, sweet Content. 


With False Ambition in her train; 
Malice and Envy passed with heads averted, 
And Jealousy sought entrance all in vain. 


When Sorrow came, there followed Consolation, 
Faith whispered, and Hope smiled again; 

While golden Dreams with fairy wings unfolded 
Gleamed thru the mists and banished Fear and Pain. 


Only a little home ’neath spreading branches, 
Only a shrine for all the heart holds dear, 
Only a symbol of our fondest yearnings, 
Only a taste of Heaven, now and here. 


sullen silence, 


—Adeline M. Conner. 








secretary of the Eastern Millwork Bureau and 
has already taken over the duties. Mr. Lucas 
has been connected with the bureau for some 
time under Mr. Hunt’s tutelage and is thoroly 
conversant with every detail of the bureau’s 
cost system. Mr. Hunt’s retirement is due to 
his desire to be engaged more actively in the 

ld, especially in the matter of installing sys- 
tems, and little of -his time in the future will 
be spent in this city. 


The bureau has increased its activities enor- 
mously in the last two years and now has five 
men engaged at all times in installing systems 
and seeking new patrons. The Eastern Mill- 
work systems now are in operation in all the 
eastern States and in some communities it 
boasts a 100 percent intallation. 


provide suitable penalty legislation for employ- 
ers and employees who wilfully break 4L—as 

* the organization is popularly known—regula- 
tions. : 


The wage scale as far as the sawmills and 
logging camps are concerned remain unchanged, 
but 20 cents was removed from the sash and 
door and box factory minimum wage schedules 
for boys and women, making the base for be- 
ginners $2 a day. It was the consensus, how- 
ever, that if the present depression continues, 
another meeting of the board will be called to 
consider the situation. 


President Norman F. Coleman was granted a 
ten weeks’ vacation from organization duties 
beginning June 19 to lead a group of western 
students under the auspices of the Y. M. C. A. 


on a study tour of Japan. The board considers 
Mr. Coleman’s opportunity to make the trip 
of great value to the lumber industry since it 
will give him a chance to come in personal con- 
tact with a great many lumber purchasers and 
lumber users in Japan. 

Eighth Illinois District Organization 

EFFINGHAM, ILL., May 26.—At an organiza- 
tion meeting held here May 21 officers for the 
eighth district Illinois Lumber Merchants’ Asso- 
ciation were named as follows: Chairman, Frank 
Holland, Ramsey; secretary, H. H. Sonneman, 
Vandalia. 

A noon luncheon was held at the Benwood 
Hotel, followed by an afternoon meeting, at 
which talks were heard from the association 
traffic manager, R. J. McBride; the State secre- 
tary, J. F. Bryan on the Home Owners’ Club 
and W. S. Holt, of Minneapolis, on the Holt- 
bid system of cost figuring. A. C. Gauen, presi- 
dent of the State association, spoke on ‘‘Cred- 
its.’? All the discussions were of interest in 
pointing to better and safer methods of lumber 
merchandising. 


Expect Favorable Action on Rate 


Sr. Louts., Mo., May 26—Favorable action 
on the application for a St. Louis transit rate 
on southern hardwoods for Pacific coast ship- 
ment is possible as the result of a conference 
of members of the St. Louis Lumber Reshipping 
Yards Traffic Association with executives of 
transcontinental lines, it was indicated by a 
report from Earl Kauffman, chairman of the 
transit committee, at a meeting of the associa- 
tion last Wednesday night at the Warwick 
Hotel. 

Mr. Kauffman was selected to represent the 
association on a traffic managers’ committee 
which is being organized by the St. Louis Cham- 
ber cf Commerce. 


Campaign for Symphony Orchestra 

MINNEAPOLIS, MINN., May 26.—Two Min- 
neapolis lumbermen are in charge of a cam- 
paign to be launched June 2 and to continue 
for a week to raise a guaranty fund of $450,000 
for three years for the Minneapolis Symphony 
Orchestra. Fifty of the city’s leading business 
men will coéperate with them in this new effort 
to reach 750 guarantors. It will mark the first 
general solicitation for this organization in its 
existence of twenty-one years. 

E. L. Carpenter, president of the Shevlin, 
Carpenter & Clarke Co., is to have general 
leadership of the drive and it will be under 
the direct supervision of Hovey C. Clarke, of 
the same lumber company. 

The appeal is to be made to Minneapolis to 
support the orchestra as the city’s greatest 
asset, a civic possession which has made the 
city famous thruout the country. Minneapolis 
is the only American city with less than 500,000 
population which is supporting a nationally 
known symphony orchestra. All other cities 
have large guaranty funds in support of these 
organizations. 

‘«The business men all realize that no form 
of advertising they do is of greater value than 
sending this symphony orchestra on tours,’’ Mr. 
Carpenter said. ‘‘Minneapolis could do itself 
no more harm by letting the grass grow on its 
streets than by losing its orchestra, and I feel 
sure the citizens of Minneapolis will come for- 
ward and give us the support necessary to con- 
tinue the orchestra, which is Minneapolis’ great- 
est asset.’’ 


Tourists traveling thru the famous Phantom 
Cafion in Colorado are no doubt struck with 
the novel sight of a rather large pine tree pro- 
jecting from the cafion wall out over the road 
in an almost horizontal position, as if deter- 
mined to live and grow despite nature’s singu- 
lar prank in giving it an unpromising birth- 
place. The tree looks as if it were about to’ 
drop in front of one’s ear, but on close observa- 
tion is found to be solidly embedded in the 
crevices of the rock wall, and supported by the 
seant soil in sight. 
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Club Has Barbecue and Inspects Hardwood Operation 


JACKSON, Miss., May 26.—The most enjoy- 
able meeting of the Jackson Lumbermen’s Club 
in recent years was held last Thursday at the 
Hooker Avenue hardwood mill of the Faust 
Bros. Lumber Co. The club members gathered 
at this place at 12 o’clock, just as the mill 
closed down for lunch. Carl Faust, president 
of this concern, took upon himself the re- 
sponsibility of serving a barbecue dinner to the 
visitors. Table facilities were provided in the 
unique manner of having the conveyor chain 
loaded with several 8/4 poplar pieces, extending 
a few feet on each side of the chains. These 
ranged in width from 24 to 32 inches, and pro- 
vided ample table room for the large crowd. 

After the barbecue Mr. Faust turned the 
visitors over to B. M. Wakefield, secretary and 
treasurer of the company, and actively in charge 
of the mill. Mr. Wakefield conducted the party 
over the mill, which is located on probably the 
best industrial site in or around the city, being 
adjacent to the tracks of the Yazoo & Missis- 
sippi Valley railroad and one mile south of the 
Union Depot and heart of the city. The plant 
and yard cover thirty-five acres of ground, 
with ten acres more available if needed. The 
power plant, built of brick and steel thruout, 


and equipped with three 150-horsepower boilers, 
was inspected. As the party entered the engine 
room the 300-horsepower Filer & Stowell engine 
was started and the mill began to operate. The 
mill is equipped with electric generator with 
complete electric light equipment, and has a 
hog which furnishes necessary fuel for its own 
operation from its refuse. The mill has been 
in steady operation since the first of the year. 

From the engine room the party went upstairs 
into the sawmill where many observed their larg- 
est log sawed up. The log was 14 feet long and 
said to scale 1,340 feet; it was a poplar and 
of good quality. The equipment consisted of 
a 9-foot band mill, extra heavy edger, seven 
overhead trimmer saws and a set of slab slasher 
saws. Logs for this mill are obtained from 
various points on the trunk railroad lines going 
thru Jackson, and a great number are hauled 
in by farmers. For handling the logs, there 
is a Clyde full swing, all steel derrick, with 
95-foot mast, and 80-foot boom, and the com- 
pany can store 1,000,000 feet of logs with this 
derrick. There were 450,000 feet of logs in 
pile, which is less than two weeks’ supply, as 
the mill cuts about 50,000 feet per 10-hour run. 
Most of these logs were poplar, but there was 








a good sprinkling of gum, red and white oak, 
and ash. 

After watching several poplar logs sliced up, 
the party followed some of them thru the mill 
on to the lumber buggies and out on the pile. 
The yard is laid out in the most uptodate man- 
ner, lumber being stacked directly from the 
buggies. Facilities are available for stacking 
5,000,000 feet. There are hard surfaced alleys 
between lumber piles and the yard is high and 
dry. There were about 3,000,000 feet on the 
yards. Each pile is numbered and shows in 
plain figures the feet and stock contained there- 
in and the date it was piled there. 

The shipping department was busy loading 
out poplar. The weather was ideal and this 
loading was being done from a platform in the 
open, but there is a shed for use during bad 
weather. 

Mr. Wakefield stated that the company in- 
tended to install a resaw in the mill soon which 
would increase the capacity from 15,000 to 
20,000 feet a day. The Faust Bros. Lumber 
Co. owns another hardwood mill within 800 
yards of the Hooker Avenue plant, and the 
club is looking forward to another invitation te 
take a look at that operation. 











JACKSON LUMBERMEN’S CLUB FEASTING ON BARBECUE AT HARDWOOD MILL OF FAUST BROS. LUMBER CO. 


Central Illmois Club Plans Social Outing 


Paxton, ILL., May 26.—Good snappy in- 
formal talks, good natured raillery and plans 
for the annual picnic this summer, were mat- 
ters of interest at the meeting of the Central 
Illinois Lumbermen’s Club in this city Friday 
night at the Middlecoff Hotel. A dinner at 
6:30 put the boys in fine humor and started a 
spontaneous program of discussion that indi- 
eated a healthful spirit of good will and co- 
operation in club and business intercourse. 

Secretary J. F. Bryan, of the Illinois Lumber 
Merchants’ Association, was present and told 
of the current year’s activity and plans of the 
State association. Some of the lumbermen 
who have not been regularly affiliated with the 
State organization gave Mr. Bryan their names 
for membership. 

Home ownership clubs came in for favorable 
discussion and members who have seen some of 
the results of such activities were well satisfied 
with the efforts they have made in promoting 
clubs in their own localities. Good impressions 
on the part of the public were reported as hav- 
ing followed from the educational advertising 
originated by the State association to inform 
people as to the comparative cost of lumber 
and other parts of a building in which it is 
used. The general impression seems to be that 
lumber itself is the one big item of cost, and 
that it runs to more than 50 percent in the 
ordinary building. 

What active missionary work can do to build 
up and keep a local club going strong, was told 
by Fred A. Miller, of Gibson City. 

There should be no feeling of exclusion on 


the part of Jumbermen living on a division line 
between two county or district clubs, according 
to Mr. Miller, for there is no such territory as 
‘‘no man’s land’’ between neighboring dis- 
tricts. ‘‘Get the border yards all in,’’ he 
said, ‘‘and welcome the man from across the 
imaginary line, and he will help more than any- 
one else to spread enthusiasm and good fecling 
to a more intense degree of appreciation.’’ 

Some of those present stated that they handle 
lumber only as a side line, but believe in work- 
ing heartily with the lumber association as 
they find it just as necessary to know what is 
going on in lumber activity all around them as 
to know what the grain men or coal mcn with 
whom they are associated are doing. 

Lee J. Ireland, field manager for the Fred 
A. Smith Lumber Co., was asked to make a 
report of a recent friendly visit to a certain 
point, of much interest to east central Illinois 
lumbermen. It was of the lumber fraternity in 
a border city they inquired with some _ per- 
sistency, but Mr. Ireland diplomatically avoided 
going into details. He thought, however, there 
might be something of interest develop in the 
course of another decade at which date he may 
become more communicative. 

W. F. Hunter, veteran lumberman and asso- 
ciation worker talked interestingly of club his- 
tory, recounting that the first picnic of the 
LaSalle County club, of which he is a member, 
was held on the second Saturday in May, 1891. 
He said the lumber dealers all locked up their 
yards, and invited their local newspaper men 
and lawyers to go along in order that the event 


might have favorable publicity and proclaim 
itself as of a strictly fraternal and social char- 
acter. Mr. Hunter spoke with feeling of the 
fine associations he had experienced and ob- 
served among retail lumbermen during his long 
acquaintance in the business, and paid a high 
tribute especially to the integrity of the late 
Will F. Stephens in mentioning that Mr. 
Stephens placed absolute faith in his nearest 
competitors and gained their enduring esteem 
by his broad minded principles. Mr. Hunter 
never misses a club meeting, nor a meeting of 
any other kind where neighborly interests are 
concerned. During his recent winter visit to 
Hot Springs, Ark., he was made secretary of 
the Hot Springs Illinois Club, and is quite proud 
of the honor. 


The 1924 annual picnic of the club will be 
held at Hoopeston June 19. There is no sec- 
ondary motive in linking this date with the 
celebration of Emancipation Day that will be 
of interest chiefly to the American progeny of 
the race of Ham. But a good time will prevail, 
as a working committee selected for the purpose 
went into executive session immediately after 
being invested with the responsibility, and de- 
tailed plans were adopted for making it a day 
of social recreation. 

Routine matters of the evening included an- 
nual election of officers, which resulted in the 
reélection of the outgoing personnel, as follows: 


President—George Preston, Elliott. 
Vice president—Scott Johnson, Rankin. 
Secretary-treasurer—Fred A. Miller, Gibson City. 
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Illinois District Meeting at Harrisburg 

HARRISBURG, ILL., May 26.—Barred from 
roads made impassable by recent heavy rains, a 
good:attendance by train nevertheless marked 
the organization meeting of the ninth district 
of the Illinois Lumber Merchants’ Association 
held at the Country Club at Harrisburg, May 
21. The day’s program began with a meeting 
of the directors in the morning, was followed 
by a noon lunch served at the Country Club, 
and then came an afternoon meeting with a 
full attendance. 

Fifty retailers were present. The regular 
election of officers was held and the official 
board for the coming year is Rolla M. Reece, 
West Frankfort, chairman; Chester R. Schwartz, 
Elkville, secretary. 


("SEGGEEGZAaa: 


Nyltas Close Successful Season 


New York, May 26.—The Nylta Club closed 
its winter and spring program last Friday night 
with another banner attendance. Prof. Samuel 
Record of Yale closed a series of lectures that 
began last fall, with an address on ‘‘ Foreign 
Woods.’’ A number of specimens of rare hard- 
woods were exhibited. 

Fred Bruce, the Nylta president, in bidding 
au revoir to the members, said that the last year 
had been by far the most successful in the or- 
ganization’s history and the manner in which 
interest in the club had picked up in the last 
few months indicated that Nylta was destined 
to fulfill all the purposes it set out to accom- 
plish. These include erection of a building that 
will house all the woodworking industries. 

Frank A. Niles, chairman membership 
committee, said that during the vacation period 
he would continue the work of enlarging the 
roster, and he hoped to have a fine report ready 
for the first meeting in September. 

It was decided to have an outing of the 
Nyltaites some time in July, but the exact aate 
and place have not been definitely fixed. 


Another Wisconsin District Club 


MILWAUKEE, WIs., May 26.—Organization of 
another district club of Wisconsin lumbermen 
will probably result from the meeting for that 
purpose to be held at the Y. M. C. A., at Beaver 
Dam, Wis., June 5, according to Don S. Mont- 
gomery, of Milwaukee, secretary of the Wiscon- 
sin Retail Lumbermen’s Association. The meet- 
ing will be attended by leading lumbermen of 
Fond du Lac, Berlin, Juneau and other cities 
in that section of Wisconsin. 

The plan of having district organizations of 
this type is meeting with great favor thruout 
the State, according to Mr. Montgomery, who 
declares that their activities have on the whole 
been immensely successful. Districts that have 
been fully organized to date, are Northwestern 
Wisconsin, Western Wisconsin, Midwest Wis- 
consin, Southwestern Wisconsin, Southern Wis- 
consin, Southeastern Wisconsin, Wisconsin Val- 
ley, and Cloverland, which includes the penin- 
sula of Upper Michigan and the northern border 
counties of Wisconsin. The name in each case 
suffixes the words, ‘‘ Retail Lumbermen’s Club’’ 
to the name of the district. 

A large attendance is expected at the Beaver 
Dam meeting, which is being sponsored with 
great enthusiasm by the officials of the State 
association. John M. Rodger, State director, 
has taken charge of the attendance, and is work- 
ing for a 100 percent record. 


Standards for Fabricated Products 


SHREVEPORT, La., May 26.—R. T. Moore, local 
banker and lumberman, vice president of the 
Peavy-Moore Lumber Co., entertained the 
Shreveport Lumbermen’s Club last Tuesday with 
& talk on his duties as director in charge of the 
fabricated products section of the Chamber of 
Commerce of the United States to which he was 
Tecently eleeted. The effort to obtain stand- 


ardization of fabricated products he mentioned 
as one of the main tasks the national chamber 
has under way. He gave a number of examples 
of various products that were formerly manu- 
factured according to several hundred patterns 
and sizes, that thru the effort of the chamber 
have been reduced to comparatively few. 


Toledoans in Annual Tournament 


TOLEDO, OHIO, May 26.—The Toledo Lumber- 
men’s Club held its fourth annual golf tourna- 
ment and dinner dance on the afternoon and 

levening of May 23, at the Toledo Country Club. 
Altho the weather was inclement there was an 
attendance of 170. After dinner President Wal- 
ter D. Schuller extended everyone a cordial wel- 
come and commented on the club’s progress. 

Mr. Schuller then announced the winners of 
the golf tournament and awarded the prizes, to 
the following: Low score, 79—Lloyd Hixon. 
Mr. Hixon was presented with a silver loving 
cup; first low net handicap score, Warren J. 
Duffey, who also received a silver loving cup. 
A pair of golf socks was presented to Mr. Hixon 
for having the second low handicap score. Four 
golf: balls each were presented to Earl Roush, 
L. L. Strickland, C. A. Mauk and Stanley Mauk, 
who comprised the low score foursome; the 
second foursome made up of Warren J. Duffey, 
Fred Duttweiler, Lloyd Hixon and Avery 
Wright received two golf balls each. 

President Schuller then introduced the speaker 
of the evening, Frazier Reames, who told, how 
to be happy with what you have. During din- 
ner music was furnished by Frederick Sey- 
mour’s Orchestra and Earl E. Roush rendered 
some interesting interpretative solo dances. 
After dinner a group of songs was rendered 
by Agnes Kountz Dederich. Dancers young 
and old enjoyed dancing until 12 o’clock. 


Nominating Committees Appointed 


NEw ORLEANS, LaA., May 26.—The directors 
of the New Orleans Lumbermen’s Club, at a 
meeting last Friday night, named Harry D. 
Knoop, of the Otto Knoop Lumber & Realty 
Co., and Phil Lanier, of the Philip Lanier Lum- 
ber Co., as chairmen of the two committees to 
nominate officers to be voted on at the annual 
election next month. Each was authorized to 
select his own committeemen. Lee J. Wilson 
and R. J. Fine will serve with Mr. Knoop, while 
Maj. C. D. M. Houghton and C. J. Roney will 
be Mr. Lanier’s associates. When the commit- 
tees have named their rival tickets, the election 
campaign will be launched. 

The club’s membership drive is actively under 
way and will be continued until the annual 
meeting. 


Club Secretary Resigns 


New Or.eEANS, La., May 26.—J. Walter 
Michel, popular and efficient secretary of the 
New Orleans Lumbermen’s Club, is resigning 
that position to become general manager of the 
Godchaux Building, one of the big office and 
business buildings on Canal Street, and will 
take over his new duties within the next- few 
days—probably about June 1. Mr. Michel has 
served as secretary of the Lumbermen’s Club 
since November, 1921, acting in the dual ea- 
pacity of secretary-manager, and has been one 
of the leading factors in its development and 
success. At his instance the club installed a 
kitchen of its own and a daily luncheon service, 
which not only has proved an attractive fea- 
ture, but contrary to general experience has 
more than paid its expenses. He also initiated 
the club ‘‘outings,’’? the dinner-dances and 
other entertainment features that have broad- 
ened the club’s popularity and enlisted the 
friendly interest of the wives and families of 
the club members. His transfer to another field 
will be regretted by local lumberdom. No an- 
nouneement regarding Mr. Michel’s successor 
has been made as yet. 





Save Money 


—on— 


Mixed Car 
Shipments 


Reduce your inven- 
tory by relying op 
stocks carried in Bar- 
thoilomews Chicagu warehouse, ready for imme 
diate shipment, any quantity, delivered anywhere. 

Quality guaranteed strictly in accordance with 
association rules. Prices right; money back with- 
out quibbling, if not entirely satisfied, on any of 
the following stocks: 

13/16” and 3/8” 
widths and grades. 

Tennessee aromatic red cedar lining; red cedar 
boards. 

a * and kiln dried oak and gum mouldings and 
nish. 

Oak lumber, kiln dried, rough or dressed: 


Wire our expense for prices. 
Write for free mail enclosures, to help you sell 
cedar lining for clothes closeta 






oak and maple flooring, all 


ae 





E: BarTHowuriew Harowo00 Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
5-31-24 


RELIABLE 
Timber Cruising 


Geo. Drolet and Burt E. Steenson an- 
nounce the recent organization of the firm of 


Drolet & Steenson 


By combining our long experiences in suc- 
cessfully serving the lumber industry and 
timber owners, we shall be able to offer 
prompt and efficient service in timber cruis- 
ing and all branches of forest engineering. 
We invite correspondence. 


108 So. LaSalle St., CHICAGO, ILL. 
Telephone, State 7631 
Southern Office: — Tuscaloosa, Ala. 
































ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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Over 


Two Hundred 
Million Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 


bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 


change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity 
Exchange is managed by the 
De Veuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Blvd., Chicago, II1. 











Nature’s Memorials 


Men chisel marble, mould in brass 
And mark in bronze the soldier’s fame; 
Yet there is something in the grass 
That seems to whisper every name 
Of every lad who lies below 
Some little mound where grasses grow. 


And I have never seen a shaft, 
However high it seemed to reach, 

However made by human craft, 
That of eternity could teach 

As well as could the tree I found 

Arising by that little mound. 


And there is nothing in this hour, 
Whatever words our lips may say, 
Can say it sweetly as a flow’r, 
As tenderly upon this day, 
Can speak as perfectly our grief 
As drooping rose and weeping leaf. 


Whatever any man believes, 
Whatever any voice declares, 
None grieves as Mother Nature grieves, 
None ever any aspect wears 
That tells of loss and speaks of hope 
As do God’s things upon the slope. 





We See b’ the Papers 


First the President takes a stand, and then 
the Senate sits on it. 


The President must be getting a crick in his 
neck from watching things pass over his veto. 


Bill Bryan has been named vice-moderator, 
and we hope he succeeds in moderating some 
of it. 


There is only 66 cents worth of silver in a 
dollar, and only about 25 cents worth of any- 
thing else. 

President Coolidge adheres to the world 
court, but some of his party don’t seem to be 
stuck on it. 


They may eall them the ‘‘ fundamentalists, ’’ 
but we got a good deal more fun out of the 
other fellows. 

There never was another President, with 
whom the people disagreed so absolutely and 
agreed so perfectly. 

The Women’s International League for Peace 
and Freedom forgets that that wasn’t the way 
it got the freedom. 


Babe Ruth has joined the militia, but we 
hope he understands when the fighting begins 
none of this home-run stuff! 


Ten thousand of Mr. Ford’s employees have 
been vaccinated, but the condition of his ad- 
mirers remains about the same. 


Erminio Spalla, heavyweight champion of 
Europe, has issued a challenge to Dempsey for 
a bout, but what Dempsey will want to know 
is about how much. 


A Detroit couple, after being engaged ten 
years, were divorced after two, proving again 
that there must be more in anticipation than 
there is in realization. 


An automobile man predicts that within a 
short time there will be twenty million auto- 
mobiles in service. Twenty million automobiles 
maybe, but not in service. 


At Philadelphia thirty art students were 
awarded ‘‘traveling scholarships.’’ If only 
some of our saxophone students could be 
awarded something like that! 


However, on the other hand, a man who waits 
for a certain woman (if a woman may be said 
to be certain) ten years probably expects so 
much by that time it is impossible. 


There are two hundred women carpenters in 
the United States, not counting a few thousand 


who wouldn’t have to be if their husbands 
would only fix something once in awhile. 


After 114 years the Order of St. Patrick is 
to be discontinued. We don’t know what it 
was that St. Patrick ordered, but we are not 
surprised that he had to wait that long for it, 


It proves at least this much anyway: the 
danger of hasty marriages. They ought to 
have taken a little more time to get acquainted 
with each other, then maybe it wouldn’t have 
happened. 


Advice for Kittens 
A man can’t help feeling a little bit foolish, 
can he? 
And it is a great thing to be able to feel like 
you look. 


Remember that a little nonsense now and 
then is furnished by the best of men. 


Now you will know how the folks in the 
Covered Wagon felt when they were surrounded 
by Indians. 


Some time you will laugh about all this. We 
don’t say when it will be you will laugh, but 
some time. 


You understand, of course, that, if you are 
kicked downstairs, it is entirely in a friendly 
spirit. 

Or, if you are treated rough, that you are 
in the hands of your friends, in fact some of 
your very strongest friends. 


Think of the millions that other men have 
invested in theaters and all sorts of things. 
Why shouldn’t you also furnish the world a 
little amusement ? 


Once there was a man who went home and 
told his wife everything. But it was all right, 
because it happened in this case that it was 
everything but what happened. 





Our Other Duty 


Much men have said about the debt 
We owe to those we mourn today— 
The brave who once their brothers met, 

And fell in fratricidal fray— 
[ would not make it less, and yet , 
We have another debt to pay. 


All that we owe to them is true, 
Our elders of our saddest war— 
To ev’ry man who wore the blue 
And sword or gun or banner bore— 
But now, thank God, that war is thru, 
And there remains one duty more. 


When we shall turn from these the dead 
To busy us with other things— 
Whatever eloquence has said, 
Whatever tribute music sings— 
There lies another task ahead, 
A task that each tomorrow brings: 


To find some better way than this, 
Than this the poorest way of all— 

What logic has the bullet’s hiss, 
Can victory the dead recall?— 

To find some way we seem to miss 
When women weep and heroes fall. 


’Tis not enough to fight and win; 

The battle over, we must teach— 
For ev’ry breast must have within 

Some better mortal we can reach ;— 
Here is the task we must begin 

With equal eloquence of speech. 


We must be brave, as brave as these, 
An alien upon our shore; 

But, having won our victories, 
The battle done, the fighting o’er, 

We must not sit in slothful ease— 
In peacetime we must war on War. 
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Aerial Tramway Used in Coast Operation 


CAMINO, CALIF., May 24.—Descriptions of 
unique devices used in lumber manufacturing 








View of canon showing heavy growth of timber 





River, 3,000 feet deep. The lumber is sawn at 
Pino Grande, where there is a double band mill, 
loaded directly on to cars from the sorting 
chains, and held immovably in place on the 
cars by a system of clamps. The trainloads of 
lumber leaving the mill travel a distance of 
nine miles over a narrow gage track, and over 
many trestles to the aerial tram located one- 
third way down into the cafion of the American 
River; that is, 1,000 feet below the brink and 
2,000 feet above the bed of the river. On the 
opposite bank, similarly located, is the other 
terminal of the aerial. 

When the train of lumber reaches the aerial 
tramway, which is supported by two 11-inch 
cables, each one-half mile long, the lumber is 
transferred car by car to the tramway. The 
cables form the track for the cage, a hoisting 
engine operating the cable, which pulls the cage 
back and forth. The trip over is made in ap- 
proximately two minutes, and on the return 
trip the cage brings back an empty car from 
the opposite side. A train of loads is made up 
for the trip to Camino and a train of empty 
cars is assembled on the sending side to go 
back to the mill for further loads of lumber. 

The aerial tramway has been in operation for 
seventeen years, and during all this time the 
company states that no serious accident has ever 
occurred. About 30,000,000 feet of lumber 
pass over the aerial yearly, and the cables are 





operations always 
make interesting read- 
ing, and therefore some 
information regarding 
the aerial tramway em- 
ployed by the Michi- 
gan-California Lumber 
Co. to transport lum- 
ber across a deep cafion 
will prove enlighten- 
ing. The company’s 
office, yard and planing 
mill are located at 
Camino, and its saw- 
mill at Pino Grande, 
Eldorado County, which 
is tributary to some of 
the finest sugar and 
white pine timber in 
California. Between 




















the mill and the yard at 
Camino lies the great 
cafion of the American 











Aerial tramway transporting load of lumber 
over American River cation 








Train loaded with lumber ready for the trip to Camino planing mill via 


aerial 


om 


usually changed after 100,000,000 feet of lum- 
ber has been transported. 
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Decline in Demand Only Seasonal 


St. Louis, Mo., May 30.—‘‘ While the actual 
movement of stock from mills and from retail 
yards in the larger centers of the district has 
been very heavy the last thirty days, replenish- 
ing demand has been disproportionately light,’’ 
says the monthly review of the Federal Reserve 
Bank of St. Louis on general business condi- 
tions in the Eighth Federal Reserve district. 
The report continues: 

The continued decline in prices provides the ex- 
planation for present under-buying for retail needs. 
Industrial takings of lumber have also further de- 
creased, but the decline here is largely of seasonal 
occurence, and except as to the automotive in- 
dustry and possibly one or two other lines of pro- 
duction, the lessened buying is not regarded with 
any misgivings. Prices of lumber have now reached 
levels in the downward movement which, in the 
ease of the major softwoods especially, are close 
around or below production costs. Douglas fir is 
noticeably below in many items. Resistance to 
the lowering price tendency is, therefore, increas- 
ing. 

Sales of the twenty-eight reporting manu- 
facturing furniture interests during April were 
20.6 percent less than for the same month in 
1923 and 10.3 percent under the March, 1924, 
total. 


















Correctness 


is the Thing 


that appeals to customers 
who place orders with you. 
We use selected soft text- 
ured, kiln dried OAK in 


manufacturing our 


Hardwood 
Mouldings 


They are accurately cut 
to the design you specify. 
This exacting manufacture 
is a real business getter. 
If you are not selling our 
Hardwood Mouldings you 
should get in touch with us 
at once. 

Our mixed car plan includes Oak 

and Gum Mouldings, Stair Rail, 

Balusters, Blocks, Thresholds, 

Sills, etc. We solicit inquiries 


from Sash and Door and Inter- 
ior Finish Jobbers. 


THE Sitver LAKE 
HARDWaDD COMPANY 


MANUFACTURERS 
Cuyahoga Falls, Ohio 





LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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"P ickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address: “Pickwood,” St. Louis 


| OREIGN 


Brokers - Agents 

















E'dward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 














WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,”” Glasgow. Cable 
Address: *“‘Nivarium,”’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. e, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 
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2 cars 4/4” 
5 cars 4/4” 





WAUSAU, 
WISs. 


Northern 
Hardwoods! 


BASSWOOD 


ists & 2nds 


No. { Com. & Sel. 
3 cars 4/4” N 
2 cars 4/4” 
2 cars 5/4” 
2 cars 5/4” 
fcar 5/4” 
(car 5/4” 


o. 2 Common 
No. 3 Common 

Ist & 2nds 

No. | Com. & Sel. 
No. 2 Common 
No. 3 Common 


f car 6/4” No. | Com. & Btr. 
2 cars 8/4” No. | Com. & Btr. 

a HARD MAPLE 
ied ieee: {car 6/4” No. | Com. & Btr. 
**She’s dam’ good 5 cars 8/4” No. | Com. & Btr. 
mans todealwidl’’ ' Complete Stock of Birch 


The Adams-Thom 
Lumber Co. 














Good Woods Goods 








Northern 
Hardwoods 


Hemlock and 
Pine Lumber 


Write or wire us for prices on 1” and 
thicker Birch, Maple, Elm and Basswood. 
We specialize in KILN DRIED lumber, 
either straight or mixed cars. 


MANUFACTURERS OF 
“Korrect Make” ®'8CH s"4_ Flooring 


Kneeland-McLurg Lumber Co. 


PHILLIPS, WISCONSIN 
Morse, Wis.— Mills at—Phillips, Wis. 

















For Quic 








from our Fort Wayne, 
Indiana Yard, High 
Class Stock, Transit 


Shipment kates Protected. 








5 cars (” No. | Com 


3 cars 2” No. 


{ car 


2 cars 4 Red Gum FA 
! car 
| ie. 








& Btr. 
{ car gl ex White As yo 


10 cars 10/4” No. 1 Com. & Ber Wh. Ash 
5 cars 12/4” No.i Com. & Btr. W. Ash 
125. Mm 1” No. 2 Common Ash 

30M’ 1” No. 3 Common Ash 

5 cars 5 . af" No. 2 Com. Ash 


2 cars 2” 2 Com. & Btr. Southern 
Soft Ma bg 
(car (” FAS Plain White Oak 


{ car GF Red Cypress (Selects) 
” Yellow Cypress — { Shop) 
{ car eva” Selects Red ~— 


” No. | Com. ry Sel. Red Gum 

” No. 2 Common Red Gum 
3M’ 1" No. 3 Com. & Btr. Sap Gum 

33 M’ 6/4” No. | Com. & Btr. Sap Gum 


Wh. Ash 
Ash 











4 Lumber 
W | l son Company 
12-223 General Motors Bldg., DETROIT. MICH. 











We Can 
SHIP 


Try 
Us 


MELLEN, 
WIS. 









Straight Cars—Mixed Cars or L. C. L. 
of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


Lumber Co. 








| FORESTRY ACTIVITIES | 


Forestry Saving White Pine 


MINNEAPOLIS, MINN., May 27.—The Univer- 
sity of Minnesota farm school today is the 
strategic point in a battle to save the last great 
stands of white pine against a scourge which 
already has desolated white pine growths of 
Europe and now is spreading in the United 
States. 

The Federal Government is backing the fight 
against the fungus which produces white pine 
blister rust and has named T. A. Aamodt, Fed- 
eral inspector for Minnesota, with headquar- 
ters at the University Farm. A quarantine line 
has been established, extending from the south- 
western corner of Minnesota to the Gulf of 
Mexico, and inspectors now are on duty along 
this line to prevent western shipment of nursery 
stock affected with the disease, as they harbor 
the fungus which causes such great loss to the 
trees. The scourge can not spread from one 
tree to another. 

‘¢Minnesota and the Northwest is free from 
the disease so far,’’ J. B. Winter, chief deputy 
in the nursery inspection work at the University 
Farm, said. ‘‘The fungus does not thrive in 
the northwestern climate; but there is some 
along the St. Croix River and in the eastern 
States.’?’ 





Fire Threatens Wayside Inn 

SoutH Supsury, MAss., May 26.—Wayside 
Inn, the ancient tavern of frame construction, 
some three centuries old, made famous by the 
poet Longfellow, and recently purchased by 
Henry Ford, who at once sentenced the recently 
laid asphalt shingles to be replaced by wood 
shingles, had a narrow escape from fire last 
week when 7,500 acres of timber and brush 
were burned over. The farm buildings of Babe 
Ruth, the home run king of baseball fame, also 
were saved with difficulty. The fire was the 
worst in history in this section. At its height 
it had a front of ten miles and a depth of more 
than a mile. It started in brush land owned by 
Ford, and soon spread into valuable white pine. 
Main highways as well as side roads were im- 
passable for hours. Stacked lumber in Sud- 
bury valued at $30,000 was saved after a hard 
battle. Most of the timberland burned was 
valuable white pine and hardwood and the loss 
is heavy. 


Illinois Interested in Forestry 


URBANA, ILL., May 26.—The amount of IIli- 
nois’ annual freight bill on lumber has been 
variously estimated but a recent statement pre- 
pared by the State natural history survey, 
Urbana, aceording to Forester R. B. Miller, 
places it at $29,000,000 in round numbers. 

Investigation shows that the State consumes 
annually 2,500,000,000 board feet of hardwoods 
and softwoods. Data secured showed that about 
54 percent of the lumber came from the south- 
ern pine region, on a freight rate of 43 cents a 
hundred pounds; that over 32 percent came from 
the Pacific Northwest, largely Douglas fir, on a 
rate of 75 cents a hundred pounds to Chicago; 
while from the Lake States, Michigan, Wiscon- 
sin, and Minnesota, which have a rate of about 
18 cents to Chicago, only 11.43 percent of the 
total supply was received; all others furnish- 
ing 1.41 percent. 

It was found that, outside of walnut and 
some other woods secured locally in small quan- 
tities, the Rockford furniture factories get most 
of their lumber from the lower Mississippi Val- 
ley from land being cleared for agriculture, the 
freight rate being around 43 cents. 

Figures obtained confirm the statements of 
some of the Pacific coast lumbermen, that the 
amounts they ship eastward will become larger 
with the exhaustion of southern pine. They 
say also that in a decade the supply from the 
Pacific Northwest will have reached its zenith 
and started downhill, producing 11,000,000,000 
board feet; while our annual consumption of 


lumber, placing the Northeastern and Lake 
States contribution between 5 and 6 billion, 
will have fallen to 25,000,000,000 feet for the 
nation, meaning a somewhat reduced consump- 
tion. 

‘‘This is the reason,’’ says the State forester, 
‘“why Illinois is interested in the protection of 
the supply of timber in the Lake States and 
the southern pine region. Illinois can not 
greatly increase its supply of softwoods or 
conifers because it is not a softwood State; but 
it can increase its production of hardwoods by 
better care of farm woodlots and by growing 
hardwoods on islands and flooded land not suited 
or needed for agriculture.’’ 


BOOK REVIEWS 


Facts About Hard Maple 


A booklet designed to give in brief compass 
the essential facts about hard maple as a wood, 
dealing with its appearance and mechanical 
properties, as well as its uses, has been pub- 
lished by the Northern Hemlock & Hardwood 
Manufacturers’ Association, Oshkosh, Wis., in 
cooperation with the Michigan Hardwood Man- 
ufacturers’ Association, Cadillac, Mich. The 
booklet is liberally illustrated, contains numer- 
ous tables and a comprehensive list of the uses 
of maple. Tables show the hardness, relative 
shrinkage, strength and weight of maple in 
comparison with other American woods. This 
booklet is a part of the service offered by the 
northern hard maple manufacturers of Mich- 
igan and Wisconsin and may be obtained from 
either of the organizations already mentioned. 














Influences on Growth of White Pine 


Harvard University Press has issued as Bulle- 
tin No. 7 of Harvard Forest a booklet, entitled 
*“Quality and Growth of White Pine as Influ- 
enced by Density, Site and Associated Species.’’ 
This bulletin is the work of E. E. Tarbox with 
the assistance of P. M. Reed. Among the studies 
made of the pure pine type of growth reported 
in this bulletin are those of the relation of 
density to height growth, effect of density upon 
knot size, density and crown friction. In study- 
ing the pine and hemlock type, form and com- 
position, life history and its relation to quality 
and yield of pine in hemlock stands were in- 
vestigated. Similar studies were made of the 
pine and hardwood type of the forest. Charts 
and tables in the booklet supplement the text 
in giving the results of the studies which were 
made in Massachusetts and New Hampshire. 


California University’s Forestry Courses 


The University of California has published 
a booklet designed to acquaint those interested 
in education in forestry, lumbering and grazing 
with the opportunities in those fields and with 
the university’s facilities for giving instruction 
to prepare men for them. One of the courses 
given at the university is designed for those 
who desire to specialize in forestry or grazing 
and has its foundation in the biological sci- 
ences. The other emphasizes lumbering, and 
is framed for those who desire to specialize in 
logging engineering and forest products en- 
gineering; being based on mechanics, physics 
and mathematics. 


The university takes note of the growing de- 
mand for trained men from the forestry profes- 
sion, lumber industry and live-stock enterprises. 
The purpose in preparing the booklet is to out- 
line programs of study that will give students 
sound and thoro basic training as a foundation 
for the practical experience that they will ob- 
tain in their chosen work. The catalog is at- 
tractively illustrated with pictures from the 
campus at Berkeley and with views of the pine 
and redwood forests of the State, showing the 
forest activities of the students and faculty. 
Copies of the bulletin may be obtained from 
the Division of Forestry, 305 Hilgard Hall, 
Berkeley, Calif. 
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New Feed Mill “Monarch” Equipped 


JACKSON, Miss., May 26.—The merits of 
Finkbine longleaf pine for construction pur- 
poses are recognized by numerous well satisfied 
consumers of lumber, so it was only natural 
that when the builders of an uptodate mixed 
feeds mill decided to erect such a plant in 
Jackson that the order for the framing and 
timbers should be placed with the Finkbine 
Lumber Co., which maintains its general sales 
offices in this city. 

The new plant in question is that of the 
Hiawatha Gin & Manufacturing Co., an exterior 














New mixed feeds plant of the Hiawatha Gin 
§ Manufacturing Co., Jackson, Miss. 


view of which is depicted on this page. This 
is a thoroly modern mixed feeds operation, con- 
sisting of three units, viz., chick feed unit, ox 
feed unit and a wet feed unit, each unit being 
complete in itself. 


panying illustrations, these pictures depicting 
the machines as the AMERICAN LUMBERMAN 
staff photographer found them moved into the 
building but not. connected up. 


Pioneer Logger Honored 


PORTLAND, ORE., May 24.—In_ recognition 
of his public benefactions and as chairman of 
the State highway commission during its crea- 
tive existence, Simon Benson, pioneer Columbia 
River logger, was guest of honor at a banquet 
at the Portland Chamber of Commerce Monday 
at which 400 of Portland’s foremost men and 
women were present. 

In addition to having been-the moving spirit 
in Oregon’s wonderful road building program, 
a program that perhaps has no equal in the 
country for hard surfaced roads, Mr. Benson 
endowed the Benson Polytechnic School, one of 
the largest institutions of its kind in the coun- 
try, located in Portland, and installed public 
drinking fountains of bronze thru the city of 
Portland. 

Most of those who came to pay long deferred 
tribute to Mr. Benson were from outside points 
in the Columbia and Willamette river valleys. 
The dinner came to a thrilling climax when the 
assemblage arose and sang ‘‘ America’’ to the 
accompaniment of the Benson Polytechnic 
School orchestra while the country’s flag was 
drawn from a bronze medallion. Incidentally 
there was reflected tribute to Amos 8. Benson, 
son of the ‘‘foremost citizen of Oregon,’’ and 
John B. Yeon, who were associates with him in 
his public service, and as is well known, are 


Sprout, Waldron & 
Co., of Muncy, Pa., 
the well known milling 
engineers, designed 
the Hiawatha plant, 
which is equipped 
thruout with ‘‘Mon- 
arch’’ machinery. The 
combined approximate 
capacity of the plant 
is eight to ten tons an 
hour, and the equip- 
ment includes: One 
No. 13X chicken feed 
separator; one 12-inch 
x30-foot continuous 
mixer; two hull pack- 
ers; one 10x41-inch 
roller mill; one 30- 
inch ‘‘Monarch’’ at- 
trition mill, motor 
driven; one hot and 
cold cake breaker; one 
corn cleaner; one 
scourer; one 16-inch 
x30-foot molasses feed 
mixer; one molasses 
tank and pump; one 
30-inchx10-foot sealp- 
ing reel; percentage feeders and automatic 
scales. 

Three of the milling machines installed in 
the new feed mill are shown in the accom- 














Sprout, Waldron crusher and grinder 








Sprout, Waldron milling machinery in mill of Hiawatha Gin g Manu- 
facturing Co., 


Jackson, Miss. 


also associated with the lumbering industry. 

Responding to the gift of an autographed 
album from all those present Mr. Benson said 
that he was impressed with the thought that the 
greatest asset a man could have was the esteem 
of the community in which he lived. Endowed 
by nature with a strong constitution and ambi- 
tion to achieve, he had gained a fortune in Ore- 
gon, and it was no more than just, he said, that 
he should return to the State a part of it. Altho 
advancing years had impaired his physical 
strength, making it necessary to seek the warmer 
climate of southern California, his heart was 
still in Oregon, he declared, and he still looks 
upon Portland as his home. 

Speakers who paid tribute to Mr. Benson for 
his personality and his many achievements and 
publie-spirited deeds were John T. Dougall, 
manager of the Columbia River Loggers’ In- 
formation Bureau; F. FE. Beach, of the Knights 
of Electra, the nominal hosts of the occasion; 
Frank E. Andrews, president of the Chamber 
of Commerce; W. L. Thompson, George L. 
Hutchin, Dr. Henry Waldo Coe, Judge John 
P. Kavanaugh and Wallace McCamant, men 
prominent in Portland’s professional and busi- 
ness circles. 
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Hardwoods 


Buyers seeking quality 
lumber will find the 
following of interest:— 


20M’ 4/4” Sel. & Btr. Ash 

40M’ 4/4” No. | Com. & Btr. Bassw’d 
35M’ 4/4” No. 2 Common Bassweod 
20M’ 5/4” Selects Basswood 

85M’ 4/4” Selects Birch 

27M’ 5/4” Selects Birch 

30M’ 5/4” F. A. S. Birch 

100M’ 5/4” Ne. | Com. & Btr. Birch 
10M’ 8/4” Selects Birch 

49M’ 10/4” No. | Com. & Btr. Birch 
55M’ 4/4” No. 2 Common Rock Elm 
15M’ 4/4” Sel. & Btr. Wisc. Oak 
45M’ 4/4” Nos. 1-2-3 Com. Wisc. Oak 
15M’ 5/4” No. 2 Com. & B. Wisc. Oak 
33M’ 3/4” No. 2 Com. & Btr. Bassw’d 





We manufacture all Northern 
Hardwoods and Softwoods. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PIEN 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 











That First Impression 


So Much Depends 
On It 
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Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it 
the distinction of supreme quality. 

Ask fortab of specimens, detach the cards 
observe their iy cut edges, and the protection forded Poy thee 
being t book-form style. Samples 





request. 
The John B. Wiggins Company 
Established 1857 
Engravers PiateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 
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| West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 




















White Pine 


IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO 1 Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 











MICHIGAN } 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 








ARDWOOD Eyertadslimg FLOORIN 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 








Southeastern Shippers’ Board to Meet 


WASHINGTON, D. C., May 26.—The first an- 
nual meeting of the Southeastern Shippers’ Re- 
gional Advisory Board will be held on June 10 
at the Hotel Ansley, Atlanta, Ga. 

This announcement was made today by the 
car service division of the American Railway 
Association. The call for the meeting went 
out today. 

Those in attendance will include hundreds of 
shippers and representatives of the railroads 
of the South. The meeting will continue thru 
the day, closing with a banquet in the evening, 
at which the principal speaker will be James 
A. Emery of Washington, general counsel of 
the National Association of Manufacturers. 
Mr. Emery will discuss ‘‘Economic Questions 
and Political Answers.’’ He has a national 
reputation as an orator. 

A. G. T. Moore of New Orleans, traffic man- 
ager of the Southern Pine Association and 
chairman of the Southeastern Regional Advis- 
ory Board, will preside as toastmaster at the 
banquet. Other speakers will be F. W. Shealy, 
chairman of the South Carolina Railroad Com- 
mission, who will discuss the relationship of 
the State commissions to the advisory boards; 
Lincoln Green, assistant to the president of the 
Southern Railway, and M. J. Gormley, chair- 
man of the car service division, American Rail- 
way Association. 

Representatives of every industry in the 
South will attend the banquet, which promises 
to be one of the largest ever held in Atlanta. 
Officers of the southeastern board plan to make 
the banquet an annual feature, with men of 
national prominence as the principal speakers. 


Hearing in West Coast Case 


WasHINeTON, D. C., May 26.—On Aug. 12 
Commissioner Lewis of the Interstate Com- 
merce Commission will preside over the hearing 
of Docket No. 15,684—The Lumbermen’s Ex- 
change vs. Southern Pacific Co., et al. The 
hearing will be held in the rooms of the Cali- 
fornia Railroad Commission, Los Angeles. This 
case has attracted much attention, and many 
concerns have intervened. 


California Rate Hearing Concluded 


San FrRANcIisco, Cauir., May 24.—Following 
nine days of public hearings, which were at- 
tended by many representatives of California, 
Oregon and Arizona lumber interests, and of 
the various rail carriers, the joint rate proceed- 
ing involving interstate and intrastate lumber 
rates, the first ever held in California, has been 
concluded, and the principals have been given 
thirty days to file briefs, and an additional 
— days to file their answers to each other’s 

riefs. 


The proceedings were instituted by. lumber 
shippers located at San Pedro and at Madera, 
Pinedale and Merced Falls in the San Joaquin 
Valley. B. H. Meyer, member of the Interstate 
Commerce Commission, and President Clyde L. 
Seavey of the California Railroad Commission, 
conducted the hearings jointly. 


The complainants alleged that the rates in 
effect from the points named to points in Cali- 
fornia are excessive, discriminatory and prej- 
udicial as compared with rates in effect from 
mills located in California on intrastate traffic, 
and also in connection with the rates in effect 
from mills in Oregon, such as Klamath Falls, 
Grants Pass and Portland. 


It is the contention of the northern California 
and Oregon mills that there should be no dis- 
turbance of the present lumber rate adjust- 
ments, which have been in effect for a great 
number of years. The rates are from blanketed 
territories, with the producing mills grouped 
for rate making purposes and having rates not 
based upon the mileage from any one mill. 


Interstate Commission’s Orders 


WASHINGTON, D. C., May 26.—The Interstate 
Commerce Commission has suspended until 
Sept. 22 the operation of certain schedules 
contained in Supplement No. 24 to Agent E. B. 
Boyd’s tariff I. C. C. No. 2-1,229, which pro- 
pose to restrict the application of the inter- 
mediate rule on lumber between points in West- 
ern Trunk Line territory for account of the 
St. Louis-‘San Francisco Railway Co., so that 
in order to obtain the rate from or to the next 
more distant station the unnamed station must 
be located directly intermediate between two 
named stations of origin or destination. 





The commission has suspended until Sept. 29 a 
tariff filed by Agent B. T. Jones containing new 
individual and joint rates, charges etc., on fur- 
niture from points in Central Freight Associa- 
tion territory. 





The commission has postponed the effective 
date of Fourth Section Order No. 8,846 until 
Aug. 5. The order, which was to have become 
effective June 5, covers matters contained in 
Fourth Section Application No. 1,873, filed by 
Agent W. H. Hosmer, relating to departures 
from the fourth section in Central Freight As- 
sociation territory. The petition for postpone- 
ment of the effective date was filed by Agent 
E. B. Boyd. 


Reduced Rates on Lumber 


MEMPHIS, TENN., May 26.—District Manager 
O’Hearne, of the Southern Hardwood Traffic 
Association, at Helena, Ark., announces that 
the Missouri Pacific will promptly establish a 
reduced rate of 18% cents a hundred pounds 
on lumber and lumber articles moving from 
Helena and West Helena to Nashville, Tenn, 
as well as to other intermediate destinations on 
the Nashville, Chattanooga & St. Louis. 





District Manager Thompson, of the associa- 
tion, Louisville, Ky., reports publication of a 
reduced rate of 25 cents a hundred pounds on 
lumber and lumber products from points on the 
Memphis division of the Southern Railway, in- 
cluding Iuka and Burnsville, Miss., to Midway, 
Paris, Winchester, Versailles and Richmond, Ky., 
effective June 10, 1924. 





The Illinois Central will, at an early date, 
according to announcement of the association, 
amend its tariffs in such manner as to establish 
thru rates on lumber and lumber products from 
points op the Rock Island system to eastern 
territory, via the Illinois Central. 


Routing and Cooperage Rate Decisions 
[Special telegram to AMBRICAN LUMBERMAN] 
WasHINGTON, D. C., May 27.—Division 3 of 

the Interstate Commerce Commission has 

handed down an opinion in Investigation and 

Suspension Docket No. 2,039, holding that the 

proposed restriction of routing of lumber from 

Pacific coast points to destinations on the Cop- 

per Range Railroad in Michigan have not been 

justified. The suspended schedules are ordered 
to be canceled. The proposed restriction 
reads: 

Rates to points on the Copper Range Railroad 
apply only on shipments handled in connection 
with the Chicago, Milwaukee & St. Paul Railway 
via McKeever, Mich. 

The schedules were suspended on protests 
from various producers and shippers in Cali- 
fornia. 

In a formal opinion in Docket No. 14,757— 
Jackson Traffic Bureau vs. Alabama & Vicks- 
burg Railway Co., et al.—Division 3 finds that 
the rate on staves and headings in carloads 
from Holly Ridge, La., to Savannah and Bruns- 
wick, Ga., and Jacksonville, Fla., is not unrea- 
sonable. The complaint is dismissed. 
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Home and Foreign Trade Summarized 


The Department of Commerce summarizes 
business conditions at home and abroad, based 
on latest available information, as follows: 

Domgrstic—Production of pig iron by merchant 
furnaces in April, according to reports to the bu- 
reau of census, Department of Commerce, totaled 
453,879 tons compared with 466,798 tons in March 
and 532,956 tons in April, 1923. Shipments of 
merchant iron and unfilled orders declined from 
the preceding month and a year ago, while stocks 
increased over the same comparative periods. Pro- 
duction of copper increased 1 percent over March 
and 11 percent over April of last year. Zine pro- 
duction declined but zine stocks increased. Pro- 
duction of copper increased 1 percent over March 
The decline was more marked in bituminous than 
in anthracite. Production of automobiles in April 
totaled 337,037 passenger cars and 36,102 trucks. 
Passenger car production declined from the preced- 
ing month and a year ago while truck production 
altho below last year made an increase over March. 
Car loadings averaged 879,819 cars a week during 
April as against 914,734 in March and 941,792 in 
April, 1923. Loadings of grain, livestock, coal, 
and lumber declined from March while ore loadings, 
merchandise, and lLec.l. shipments increased. The 
net available surplus of cars all classes, averaged 
for the last week in April was 329,312, as against 
247,937 in the preceding month and a net short- 
age of 21,726 cars at the end of April, 1923. Em- 
ployment in general declined from the preceding 
month and a year ago. 

ForEIGN.—General conditions in Japan are quiet, 
according to cables to the Department of Commerce. 
Imports are decreasing as a result of the with- 
drawal of special customs concessions and exports 
are increasing. Seasonal slowness is reported from 
the Philippines with lower prices for most export 
commodities. Australian markets also are dull ex- 
cept for automobiles, the demand for which con- 
tinues brisk. Export trade of the Dutch East 
Indies is dull but the demand for imported goods 
especially canned goods except milk is better. Ex- 
ports from the Straits Settlements and Siam are 
low, with resultant trade dullness in both places. 
Scandinavian countries cable contrasting condi- 
tions, Denmark reporting marked improvement in 
industry and foreign trade and Norway an epidemic 
of strikes and lockouts which has reduced business 
in all but a few minor lines to a standstill. 


Argument in Maple Flooring Case 

The United States Supreme Court has as- 
signed the Maple Flooring Case for argument 
Nov. 10 on motion of Solicitor General Beck 
that the case be advanced on grounds of public 
importance, ‘‘ because persons and corporations 
engaged in numerous other lines have been and 
are employing means of establishing and main- 
taining prices similar to those prohibited by 
the final decree in this case and because the 
legality under the Sherman Act of the prepara- 
tion and use by a trade association of a so 
called cost list has not been determined by any 
previous decision of this court.’’ 


Plumbing Booklet for Home Builder 


The housing division of the Department of 
Commerce has issued a booklet bearing the 
title ‘‘Recommended Minimum Requirements 
for Plumbing Installations in Dwellings and 
Similar Buildings,’’ which promises another 
material cut in the cost of building construction 
to the home builder who follows directions. 

The booklet is the result of investigations and 
tests conducted under the direction of the hous- 
ing division in codperation with a group of 
distinguished engineers and expert plumbers. 
It shows a saving of $50 to $100 can be effected 
im the plumbing costs of ordinary dwellings. 

‘The tests covered a period of two years. 
Whole systems of piping and fixtures similar to 
those in use in ordinary buildings were built, 
tested and wrecked to make way for others 
_ economical in cost and efficient in opera- 
ion, 

It is shown that the present customary house 
trays can be safely omitted, that many feet of 
vent pipe formerly thought necessary can be 
omitted, and that in innumerable cases 3-inch 
Pipes can be used in place of the 4-inch stand- 
ard fixed by many municipal building codes. 

In the report is included a plumbing code 
Po umended for adoption by cities and towns. 
he report likewise gives detailed information 





for the economical design of plumbing systems, 
the choice of materials and fixtures and many 
other facts of interest to builders and home 
owners. 

Copies may be had from the Superintendent 
of Documents, Government Printing Office, at 
35 cents each. 


Confer on Associatién Activities 


WASHINGTON, D. C., May 26.—The executive 
committee of the association attorneys confer- 
ence this afternoon conferred with Attorney 
General Stone on the subject of trade associa- 
tion activities. Following the conference it 
was stated that an understanding was reached 
not to give publicity to the discussion for the 
present. = 

Indications are that matters are tending 
toward a better understanding between trade 
associations and the Government, to be arrived 
at either thru further conferences or test suits. 

It will be recalled that the National Lumber 
Manufacturers’ Association and several other 
associations have volunteered to serve as the 
medium for a clear-cut test case covering trade 
association statistics and free from other issues. 


Federal Bank’s Review of Business 


The monthly report on business conditions 
issued June 1 by the Federal Reserve Bank of 
Chicago, covering conditions in the seventh Fed- 
eral reserve district, which includes the States 
of Illinois, Indiana, Iowa, Michigan, and Wis- 
consin, cites ‘‘a noticeable lack during April 
of the usual acceleration of activity within the 
manufacturing industries of the district. The 
reports indicate a slowing down in practically 
all industrial lines, but the curtailments are 
not large, and outdoor work is ample to absorb 
an extra supply of labor at this time. The 
situation is in strong contrast to conditions a 
year ago, when manufacturers were having dif- 
ficulty in obtaining necessary labor for their 
requirements and when there was a strong tend- 
ency toward making wage increases.’’ Of the 
various industries represented in these returns, 
car construction furnishes the only noteworthy 
exception to the tendency to curtail working 
forces. The heaviest decreases in the number 
of men employed were in the clothing and 
leather industries. 

A decline of 0.3 percent in the amount of 
savings deposits from April 1 to May 1, as re- 
ported by 206 banks in the district, marks a 
reversal of the upward trend in evidence the 
two preceding months. All of the five States, 
however, continued to show increases over a 
year ago, the aggregate gain amounting to 
6.8 percent, the largest gain being in Michigan, 
which reported an average increase of 11.4 
percent. 

The upward trend in sales of agricultural 
machinery and equipment, which began in Feb- 
ruary, continued in April, sales during that 
month reaching the highest level attained thus 
far in 1924, the total being slightly larger than 
in April, 1923. Exports were larger than a 
year ago. Production declined from March, the 
rate being 61.5 percent of the theoretical normal 
for April. 

There was a slight recession in automobile 
production during April as compared with 
March, this being contrary to the seasonal gains 
usually recorded during the spring months. 
Compared also with April, 1923, the total pro- 
duction declined, being the first reversal since 
1921 of the upward trend in year to year com- 
parisons. 





THE HEAT OF the sun going thru the top of 
your automobile can be reduced 50 percent if 
the top is painted with aluminum paint, instead 
of the black paint ordinarily used, announces 
the bureau of standards. On tents and awnings 
aluminum paint will shut out fully 85 percent 
of the heat by this simple method. 





PACIFIC COAST 














The Polleys 
Lumber Co. 


Manufacturers of Western 


> WHITE 
PINE 


Dry Selects 








General Offices and Mills: 


Shipments via N. P. : ° 
and Milwaukee Rys. Missoula, Mont. 














A 
DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 








K9/ SERVICE \Yo 
PRODUCTION 
LUMBER MANUFACTURERS 


Salesmen - - Buyers 
Rail Shipment Only. 
Commission Representation Wanted. Commission Buying Accounts Solicited. 


E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
Mills at Albany, Oregon. 

















if WE ARE PRODUCERS OF q 


Western 


ed Cedar Poles 


Radio 
and 


Flag Poles 


Your inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. 
a i 


Spruce 








LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 


Now is a good time to try our Mixed Car 
Service in anything you require in 


FIR — HEMLOCK — CEDAR 


John D. Collins white Building. 
SEATTLE, WASH. Lumber Co. 


























MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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" Soft Old Growth 


White Pine 


Let us quote you ona 
sample car, rough dry, 
or worked to pattern. 


PacificStates LumberCo. 


| TACOMA, . . WASHINGTON fl 
AGENTS: i 
| 





S.B.Marvin, - 518 Peoples Gas Bldg., Chicago || 
G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. . - P. O. Box 774, Omaha | 

Frank Probst, - P.O. Box 1187, Fargo, N. D. i 
O.G. Valentine, - - - Denver, Colo. | | 


| 










Sa 


9 


ava 











Exacting 
Buyers 


know the advantage 
of selling plainly 
branded products. 4 
That’s why they're 7 


’ 
strong for our 


FERRY-BAKER LUMBER CO. 
BYEABTT, Wasnt. 
Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FIR STEPPING in any quantity 
The same uniform quality, millwork and 
ades will be found in our Fir Lumber, 
emlock Boards and Shiplap. 


Write for prices on straight or mixed cars, 


Ferry-Baker Lumber Co. 
General Office and Mills, EVERETT, WASH. 











Pine Zone 
Lumber Company 


SPOKANE, WASHINGTON 


Western 
WHITE 


PINE 


SHOP AND 
SELECTS 


Specialty 


If you want 
superior plank 
and grades 


WRITE OR WIRE FOR QUOTATIONS 























Co-operative Drive for Home Building Gets Results 


(Continued from front page) 


to fill out a questionnaire, a copy of 
which is reproduced in connection with this 
article. It will be observed that this question- 
naire when filled out gives very complete infor- 
mation as to the inquirer’s desires and inten- 
tions, and forms a tangible basis for personal 
work in developing his desire to the point of 


action, and also for soliciting his business, 
After being filled out and signed, the question. 
naires are made available for perusal by the 
various contributors to the fund, who are thus 
enabled to arrange for interviews with the 
prospective home owners. The questionnaire 
reads as follows: 





Commerce. 


1, Are you seeking a home?.................. 


2. If a house were built would you be inter- 
ested in fts purchase if you could buy 
same by paying 10 to 15 percent of its 
cost and 1 percent monthly thereafter? 


Are you satisfied with your present home? 
Do you own your own home?............. 
Do you own a lot? If so, where?......... 
How many in the family?................. 


Would you be willing to buy a home?..... 


i 


How much rent do you pay at present?.... 


9. How much rent would you be willing to 


10. If you bought a house how much could 
you afford to pay?...... ee rr er 





Chamber of Commerce Housing Questionnaire 
Do You Want a Home? 


If so, please fill out the form below, answering all questions as fully as 
possible so that the housing committee of the Chamber of Commerce may 
be in a position to decide how best to solve the housing question. Send the 
blank immediately to the secretary of the Michigan City Chamber of 


This questionnaire does not put you under any obligation whatever. 


11. How much could you pay monthly?........ 
12. How much could you pay down in cash?... 


13. What part of the city would you prefer to 


14. How many rooms would you want?........ 


15. Would you prefer a bungalow er a two 
OR ey OP TD - 


16. Would you want: (a) Furnace?........... 
(b) Electricity?....(c) Bath Room?.... 


17. How much land would you want?......... 


18. When would you want to occupy home.... 


Remarks 


Cy 


ee ey 








To Make Negroes Home Owners 


PITTSBURGH, Pa., May 27.—With the teach- 
ing of thrift and industry among the Negro 
people of Pittsburgh and vicinity as one of its 
chief purposes, the Modern State Bank, a Negro 
institution of the East Liberty district of the 
city, is organizing a Home Owners’ Club among 
members of that race, with a membership cf 
5,000 within the next ninety days as its goal. 
Many Negroes in the 
East Liberty district, 
which has a Negro pop- 
ulation of some 30,000, 
are already wearing 
AMERICAN LUMBERMAN 
‘¢Home Owners’ Club’’ 
buttons. 

The bank which has 
started the movement 
among the Negroes is 
conducted entirely by Negroes under the presi- 
dency of Jacob L. Phillips, and all the stock- 
holders of the institution are Negroes. It had 
its beginning in the Modern Land Co., founded 
in 1916 by Mr. Phillips, and now has assets 
which include real estate appraised at $200,000. 


In a leaflet, entitled, ‘‘Dollars and Sense,’’ 
the bank sets forth these slogans in inaugurat- 
ing its drive for a ‘‘Home Owners’ Club’’: 
‘¢What are your plans for the future?’’ ‘‘Stop 
paying rent!’’ ‘‘Rent receipts never purchase 
anything.’’ ‘‘If you can pay rent, you can 
buy a home.’’ ‘‘What others are doing, you 
may do if you will.’’ ‘‘Start now!’’ 


The bank seeks to form a club of 5,000 per- 
sons who will deposit not less than $1 a week 
each. This would create a fund of not less 
than $260,000 the first year, thereby enabling 
the bank, which would serve as trustee of the 
fund, to take one or more mortgages a week on 
a Negro’s home. All depositors to the fund 
will receive 4 percent interest on the amount 





deposited and those who borrow from the fund 
will pay the legal rate of interest, 6 percent, for 
the use of the money. The fund has been open 
for deposits two months, and already some of 
the depositors have brought their accounts up 
to $1,000. 








‘‘To the Ladies!”’ 


After all, you are the home- 
makers! Your chief interest is 
there— for you give yourself, 
your thought, your time, your 
labor and love—whole-heartedly 
to your home! And that desire 
you have, to make your dwelling 
place really your home, deserves 
to be realized. 


Tell him so, tonight! Tell him 
what a home—one of your own 
—means to you! Tell him, too, 
that now is the time to act, be- 
cause the whole city and _ its 
business men are united in offer- 
ing to help him. And tell him 
that you will help, too, as only 
you can help. We think he will 
listen to you! 


“Own Your Own Home” 
IN MICHIGAN CITY 


“Put Your Heart and Money in a Home!” 
CHAMBER OF COMMERCE 














— 








This special appeal to the ladies featured one 
of the series of advertisements in the suc 
cessful Michigan City (Ind.) campaign de- 
scribed on front cover 
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Truck Body That Loads and Dumps 


A type of lumber motor truck body that helps 
solve the problem of time lost in loading, also 
time lost in unloading, has been designed by the 
General Motors Truck Division of the Nebraska- 
Buick Co., Omaha, Neb., and is used by a lumber 
firm of that city, in which service it has proved 
its value as a time saver and a versatile piece of 
equipment which can be used for carrying coal, 
shingles, long lumber or other building materials. 

The chassis used is a GMC truck, model K-41, 
with 191-inch wheelbase, on which is mounted a 
Wood underbody hoist as shown in one of the ac- 
companying illustrations. A 2-inch flooring is laid 


quickly changed to deliver any kind of building 
material or coal. The body is not marketed by 
the General Motors Truck Co., but was designed 
and built for one of its customers upon the cus- 
tomer’s suggestion. 


Trade Booklet on Mack Trucks 


A booklet replete with valuable information for 
motor truck users is that just issued by the In- 
ternational Motor Co., New York City, under the 
title of “Mack Trucks in the Logging and Lumber 
Industry.” It is a publication of more than fifty 
large pages, is very fully illustrated and contains 
important tables and much other excellent detailed 

information. The book- 








‘Ss = HOLLAND 
band 


let states: 


“Thirty-eight billion 
feet of lumber, one hun- 
dred million railroad ties, 
five and one-half million 
cords of wood for the 
manufacture of paper, 
and one hundred and ten 
million cords of wood for 
adding cheer to the home 
hearth—that is the an- 
nual wood appetite of the 
people of America. 

“America’s investment 
in plants that produce 
lumber, wood products 
and paper, is five billion 
dollars, representing sev- 
enty-five thousand estab- 
lishments, which in turn 
employ one million three 
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This extra motor truck body is loaded on a yard wagon 


on this steel subframe and two steel tracks are 
countersunk lengthwise in the floor. 


Two 13-foot bodies were then built and each 
fitted with sixteen 4-inch casters, eight casters 
running on each of the steel tracks in the flooring 
of the subframe. A hand winch mounted in back 
of the cab is used to pull the loaded bodies on to 
the truck. Turn buckles are used for attaching 
the bodies securely to the truck. Two wagons 
fitted with a flooring and a track carry the bodies 
while they are being loaded in the yard. 


In most cases the load is dumped and here is 


hundred and fifty thou- 
sand workers. 

“Thus we have the 
facts and figures sum- 
ming up the magnitude 
of the logging and lumber industry in America. 

“If a word picture could be printed that would 
adequately portray the vast equipment necessary 
in the transportation of this essential product 
from the time each monarch of the forest falls to 
earth, until its dismembered body contributes to- 
ward man’s comfort and advancement in countless 
ways, it would be seen that within the last few 
years the motor truck has come to the forefront 
as a definite economic force that demands a prom- 
inent place in the general scheme. 

“In the aggregate there are vast areas of timber 
inaccessible to railroads that stand ready to be 
felled, bunched and transported to the mills, yet 
when logs are in demand 








get but they are hard to 
keep, due to the spirit of 
unrest created thru wage 
premium offers ; but when 

was a ‘sour dough logger’ 
ever ‘counted out’ by 
either a man-made or na- 
ture-made obstacle? 

“The question of labor 
has always been with him 
and will probably always 
remain as a heritage to 
be periodically knocked 
out by the square-jawed, 
determined logging boss, 
but as to the question of 
transportation he recog- 
nizes in the motor truck 
an ally of no mean pro- 
portions. 

“Motor trucks were 
drafted into the logging 
business several years 
ago; because they seemed 
to be the right solution 


men are not only hard to 








Hoist equipment quickly dumps most of the loads sent out 


where the hoist equipment comes into play, this 
feature of this type of body being reported a great 
success in use. The lumber firm which had adopted 
this type of motor truck body states that it can 
deliver about as much lumber with one of these 
trucks as with two motor trucks not equipped with 
this type of body, and which must wait in the 
yard to be loaded. 

The loading and unloading truck eliminates hold- 
ing up a truck in the yard while it is being loaded, 
because the empty body is loaded while the truck, 
with another body on it, is out on a delivery. When 
the truck returns to the yard another load is ready 
for it to be hustled away on another delivery. 


Both of the removable bodies can be fitted with 
stake and sideboards in order that they may be 


for the difficult problem 
of getting out patches of 
timber that could not be 
reached by railroad. 

“Right now the big company that has timber 
off the line of its present logging road, the man 
with some isolated patches too far from his rails 
to yard it in, the mill or individual timber owner 
who has anything from a few feet to many million 
feet, is up against an unusual combination of ad- 
verse conditions. Skilled logging men will not 
seriously consider the laboring job of track laying; 
it is too almighty difficult to get steel rails, loco- 
motives and ties, and when they are secured, right 
at the start the cost is discouraging. The factor 
of time also enters the picture—the logs are wanted 
‘right now’ when prices are interesting, and bal- 
lasting a road-bed and laying steel take time. 

“So the motor truck comes to the front stronger 
than ever, to.solve where possible, the problem 
of getting the logs to market while the selling is 
good 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 


Old 
Growth 














Now’s the Time to Try 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES : 


Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 

Main Office: 
No. 1106-1107 Northwestern Bank Building, 


PORTLAND, ORE. 


Mail Address, Cable Address, 
L P>O. Box 1058 HJAND 
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Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 


DOUGLAS FIR 
SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 
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Principles of 


| Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
} most profitable lines. Waluable to timber owners 

or managers. A very practical book, worth many 
times its cost to the man who wants a guids to 
} reaping highest profits in timber management. 


Rn Od Oe 4 Oe 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 





Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 









































H. B. HEWES, 
President 
W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN, 
J. H. McWILLIAMS 


C. D. TERWILLIGER, 
Sec.-Treas. &@ Gen. Mgr. 
F. E. WALKER, 
Asst. Sec, & Treas, 


BOX, 
SHOP 


and 


CLEARS 
Clover Valley 


Lumber Co.,*°*exr™ 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 











Machine Molder Practice 


A manual on molder work, the operation _and 
superintendence of the molding machine. Pu 

lished by a practical woodworker who traveled 
many thousands of miles to euther the necessary 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “* Suerte ™ 











Business Changes 


ALABAMA, Eufaula—Plant of the Woodbury Lumber 
Co., at Woodbury, Ga., is to be moved to Eufaula and 
operated as the Eufaula Lumber Co., it has been an- 
nounced by J. H. Banks, president; will conduct whole- 
sale and retail business and operate plant with 75,000 
feet daily capacity. 

Wetumpka—-Headquarters and general office of Speer- 
Harris Lumber Co. moving to Tallahassee, Fla., and 
company discontinues operations at Wetumpka. 

ARKANSAS, Fayetteville—Northwest Arkansas Lum- 
ber Co. succeeded by Kelley Bros. Lumber Co.; headquar- 
ters, Huntsville. 

West Fork—Northwest Arkansas Lumber Co. succeeded 
by West Fork Hardware & Lumber Co. 

CALIFORNIA. Corcoran—Cross Lumber Co, succeeded 
by Howard Lumber & Investment Co. 

Gilroy—Whitehurst & Hodges succeeded by Gilroy 
Lumber Co. 

FLORIDA. Miami—Retail yard of C. J. Martin sold 
to C. C. Jones, president of the Jones Lumber Co., of 
Jacksonville; new company organized to operate under 
name of Jones-Young Co., C. C. Jones, president; Geo. 
F. Young, of Lake City, secretary-treasurer and general 
manager; capitalized for $100,000. 

Tampa—Bates-Hudnall Lumber Co. succeeded by Jet- 
ton-Hudnall Lumber Co. 

GEORGIA. Savannah—Cunningham Bacon Box & 
Lumber Co. succeeded by Wayne Cunningham Box & 
Crate Co. . 

IDAHO. Glenns Ferry—Citizens Coéperative Co. suc- 
ceeded by John W. Caldwell. 

ILLINOIS. Martinton—Martinton Lumber & Coal Co. 
succeeded by Krum & Krum Lumber Co.; headquarters, 
Bloomington, Ill. 

INDIANA, Geneva—Geneva Lumber & Supply Co. 
succeeded by A. B. Cline. 

IOWA. Ricketts—Green Bay Lumber Co. succeeded 
by Nye-Schneider-Fowler Co. 

Rossi—Hagedorn & Son sold to M. J. Hjelm. 

KENTUCKY. Mt. Sterling—Mt. Sterling Lumber Co.; 
Ewing Flynn purchased interest. 

LOUISIANA. New Orleans—North Hennessy Lumber 
Co. purchased and transferred to its yards the lumber 
stock and equipment of the J. D. LeBlanc Lumber Co., 
which has sold its yard site to the Dixie Building Ma- 
terial Co. and retires from business. 

MICHIGAN. Baldwin—Geo. F. Duffing, agricultural 
implements and retail lumber, and R. P. Gleason, hard- 
ware and retail lumber, sold to 8. H. Brott Lumber Co. 

Bronson—Wm. H. Friedrich & Co. succeeded by Fried- 
rich Bros. 

MISSISSIPPI. Bay Springs—McGinnis, Burdette & 
Cole have incorporated under Mississippi laws and have 
purchased the planing mill formerly conducted by A. J. 
Dempsey. 

MISSOURI, Qulin—L. T. Metz sold to E. C. Robinson 
Lumber Co, 

NEBRASKA. Dodge—Nye-Schneider-Jenks Co. sold 
to Crowell Lumber & Grain Co. 

Pleasanton—Farmers’ Grain Co. sold lumber depart- 
ment to Tollefson-Elliott Lumber Co., of Kearney. 

NEW JERSEY. Whitehouse Station—Chas. E. Bick 
sold to Wm. D. Reger. 

NEW MEXICO. Logan—J. H. Shollenbarger sold to 
Togan Lumber Co. 

NEW YORK. College Point-—-College Point Lumber 
Co. sold to Ludwig Becker. 

Hopewell Junction—Hopewell Lumber Co. succeeded 
by Dutchess Feed Store (Inc.). 

NORTH DAKOTA. Regent—Regent Grain Co. sold 
to John P. Jungers & Sons. 

OKLAHOMA, Dunbar—Floyd Caylor succeeded by V. 
S. Cook Lumber Co. 

Pureell—W. -H. P. 
Trudgeon. 

OREGON. Warrenton—F. G. Kelly Lumber Co. suc- 
ceeded by Griswold Lumber Co. 

PENNSYLVANIA. Beaver—L. T. Morlan Estate suc- 
ceeded by L. T. Morlan Lumber Co. 

Donora—Marston-Gass Lumber Co. reorganized; Carl 
Gass retires and Freeman Cooper chosen manager; C. C. 
Compton, vice president, was elected president and also 
succeeds Mr. Gass as treasurer. 
ore M. Bruner Co. moved to Ventnor, 


Trudgeon succeeded by W. S&S. 


aN. 


TEXAS. Muleshoe—Houston-Hart Lumber Co. of 
Texas succeeded by E. R. Hart Lumber Co. 

Sherman—J. B. Wilson & Co. succeeded by Waples- 
Painter Lumber Co. 


WASHINGTON. Milltown — Hawley Mill Co. pur- 
chased shingle mill of M, N. Hawley & Co. 

WEST VIRGINIA. Wheeling—Klieves Lumber Co. 
purchased stock of McConnell Lumber Co. at receivers’ 
sale. 

WISCONSIN. Almond—Kellogg Bros. Lumber Co. 
sold yard to Melcher Lumber Co., which operates yards 
at Wild Rose and Wautoma, Wis. 

Glidden—Northern Wood Products plant sold by Wil- 
liam G. Fordyce, trustee in bankruptcy, to a committee 
representing the holders of more than 150,000 in bonds 
of the company, who will reorganize the company and 
operate the plant. The purchase price was $30,000. 

Kennon—Hotz Lumber Co, sold to Kennon Lumber & 
Supply Co. 

Milwaukee—Milwaukee Cabinet Co. succeeded by Mil- 
waukee Cabinet & Supply Co. 

Sparta—E. S. Evans sold out to L. E. Streator Lumber 


Co. 

Tomahawk—Northern Lumber & Supply Co. sold yard 
to Kellogg Bros. Lumber Co. 

BRITISH NORTH AMERICA. 

BRITISH COLUMBIA, Vancouver—Nimpkish Timber 
Co. (Ltd.) changing name to Wood & English (Ltd.); 
change is in name only and business will be continued 
as formerly; N. A. English, manager, 





Incorporations 


CALIFORNIA. Los Angeles—Howard-Bartz Lumber 
Co., incorporated; capital, $100,000. 

COLORADO. Denver—American Crate & Basket Co., 
incorporated. 

ILLINOIS. Chicago—C. E. Lillow & Ce., incorporated. 

KENTUCKY. Louisville — Prestonia Manufacturing 
Corporation, organized; capital, $300,000; debt limit, 

00,000; succeeds old Prestonia Manufacturing Co.: 
manufactures bedroom furniture. 

LOUISIANA. Pineville—Dauterive Lumber Co. organ- 
ized to operate a lumber yard and building material 
business; capital, $40,000 

MICHIGAN. MDetroit—Union Lumber Co., increasing 
capital from $150.000 to $250,000. 

Detroit—-Central Barrel & Cooperage Ce., incorporated: 
capital, $15,000. 

MISSISSIPPI. Richton—R. S. Baxter Lumber Co., 
incorporated; capital, $10,000. 

MISSOURI. St. Louis—Shuktz Folding Box Co., in- 
corporated; capital, $30,000. 

OHIO. Cleveland—Forest City Material Co., incor- 
porated. 

Cleveland—Star Wrecking & Lumber Co., incorporated; 
capital, $10,000; to do general retail lumber business. 

Cincinnati—W. A. Noble Lumber Co., incorporated; 
capital, $10,000; to do hardwood business at wholesale 
and retail. 


OREGON. North Portland—Lumbermen’s Remanufac- 
turing Co., incorporated; capital, $50,000; sawmill. 

Stayton—Crabtree Lumber Co., incorporated; capital, 
$5,000; sawmill. 

TEXAS. Center-—Smith Morgan Lumber Co., incor- 
porated. 


WASHINGTON. Hoquiam—La Shance Bros. Lumber 
Co., incorporated; capital, $3,000; sawmill. 

Seattle—Gould Lumber Co., sawmill; increasing cap- 
ital to $499,000. 

Seattle—Northwest Art Basket Mfg. Co., incerporated; 
capital, $10,000. 

Seattle—United Timber & ‘Investment Oo., _ incor- 
porated; capital, $50,000. 

WEST VIRGINIA, Huntington—McClinteck Co., in- 
corporated; capital, $10,000. 

White Sulphur Springs—J. A, Viquesney, of Beling- 
ton, W. Va., has organized the Viquesney Timber & Ore 
Co., incorporated; capital, $10,000,000. He is president 
and has established executive and sales office at 308 
Euclid avenue, Cleveland, Ohio. Branch offices have 
been opened in Belington and White Sulphur Springs. 
Company is organized to operate timber tracts in Green- 
brier and Pocahontas counties, W. Va., and developing 
mineral and other resources; plans call for rehabilita- 
tion of White Sulphur & Huntersville railroad and estab- 
lishment of plants for manufacture of pig iron; company 
owns about 17,000 acres of land and has contracts on 
about 24,000 acres adjacent. 

WISCONSIN. Plymouth—Geo. 'T. Rayue Lumber Co., 
incorporated; capital, $50,000. 


New Ventures 


CALIFORNIA. La Crescenta—W. R. Letton opening 
retail lumber business. 

Los Angeles—Dyer Lumber Co. opening yard on Pasa- 
dena blvd. south of Whittier blvd. 

Los Angeles—C, M. Pritchard and Elmer W. Anderson 
have engaged in business as Anderson Hardwood Floor 
Co. 

FLORIDA, 
sawmill. 

Jacksonville—Nashville Hardwood Flooring Co., of 
Nashville, Tenn., opened a new warehouse in Jackson- 
ville with S. B. Ranson in charge. 

IOWA. Red Oak—W. McClain recently began; retail. 

NEW YORK, North Tonawanda—Macbeth Body Co. 
recently began; manufactures auto bodies, 

OHIO. Cleveland—Chas. W. Blair recently begaa 
lumber business. (P. O. Box 537.) 

OKLAHOMA, Wright City—Glover Lumber Co. be- 
gan; saw and planing mill. 

PENNSYLVANIA. Philadelphia — Century Millwork 
Co. recently began. 


TEXAS. Wheeler — Cicero Smith Lumber Co. will 


ies Casualties 


ALABAMA, Jackson—Lumber office of Bernard Mor- 
gan destroyed by fire. 

CALIFORNIA. Berkeley—Independent Mill & Lumber 
Co., West Berkeley, loss by fire, $25,000; planing mill, 
lumber stocks and auto trucks destroyed; partly covered 
by insurance, 

LOUISIANA. 'Thibodaux—Bowie Lumber Co.’s hotel 
destroyed by fire, with a number of cottages. 

MISSISSIPPI. Poplarville—R. J. Williams Lumber 
Co., loss by fire, $250,000; mill, dry kilns, engine room, 
several boilers, machine shops destroyed; will be rebuilt. 

OREGON. Portland—American Box & Lumber Co., 
loss by fire, $2,500. 

Portland—Central Door & Lumber Co., loss by fire, 


Chipley—Abbot Bros. recently began; 


,000. 
Wren—Cameron Lumber Co., power plant damaged by 
bursting flywheel; loss, $1,500. 


VIRGINIA. ‘Troutdale—Plant of Mt. Rogers Furni- 
ture Co. destroyed by fire; loss, $100,000. 


WASHINGTON. Markham—Shingle mill of Mackie 
Lumber Co. destroyed by fire; loss, $25,000. 

Seattle—Plant of Campbell Mill Co., on Lake Samma- 
mish, destroyed by fire; loss estimated at $287,000; mill, 
kilns and 200,000 feet of lumber destroyed; company 
will rebuild; James Campbell, manager. 
Three Lakes—Three Lakes Lumber Co., loss by fire, 
$5,000. ; 
Yakima—Yakima Sash & Box Co., loss by fire, $30,000; 
partly covered by insurance, 
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New Mills and Equipment 


ALABAMA. Birmingham—Saxon Lumber Co., organ- 
ized with capital of $5,000; will establish small plant. 

Sneadsville—H. Z. Blackwood began construction of 
new heading mill; investment, $30,000. 

CALIFORNIA. San Bernardino — Hammond Lumber 
Co. will erect office, sheds, etc.; cost, about $10,000. 

San Jose—Eagle Body Building Co. will erect plant at 
48th street and San Pablo avenue, Emeryville. 

Standard—Standard Lumber Co, to build hospital; 
cost, $40,000. 

FLORIDA, Apalachicola—Thorn-Reed Lumber Co. has 
nearly completed erection of mill, 40,000 feet daily 
capacity. 

ne Lumber Co. will double capacity 
ef mill. 

Havana—Clancey-Turner Lumber Co. will build a 
planing mill at Tallahassee. 

Ocala—Ocala Manufacturing Ice & Packing Co., in- 
corporated in May with capital of $100,000, is reported 
planning establishment of a lumber mill at Ocala. 

KANSAS. Wichita—Conley & Neff Lumber Co. erect- 
ing lumber yard at 233-41 Laura street; cost, $5,000. 

MISSISSIPPI, Lyman—Batson & Hatten Lumber Co., 
ef Hillsdale, Miss., will erect sawmill of 100,000 feet 
daily capacity. 

NORTH CAROLINA. Dixon—Dixon Lumber & Mill- 
work Co. erecting additions to plant. 

Shelby—Z. J, Thompson to erect $75,000 sash, door 
and mantel manufacturing plant. 

OHIO. Cleveland—Prosse Lumber Co. will erect kiln 
building at 1845 Columbus road; 66x92 feet, one and 
two stories; cost, $25,000. 

Dover—Shafer-Hammond Lumber Co., of Massillon, 
Ohio, incorporated for $100,000, has purchased a site in 
that city and will erect warehouse and yards. C, M. 
Shafer, of Smith & Shafer, Dover, manager. 

OKLAHOMA. Tulsa—Hanna Lumber Co., 510 Quincy 
street, will build office and lumber yard; cost, $10,000. 


TEXAS. Grand Prairie—Farrar Lumber Co. will in- 
crease size of local plant. 





WASHINGTON. Markham—Mackie Mill Co. will re- 
build sawmill recently burned. 
WISCONSIN. Oshkosh—Morgan Co, erecting ware- 


house to replace that destroyed by fire. 


"aaaaaansadaaaaaes 


TROUBLE AND LITIGATION 


ADDISON, N. Y., May 26.—The Tuscarora Cor- 
poration, manufacturer of lumber and crates, has 
filed a petition in bankruptey. Liabilities are 
$53,255 and assets, $47,547. 


Corry, PA., May 26.—A statement issued by the 
Security Savings & Trust Co., in the case of Haniel 
Clark & Son (Inc.), hardwood manufacturers of 
this city, shows that assets are $563,519, including 
buildings and land, merchandise and accounts re- 
ceivable. The liabilities are $600,789, including 
— and mortgage, notes payable, accounts pay- 
able ete. 


VictoriA, B. C., May 24.—Farmers in the State 
of Washington have commenced action in the su- 
preme court of British Columbia against the Ab- 
botsville Lumber, Mining & Development Co., for 
damages caused by fire in September, 1919. It is 
contended that a forest fire originating in the com- 
pany’s logging camp crossed the international 
boundary and injured the properties of the twenty 
plaintiffs in the action. 

EVANSVILLE, IND., May 26.—-A petition to be al- 
lowed to sell the interests of the Slow Lumber Co., 
here, has been filed in the Vanderburgh County 
court by Alfred H. Oschmann, receiver for the com- 
pany. Mr. Oschmann was appointed receiver upon 
application of the Ohio Valley Roofing Co., which 
alleged that Mr. Slow, owner of the company, was 
disposing of his assets below cost. 


OBITUARY 


(Continued from page 45) 


lar hemorrhage caused by a blood clot on the 
brain. He suffered severe concussions of both 
the brain and spine in the erash. 


"RAR aBEEAAaAa: 


Death of John J. Moore, Jr. 


[Special telegram to AMERICAN LUMBERMAN ] 

New York, N. Y., May 27.—John J. Moore, 
Jr., eastern district sales manager for the 
Beaver Products Co. (Inc.), died today from 
infection contracted several days ago. Mr. 
Moore was 38 years old and was well known 
among lumber dealers in the East. He was a 
Shriner and served during the world war as an 
officer. He was one of the ablest men in the 
Beaver organization and rose rapidly from a 
minor position’ to one of responsibility. 














FRANK S. NEAL, pioneer lumberman of the 
Pacific Northwest died at Mount Vernon, Wash., 
on May 21, after an illness of a week. He is sur- 
Vived by a widow and two grandsons, Ray and 
Bert Gifford. At the time of his death Mr. Neal 
Was sole owner and manager of the Nelson-Neal 
Lumber Co., at Montborne, one of the oldest 
Plants in Skagit County, Washington, having 
been established more than twenty years ago. 


JOHN LOVEGREN, pioneer millman of west- 


ern Washington, died at Highpoint, King County, 
Wash., on May 19, at the age of 60. He had been 
in the lumber business on the west Coast for 
35 years, and at the time of his death was as- 
sociated with his brother Emil in the ownership 
and operation of the Highpoint Mill Co. He is 
survived by his brother and four daughters: Mrs. 
Hannah Feldt, Mrs. Esther Lehnsburg, Miss Julia 
Lovegren and Miss Tilda Lovegren. He also 
leaves two sisters. Mr. Lovegren was born in 
Sweden. 


JAY DINSMORE, lumberman of _ Seattle, 
Wash., is dead at Shashien, China, as the result 
of wounds inflicted by brigands. Mr. Dinsmore, 
who had been in China nine years, was traveling 
in the interior in the interest of his firm, the 
Chinese Import & Export Co. According to ad- 
vices received by relatives in Seattle, he had 
been attacked by bandits previously and had 
saved himself and party thru his perfect use 
of the Chinese language, being able to negotiate 
with them. At the time of the last attack he 
was traveling with a British subject and two 
Chinese. Mr. Dinsmore was 40 years old and 
went to Seattle from Minnesota in 1901, being 
for a time employed by the Bolcom-Canal Lum- 
ber Co. He had planned to return to Seattle 
2 a short time and settle on a fruit ranch near 

ere. 


Windmill Playhouse Built of Lumber 


Here is where the little people of one family 
will have a whole Dutch windmill all to them- 
selves for a playhouse. It is being built out near 
Dempster Road, in territory close to the North- 
western Elevated extension to Niles Center, a 
Chicago suburb. 

One big octagonal room will be fitted up for the 
comfort and amusement of the children of W. 
Bartholomay, jr., who is the builder and owner. 

The Bartholomay country home is one of the 
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Dutch windmill to be used as playhouse 


show places of the new and promising section. 
There is a veritable villa formed of dwelling, 
garages, gardener’s lodge, and one of the most 
modern poultry layouts to be seen within the lim- 
its of Cook County. 

The windmill playhouse is built entirely of lum- 
ber and when finished will be a marvel in the way 
of ingenious woodcraft. 


(SAR ARAEREAEREBBAAAS 


TIMBER LAND SALES 


SACRAMENTO, CALIF., May 24.—The Feather 
River Lumber Co., of Delliker, Calif., has pur- 
chased 16,000,000 feet of government timber lying 
along Humbug Creek, north of Portola, in Plumas 
County. Cutting of the tract is to start June 15. 


Sutton, W. VA., May 26.—-The Pardee & Curtin 
Lumber Co. has purchased the West Virginia Mid- 
land Railroad with 3,211 acres of timber and coal 
land on Point Mountain, the sale being made in 
the closing of the estate of the late John T. 
McGraw, of Grafton, W. Va. The Pardee & Cur- 
tin Co. owns 40,000 acres of timber in Webster 
County and this will be shipped over the railroad. 

WHITESBURG, Ky., May 27.—In the Leslie County 
harawood field, the Kentucky River Lumber Co.’s 
representatives closed a deal for about 2,000 acreg 
of hardwood timber which will be developed in 
the fall, it is announced. 








Opportunity 
Knocks Again 


Here’s an opportunity for progressive 
lumber dealers to make every sale 
count. Don’t be satisfied to just sup- 
ply lumber for these new garages— 
make it more profitable by also selling 


The Perfect 


















Garage Door 


These doors are winning customers 
everywhere for other dealers who 
have added them to their line. It will 
pay you to investigate these attractive 
and substantially built doors. 


Let us quote our prices. 


TheRowe® Giles 


Chaerin Falls T 1ymber Co. 


















— ‘99 om ae on 
or a Burner 
Improved 
when you can 
get a Better AIR-COOLED BORNER 
One for Less 
Money in 
Seattle 


? 


This Smokeless and Sparkless Burner Will Last 20 Years 
We also manufact 


ure 
Srarionany BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


Seattle Boiler Works Chane eaten Oe 
Successor to Ballard Boiler Works 


4 ‘ 3 Rea. Phone Ballard 1209 
|S ng fs Se. New Westminister. B. C 








SAW MILLS 


ENGINES 
SAW MILL MACHINERY §} 


Write for Catalog 


THE ENTERPRISE. CO. 
Columbiana, Ohio : 

















MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Yellow Pine 


Timbers 





At our Diboll, Texas 
mill we have facili- 
ties for cutting and kiln 
drying timbers up to 
12x12-24 feet. Let us 
tell you about the ad- 
vantages of buying kiln 
dried timbers. 


We also cut big tim- 
bers for export. 











Investigate our 
,_Two-in-One 
Service today. 


SOUTHERN 
PINE LUMBER 
COMPANY 


BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 
Dried Timbers 
upto 12K12-24" 









TEXARKANA, Big Timbers 
TEXAS for Export 
Daily Capacity Hardwood 
ne Lumber 




















SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 
business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated, 


Beaumont 
Lumber 


| Co. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres, 
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Fixture Industry and Lumber Supply _ 


CoLuMBuS, OHIO, May 27.—In an address to- 
day before the National Commercial Fixture 
Manufacturers’ Association, David G. White, 
sales manager of the American Column & Lum- 
ber Co., of this city, discussed in an authorita- 
tive way the use of small dimension in the man- 
ufacture of fixtures. Mr. White formerly was 
with the Forest Products Laboratory, Madison, 
Wis., and later was with the Hardwood Manu- 
facturers’ Institute. He has made many studies 
of manufacturers’ problems and is recognized 
as a competent authority on utilization. 

In a brief introduction Mr. White surveyed 
the development of the lumber industry and 
sketched the progress that has been made in 
the manufacture and use of small dimension. 
Directing his remarks more particularly to the 
fixture industry, he said in part: 


Fifteen years ago, the fixture industry used ap- 
proximately 187 millions of feet of lumber an- 
nually. This was .76 of one percent of the total 
consumption by the secondary wood-using in- 
dustries. Based on consumption, the woods ranked 
as follows: Oak, maple, birch, yellow poplar, yel- 
low pine, chestnut, basswood, elm, mahogany, 
Douglas fir, red gum ete. Products manufactured 
included altars, bar tops, barber shop furniture, 
bakers’ equipment, counters, counter tops, drug 
cabinets, pews, pulpits, loose shelving, show cases, 
and miscellaneous fixtures. 

A recent estimate by the Forest Products La- 
boratory places the present annual consumption 
by the fixture industry at 118.5 millions of feet, 
or 2.1 percent of the total consumption by the 
secondary wood-using industries. Based on data 
taken from questionnaires returned by manufac- 
turers and from personal visits to a number of 
the larger plants, accurate information is avail- 
able for eighty-nine plants, including both large 
and small factories located in every section of the 
country. The total amount of finished material 
used 7 these plants amounts to 53,552,000 feet 
b.m. f the hardwoods, the rank of the woods 
based on consumption is as follows: Oak, gum, 
basswood, poplar, chestnut, mahogany and walnut. 
At least twenty different hardwoods are being 
used, altho the consumption of some of them is 
very small. Softwoods to the amount of 6,237,000 
feet b.m. were reported, consisting principally of 
pine, hemlock, red cedar, cypress, spruce, fir, and 
redwood. 

The present studies of the small dimension stock 
industry were at first concentrated on the wood- 
turning and chair industries. Associations in these 
two industries in codperation with the laboratory 
have become convinced of the feasibility of using 
this class of stock in large quantities. The manu- 
facture of tables, automobiles, and refrigerators 
has also been investigated and holds promise of 
being able to use large quantities of dimension 
stock. As the studies are broadened to include a 
large number of secondary wood-using industries, 
the interlocking of woods and sizes by the differ- 
ent industries will undoubtedly become more ap- 
parent and show greater possibilities in this field 
of utilization. 


Possibilities of Use 


Admittedly, the possibilities of the use of small 
dimension steck in large quantities are less in 
certain industries than in others. This is true in 
the case of fixtures and high class furniture. The 
average fixture manufacturer is only slightly inter- 
ested in small dimension stock. There are a number 
of reasons advanced for this lack of interest: 

1. It is claimed that small dimension stock can 
not be used to advantage. A large percentage of 
fixtures are made to order and the requirements 
of the factory can not be anticipated from week 
to week. 

2. Some of the fixture manufacturers who have 
used small dimension state they have had large 
losses, due to poor manufacture and grading. 

3. The kiln-drying of small dimension stock has 
not, for all classes of stock, reached the stage of 
perfection attained in the kiln-drying of lumber. 

4. The consuming factory can not afford to buy 
the small sizes that can be manufactured from 
slabs and edgings, because they often have more 
small pieces than they can use after cutting the 
larger sizes required in the products being manu- 
factured. 

5. They have had difficulty in many cases in ob- 
taining prompt shipment of stock. 

do not believe, however, that the use of small 
dimension stock will be abandoned in the fixture 
industry as impractical. In the first place, its use 
has never been given a thoro trial; in the second 
place, if you will encourage the lumber manu- 
facturer to produce it, you will find it a profitable 
investment ; and in the third place, as our timber 
supplies wane, it will become more difficult to 
obtain clear, wide and long boards at such moder- 
ate prices as have prevailed for so many years. 


Encouraging the Lumber Manufacturer 


You may think it strange that I qualified the 
second reason just given by stating, “if you will 
encourage the lumber manufacturer to produce” 
small dimension stock. This is not so strange 
upon analyzing the situation. I have talked with 
a large number of lumbermen and the majority of 
them who have experimented in the manufacture 
of dimension stock have met with grief. As real 


or fancied as the individual cases may be, here 
are some of the reasons given: 

1. The majority of consumers consider small 
dimension stock as waste or a by-product of the 
sawmill, and hence expect to get it for but a 
small margin over the labor cost of producing it. 

2. They have met with costly rejections at the 
point of destination which have left them with 
losses rather than profits. 

3. They have met with cancelations on which 
there have been practically no redress, and the 
stock either had to rot in the yard or be sold 
at a loss to some other buyer in a position te 
dictate the price because of a limited market. 

In the final analysis, the reasons advanced 
against the use of small dimension stock by both 
manufacturers and consumers can be obviated for 
the most part thru an intelligently conducted edu- 
cational campaign. When the present survey ig 
completed by the laboratory, we will have data 
showing what sizes of small dimension stock can 
be manufactured and data on those stock sizes 
which can be easily marketed. We will know the 
approximate sizes and quantities used in not only 
one industry, but also how many industries use 
the same sizes and the quantities used by each. The 
work should not stop there. Either the Govern- 
ment, each wood-consuming association as an asso- 
ciation activity, or the various consuming associa- 
tions in coéperation with lumber manufacturers, 
should keep annual records or statistics of the 
woods and sizes used and the quantities of each. 
This will be necessary because of changing re- 
quirements and specifications. Furthermore, a large 
pereentage of the information obtained by the 
Government has been obtained on confidential 
questionnaires. It is perfectly proper that this 
should be so. On the other hand, there is certain 
information which should be made available to the 
lumber manufacturer if he is to be encouraged te 
manufacture small dimension stock. It is, of course, 
of value to the lumber manufacturer to know that 
only 20,000 feet of one size is used and 100,000 of 
another size for any specific wood. Unless there 
is some very good reason why the actual require- 
ments of each individual consumer for each kind 
of wood and size should be withheld, the ban of 
secrecy should, on this kind of information, be 
raised. Such action would perform a real service 
in bringing the manufacturer and consumer in con- 
tact with each other. 

The known available markets for small dimen- 
sion stock, an educational campaign to demon- 
strate the value of such material to both the lum- 
ber manufacturers and the wood-using industries, 
suitable grading rules and_ specifications, and 
greater perfection in the bundling and kiln-drying 
of such stock will encourage lumber manufac- 
turers to give more time and attention to its 
proper manufacture and marketing and will con- 
vince the wood-using industries that it is a profit- 
able investment for all products in which it can 
be used. 


The Value of Small Dimension Stock 


The value of small dimension stock to the wood- 
using industries is closely interwoven with waste 
in manufacture, the cost of transportation and the 
costs of operation, including overhead. 

The fixture industry, for the most part, pur- 
chases the best lumber produced from the hard- 
wood logs. About one-quarter of the hardwood 
lumber purchased by this industry is FAS, two- 
thirds No. 1 common and selects, and the remainder 
No. 2 common and log run, the latter, of course, 
increasing the amounts of FAS and No. 1 com- 
mon and selects. 

Waste in factory cut-up operations, as reported 
by the fixture manufacturers to the laboratory, 
varies from about 20 percent in FAS to 25 per- 
cent and more in No. 1 common and in lower 
grades, undoubtedly the waste is 30 to 45 percent 
in many cases. Actual waste percentages which 
are being worked up as a result of detailed studies 
are not yet available. 

The waste percentage has a greater influence 
on the relationship between the value of the various 
grades of lumber and in the value of small dimen- 
sion stock than may appear to be the case. Un- 
doubtedly, the majority or all of the members 
comprising the National Commercial Fixture Manu- 
facturers’ Association have given this a_ great 
deal of thought. I believe it will do no harm, how- 
ever, to mention a common error that many lum- 
bermen and consumers make. I have found a num- 
ber who have figured the value of dimension stock 
as follows, viz.: if the value of FAS, either mill 
or destination, as it neuer in both cases, is $100 
and the waste in manufacture is 25 percent, they 
add 25 percent or $25 to the $100 lumber cost and 
pe at a value of $125 for the small dimension 
stock. 

A correct method of computing the value of 
small dimension stock is as follows: — 

er m. 


Mill value of FAS ...... veccccceceeelOO.e 
Freight to destination .............. 5.00 
Cost of kiln-drying, including overhead 8.00 
Depreciation in kiln-drying 4% or.... 4.00 
Shrinkage in kiln-drying 5% or..... 5.00 
Cost of cross cutting and ripping, includ- 

MG OVOP UCME: -54.4.6)5 00.610 bake oo eob a are 7.00 
Total cost per thousand feet of lumber.$139.00 
Waste in manufacture, 25% or 250 feet. 
1,000 minus 250 = 750 feet of small dimen- 

sion stock produced from 1,006 feet of lum- 


er, 
Divide 139 by 750 = $ .18533 cost fon foot 
of dimension stock; .18538 x 1,000 = 


(Continued on page 87) 
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EVANSVILLE, IND. 


May 26.—The automobile and furniture manu- 
facturers are still buying less lumber than they 


did a month or six weeks ago. Most of the large 
wood consuming plants in Evansville are being 
operated on fairly good time. Box factories con- 
tinue to operate on good time, and are in the 
market for considerable lumber. Logs are coming 
in more freely than they were a month or six 
weeks ago. Local manufacturers report that they 
are receiving few inquiries for lumber for export 
purposes. Stave trade is not over active. Veneer 
manufacturers have suffered a little slump in trade 
during the last few weeks, due to the fact that 
the furniture trade is less brisk. Manufacturers 
of cigar boxes report a fair trade. Flooring manu- 
facturers are buying plain red and white oak, 
put they are confining their purchases largely to 
No. 2 common and are buying this only at prices 
they consider attractive. Automobile manufac- 
turers are in the market for some ash, elm, maple 
and sycamore, as well as some sap gum and cotton- 
wood, but are buying in rather limited quantities. 
Work on the new plant of the Kentucky Box & 
Crate Co., at Henderson, Ky., has been about com- 
leted. 
‘ A. Dimmitt, of the Maley & Wertz Lumber Co. 
here, has returned from a business trip in south- 
ern Indiana, and reports trade conditions somewhat 
better than they were a month ago. 


MILWAUKEE, WIS. 


May 27.—There has been no marked improvement 
in the local lumber situation, altho the inevitable 
revival of activity is felt to be a week closer. Re- 
tail yards are doing a fair amount of business, 
with stocks being gradually reduced. Replenish- 
ment, however, is being done hand-to-mouth, buy- 
ers evidently looking for easier markets. Whole- 
salers feel that as soon as building activity gets 
under way the retailers will be forced to pur 
chase in larger quantities, while the dry stocks 
expected on the market within the next few weeks 
are calculated to stimulate healthy activity. Sash 
and door interests continue to be the only im- 
portant industrial factors on the local market, the 
automobile and all other lines remaining inactive. 
Steady gains in the volume of northern white pine 
shipments are reported from the mills, but the 
demand is still below its usual level for this time 
of year. Demand for lath and shingles is more 
active, and substantial gains in shipments of these 
items are reported from the mills. Reports from 
architects, contractors, and building inspectors 
continue to give the impression that the building 
activity this year will break all former records. 


LOUISVILLE, KY. 


May 26.—The hardwood market has shown some 
improvement over the week. Bad weather has 
retarded building operations, as well as the auto 
trade. There has been improvement in demand 
for veneers and panels, or plywoods, and poplar 
siding has been moving somewhat better, along with 
poplar trim. Principal demand is in oak, gum, 
poplar, ash, elm and walnut, with better demand 
teported for quartered oak. There is also some 
movement in cottonwood. Prices show very little 
change. Principal quotations on inch hardwoods: 
Kentucky and Indiana quartered white oak, FAS, 
$145; common, $83; quartered red, $120 and $73; 
plain white oak, $105 and $68; plain red, $95 and 
$63. Southern oak, quartered white, $125 and $75; 
quartered red, $90 and $65; plain white, $85 and 
$58; plain red, $83 and $56. Poplar, FAS, $105@ 
110; saps and selects, $80; common, $53. Quar- 
tered or plain red gum, $85 and $50; quartered sap, 
$57 and $45; plain sap, $53 and $40. Walnut, 
FAS, $215; selects, $160; common, $117. Chest- 
tut, $110 and $65. Ash, $105 and $65. Basswood, 
$85 and $55. 

The Louisville Veneer Mills reported a goodly 
bunch of new business booked over the next two 
Months, including some very good walnut veneer 
business, and better business on interior trim, and 
cabinet and talking machine requirements. The 
company has more business booked now than at 
any previous time in several weeks. Colgan Nor- 
man, of E. B. Norman & Co., Louisville, reported 
very fair business in oak, gum and cottonwood 
items, and stated that company mills were all run- 
ning. Preston P. Joyes, of W. P. Brown & Sons 
Lumber Co., reported much better business in May 
than April, and that company mills were operating, 
and shipments very satisfactory. Gum, ash, elm 
and oak are the principal items of demand. 

W. Keath Summerhayes, jr., vice president of 
the C. W. Brickley Lumber Co., Louisville, has been 








nominated to lead one of the tickets of the Ad- 


vertising Club of Louisville in the annual election. 4. 


A reorganization has been completed of the Frank 
S. Cook & Co. lumber business in Louisville, where- 
by John G. Graham, for thirty-five years in the 
local trade, reénters it. Mr. Graham for some years 
was associated with his father in a business that 
was originally established in 1852 by his grand- 
father, John Graham. Mr, Graham withdrew from 
the Roth Lumber Co., of which he was president 
and general manager, in 1922. He later estab- 
lished the John G. Graham Lumber Co., but sold 
this business on account of bad health. Frank S. 
Cook, who founded the Cook company, died a few 
weeks ago in Louisville. Mr. Graham becomes 
president of the Cook company. W. F. Schmalzried, 
secretary of the company for twenty-one years, and 
John P. Briney, who was also with the company 
for many years, will continue in their present posi- 


tions. 
COLUMBUS, OHIO 


May 27.—Hardwood trade is still quiet, altho 
there is no diminution in business. Factory stocks 
are not large, and purchasing agents are buying 
only for present needs. Retailers are moving stocks 
to take care of building operations, but are not re- 
plenishing to any extent. The market tone is fairly 
good, and there has been no marked decline in 
prices. Shipments are coming out promptly as a 
rule. There is not much accumulation of dry stocks 
at mills. Box factories are the best purchasers 
among manufacturing concerns. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., reports a steady 
demand at the reduced levels which have prevailed. 
Buyers are not hesitating about prices. The Amer- 
ican Column & Lumber Co, is having a fair trade, 
with prices generally well maintained. 


Southern pine trade is rather quiet. Buying is 
limited to immediate wants. Building operations 
are slightly better, but bad weather still prevails. 
W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a quiet trade, with prices weaker. The 
John R. Gobey Lumber Co. reports a lull in demand. 
The J. E. McNally Lumber Co., a retail concern, 
is having better deliveries, as more building opera- 
tions have been started. 

T. A. Jones, manager Doddington Co., of Colum- 
bus, which operates four large retail yards and 
mills, reports a considerable business being done. 
There is a good deal of figuring on new work, and 
many construction jobs have been started. 


H. R. Allen, head of the H. R. Allen Lumber Co., 
who is potentate of Aladdin Temple of Shriners will 
lead its pilgrimage to the annual convention at 
Kansas City early in June. D. W. Kerr, of the 
D. W. Kerr Lumber Co., is another Columbus whole- 
saler who will participate. 


ATLANTA, GA. 


May 26.—The hardwood market here is steadily 
gaining strength, inquiries and orders were much 
larger in the last ten days than for some weeks. 
Hardwood production has improved with favor- 
able weather in both the Mississippi Valley sec- 
tion and on east to the Atlantic coast, and is 
nearer normal than in several months. Larger 
mills are now running 80 to 90 percent of normal, 
smaller mills being a little less active. In the 
lowlands and swampy areas logging still is very 
slow. Railroads of the South have reported a 
steady gain in lumber shipments since the tenth of 
the month. 

Railroads and foreign agencies also report fairly 
good bookings of hardwood for export shipment 
out of southeastern ports, tho the business is not 
as large as a month ago, due to the concessions 
most foreign buyers are demanding. With domes- 
tic demand for hardwoods improving steadily, 
manufacturers are granting these concessions only 
in a few instances. There have, however, been 
several shiploads of lumber clear out of Mobile, 
Pensacola and Savannah the last three weeks, going 
principally to Great Britain, Germany and Cen- 
tral European countries, with some business from 
Cuba and South America. As domestic demand 
improves, however, larger manufacturers are with- 
drawing some of their export offerings. 

The building trades continue the most active 
buyers of southern hardwoods, with flooring plants 
going at capacity, and demand from millwork and 
interior trim manufacturers more active than in 
some weeks. Present building activity over the 
whole South is such as to give every promise of 
a considerable improvement in hardwood business 
during June, and a gradual strengthening of 
prices: Following recent sharp decline in hard- 
wood flooring prices, the market has been com- 
paratively stable, while most hardwoods used for 
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Beauty 
to Every Home 


Maple, Birch and Beech are three 
woods which nature certainly pro- 
duced for home builders. Of course, 
each wood is especially suited to use 
in certain places but the three kinds 
cover every need of the home owner. 
If you are not entirely familiar with 
these uses and their big selling possi- 
bilities, let us tell you about 





For many years we have supplied 
the needs of retail lumber dealers and 
during that time we have manufac- 
tured more Maple, Birch and Beech 
flooring than any other manufacturer. 
Surely, this fact in itself proves con- 
clusively that we have what your cus- 
tomers want. 

“Old Reliable” flooring will prove a 
good seller for you just as it has for 
other dealers. Learn more about it 


now. 
Is Your Name on Our 
Mailing List? 


If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 
offerings as they are issued from time 
to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
Receivers 


Sales Offices: 
REED CITY MICH. 
Ss Plant: 


NS Newberry, Mich. 


~ 

MAIL 
COUPON 
~ TODAY 


> 


NN 


William Horner, 


Gentlemen:—Please send me 
your latest stock list of Hardwood 

Flooring, also see that my name is put “% 
on your regular mailing list. Thisdoes not 4g 
obligate me in any way. 
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Part of Our Three Million LATH, showing easy loading 
facilities, being served by three switch tracks. 


LATH! 


Yellow Pine in No. 1 or No. 2 ; also Cypress 
in No. 1. 
We have them today in bunches of $0. 


Can ship straight or mixed cars of 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 
Lumber Co. 


ST.LOUIS, : : MISSOURI 
cc nnn 


i 
PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 


Yes? 











Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 
































HAND MADE 


CYPRESS ‘nc 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Co., Inc. 
RHEMS, S.C. 

















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











manufacturing interior trim have been showing a 
slight upward tendency. 

Demand from the furniture trades remains about 
the same, with the outlook portending a fairly 
good business in June. Comparatively little ad- 
vance buying is being done, however. 

No changes in prices of ash, maple and elm have 
been noted, tho current quotations on sap gum 
are a little weaker than ten days ago. Compared 
with early May sales sap gum prices for FAS 
grade are now about $1.50 to $2.50 less, tho com- 
mon grades show no change to speak of. 

Prices are still very spotty, due to concessions 
many mills are making for a quick cash turnover, 
principally the smaller plants. Current prices on 
quartered red gum are running around $80 for 
FAS, 4/4, and $85 up to $90 for 5/4, 6/4 and 
8/4. No. 1 common is running as low as $50 for 
4/4, but most sales lately have been around $51 
and $52. For 5/4, 6/4 and 8/4 quotations have 
been running $55 to $60 on the average, tho sales 
have been reported from $1 to $2 below, mostly 
made by smaller mills. In No. 2 common the 4/4 
average is about $30, running up to $37 and $38 
for 5/4, 6/4 and 8/4. 

Poplar shows few changes in current quotations, 
FAS running from $105 for 4/4 up to $121 and 
$122 for 5/4, 6/4 and 8/4. Select grade is about 
$75 for 4/4; $80 for 5/4 and 6/4, and up to $85 
and $86 for 8/4. No. 1 common is still $55 to $60 
for the various dimensions, while No. 2 also re- 
mains comparatively unchanged the last two weeks. 

There has been a little improvement reported in 
auto body sales in the last few days. Northern 
and western manufacturers, however, are reported 
by field men increasing automotive production as 
the season advanced, with the outlook portending 
an upward turn in buying during June. 


JACKSONVILLE, FLA. 


May 26.—The hardwood market shows no im- 
provement this week. Prices on some items have 
been changing so rapidly that it is difficult to say 
just what the market is. Large numbers of the 
mills in the Mississippi Delta are either shutting 
down altogether, or curtailing production. Prac- 
tically all consumers, with the exception of the 
building trades, are out of the market temporarily. 
Automobile manufacturers are still running at 
about 80 percent of normal and are buying little 
hardwood. Furniture manufacturers are not oper- 
ating their plants to capacity. The export market 
remains fairly good, the demand being about evenly 
distributed between the United Kingdom and the 
Continent. 

Prices f. 0. b. cars mill are as follows for 4/4 
stock: Plain mixed oak, FAS, $88; No. 1, $53; 
No. 2, $87; No. 3, $18. Red gum, FAS, $70; No. 
1, $45; No. 2, $25; No. 3, $18. Sap gum, FAS, 
$48.50 ; No. 1, $36; No. 2, $22; No. 3, $12. Poplar, 
FAS, $100; No. 1, $51; No. 2A, $32; No. 2B, $27; 


No. 3, $18. 
MARINETTE, WIS. 


May 26.—No change has been made in the opera- 
tion of the lumber mills on this river, despite the 
depression noted elsewhere. 

The Ford Motor Co. will start at once the build- 
ing of a hundred houses in the village of Kings- 
ford, a suburb of Iron Mountain, where the body 
plant is located, according to E. G. Kingsford, gen- 
eral manager. 

The Standard Lumber & Millwork Co. will be 
the name by which the present East River Planing 
Mill Co., of Green Bay, will be known after May 
29, it was announced recently. With rapidly ex- 
panding business, the company is installing a great 
deal of new machinery and equipment. A resaw 
that will handle 20x24-foot timbers is now being 
installed. Last year a number of new buildings 
were erected. 


INDIANAPOLIS, IND. 


May 26.—Altho there appears to be no demand 
for hardwoods here, prices are being held firmly. 
The general impression among mill representatives 
and jobbers is that business in Indiana depends 
now largely on the automobile and furniture fac- 
tories. This is especially true since there has been 
a heavy slump in demand for flooring purposes. 
Veneer men are depending almost entirely now on 
the furniture trade, and this business is poor. 
There is a disposition on the part of all concerned 
to cut stocks to the bone. Stocks carried this year 
will hardly approximate 50 percent of stocks car- 
ried last. Retailers say that in view of the con- 
struction outlook they are hardly justified in carry- 
ing as large stocks as they have. There is a hope- 
ful sign, however, in the general attitude of the 
trade. An optimism prevails that is encouraging. 

Ira A. Minnick, president of the National Dry 
Kiln Co., reports among recent orders received by 
his concern one from the Auburn Wood Heel Co., 
at Auburn, Me., for two Moistat kilns, one from the 


— 


Corinth Hardwood Flooring Co., Corinth, Migs, 
for one Moistat kiln, one from the Premier Cabinet 
Corporation, Jamestown, N. Y., for one Moistat 
kiln, one from H. C. Blackwood, of Cleveland, Ala, 
for two additional kilns and one from the Remlap 
Heading Co., at Remlap, Ala., for two kilns. 


DETROIT, MICH. 


May 26.—The retail trade reports a continuation 
of excellent business. In some instances trade js 
said to have trebled in volume over previous high 
figures. Buying, however, is light in the face of 4 
market which has been weak in spots but is recover. 
ing rapidly, with a decrease in the number of 
transit cars in this territory. Large building opers. 
tions are being reported daily, but dwelling and 
apartment house construction still predominates jp 
the city’s program. 

Hardwood orders are in small volume, altho smal] 
stocks are being carried by body factories and auto. 
motive plants. In most instances deliveries have 
been deferred for several weeks in view of reduced 
production schedules. There has been only a small 
percentage of cancelations, and the outlook for 
active buying in a short time is very promising. A 
survey of automotive plants indicates that the 
establishment of a curtailed production schedule 
is not contemplated in any instance for a long 
period, and that manufacturing requirements will 
approach normal in the early part of June. 


MERRILL, WIS. 


May 26.—Prices of hemlock and hardwoods re- 
main unchanged from a week ago, altho business 
activity has increased. The orders booked are not 
confined to any individual line of grade. Crops are 
very late, especially on heavier soils, where the 
frequent rains has interfered greatly with seeding. 
Lumbermen generally credit the slackness in busi- 
ness activity to the subnormal temperatures and 
heavy rainfalls. Bark peeling and summer logging 
have not yet commenced and will likewise be de- 
layed owing to bad weather. 

The Kellogg Bros. Lumber Co., of Wisconsin 
Rapids, has purchased the retail lumber yards of 
the Northern Lumber & Supply Co., and of Robert 
Koth, at Tomahawk, and will combine the two, 
The Kellogg firm sold its retail yard at Almond, 
Wis., to the Melcher Lumber Co., of Almond, operat- 
ing yards at Wild Rose and Wautoma., 

The J. H. O’Melia Lumber Co., of Rhinelander, 





has taken over and will operate the Sprague lath 
mill in the northern part of Bayfield County, Wis. 

The Vilas Lumber Co.’s sawmill at Winegar, Wis., 
is shut down for two weeks, owing to the overheat- 
ing of its refuse burner. 


‘BUFFALO, N. Y. 


May 26.—Local lumbermen say that the demand 
is better than it was a short time ago, and that the 
consumption has not fallen off to amount to any- 
thing. 

Notices have been received here that on June 23 
the rate on shingles from the Pacific coast will be 
reduced for Buffalo points from 97 cents to 92 
cents a hundred pounds. This is the lake-and-rail 
rate, but is for rail delivery here from the docks. 
There is a corresponding reduction on fir lumber. 

Building permits for last week were more numer- 
ous than for a long time, running over 250. The 
costs were also large, amounting to $578,300. 

The Fred S. Mathewson Co. is to build forty new 
houses at Kenmore, a northern suburb. A large 
tract of land in that village has been purchased and 
improvements will be put in at once. 

A $2,000,000 apartment house is planned for 
Buffalo, to occupy the site of the dwelling on Gates 
Circle owned by William A. Morgan. , 

Building has been brisk at Niagara Falls, N. Y., 
so far this year. During the first four months of 
this period the permits showed a total cost of 
$2,000,983. 

The lumbermen exceeded their quota in the local 
joint charities and community campaign by about 
10 percent. The quota was $17,500. Harry L. 
Abbott was chairman of the lumber division. 

Arthur F. Sheldon, efficiency expert, spoke before 
the members of the Buffalo Lumber Exchange at 
their meeting on May 23, his subject being: 
“Human Engineering.” President Ganson Depew 
was in charge of the meeting, having returned 4 
few days ago from a two weeks’ vacation. 

The property of the Penn Yan (N. Y.) Board 
& Paper Co. has been disposed of by the Marine 
Trust Co., of Buffalo, in the interest of the bond 
holders. The buyer is Henry Frost, of New York 
City, who, it is said, will operate the pulp mills. 

The will of William H. Upson, coal dealer and 
senior vice president of the Upson Co., wallboard 
manufacturers, who died about two weeks ago, was 
probated at Lockport, N. Y., on May 24. The bulk 
of the estate of $100,000 goes to his widow. 

Joseph Bydolek, who has long been a member of 
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the local lumber trade, as well as prominent as a 
golf champion, has become manager of the sash 
and door department of the L. N. Whissel Lumber 
Corporation. 

H. L. Vetter, of the National Lumber Co., was in 
Ithaca last week in attendance at the Spring Day 
exercises at Cornell University, where his son is a 
freshman in the forestry department. 


CINCINNATI, OHIO 


May 27.—Seven Cincinnati lumbermen golfers 
have entered the tournament of the National J.um- 
per Trade Golf Association, which holds its meet- 
ing at White Sulphur Springs, W. Va., next week. 
The Cincinnatians have been prevented from put- 
ting their game on edge by continuous rain. All 
are members of the Cincinnati Lumbermen’s Golf 
Association. ‘Those to make the trip are W. H. 
Hopkins, New River Lumber Co.; T. R. Thames, 
J. R. Thames & Co.; E. M. Bonner, Atlas Lumber 
Co.; Hall Hagemeier, Tennessee Lumber & Coal 
Co.; J. C. West, J. C. West & Co.; E. O. Robinson, 
Mowbray & Robinson, and V. B. Kirkpatrick, Kirk- 
patrick Lumber Co. : 

The Lumber Traffic Association has established 
headquarters on the fourth floor of the Gwynne 
Building. It has a suite of five rooms and a staff 
of seven. Theodore Davis is secretary-manager. 

The regular monthly meeting of District No. 1, 
Ohio Association of Retail Lumber Dealers, was 
held tonight at the Business Men’s Club, witn 
Edgar Cummings, chairman of the district, pre- 
siding. Only routine business matters were con- 


sidered. 
MEMPHIS, TENN. 


May 26.—Demand for southern hardwoods is 
showing little, if any, improvement. Building trade 
interests are proving the main reliance of sellers, 
altho some business is coming from furniture manu- 
facturers and other consuming groups. The auto- 
mobile industry, from all accounts, is largely out 
of the market for the time being. Flooring manu- 
facturers are absorbing considerable quantities of 
Nos. 1 and 2 common plain red and white oak, 
while planing mills and sash and door interests are 
in the market for poplar, cypress, oak and gum. 
Box manufacturers are buying in fair volume, while 
some business is being received from makers of 
agricultural implements and vehicles. The rail- 
roads are taking comparatively little lumber for 
the reason that they are beginning, because of the 
accumulation of surplus cars, to slow down on 


building of new equipment. Export inquiry con- 
tinues satisfactory, but most of the offers from 
overseas are too low to prove acceptable. There is 
still more or less competition among sellers, with 
the result that prices are showing a rather poor 
tone, but the downward tendency recently noted 
appears to have about run its course. 

It is estimated by manufacturers here that stocks 
of dry lumber are less than 50 percent of normal, 
and that stocks of all kinds are not more than 75 
to 80 percent of normal. It is also pointed out 
that, in the case of some items, notably 4/4 FAS 
plain sap gum, as well as No. 1 common and lower 
grades of poplar and cypress, there is a slightly 
oversold condition so far as dry lumber is con- 
cerned. Some few members of the trade also indi- 
cate that they are pretty well sold up on plain 
and quartered red and white oak in the better 
grades. 

Very heavy rains have fallen over the lower val- 
ley States during the last week and the woods are 
now thoroly covered with water, thus making log- 
ging almost impossible. There is therefore a great 
deal of forced curtailment under way. Demand 
for logs in the open market is comparatively quiet. 
It is reported that numerous mills are closed down, 
some because of inadequate log supply and others 
because of the state of the market. One of the 
largest firms in the Memphis territory is now run- 
ning at only 66 percent of capacity. There is an 
increasing disposition to gage production some- 
what by the character of actual and immediately 
prospective demand. 

Frank G. Woods, vice president of the Turner- 
Farber-Love Co., Memphis, sailed from London 
for New York May 22. He has been in Europe 


some time. 
ELKINS, W. VA. 


May 26.—Extreme dullness features the market 
for West Virginia hardwoods, according to reports 
from some manufacturers and wholesalers at least. 
Such apathy is attributed to curtailment of steel 
and coal production, together with the fact that 
railroads are reducing shop forees. It is pointed 
out that building activities alone are insufficient 
to ahsorb present production of hardwood. Even 
with conditions as they are, there has been no gen- 
eral curtailment at the mills, but that is expected 
by many producers, who think that there will not 
be much activity before next fall. There is a de- 


mand for specialties, such as poles, but the general 
run of hardwood is difficult to market, altho there 
have been no radical price concessions. 





On the whole, the demand for sash, doors and 
millwork is holding up quite satisfactorily, altho 
hardly so strong as recently, due to the slight 
recession in building activity noted in some sec- 
tions. 

News correspondents of the AMERICAN LUMBER- 
MAN at various centers report as follows: 

The Kansas City (Mo.) plants are running along 
with fairly steady volume, about 75 percent of 
normal, mostly coming from the cities. There is 
very little new figuring from the country, and a 
very slow demand for standard patterns. Prices 
are still on a “free for all’ basis. 

Demand for millwork in Columbus and central 
Ohio is not as active as formerly, owing to some 
let-up in construction. There is some figuring on 
hew work, however, and most of the plants are 
busy on orders previously booked. Indications 
point to a more active building season with the 
advent of warmer weather. Prices are steady at 
former levels. 

The sash and door plants of Minneapolis, Minn., 
are beginning to feel the impetus given by the 
growth in the tourist business in this territory. 
There is a heavy demand for screen windows and 
doors, not only from cities and smaller villages, 
but from the lake dwellers, altho the season is 
backward. While there has been no great pep to 
the market, mill operators say that the week has 
shown a substantial improvement, with business 
well divided between the larger and smaller cities, 
where building operations have been pushed for- 
ward, notwithstanding unfavorable weather. 

A handsome increase in the number of orders 
received during the last week has been noted by 
the sash and door factories of Omaha, Neb. Resi- 
dential construction has taken an upward trend, 
and mill prices are firmer. 

The door factories and planing mills of Buffalo, 
N. Y., report trade keeping up steadily, the vol- 
ume of business comparing favorably with a year 
4g0. There are not quite so many large projects 
being undertaken as recently, but many dwellings 
are being erected, and business of this character 
Promises to continue good. 

The sash and door trade of Baltimore, Md., 
Shows little change. Progress on construction has 


been somewhat retarded by unfavorable weather, 
but with the basic conditions unimpaired a de- 
cidedly hopeful view is entertained as to the out- 
look. Prices on the whole are fairly stable. 


Millwork Exhibits at Home Shows 


No home show is complete, or as attractive as it 
should be, unless it includes some showing of doors, 
windows and other millwork. No matter whether 
it is a local undertaking or a more elaborate metro- 
politan home show, if one will note the interest 
and study the actions of the visitors he will find 
that they are greatly attracted by displays of 
doors, windows and other items in millwork and 
interior trim, and by pictorial showings which 
feature doors and millwork. 

If there is furniture in the exhibits it will come 
in for a share of attention, and if there is built-in 
furniture which takes on the form of planing mill 
work, this will be found a center of lively interest. 
And everywhere the individual showings in trim 
and finished woodwork will attract the keenest 
attention. 

At county and State fairs which include home 
features in their exhibits, it will be noticed that in 
addition to interest in doors and windows there is 
also a keen interest in yard and garden furniture, 
and those chairs and special seats which make up 
an interesting line of millwork not yet featured 
as strongly as it should. 


City Acquires Redwood Tract for Park 


OAKLAND, CALIF., May 24.—This city will 


- pay $177,000 for a tract of redwood forest in 


the Piedmont hills, which was acquired by ac- 
tion of the city council three months ago. The 
Save the Redwoods League took an active part 
in the campaign for the bond election which re- 
sulted in condemning the property for park 
purposes. Altho the Villa Site & Development 
Co. and other owners had demanded over $300,- 
000 for the property, a jury trial in the supe- 
rior court resulted in the reduction noted above. 
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Above is the New Chatam Hotel, 
Kansas City, Missouri 


These Modern 
Buildings De- 
mand Quality 
Oak Flooring 


and therefore floors were laid with 


SUPERISR none 


‘America’s Finest-" 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mills. 


All flooring lumber is properly 
airdried in the open before going 
into our dry kilns and is cut to 
proper thickness while green, giv- 
ing an even distribution of mois- 
ture content. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock “Superior Brand’’ and be 
able to guarantee satisfaction. 


Superior Oak Flooring Company 
Manufacturers of Fine Oak and Beech Flooring 
HELENA, ARK. 
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N.C. PINE 








Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
© right and our quality 
unexcelled in 


¥ Partition, Ceiling, 
S Moulding, Trim, 
re Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 








Trust Building, 
Thin Ceiling— 


N.C. PINE. our speciity 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 





HERTFORD, N.C, 








" Why Worry 


about holding your trade when 
you can get lumber like our 
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[ ay N Pi Roatng 
aul] +N. C. Pine Site: 
és Long and Shortleaf Yellow Pine—rough 
( or dressed— Car and Cargo Shippers. 


Ellington & Guy, Inc.,"nteanenct Bie 








QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Xrfolk. 


Virginia. 
Operating John L. Roper Lumber Co. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
i asheeentenneeeiennneeaiaiatndemennaadmemmnatntd 


international Expasition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3500 Axes & Tools 














TACOMA, WASH. 

May 24.—An organized effort to bring the 1925 
annual convention of the National Retail Lumber 
Dealers’ Association to Tacoma has been started 
by the Tacoma Lumbermen’s Club, which dis- 
cussed plans at its regular meeting May 21. The 
invitation of the lumbermen, already extended to 
the national association and to be repeated at the 
annual trustees meeting by John Dower, presi- 
dent of the John Dower Lumber Co., will be sup- 
ported by every civic organization in Tacoma. 
Each of these organizations will send the retailers 
an invitation on its own account and the railroads 
will also be asked to support the movement. As- 
surances have been received of the support of the 
Portland Lumbermen’s Club in Tacoma’s effort to 
obtain the convention, and the lumber organiza- 
tions in other parts of the Northwest are expected 
to coéperate. 

No other business was transacted at yesterday’s 
meeting. An informal discussion on the question 
of inspecting car material was held for the benefit 
of Ernest Dolge, president of the West Coast Lum- 
bermen’s Association, who was not present when 
the subject was brought up several weeks ago. 
Mr. Dolge promised to take the matter up at 
next week’s meeting of the association. 

It was decided, in view of the West Coast as- 
sociation meeting in Seattle next Wednesday and 
the Douglas Fir Exploitation & Export Co.’s meet- 
ing in Portland the following day, not to hold the 
regular meeting of the Tacoma club next week. 

Something of the magnitude of the lumber busi- 
ness carried on in Tacoma, which has been awarded 
the title of “The Lumber Capital of America,” is 
shown in figures obtained in a survey which has 
just been made by the Tacoma Lumbermen’s Club. 
According to these, the output of five of the leading 
mills in the Tacoma district exceeds 416,000,000 
feet annually, while six other mills located within 
the city limits of Tacoma cut more than 410,000,- 
000 feet each year. 

In these totals the lumber production of the 
largest manufacturer of fir doors in the world, also 
located in the city of Tacoma, is not included, 
nor do they include the production of more than 
two hundred other mills and woodworking plants 
in the Tacoma district, a number of which cut 
from 25,000,000 to 30,000,000 feet annually. 

The importance of the industry economically is 
indicated by the report, which shows that the total 
annual payroll of only forty-one mills amounts to 
$12,865,000. 

While the totals given on lumber production re- 
late only to primary manufacture, there is a very 
large amount of remanufacture of forest products 
carried on in Tacoma. Not only is it the center of 
the door manufacturing industry, producing more 
than 2,000,000 doors annually, but in the manu- 
facture of furniture it is becoming known as “The 
Grand Rapids of the West.” 

The Tacoma Lumbermen’s Club has been carry- 
ing on a systematic campaign of advertising to 
make the facts known over the entire country, 
with the result that many large users of lumber 
are concentrating their buying in the Tacoma dis- 
trict, and new woodworking and manufacturing 
industries are being attracted to Tacoma as af- 
fording an ideal location. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Terminal 
dock, Philocetes, 2,000 tons box shook, Manila 
and Straits Settlements (part cargo) ; Manulani, 
500 tons box shook (part cargo), Hawaiian Islands, 
and Nevada, 300,000 feet lumber and 200 tons box 
shook (part cargo), Europe. St. Paul & Tacoma 
Lumber Co., Steel Scientist, 1,000,000 feet (part 
cargo), Atlantic coast. Baker dock, Pennsylvanian, 
1,800 doors (part cargo), Atlantic coast. Dickman 
Lumber Co., Hoyeisan Maru, 400,000 feet (part 
cargo), Japan. Port dock, Pacific Shipper, 300,000 
feet (part cargo), Europe; Hakushika Maru, 750,- 
000 feet (part cargo), Japan; Margaret Dollar, 
850,000 feet (part cargo), Atlantic coast; Mystic, 
400,000 feet (part cargo), Atlantic coast, and 
Hoyeisan Maru, 500,000 feet (completing), Japan. 

Lumber led all commodities shipped by water 
from Tacoma during March, according to the report 
of the city harbormaster made public this week. 
A total of 48,444,207 board feet of lumber was 
shipped over the Tacoma docks during the month, 
valued at $1,266,701. ‘These figures take no ac- 
count of shipments of doors, box shook, shingles 
and other forest products, of which a total of 
4,390 tons, valued at $213,371, was shipped. 

There is little likelihood of a general revival in 
business thruout the country in less than sixty 
days, according to Everett G. Griggs, president 
St. Paul & Tacoma Lumber Co., who has returned 
from a month’s absence in the Hast. “Business 


must be satisfied to go ahead under a slow bell for 
some time,” Mr. Griggs declared. “The Pacific 
Northwest is in better shape right now than the 
country generally. This is due to the big lumber 
business we did last fall and winter. I do not ex. 
pect any marked improvement in business generally 
until after the political conventions. Besides poli- 
tics, the main factors in the situation as I see it 
are tax reduction, the settlement of the European 
difficulties and the condition of the farmer. If 
Germany accepts the Dawes report and makes an 
honest effort to carry out the conditions, it will 
be the best stimulus for business that could be 
found. It would provide a market for our surplus 
farm products and restore confidence generally.” 

Thomas Johnson, of Tacoma, has purchased a 
third interest in the Taylor-Young Lumber Co., of 
Kapowsin. Mr. Johnson has been engaged in the 
logging business for several years and will take 
charge of the logging and timber interests of the 
firm, which has recently completed a new sawmill 
with 50,000-feet capacity and will resume cutting 
when business conditions improve. Mr. Johnson 
becomes vice president. A. C. Young is president, 
and J. F. Taylor secretary-treasurer. Mr. Young 
retired from active business five years ago. 

Purchase by Hammond & Henderson of the tim- 
ber holdings near Morton of the Bracher Lumber 
Co. has been announced. 

The 2-story boarding houses operated by the St. 
Paul & Tacoma Lumber Co. were destroyed by 
fire yesterday. The blaze originated from sparks 
from the refuse burner. The loss is estimated at 
$5,000, partly covered by insurance. 

The second attempt this week by burglars to 
force the safe in the office of the John Dower 
Lumber Co., at Puyallup, was successful last night, 
but as no money was kept in the safe the yeggs 
failed to obtain anything for their trouble. 

One of the largest trees ever felled in Washing- 
ton was cut this week at the Buckley Logging Co.’s 
camp near Buckley. The tree measured 235 feet 
in length and 11 feet 6 inches in diameter at the 
base. It was estimated to be 500 years old. The 
tree scaled 47,000 feet and yielded 11,275 board 
feet of lumber. 

An address on methods of preserving wood from 
decay was given last Monday before the Tacoma 
chapter of the American Association of Engineers 
by F. D. Beal, of San Francisco. Mr. Beal is at 
present visiting Tacoma and conducting some ex- 
perimental work at the plant of the American 
Wood Pipe Co. 

John Dower, president John Dower Lumber Co., 
left recently for the East. He will be away about 
six weeks and will spend most of the time in 
Minnesota. He was accompanied by Mrs. Dower. 


BELLINGHAM, WASH. 


May 24.—This has been an active week in log 
movement by water, but rail receipts have remained 
at about a hundred cars a day and probably will 
stay near that figure for two or three weeks, by 
which time the St. Paul & Tacoma Lumber Co.’s 
camp will be shipping. It placed fallers and buck- 
ers at work this week. All local tugs have been 
in service, some bringing tows to Bellingham an@d 
others taking logs to Tacoma and Anacortes. The 
demand from British Columbia has slumped, the 
Capilano Timber Co. (Ltd.) being out of the mar- 
ket for Bellingham logs, after taking several mil- 
lion feet for shipment to Japan. 

The cargo business has been lighter this week, 
shipments being as follows: E. K. Wood Lumber 
Co., El Capitan, 800,000 feet, San Pedro (part) ; 
Olympic, 800,000 feet, San Pedro (part). These 
vessels will finish loading at Anacortes. Bloedel 
Donovan Lumber Mills, Mystic, 2,000,000 feet, 
Atlantic coast (loading) ; Lena Luckenbach, 5,000,- 
000 shingles, Atlantic coast. The company will 
place 1,000,000 feet of box shook for Australia 
aboard the Waiotapu within a day or two. 

The apple box business will be light this year, 
judging by present indications. This will be due 
in large part to the heavy damage done by frost in 
eastern Washington, where in places the loss i8 
estimated at from one-half to one-third. Local 
factories are operating only one shift. 

The Morrison Mill Co.’s sawmill has been com- 
pelled to operate according to tide movement this 
week, due to the silting of its log slip, the operat- 
ing hours being from 1 to 9:30 p. m. ‘The cor 
pany will shortly dredge the slip. 

The dredger now working in front of the Bloe- 
del Donovan piers will soon complete its task 
and the company will then begin the extension of 
its docks. Dredging in this harbor and vicinity has 
been a feature of port activity this year. 

General Superintendent John McMahon states 
that the night side of the Larson plant of the 
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Bloedel Donovan Lumber Mills probably will be 
elosed about June 1. There is no present intention 
of closing the night side of the cargo mill. 

George R. Borden, of this city, has. been employed 
by the Weyerhaeuser Lumber Co., at Snoqualmie to 
do community work among its men. He will as- 
sume his duties June 1. 


DULUTH, MINN. 


May 26.—Tho ordering of lumber is being held 
down to immediate requirements in Duluth and 
over the territory, shipments of mixed cars to re- 
tail yards in northern Minnesota and the eastern 
districts of North Dakota reach a _ substantial 
total, because building continues fairly active. A 
feature is the continued erection of moderate- 
priced homes in Duluth, Superior and in the north- 
ern Minnesota iron ranges towns. Fresh weakness 
has developed in lower grades of northern pine. 
No. 3 common boards were cut $2; three sizes of 
piece stuff, $1; 6-foot and longer mixed lengths, 
$2, and siding, $1 to $4. The cause of the mark 

In addition to the business recorded a week ago, 
a Duluth jobber has booked orders for round lots 
of box lumber for shipments to Chicago and Mil- 
waukee. The orders will be filled by an interior 
sawmill. Another eastern inquiry for box lumber 
was received here during the week, and it ‘is 
thought likely the business will be booked, as 
buyer and seller were reported to be getting to- 
gether on prices. 

All sawmill companies at Duluth, Cloquet, Vir- 
ginia and International Falls are operating on full 
time. Saw logs cut during last winter have been 


WARREN, ARK. 


May 26.—There has been practically no change 
in the condition of the Arkansas soft pine market 
since last week. Prices continue soft with several 
items on the list showing declines and very few 
remaining firm. Manufacturers predict a firmer 
market in the next two weeks. Industrial and rail- 
road buying are both light. Dealers business is in 
the main of the mixed car variety, very few straight 
ear orders being placed. Production this week has 
been normal, as the weather has not interfered with 
it in any way. Shipments are heavy, being ahead 
of production and new business. The decline in 
price has caused a good many small mills in this 
vicinity to discontinue operations. 


The hardwood market is quiet. Demand is 
small and prices are still declining. A few items 
of oak and gum are moving at a price. Production 
is good. Stocks are shipped up to the green at 
most mills. Hardwood flooring prices are still off. 


SEATTLE, WASH. 


May 24.—There are two ways of looking at fir 
lumber, one of which is that the market is in 
such a state of collapse that the spreads in price 
are all boiled down, with little difference whether 
stock is rough or surfaced; and the other way of 
looking at it is that an attempt to commit one- 
self to a large order at a low price might be dan- 
gerous. If one can buy cheap, at the same time 
one must be on the lookout for a sudden shift in 
the situation. It might come overnight; or it 

might be delayed for 





some little time. The 
main point seems to be 











that the rock-bottom is 
here. Wholesalers and 
millmen alike who  be- 
lieve that statement to be 
true base their convic- 
tion on the fact that once 
in a while there is a 
bright spot appearing to 
lighten the way to im- 
provement. 

In water business an 
offer to supply random 
12x12’s f.a.s. for $17 
is about as low as anyone 
could expect. There is a 
prospect, more or less 
clearly defined, of At- 
lantiec coast freights go- 
ing down, while lumber 
prices go up; but today 
there is undeniably a con- 
siderable quantity of dis- 
tress stuff, while freights 
are fairly firm on the 
basis of $14.50 for heavy 
bookings. If a shipper 
has a small quantity, and 
is willing to shop around, 
the chances are that he 








Primitive method of piling timber in Burma, Is the elephant thinking of his 
work? or pay day? 


will be able to place 
200,000 feet or so for $14. 

One of the bright spots 
is the manner in which 





moving to mill yards more freely than had been 
hoped for at one time. ‘As a result of recent rains 
operators have been able to stage river drives in 
a few districts. Others again have been disap- 
pointed thru water in the streams not having risen 
sufficiently. 

Pulpwood contractors are still busy making 
shipments to paper mills in Cloquet, Minn., and 
in northern Wisconsin. The Curry & Whyte Co., 
of Duluth is assembling a large lot of pulpwood at 
Two Harbors, Minn., for shipments to Erie, Pa. 

Railroads operating over the Northwest are 
cleaning up the supply of ties, and present. indica- 
tions are that quotations will remain firm. 

T. P. Bradley, manager Northern Pole & Lumber 
Co., expressed gratification at the steady trade in 
lumber and in all lines of woods products. That 
company has succeeded in bringing the bulk of 
its winter cut of logs and other products out of 
the woods, and its sawmill at Big Fork, Minn., is 
operating one shift full time. 


OMAHA, NEB. 


May 26.—Increased confidence in the season’s 
building program was brought about when build- 
ing permits last week reached a total higher than 
that for any other like period during 1924. Better 
Weather as well as freer money are given as the 
causes, 

One of the interesting phases of the exhibition 
ef the Omaha public schools held last week was 
the wood work done by the students in the manual 
training departments. The students of the tech- 
nical and commercial high school coggtructed an 
18x18-foot garage during the exhibition. 


export is slowly opening 
up, Australia for the 
moment being the point of encouragment. Some 
of the Harbor mills are reported to have made 
bookings large enough to last them thru June. 
There has been an undercurrent of inquiry from 
Japan during the last few days, but the volume 
has not been large enough to make any appreciable 
difference. Some of the exporters are beginning to 
scout the notion that lumber cut six months ago 
for the Oriental market has begun to deteriorate, 
saying that in a country where the manufacturers 
are making elaborate preparations to pile their 
stock and surface dry such talk is propaganda at 
best, that it is nonsense. It seems to be true, not- 
withstanding the depressed status of the yen, that 
Japan will never be able to buy fir lumber to bet- 
ter advantage—since freight rates are ridiculously 
low and the market price of the lumber is below 
the cost of manufacture. 

In the domestic field, California is apparently 
in for a long-continued state of quiescence. 

The rail trade is gradually taking on more vol- 
ume, particularly in those parts of the middle 
West which suffered from « long delayed winter 
and late spring. In more than one direction the 
farmers are reported to be shaping up financially, 
with increasing credits and consequently increas- 
ing purchasing power. The large cities are not 
entirely featureless, for a little more demand is 
noted for uppers, particularly straight cars of floor- 
ing. One of the traditional straws, tending to 
show the shifting direction of demand, is the man- 
ner in which a vigorous inquiry comes across for 
a transit car, insuring a quick sale and prompt 
delivery. 

The tendency of the fir mills is distinctly toward 











The Logger Knows 


the kind of logs which make the 
best lumber. Our woodsmen 
and “drivers” in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that sells on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 
‘a WASHINGTON, D. C. ad 




















stands “ace high” with both 
builders and dealers on the 
Atlantic Coast. Its superior 
quality and careful, expert 
manufacture will appeal to 
your customers and build 
business for you. All yard 
and shed stock items can be 


had in any quantity on short 
notice. Cive us a trial. 


Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 
Planing Mills 


Franklin, Va. 
Wallace, N. C. 
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Hardwood Dimension and 
Factory Specials 
POPLAR BEVEL SIDING 


t Kiln Drying and Dressing in Transit—- 
' A Modern Well Equipped Plant. 
Laurel Hardwood 
Lumber Co. 


LAUREL, MISS. 





f SHORTLEAF 


5 al 
Y eso’ Band Sawed, 


Steam Kiln Dried 
and Soda Dipped. 

We invite your future inquiries and 

orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 
COLUMBUS, MISSISSIPPI 
* D. F. McCullough, Vice-President and Manager J 
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OPENED 1910 











Three Beautiful Cafes 


Room Rates: 


With Running Water, 

$2.00 per day. 
With Toilet 

$2.75 per day. 

5, With Bath and Toilet, 

$3.00 and up. 
































HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
= LUMBERMAN, 431 8S. Dearborn St., Ohi- 
cago, ‘ 











curtailment, both on account of demoralized mar- 
ket and diminishing log supply. This applies par- 
ticularly to the Puget. Sound region, in which it 
is a safe guess that many of the small mills are 
already down indefinitely, while most of the larger 
operations have not only curtailed 33% percent, 
but are disposed to shut down completely some 
time between the present date and July. 

Log supply is more or less a local problem. On 
Puget Sound the camps have curtailed heavily, so 
that the input is practically non-existent, with a 
supply of logs on hand only sufficient for from 
thirty to sixty days. On Grays Harbor there is 
usually about a supply of ten days in sight, but 
logging operations are so conducted in that part of 
the State as to insure a continuous supply for the 
mills. There is an ample supply of logs on the 
Columbia River, according to reports. Good logs 
are scarce on Puget Sound, but low grade stock 
is plentiful. Prices are unchanged. 

The cedar market, particularly that for red 
eedar shingles, continues to be badly demoralized. 
But good cedar logs are becoming scarce. A log 
inventory two weeks ago showed a total of about 
300,000,000 feet in the hands of the loggers; and 
of that total about one-third was cedar, most of it 
low grade. 

One of the points to be placed before the West 
Coast Lumbermen’s Association in this city next 
week is a proposed joint gathering of manufac- 
turers and representatives of the National-Ameri- 
can Wholesale Lumber Association during the mid- 
summer West Coast meeting here next July. The 
date will probably be July 28. A number of ques- 
tions of mutual interest could be brought up for 
discussion and action, including the relations of 
manufacturer to wholesaler, West Coast terms of 
purchase, and finally compulsory arbitration. 

At the wholesalers’ luncheon Thursday the pre- 
siding officer was J. E. Morris, president of the 
J. E. Morris Lumber Co., who introduced as guest 
of honor, J. G. Wallace, of the Wallace-Ballord 
Lumber Co., Minneapolis. Mr. Wallace gave a 
highly entertaining and instructive talk on con- 
ditions as they had come under his observation 
during the last six months, and he referred in con- 
siderable detail to the quick shifting of prices, 
which had been not only unexpected but remarkable. 
He spoke a sympathetic word for the farmer, who 
he said was gradually getting in better shape com- 
pared with his embarrassments of three years 
ago. On the whole, Mr. Wallace found much rea- 
son for encouragement, 

Robert E. Seeley, western manager of the Hirsch 
Lumber Co., of New York, paid a business trip to 
Vancouver, B. C., during the week. 

Jud Yoho, formerly of Seattle, and now senior 
member of Yoho & Hooker, Akron, Ohio, conduct- 
ing a lumber yard and building enterprises, was 
a recent visitor to the city. 

Ground has been broken for the new forestry 
building of the University of Washington, known 
as the Alfred H. Anderson Hall. Construction will 
start at once. The building will cost $250,000. 

George C. Joy, chief warden of the Washington 
Forest Fire Association, was principal speaker at 
a recent meeting of the Forestry Club of the Uni- 
versity of Washington. His topic was “The 


Weather.” 
ATLANTA, GA. ° 


May 26.—Inquiries for southern pine are con- 
siderably larger than they have been in six or 
seven weeks. Larger mills also report pine sales 
steadily getting better. 

An excellent demand for pine flooring is re- 
ported. Flooring prices are still showing an up- 
ward tendency. Bé&better is about $3 to $3:50 
higher than quotations early in May. The B&bet- 
ter is $45 to $46 for 4-inch and around $72 to $73 
for 38-inch. No. 1 and No. 2 common 1x4-inch are 
still a little off in price, while the same is true 
of 1x3-inch. 

Active improvement in roofer demand is giving 
prices a stronger tendency, tho quotations remain 
$23 to $23.50 for No. 2 common 1x6 roofers. In 
some of the southeastern markets prices are down 
to $22. On the average prices are $1.50 to $2 
higher than a month ago. 

Millwork plants are buying actively of rough 
finish and other millwork and interior trim items. 
B&better rough finish, 1x6- to 12-inch, is around 
$50, about $2 to $2.50 higher than in the latter 
part of April, tho 1x6- and 1x8-inch have advanced 
very little. The general tendency, however, ap- 
pears to be upward. B&better grade of surfaced 
finish has increased about $5 for the 1x6- to 12- 
inch, with 1x4-, 1x6- and 1x8-inch about $1.50 to 
$2 higher than prices quoted early in May. 

Ceiling lumber sales recently show prices $2 
to $3 weaker than they were the latter part of 
April, 1x4-inch B&better running $43 or a little 
less. The No. 1 and No. 2 common 1x4-inch are 
$1 to $2 below quotations of mid-May. 

No. 1 shingles, 4x18, are $4 to $4.50, mostly at 
the latter price, with No. 2 at $1.50 to $2. 

Railroads of the South have been sending out 


heavier inquiries the last two weeks. The Central 
of Georgia has placed contracts amounting to 
nearly $5,000,000 the last month for line con- 
struction, while the Southern, Florida East Coast, 
Sea Board and Atlantic Coast are also among the 
southern lines spending millions of dollars in 
new construction this year. 


LUFKIN, TEX. 


May 26.—Heavy rains in this territory continue 
to retard production of hardwoods, and few mills 
are running full time. While there has been very 
little change in demand there is a slight tendency 
to increase prices on some items, mostly on certain 
grades and kinds of lumber that are rather scarce. 
Taken as a whole, the manufacturers of hardwood 
lumber are inclined to be optimistic. 


SHREVEPORT, LA: 


May 26.—The mills are frank to say that they 
are not getting enough business, while cars are 
plentiful, labor likewise, and the weather fairly 
good. ‘There have been some heavy downpours of 
rain, but little interference with operations at the 
larger plants. Small mills have been stopped a 
day or so now and then, but even the ‘“‘coffee pot” 
mills have been turning out almost their usual 
output. They have been compelled to take some- 
what lower prices during the last ten days, tho 
for the last week the market has shown more 
steadiness than might have been expected in view 
of reports that big mills were cutting prices. One 
sale by a large concern of 150,000 feet of 8-inch 
No. 2 shiplap at $28.50 f.o.b. 35 cent rate has had 
the effect of lowering the price on that item con- 
siderably, as the market had for a time been 
stabilized at $30. Single car buyers, however, can 
not get such low prices from the big shippers. 
Hardwood prices have gone about as low as they 
can be expected to, and offers at current prices 
usually find a ready sale. 

The Howell-Bareclay railroad labor bill and the 
McNary-Haughen agricultural finance bill were 
flayed by Randle T. Moore, local banker and lumber- 
man, and director of the fabricated products depart- 
ment of the Chamber of Commerce of the United 
States, in an address before the Shreveport Rotary 
Club May 23. He pointed out that one of the 
main purposes of the chamber is to combat such 
harmful legislation. 

W. A. Anderson, president Shreveport Lumber 
Co., has just returned from a three weeks’ sales 
trip in Oklahoma. He refers to the general busi- 
ness situation thereabouts as favorable. 


NORFOLK, VA. 


May 26.—There has been little, if any, im- 
provement in demand for North’ Carolina pine, 
kiln dried or air dried, during the last week. It is 
a fact that some items have shown a little more 
life, but total sales will not exceed the previous 
week’s by very much, and that week was a very 
poor one. The mills are offering much stock and 
some of them are beginning to get eager to move 
some of this. Prices on some items of rough and 
dressed lumber have weakened, but lower prices 
have not influeneed larger buying, as the yards 
generally are pretty well supplied. Much rain 
during the week has held back air drying and 
slowed up shipments of other stock. 

Inquiries for 4/4 edge No. 2 and better have 
been light, and sales small. Some New England 
buyers were disposed to buy some of this item, 
but because of lower prices have decided to hold 
off. No. 2 and better 4/4 stock widths rough have 
been very quiet, only a little 4-, 41%4-, 5- and T- 
inch being bought for quick shipment. Prices 
vary considerably among the mills. Edge 4/4 No. 8 
continues very quiet, with southern planing mills 
refusing this stock at any price. No. 3 4/4 stock 
widths have been moving very slowly. Some 10- 
inch is being sold, as this width is always attract- 
ive to the yards. Prices vary a great deal. There 
is very little demand for 5/4 and thicker edge No. 
2 and better, or stock widths in these thicknesses. 
Circular sawn stock can be bought at much less 
than band sawn. Nos. 1 and 2 bark strips and mis- 
cuts do not seem to be wanted at any price. 

Very little 4/4 edge No. 1 box, rough or dressed, 
has been sold. Most box makers are crowded with 
lumber and find business very dull, with competi- 
tion keen. Price of this item is weak. No. 1 4/4 
stock box has been moving very slowly. Small 
mills have reduced their prices, without much new 
business developing. Edge 4/4 No. 2 box has been 
a little more active, rough and dressed. Several 
large sales of rough were made in Baltimore by 
water at prices lower than heretofore noted. No. 2 
4/4 stock has been moving very slowly. Edge box, 
5/4 and 6/4, is very quiet, much stock being offered 
for prompt shipment. Box bark strips, 4/4, moved 
a little better but many mills appear eager to sell 
some of these, mostly in the rough. 

Sales of flooring, thin ceiling, partition, bark 
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strip partition and dressed No. 2 and better stock 
widths finish have been a little larger. Prices 
vary much more than they did a month ago. New 
surplus lists show prices $1 to $2 less than two 
weeks ago. Sales of roofers have been very light. 
Much stock in air dried and kiln dried is being 
offered. Yards are putting an arbitrary figure at 
which they will buy roofers. Rough and dressed 
framing and dimension have been very quiet. Lath 
are moving very slowly, with many being offered. 
Southwestern mills are offering kiln dried lath in 
this territory direct to the trade at very low prices, 
but few orders have been taken. 


LAUREL, MISS. 


May 27.—There is evidence of a little more 
buying, but prices remain practically unchanged. 
In the export market there is a better demand, 
with stocks moving a little more freely. 

Dawson W. Winn, general sales manager of 
Jastman, Gardiner & Co., is spending a few days 
in Cincinnati, Ohio, on traffic matters. 

Mr. Kemp, of the Tennessee Coal & Iron Co., was 
a recent visitor. 

Charles Green, president of Eastman, Gardiner 
& Co., and John Bissell, vice president and general 
manager of the Marathon Lumber Co., have re- 
turned from French Lick, Ind., where with Mrs. 
Green and Mrs. Bissell they have been enjoying a 
stay of ten days. 


MACON, GA. 


May 26.—The mill price on air dried shortleaf 
pine roofers last week was $19.50 for the 6-inch, 
and $20.50 on the S-, 10- and 12-inch. The volume 
of business during the week was about on a level 
with that of previous week. Buying is in most 
cases for immediate shipment. The mills are not 
sold very far ahead. The 2-inch shortleaf dimen- 
sion has not suffered as severe a cut in prices as 
have roofers, and orders for this stock are a little 
easier to secure, altho most sales are for imme- 
diate shipment. The longer lengths are in many 
eases hard to get, and prices for them are now 
little lower than the high peak in January and 
February. 

The kiln dried shortleaf rough finish market, 
which held up so well, has suffered both in volume 
of orders and prices, and little business that could 
be called desirable is being offered. No. 1 common 
is almost impossible to sell at near its worth. 
B&better is moving into some parts of the con- 
suming territory, but the demand is off consider- 
ably. A large part of the Georgia finish is being 
moved into the Florida markets. 

Prices on air dried roofers D4S, DM, shiplapped 
or beaded, Georgia main line rate of freight, are as 
follows: 1x6-inch, $19 to $19.50; 1x8-, 1x10- and 
1x12-inch, $20.50. The 1x4-inch D4S are $15. 

No. 2 common and better dimension stock, air 
dried, D4S 44-inch scant, or S&E standard, is 
quoted : 


10-16’ 18’ 20’ 
2x 4”. .$20.00@20.50 $22.50@23.00 .....@..... 
2x 6”.. 18.00@18.50 19.50@20.00 .....@..... 
2x 8”.. 19.50@20.00 21.00@21.50 $22.00@22.50 
2x10”... 19.50@20.00 20.50@21.00 22.00@22.50 
2x12”. . 19.50@20.00 21.50@22.00 22.50@23.50 


Finish, kiln dried rough, shortleaf, B&better, 6- 
to 12-inch, is quoted: 4/4, $40 to $42; 5/4 and 
6/4, $44 to $46. 

The Speer-Harris Lumber Co., of Wetumpka, Ala., 
with mills at Sampson and Elba, Ala., has moved 
the main office to Tallahassee, Fla., where it will 
operate a new mill in a large tract of timber that 
it has just purchased. 

The Haynes-Bass Lumber Co., of Notasulga, Ala., 
has just installed a new planer at its plant. 

Mr. Britton, of the Britton Lumber Co., Lake- 
wood, Fla., spent several days last week visiting 
wholesalers in Alabama and Georgia. 

Mr. Putnam, sales manager Parkwood Lumber 
Co., Port St. Joe, Fla., spent several days last week 
visiting buyers in Montgomery and other Alabama 
and Georgia points. 


PITTSBURGH, PA. 


; May 26.—Lumber dealers here report that not 
in a long time have salesmen from the southern 
mills been so numerous in Pittsburgh and vicinity 
as they are at present. Some wholesalers take a 
rather pessimistic view of the market situation. 
The indications are, however, that southern pine 
prices have about touched bottom. The few days 
of good weather have inspired a better feeling, 
some dealers report, a greater volume of southern 
Pine business being placed. The low grade hard- 
woods are well taken care of. There is a scarcity 
of dry hardwoods of all kinds, and certain hard- 
wood items are scarce. 

E. H. Picket, of Picket & Volk, wholesalers, is 
spending some days in North Carolina, visiting in 
Raleigh among other places. 

0. H. Babcock, of the Babcock Lumber €o., made 
two business trips East recently, to New York 
City and later to Buffalo. 


PHILADELPHIA, PA. 


May 26.—Rain storms have prevented retailers 
from hauling lumber to operations, and have also 
retarded building. The result is a weakening in 
lumber prices. Many items have been cut and 
transit cars are not moving well. A good volume 
of business is being transacted, however. The 
Philadelphia yards keep busy, altho they are not 
buying as heavily as they did months ago. They 
ask for quick shipment on recent orders. New 
business is not materializing as fast as many ex- 
pected. Yards in the suburban sections seem to 
be moving out some lumber despite adverse 
weather. They have large stocks. Their orders 
are for quick shipment, and they purchase transit 
ears to fill in. Over in the New Jersey section 
business is dull. Retailers there are not getting 
big orders, but nevertheless continue to do some 
buying. ‘Transit car shippers are finding the going 
rather rough. Shipments have been good, and the 
yards are heavily stocked and have been forced to 
stop buying. The hardwood market is somewhat 
weaker, demand having fallen off. Shipments are 
good but orders are not very plentiful. Rough 
pine continues to ease off. Orders are none too 
plentiful. Framing is stronger than boards and 
roofers. Roofers seem to be very weak. Flooring, 
considering conditions, remains firm. 


NEW YORK, N. Y. 


May 26.—Lumber is moving out of the retail 
yards as well as it has at any time this year. In 
Manhattan, retailers have observed recently a very 
marked improvement in their business, and in 
Brooklyn, Queens and the Bronx the same outpour 
of orders that has been in force for the last month 
is going on steadily. In Brooklyn, there perhaps 
has been an improvement in May over April and 
the same may be true in Queens. Retailers are of 
one mind, however, there has been no sign of retro- 
gression. With this situation in the yards, whole- 
salers are led more to marvel at the continued dull- 
ness at their end. Distributers say that for pre- 
ferred items of fir they have no trouble finding 
a market at satisfactory prices. 


A large distributer of west Coast products says 
they are doing well at this time. He added: 
“They talk of the market being overstocked. This 
is absurb. They don’t stop to think that at this 
time last year there were 100,000,000 feet of west 
Coast lumber coming in, as compared with 15,000,- 
000 to 20,000,000 feet this year. There is just as 
much west Coast stock being used now as in 
1923." Recently, this wholesaler admitted, an 
enormous quantity of west Coast lumber has 
reached the docks, with the result it had been im- 
possible to move it all right away. But he de- 
elared nearly all of the lumber in this port, and 
a great deal more besides, is already sold. 

The situation in western and southern pines is 
practically the same as in fir. Competition in all 
pine lumber is extremely keen. A number of whole- 
salers who raised Idaho No. 3 $1 a week ago are 
standing by their guns, altho their move has gained 
but few recruits. 

The situation in hardwoods is also classed as 
highly unsatisfactory. Maple flooring has picked 
up nicely. The one bright spot in the lumber 
seale seems to be in eastern spruce lath, in which 
the demand is heavy and supplies well cut down. 

The wholesale group held one of its weekly meet- 
ings and luncheons last Wednesday noon at the 
Hotel Belmont, the attendance being larger than at 
any previous session. 

Daniel J. O’Leary, of the O’Leary Lumber Co., 
was chairman and the subject for discussion was 
“Salesmanship.” In the absence of Arthur EB. Lane, 
Secretary H. B. Coho, of the New York Lumber 
Trade Association, made the principal address. 
Others who took part in the discussions were Otis 
Sheppard, Frank Niles, Oliver Walker and Stanley 
D. Pearce. The wholesalers have decided to con- 
tinue the fortnightly sessions into the summer 
months. 

The Nylta Club will be inactive as an organiza- 
tion during the summer. 

Secretary Coho, of the New York Lumber Trade 
Association, was one of the chief speakers last 
week at the annual meeting in Boston of the 
National Purchasing Agents’ Association. 

H. M. Anderson, of the Twin Harbors Lumber 
Co. and other large firms in the Northwest, is still 
in New York, having extended his stay by several 
weeks. 

Ralph Angell, of Babcock-Angell Lumber Co., has 
become an avowed optimist, so far as lumber con- 
ditions are concerned. 

J. L. English, of J. L. English & Sons, has just 
returned from a trip to the Carolinas, where he 
says he found conditions anything but satisfactory. 
Mr. English declared, however, that he had an un- 
usually successful trip, closing several attractive 
deals. 

Jacob Bayer, of the Jacob Bayer Lumber Co., 
will leave New York shortly on a trip to the west 
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For our high grade dressed stock— } 
*‘Ask the Wholesaler ’’ 
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Mills: Jacksonville and Sumner, Fla. 
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Shingles and Lath 





Sales Office, 280 Madison Ave., New York City } 
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Surface Measure 


ESTIMATOR 


A newgublication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
pone. doors, sash, blinds, door and window 
ames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (474 x 6%") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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ALABAMA 
Longleaf and 
Original Growth 
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Short Leaf P INE 
Rough, Kiln Dried 
Finish our specialty. 


“Nature Quality’’ 


Have never had 
a complaint. 





Dressed Shed Stock 
and Dimension and 
Rough Timbers also. 


Haynes-Spann 


Alabama Lumber Co. 2 


Alabama 
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SHUNTIE 
ATMORE, ALA. 

















ATMORE, ALABAMA 


Shed Stock 


Dimension 


Longlea Framing, Sills 


Rough and Dressed Small Timbers 





Swift Lumber Company 


WARNERTON, LA. 


Shortleaf DIMENSION 


SHED STOCK 




















M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 
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¥%” and %” CEILING. 
%” and %*” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 























Bookkeeping Systems for Retail Lumber Dealers 


The Prize Winning Systems submitted in a_ national 
contest conducted by the AMERICAN LUMBERMAN. 
Postpaid, 35 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


Coast, making a number of stops on the way. Mr. 
Bayer is one of the leading authorities in the East 
on hardwoods. He will be accompanied west by 
his wife. 

Joe Nash, salesman for Frank C. McNulty and 
a prominent member of the Nylta Club, is being 
congratulated on a recent addition to the family 
circle—a boy. 

Temple Tweedy, salesman for the Tomson Lum- 
ber Co., figured in the role of hero a day or two 
ago in Brooklyn, when he stopped a runaway 
horse. 

The steamer West Humhaw arrived from West 
Africa during the last week with an assortment 
of fine mahogany logs for the Astoria Mahogany 


Co. 
BALTIMORE, MD. 


May 26.—Two shipments of Pacific coast woods 
came in from Vancouver during the last week. 
These shipments are credited to John S. Connor, a 
forwarding agent acting for the real consignees. 
The arrivals included 241,000 feet of fir and 128,- 
310 feet of hemlock, which came aboard the 
steamer Birmingham City, and 48,163 feet of fir 
with 200,000 lath, brought by the steamer Charles 
H. Cramp. 

The Mann & Parker Lumber Co., wholesale hard- 
wood dealers, caused the arrest of their yard fore- 
man, a@ negro named Harry Blagmond, last week 
on the charge of having stolen 22,000 feet of 
cypress. Arthur Rudo, doing business under the 
name of the Fairmount Mill & Lumber Co., was 
arrested on the charge of receiving the lumber. 


The South Fork Lumber Co., of Moorefield, W. 
Va., reports that its losses due to the overflowing 
of the South Fork of the Potomac River recently 
will be from $25,000 to $40,000. The company lost 
all of its railroad bridges and considerable track, 
a large quantity of lumber also being carried away. 


R. E. Wood, of the R. E. Wood Lumber Co., hard- 
wood producers and distributers, has been at Ashe- 
ville, N. C., in the last week, looking after business. 
The company, which concluded its sawmill oper- 
ation at Fontana, N. C., last November, is now 
engaged in shipping out this stock, a work which 
was held back for months by the bad weather that 
prevented drying and also blocked forwarding. 

Walter K. Keen, who was for a time connected 
with Thomas A. Myers & Co, North Carolina pine 
wholesalers, has started in business on his own ac- 


count. 
SPOKANE, WASH. 


May 24.—Slight improvement in market condi- 
tions is reported by many operators. Some in- 
crease of orders is noted, but all are for immediate 
delivery and there are few booked ahead. Conse- 
quently the market remains soft. The general price 
level is unchanged. Many offers are being made 
at prices which can not be accepted. There is still 
some difficulty in filling mixed cars in some grades, 
The unsatisfactory market is bringing about a con- 
siderable curtailment of production. The Craig 
Mountain Lumber Co., of Winchester, Idaho, is 
going on a 5-day a week basis, and the McGoldrick 
Lumber Co. has already done so. The Edward 
Rutledge Timber Co. is expected to take off the 
night shift at Couer d’Alene, Idaho, and the Mc- 
Goldrick Lumber Co. here plans to do so next 
month. ' 

L. S. Case, general manager of the Weyerhaeuser 
Sales Co., says: ‘‘Lumber can be sold at present 
prices only if there be a reduction in the labor 
cost entering into lumber; this I do not expect. 
The first three months of this year broke all our 
records due to the combination of plenty of cars, 
plenty of orders and fair prices. April slumped off, 
but May has come back fairly well so far.” 

A. C. White, president and general manager of 
the A. C. White Lumber Co., of Dover, Idaho, re- 
turned last week from his annual eastern trip with 
his usual pocketful of orders, especially orders for 
his sash and door factory. These will keep the 
plant running two shifts for the next ninety days. 


The Western Lumber Exchange, which built a 
new mill near Weippe, Idaho, last year, started 
operations this week with one shift. The company 
is also planning to start its mill at Tiger, Wash., 
this next week. The mill at Tiger will cut trom 
1,500,000 to 2,000,000 feet of white pine, which 
will finish this operation. The Weippe mill will not 
run to capacity without a change in market condi- 
tions. The output of both mills as now planned is 
already sold. George Hoag, president and man- 
ager, returned to Spokane today from Weippe. He 
was accompanied on a trip by J. M. Baker, of the 
Morgan Co., Oshkosh, Wis. Mr. Baker has also 
been visiting B. F. Pierce, of the Winslow Lumber 
Co., Orin, in which he is interested. 

O. W. Baker, expert accountant and business 
man, of Wheatland, Wyo., has been in Spokane 
since the first of the year installing a new system 
for the Bullen Lumber Co. He is a brother-in-law 
of L. M. Bullen, president Bullen Lumber Co. 

J. H. Mudgett, purchasing agent of the Midwest 


Refining Co., Casper, Wyo., has been in Spokane for 
some days, calling on his friends in the trade. 

Cooler weather and scattered showers have im- 
proved the forest fire situation, which last week 
was exceptionally grave for so early in the season, 
All fires are now reported practically in control, 
The forests remain dry ag tinder. 


PORTLAND, ORE. 


May 23.—Early shutting down of many sawmills 
in Oregon for the usual summer vacation is ap- 
parently to be the program this year, on account 
of the market depression, and the same practice 
will be observed with the logging camps, of which 
many are now operating under slow bell. Heavy 
curtailment of production will be reflected in price 
advances whenever buying becomes normal, it is 
generally predicted. The foot and mouth disease 
situation in California seems to be improving, and 
embargoes placed by Oregon to prevent the spread 
of the epidemic may be lifted soon on certain Cali- 
fornia farm products. Unusually dry weather all 
along the Pacific coast is having its effect on 
present market conditions, because of its probable 
effect on crops. The spruce market is holding its 
own well as compared with fir, and prices have 
shown very little fluctuation for some time. This 
is due largely to the fact perhaps that compara- 
tively little spruce lumber is being produced. High 
water freight rates, it is said, have slowed down 
sales of fir for shipment from the Pacific Northwest 
to the Atlantic coast by way of the Panama Canal, 

While no official announcement has been made 
as yet to the effect that the St. Johns Lumber Co.’s 
plant, partly destroyed by fire a few weeks ago, 
will be rebuilt at once, it is understood that plans 
along this line are being made by Ned Ayer, prin- 
cipal owner. 

It is reported here that Sudden & Heitman, of 
San Francisco, have purchased a large interest in 
the Umpqua Mill & Timber Co. 

A new factor in the wholesale lumber business 
here is Herbert A. Templeton (Inc.). Herbert A, 


_ Templeton was formerly manager of the Monarch 


Lumber Co, in Great Falls, Mont. 

J. H. Bagley, representative of Clayton Marks, 
Chicago, who has 50,000 acres of timber between 
Port Orford and Rogue River, was reported at Gold 
Beach this week making preparations for extensive 
logging operations. ‘The plans include construction 
of seven or eight miles of logging railroad in the 
Euchre Creek district, with a terminus at Frankport 
—a small harbor twenty miles south of Port Orford. 
It is proposed to raft the logs from Frankport to 
other ports along the coast. In behalf of Mr. 
Marks, Mr. Bagley has purchased the T. N. Hull 
sawmill and timber holdings on Euchre Creek. 

The Benson Timber Co. is to send five ocean- 
going log rafts from the Columbia River to San 
Diego during the summer, it has just been an- 
nounced. Each will contain 6,000,000 feet of fir 
logs, and four of them will have “deck loads’ of 
80,000 lineal feet of cedar telephone poles, while 
one will have a ‘deck load” of 1,200,000 shingles, 
650,000 lath and 30,000 lineal feet of poles. The 
first will leave about June 1. 

Earl V. Smith, wholesale lumber dealer, Salt 
Lake City, Utah, was in Portland during the week. 

Robert Parker, of the BE. K. Wood Lumber Co. 
here, has gone to California on a business trip. 
The company’s headquarters are in San Francisco. 

Capt. H. W. Haney, sales manager William 
Schuette Co., New York City, was a Portland vis- 
itor this week. 

Howard Jayne, president Jayne-Yereance Lumber 
Co., has returned from a business trip to New York, 
where the company has its Atlantic coast head- 


uarters. 
' EVERETT, WASH. 


May 24.—Local shingle mills have adjusted 
themselves to the lower wage schedule, after u 
shutdown of four days during the present week, 
and plants generally are running. Shingle cedar 
is on the $18 base, with an ample supply in sight 
for present requirements, but No. 1 stock is scarce 
and good prices are offered for siding logs. If it 
were possible to obtain a straight raft of lumber 
cedar, the price would be close to $43. Fir logs 
are unchanged on the going price of $14, $20 and 
$26, as compared with $13, $17 and $23 upsound. 

Judge William Askren, at Tacoma, has made a 
ruling to the effect that the 1923 amendment to the 
Workmen’s Compensation Act is not retroactive. 
Under the ruling, merit ratings for 1923 will be 
computed thus: In cases of employers who were 
not entitled to a rating under the old act, because 
not in business five years, a merit rating will be 
given from July 1, 1923, and each will be charged 
the flat sum of $4,000, and they will receive noth- 
ing for compliance with the educational standard 
prescribed, except in connection with their experi- 
ence as shown by the cost to the accident fund. In 
cases of employers entitled to a merit rating under 
the old act, because in business five years, there 
will be a double computation—that is, according 
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to the old law for the first six months of the year 
1923, and according to the amendment for the 
last six months of that year. Judge Askren’s con- 
struction of the amendment will be accepted by the 
department of industrial insurance. 

The Garner Shingle Co.’s mill, on Riverside, will 
be shut down temporarily in order to electrify the 
new filing room of the plant, preparatory also to 
the installation of a new Sumner upright shingle 
machine. 

The Danish motorship Emma Maersk loaded 
450,000 feet of lumber at Pier 1 during the week 
and went to Port Ludlow to complete cargo. She 
will take 3,800,000 feet of lumber to Capetown 
and Port Natal, South Africa. 

1. B. Sumner, vice president of the Sumner Iron 
Works, has returned from an eastern trip, during 
which he attended a meeting of machinery manu- 
facturers at Milwaukee, Wis. 


LOS ANGELES, CALIF. 


May 24.—A slight depression rules the local 
market, business being considerably below normal. 
Local lumbermen attribute this condition to the 
fact that while consumption has_ generally 
fallen off, production has been kept up _ to 
normal. ‘The increase in production is bound to 
force prices down in this territory, due to the fact 
that, this market can not absorb all the lumber that 
formerly went to the middle West and foreign 
countries. During the period from May 9 to 22, 
inclusive, seventy-three lumber boats docked at port 
of Los Angeles. Of these boats sixty carried fir 
and thirteen redwood. The capacity of the fir 
boats was 82,660,000 feet, while the redwood ca- 




















Children are encouraged to play in this model, 
miniature house standing in front of the of- 
fice of the Shenandoah Lumber Co., Shenan- 
doah, Iowa 





pacity was 10,325,000 feet, a total of 92,985,000 
feet, making a grand total for the year to date of 
725,220,000 feet. 

Los Angeles building valuation for May will be 
in the neighborhood of $10,000,000, if the ratio for 
the month to date is maintained. Up to, and in- 
cluding May 2U, the number of permits was 2,616, 
with an estimated valuation of $6,183,573. For 
the current year to May 20, the total valuation is 
$65,929,837. While speculative building has slowed 
up noticeably, the loss from this source will be 
partially offset by conservative builders taking ad- 
vantage of the lower costs to put thru projects 
which have been deferred on account of shortage 
of labor and high prices for materials. The banks 
have tightened up somewhat on speculative loans, 
but there is plenty of cheap money for those build- 
ing homes or sound income buildings. 

John Olson, Phil Hart, Frank Kerr and Cy 
Hooper were a few of the local lumbermen who 
made up a large delegation attending the Arizona 
lumbermen’s convention at Douglas last week. 
Mining conditions in the neighboring State are 
favorable, members of the local delegation declared, 
bene the outlook for the cotton industry is very 
good. 

One of the most important announcements forth- 
coming in Los Angeles in some time was made this 
week, that more than $160,000,000 will be ex- 
Pended by city and county governments during 
1924 in the most gigantic program of permanent 
improvements and extensions. The greater propor- 
tion wilf be spent in Los Angeles. Except for a 
slight and temporary slowing up in a few limited 
lines, Los Angeles business has run true to form 
and, with marked increases being reported from 
every quarter, it bids fair to exceed its 1923 record. 

The Howard-Bartz Lumber Co. has opened a re- 
tail yard at Miller Avenue and Baker Street, this 
city. W. W. Howard, vice president, and W. T. 
White are in eharge. 


H. J. Laack has severed his connections with the 
Barr Lumber Co., of Santa Ana, and will devote 
his interests to Lumber & Supply Co., of Salinas. 

G. C. Marshall has rented space at San Pedro 
to be used as a lumber forwarding station. 


ABERDEEN-HOQUIAM, WASH. 


May 24.—dArrival of three large freighters, tne 
Claremont, the Carlos and the Panama, to load 
lumber makes a fleet of six offshore ships nuw 
loading cargoes aggregating 15,000,000 feet at 
Grays Harbor mills, 

Two big steamship lines are prepared to make 
Grays Harbor a distributing point for overseas 
and intercostal shipments on the completion of the 
harbor channel dredging, which will insure easy en- 
trance of ships to this port. The Government 
dredge Culebra is due to arrive here on May 27 to 
begin the task of deepening the Grays Harbor bar. 

A wage reduetion of 50 cents a day in all Four L 
logging camps of Grays Harbor County was unani- 
mously voted at a meeting of Four L operators and 
representatives of employees held at Hoquiam. The 
reduction directly affects the camps of the Polson 
Logging Co., Workman Creek Logging Co. and Lytle 
Logging Co., and may also affect other camps which 
have maintained Four L minimum wage scale. 

Mrs. C. H. Jones, of Tacoma, president of the 
North Western Lumber Co., of Hoquiam, has been 
a visitor on the Harbor for several days. She was 
accompanied by Mrs. P. D. Norton, of Tacoma, 

Harry M. Wicks, Coeur d’Alene logging operator, 
is on the Harbor for several days looking after his 
interests here. 


SAN FRANCISCO, CALIF. 


May 24.—There is a good local demand for lum- 
ber, with building quite active. Retailers have 
pretty full stocks, and are not buying very freely. 
Commission men have inquiries, and buying is light 
as a rule. A number of steam schooners are laid 
up. The export trade continues to be slow as far 
as new business is concerned. Parcel shipments of 
redwood are being made, and a fair demand for 
clears for the year is probable. 

The Lassen Lumber & Box Co. has a light volume 
of orders just now, and is curtailing the output 
of white pine at Susanville about 25 percent. With 
the band mill operating double time, and the small 
mill one shift, there is a total cut of over 200,000 
feet a day. There is now a light demand for pine 
shooks and the box factory is operating short hours 
with one shift to take care of contracts. George N. 
Glass, treasurer of the company, is returning to 
Pittsburgh, Pa., after paying a visit to the plant. 

Chas. R. McCormick & Co. are making moderate 
shipments of fir from the Northwest to California 
ports, and are curtailing the cut at the mills in 
St. Helens, Ore. The large vessels of the McCor- 
mick Steamship Co. and allied lines continue to 
carry shipments of fir thru the Panama Canal to 
the Atlantic coast, taking care of a fair demand. 

There is a moderate demand for redwood, and 
most of the mills are making good cuts. Charles 
F. Flinn, general manager of the Albion Lumber 
Co., has been keeping the redwood mills at Navarro 
and Albion busy, accumulating a fair assortment. 

Hunter Savidge, manager of the Sivers Savidge 
Lumber Co., this city, has been making shipments 
of white pine to the eastern market. There are 
continued inquiries. Charles E. Lewis, formerly 
with the Germain Co. in Portland, Ore., has joined 
the Sivers Savidge sales force here. 

D. H. Steinmetz, general manager Standard Lum- 
ber Co., who is at the San Francisco office this 
week, reports shipments so far this year better than 
for the same period of 1923. The pines mill at 
Standard is producing about 375,000 feet a day 
with two shifts. At Macdoel, the branch mill is in 
operation, cutting 75,000 feet a day. A _ hospital 
is being built at Standard and a new sash and door 
cut-up plant. The plan is to do all the cutting up 
there and ship the cut stock to the door factory at 
Sonora, which is now running full with orders 
ahead. Plans are being prepared for a new mill 
to be erected in the Klamath Falls district to 
utilize a large stand of timber. 

The lumber trade is interested in the announce- 
ment that the Garland Steamship Corporation, San 
Francisco, is again entering the intercoastal trade. 
The steamer James B. Duke, now loading lumber on 
Grays Harbor, will start the new service, and the 
steamer Edward Bowling, now discharging cargo 
here, will load lumber on Puget Sound for the 
Atlantic coast. 

There is considerable activity in the Feather 
River district, most of the mills making a fair out- 
put of white pine. The F. S. Murphy Lumber Co. 
is operating mills at Quincy and Sloat. A fire did 
some damage to logs in the woods near Quincy 
last week, but was extinguished. 

J. M. White, general manager Weed Lumber Co., 
with headquarters at Weed, was in the city during 
the week. A good output of white pine is being 
made, and an assortment of dry stock will be ac- 





GEORGIA 





amannnanae’d: 

















ROUGH OR DRESSED 
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P| Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 


‘ BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 

COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S. C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 


DOWNER 


LUMBER 
CO. 

















Manufacturers and Wholesalers 
Longleaf and Shortleaf 
Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Roofers 


3 Mills 





Valdosta, Ga. 
Established 10 Years 











BEST. BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. LUluas- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Il. 
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Finish Your New House With 


Red Gum 


Fill it with 
RED GUM 
FURNITURE 









Gum 
Cottonwood 


Sycamore 
Red Oak America’s most 
Willow beautiful wood 


We have it. 


S. B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 
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Long Leaf Yellow Pine 
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Gulf Coast Timber Co., Inc. 
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The Woods 


Every sentence an essa 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy, Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 Soath Dearborn St,, CHICAGO 











cumulated with plenty of logs available. The door 
factory and the veneer factory are making good 
outputs, with a fair demand. 


Nathan Paine, of the Paine Lumber Co., a promi- 
nent sash and door manufacturer of Oshkosh, Wis., 
is spending a few days in the city after enjoying 
a vacation in southern California. 


VANCOUVER, B. C. 


May 24.—Somewhat more confident tone has been 
given the lumber trade in the past day or two thru 
slight activity in new charter business from Egypt 
and Australia. Parcel shipments to Australia have 
been going out steadily, but very little charter busi- 
ness has been booked for many months. There is 
a slightly better showing in Atlantic coast outlook. 
One authority, while not going so far as to say that 
there will be full compensation from other mar- 
kets for the almost total extinction of the Oriental 
trade at the present moment, still ventured to hold 
the view that the industry will be kept going on 
fairly steady basis from United States trade, both 
rail and Atlantic coast, and from the Antipodes 
during the next few months. The cutting now 
being done, on restricted mill operations, is prac- 
tically all for those markets. 


One of the orders secured this week is for 3,000,- 
000 railway ties, placed with the Associated Tim- 
ber Exporters for July shipment to Port Sudan. 
The other cargo secured is for Australia, also for 
July shipment, the Canadian Trading Co. having 
chartered the Egypt Maru. Some South African 
business has been moving lately. The Danish 
steamer Emma Maersk took on part of a cargo in 
the Fraser River at the Canadian Western Lumber 
Co.’s mill, and has just completed her cargo in 
Victoria. The Madras City is under charter to load 
in June for South African delivery. 

Because the New Zealand Government has de- 
cided to allow the use of red cedar in the houses 
being built in large numbers under the government 
housing scheme, the trade is hopeful of increasing 
the shipments of red cedar from British Columbia 
to New Zealand very substantially. 

There is some lumber and a considerable quan- 
tity of specialties included in shipments going for- 
ward to the British market. The manufacturers 
have been working on selling wooden silos to the 
British farmers and have succeeded so far that a 
fairly large order of silo material is to go out on 
the Hemdyk, now in port loading. Experimental 
lots shipped have proven a success and the trade 
shows possibilities. Other specialties being shipped 
are box shooks, for which increasing demand is 
noted this year. A beginning has also been made 
in fir doors, altho British trades unions sought to 
prevent use of non-union stock shipped from here. 
The aim was to strike at the employment of 
Orientals here. 

The Canadian Government Merchant Marine an- 
nounces that it will establish a regular steamer 
service between Vancouver and Mexican west coast 
ports. Two steamers will be put on at first. 

Closing down of sawmills for a period is still 
continuing. At the end of this month the Cameron 
Lumber Co., at Victoria, will close down its big 
plant, as it will have by then cut out its log sup- 
ply. The same interests closed down the Genoa 
Bay plant, also on Vancouver Island, two weeks 
ago. Mills on Cowichan Lake are reducing their 
output and will likely also close down very shortly. 
In Vancouver there is a steady curtailment of pro- 
duction and the same is true at New Westminster, 
on the Fraser River, where the Timberland Lumber 
Co., one of the largest plants, has reduced its work- 
ing time to four 2-shift days a week temporarily. 

The Mohawk Lumber Co., which now owns the 
Bucklin plant on the Fraser River, and the North 
Pacific Lumber Co., new owner of the mill at Barnet 
on Burrard Inlet, are each reconditioning the plants 
they have purchased and are installing additional 
machinery. No date has yet been set for either 
mill to start operations. 

Advices from interior points are somewhat alarm- 
ing over the forest fire situation. Unprecedentedly 
dry weather for this time of year continues. In 
the northern interior, on the line of the Canadian 
National Railway near Prince George, two mills 
were burned on May 19 and 20. The Etter & Mc- 
Dougall Co. lost its mill at Shere, and it is not long 
since a large part of its winter cut of logs was 
carried away by high water in the river. The other 
plant burned was that of the Cranbrook Sawmills 
(Ltd.), at Otway, seven miles from Prince George. 
It too was completely destroyed. The loss is esti- 
mated at over $50,000. In southeast Kootenay, 
forest fires on the east fork of Bull River got be- 
yond control and seriously damaged one of the 
finest timber tracts in the interior. Two camps 
were destroyed and the new Canadian Pacific mill 
near Wardner was in danger for a day or so. One 
of the East Kootenay areas which has been badly 
overrun by this fire lies just east of the Lake 
Windermere division of the Canadian Pacific Rail- 
way. 

An echo of a forest fire of five years ago is heard 


in claims just filed by twenty residents of Wash- 
ington State, living mostly at Lynden, against the 
Abbotsford Lumber Co. This is an internationa} 
lawsuit. 


SACRAMENTO, CALIF. 


May 24.—Denials have come from the Fruit 
Growers’ Co., Susanville, that there is any lessen- 
ing of production there. The Fruit Growers’ Sup- 
ply Co.’s box factory at Hilt was forced to add two 
hours’ overtime to its daily schedule. A_ solid 
trainload of box shook is going out of Susanville 
each day. The Lassen Lumber & Box Co., Susan- 
ville, is taking steps to increase production. Mill 
No. 2 has been started on one 10-hour shift, while 
Mill No. 1 has been on two 10-hour shifts for sey- 
eral weeks. The combined output of the two mills 
is now 230,000 feet daily. The box factory is 
running on a 9-hour shift, with about the normal 
demand in sight. The Red River Lumber Co., 
Westwood, laid off part of the night shipping crew 
and the twin-band ripping crew, and reduced the 
night box factory force. The fallers have been 
taken off at Camp 33, which will be closed down 
as soon as the felled timber has been logged. 
Camp 32 has five donkeys working and is pro- 
ducing about thirty-five cars a day, or 60,000 feet, 
Camp 14 is loading about twenty cars a day, or 
140,000 feet. The company is clearing ground at 
Westwood for erection of a new veneer plant. 

President John Laing, of the Hutchinson Lumber 
Co., when visiting the Oroville plant announced 
that there will be no lessening of production, which 
for the year is expected to reach 100,000,000 feet. 

Fred E. Conner, manager and half owner of the 
Sacramento Lumber Co., recently disposed of his 
50 percent interest in that concern to his partner, 
J. W. S. Butler. Mr. Conner with his wife will 
take an extended vacation. He recently recovered 
from a serious illness, and will not make any 
definite plans for the future until his health is en- 
tirely restored. He is recognized as one of the 
best posted retail lumbermen in this section. The 
very effective advertising carried by that company 
in local papers has attracted attention all over 
the country, many of his advertisements having 
been reproduced in the AMERICAN LUMBERMAN. 
Practically all of these were written by Mrs. Con- 
ner, who has always taken an active interest in 
the affairs of the company. 

The mills at McCloud have shut down two saws, 
while the Brooks-Scanlon mills at Bend, Ore., have 
gone on a 5-day schedule. 

The mills of the Yosemite Lumber Co., Merced 
Falls, began operation this week. The plant was 
thoroly overhauled last winter and much new 
machinery installed. Logging is at Hazel Green 
this year. 

Edgar B. Quigley’s sawmill at Black Canyon, 
Placer County, is expected to begin operations next 
week. Logging will be by contract. 

The lightning storm of a week ago started eighty- 
two separate fires, most of them small and in the 
Klamath national forest. About six hundred acres 
of Government land was burned over. The largest 
outside the national forest burned 180 acres In the 
Moffett Creek district. 


MINNEAPOLIS, MINN. 


May 26.—Unseasonably cool weather, with frosts 
reported in lowlands in the last week, has been re- 
flected in the general demand for lumber and 
millwork products, altho some improvement in the 
call for some items has been reported. Building 
operations, held back because of the weather, have 
been forced because of the season’s advancement. 

Affiliation of eighteen retail yards in Iowa with 
the Northwestern Lumbermen’s Association was re- 
ported this week by W. H. Badeaux, secretary, who 
just has returned from a tour. He reported trade 
at small yards below normal. One of the difficul- 
ties reported by yard operators is the inability to 
extend more credit. Farmers generally are mak- 
ing plans to build as soon as money is available. 
In most cases this period will not be reached until 
after the sale of the forthcoming crop. 

One of the encouraging signs in this territory has 
been the early opening of the tourist industry into 
the “Land of Ten Thousand Lakes.” Construction 
of small summer homes promises to be stimulated. 
The sash and door plants report an early demand 
for screen doors and porches, not only from cities 
and villages but from the district in which recrea- 
tion facilities are being emphasized. 

The Twin Cities, the largest distributing service 
point for cedar poles, has noted a slowing up of 
the demand in the last week. There is mych public 
utility company work under consideration, demand- 
ing a large number of poles, so prospects are ex- 
cellent for increased sales in the next few weeks, 
dealers said. 

The demand for hardwoods has been fair, al- 
though not much of this material is being used in 
building construction. The mills are selling dry 
stock as fast as it is available. Some sections 
have ordered northern pine in large quantities, 
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while many others have shown a marked falling 
off. 

G. M. Conzet, acting Minnesota forester, ex- 
plained the work of his department at a meeting 
of the Minnesota Loggers’ Association in Minne- 
apolis this week. 


The Grady Lumber Co., with a capital of $50,000, 
was incorporated this week to do a wholesale and 
commission business. J. A. Gray is president; 
William Grant Gray, secretary-treasurer, and H. L. 
Cummings, vice president. The incorporators have 
been in executive positions for many years. Tem- 
porary quarters are being established at 500 Cleve- 
land Avenue, St. Paul. 

Lambert Bros. Lumber Co., Minneapolis, this 
week announced purchase of the Mahlum Lumber 
Co. retail yards at Brainerd, Minn. 


The annual meeting of the Weyerhaeuser Tim- 
ber Co. is to be conducted at Tacoma, Wash., late 
this week. Fred E, Weyerhaeuser is attending the 
session and will be absent about ten days. 


E. L. Carpenter, president Shevlin, Carpenter & 
Clark Co., Minneapolis, a leader in the Northwest 
lumber industry, has been elected a director of the 
Soo line. 

Harry Bratnober, president Central Warehouse 
Lumber Co., has just returned from an extensive 
trip. He said he believed the decision of the 
Pacific coast manufacturers to curtail production 
will soon result in checking the downward 
tendency in prices, since there is no surplus stock. 


JACKSONVILLE, FLA. 


May 26.—No improvement has been noted in the 
demand for southern pine. The retail yards are 
moving out considerable stock, but their purchases 
are only of small lots to fill in. If present condi- 
tions continue a number of small circular mills 
will go out of business. Order files at most mills 
are smaller than for a long time. The Florida 
market is by far the strongest and mills in the 
peninsula section are very well taken care of. 
Total construction started in Florida from Jan. 1 
to May 1 showed an increase of 67 percent over 
last year; most of it is in Jacksonville, the Miami 
section and around Tampa and St. Petersburg. 
Weather has been good and production is in excess 
of orders and shipments. 


The movement of shed stock was considerably 
less than last week, and orders were badly mixed. 
Flooring was the only item that moved in straight 
cars to any extent. Prices show considerable varia- 
tion. The average for 4-inch B&better is now $41. 
No. 1 common is holding fairly steady at $37.50, 
and No. 2 common is about $17.50. Some of the 
mills are selling under these prices, and others 
catering to the retail trade direct are receiving $1 
to $2 more. The average price of 3-inch, B&better 
flooring declined $1, making the price $51 at the 
mill. Sales, however, are being made at $2 to $3 
under, No. 1 is fairly steady at $40, some sales 
being made thru representatives at $45. No. 2 
common is practically unchanged, most sales being 
made at $17.50 in straight cars to the wholesale 
trade. No. 3 common is seldom called for, the price 
asked being $10.50 or $11. Demand and price of 
6-inch No. 2 common is unchanged. No. 3 common 
6-inch is bringing $17.50. 


Demand for thin ceiling shows no improvement. 
There seems to be no market for straight cars of 
one grade and size, regardless of price quoted. 
Stocks are large and prices vary $2 or $3. 

Sales of novelty, bevel and square edge siding 
were very light, especially bevel. Prices on novelty 
siding are unchanged, while bevel and square edge 
have declined. B&better bevel siding is selling for 
$21 to $22; No. 1 common, $19 to $20. Bé&better 
square edge is $26; No. 1 common, $24; No. 2 com- 
mon, $10.50 to $12. 


Rough and dressed finish have likewise declined 
$2 to $4. B&better, 1x6 to 12-inch, D4S, averages 
$50 at the mill. No. 1 and No. 2 common boards 
are moving slowly at lower prices. No. 3 common 
boards and shiplap are holding up in price excep- 
tionally well. 

Inquiries for roofers, longleaf and shortleaf, are 
few. The market is inactive, and what few sales 
are made are at $20 and $21 for 6-inch. The manu- 
facturers are not pushing production. All mills are 
eager for small dimension and timber cutting. 
Prices, on an average, are the same as those quoted 
a week ago by the large mills, but the small mills 
are cutting prices. Car material orders are mostly 
for decking, and are not for any great amount. 


Orders for cypress are few and far between. 
There is no scarcity reported of any item except 
5/4 and 6/4 shop. The cypress mills, however, 
have shown no tendency to make concessions. <A 
reasonable volume of business is being received at 
list prices, the only reductions noted being slight 
concessions on box and peck. Florida continues 
to be the best market for pine as well as cypress, 
and the building program grows to greater propor- 


tions almost daily. The Florida yards, while buy- 
ing for immediate requirements only, are placing 
orders for a considerable amount of lumber. The 
following prices are in effect this week, f. 0. b. cars 
Live Oak, Perry & Gulf Railroad : 


4/4 5/4 6/4 8/4 
ot) eect n aa $103.00 $108.00 — 00 ee 00 
1 / | ee rae 95.00 100.00 05.00 00 
Factory select. 65.00 75.00 130. 00 138.00 
Ee 0.00 42.50 45.00 48.00 
I Gara gtd ocala. 22.00 22.00 22.00 23.00 
WN igs hac an ax 16.00 17.00 17.00 17.00 
Clear heart ..... 100.00 105.00 112.00 118.00 
Sa, -éiegwnneen ass 95.00 100.00 103.00 108.00 
SE Saad ee saa:s 85.00 92.00 97.50 102.00 
Os aisex\ iy aslsl the eae 75.00 80.00 83.00 88.00 
ee. Melaealals awints 65.00 70.00 75.00 80.00 
NO 3 COM 65s... 40.00 42.00 42.00 45.00 
Na 2 €OM.<:.<-.. 31.00 31.00 35.00 35.00 


Thos. J. Aycock, jr., was defeated by Al Ulmer 
for the golf championship of the Timuquana Club 
by a score of 4 up and 8 to play. Young Aycock 
defeated Joel H. Tucker, jr., 
pion, 2 and 1, in the round before the semifinals, 
after being 4 down at the turn. 


Ek. L. Chiasson, representing the Aycock-Holley 
Lumber Co. in Cleveland, Ohio, arrived Sunday for 
a few days’ visit with his family. 

F. T. Young, Cleveland, Ohio, was a Jacksonville 
visitor Saturday, where he called on friends. Mr. 
Young had just returned from Sanford, Fla., where 
he attended the Shrine convention. He will visit a 
number of the cypress mills in this territory before 
returning to Ohio. 


WINNIPEG, MAN. 


May 26.—Continued cool weather has once again 
temporarily curtailed city building operations. Un- 
favorable weather at country points has caused an 
absolute building deadlock and temporarily stopped 
seeding operations. Retailers, generally speak- 
ing, are rather downhearted over spring business 
so far. Line-yard companies report that for May 
so far there has been a very great falling off in 
sales. The lumber market continues very unsteady. 
There is general feeling that prices will continue 
on the decline until the Coast mills secure a larger 
volume of orders. With the Mountain mills about 
ready to market their stocks, it looks very much 
as if there will be a decided break in prices. Most 
of the buyers of the large line-yard companies con- 
tinue to place orders only as they receive them, 
regardless of price conditions. For the first time in 
a great many months, prices on northern spruce 
have become rather demoralized. If conditions on 
the Prairies do not improve very considerably 
during the next two or three months, a great many 
Coast mills will be compelled either to close down 
or reduce operations. Reports from the larger 
eenters in western Canada indicate that there is 
going to be steady building, particularly of homes. 


The White Spruce Lumber Co., of Fernie, B. C., 
which went into liquidation some time ago, will 
once again start operating, having been reorganized. 


P. Flem, a representative of the Associated Mills 
(Ltd.), Winnipeg, has recently been appointed sales 
representative for the United Shingle Mills, of 
Vancouver, B. C. 


BOSTON, MASS. 


May 27.—-The last week has been a quiet one 
for the New England lumber market. Prices have 
shown no radical change but, on the whole, there 
is thought to be a little more tendency to yield 
under selling pressure. This 1s especially no- 
ticeable in the case of Pacific coast lumber. There 
has been no quotable change in the prices taken 
for eastern spruce dimension and random lengths, 
but the market now is barely steady. Northern 
and eastern boards are moving slowly at prices that 
are a shade easier. The lath market is weak and 
some sellers have cut another 25 cents from their 
price for 15-inch. White cedar shingles also have 
been reduced again by several sellers. The market 
for southern pine flooring is quiet, and concessions 
are being given from regular lists. Hardwood 
flooring prices have become more irregular. 

Lumber arrivals by water from foreign ports: 
St. Dunstan, Genoa Bay, B. C., fir and hemlock, 
Blanchard Lumber Co., Godfrey Lumber Co., and 
Pacific Coast Lumber Co. Schooner Levanka, Bear 
River, N. S., miscellaneous cargo, Higgins Lumber 
Co., Provincetown. Schooner J. Scott Hankinson, 
Metaghan, N. S., 204,312 feet spruce, Godfrey Lum- 
ber Co. Robin Gray, Vancouver, B. C., 158,799 feet 
hemlock to order. 

Indicative of the way Douglas fir has been com- 
ing in here of late, the Downes Lumber Co. has 
been unloading 1,000,000 feet of No. 1 common 
plank and timber included in the cargoes to the 
steamers Cecelia, Steel Mariner, Greylock and Steet 
Scientist from the west Coast. Another lot of 
200,000 feet of Douglas fir was received by this 
yard on the steamer Chattanooga City. 

(Continued on Page 90) 
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When you Place an Order for 


LaRED Products 


you are not experimenting with inferior, untried 
lumber. Our grades of lumber and shingles are 
manufactured to meet the needs of the most exact- 
ing buyers, and we offer them with the assurance 
of absolute satisfaction and dependability. 


Let us take care of your next order for 


Red Cypress 
Tupelo, Fir, Spruce, 
Hardwoods, Hemlock, 


Yellow Pine, 
Cedar Shingles and Siding 


Try our “LaRED” Brand of Premium Cedar 
Shingles. 
“* LaRED ” Supremes—The 100% Shingle. 
** LaRED ” Extra 7 100% Clear, 85% E. G. 
“LaRED” Special Extra Clears — 100% Clear, 
50% =e better edge grain. 
“*LaRED ” Star A Stars—Real Stars. 


LOUISIANA RED cnn 


of New Orleans 
Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


Genuine 
Louisiana 


1018-19 White Bldg., 
Seattle, Washington. 


















Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 
der rules of National 
Hardwood Lumber 
Association. 


We solicit your inquiries- 


Bonita Lumber 
Company, Inc. 
BONITA, (“?sren®) LA. 
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RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at Office. 
CANDY, LA. RUSTON, LA 











Powell “tone tear ~ 
LUMBER Yellow Pine, 
COMPANY Moulding and Plaster Lath 


i t Barham, La., and 
poe eee 


Leesville, La. 
Louisiana Capacity 300,000 feet daily. 








Short Leaf Pine and Hardwoods 
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WELDON, WILLIAMS & LICK] 





The Coupon Makers 
FORT SMITH, ARK. 





—and even more, by shipping 
to concerns whose financial 
standing and debt - paying 
habits you do not know? 











Play safe—sell on the 
credit Ratings and Special 
Reports of Clancy’s Red 
Book Service. 


Write today for rates and 
Pamphlet No. 49-S. 





CLANCY) HEB BOOK HVE 
fo ere = 


vince” 


7 We also handle collections 
Reef for large and small mills and 
wholesalers anywhere. 


LumBermen’s Crepit AssociaTION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 

















Fix Your Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 104SIII.Mer.Bank Bid. 80 Maiden Lane 

St. Louis, Mo. Chicago, Ill. New York, N. Y. 


























EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 
THE JOHN P.VAN ORSDEL CO. 
Forest Engineers to Lumbermen 
505 Lowman Building, SEATTLE, WASH. 


























William F. Burnham, of the Kent Lumber & 
Timber Co., Seattle, Wash., was among this week’s 
lotal visitors from the Pacific coast. 


D. J. Helstrom and Phil P. Philippi, of the W. 
C. Landon Lumber Co., Wausau, Wis., were among 
northern lumbermen who called on the local trade 
this week. 


Fred Masten has returned from a business trip 
thru Wisconsin, during which he visited a number 
of the sawmills, making a survey of stock and pro- 
ducing conditions. 


George A. Hoene, vice president of the Acme 
Lumber & Shingle Co., returned this week from an 
extensive tour of the lumber producing sections of 
the west Coast and Canada. 


Cc. D. Root, “The Lumber Man” of Crown Point, 
Ind., and secretary of the Retail Lumber Dealers’ 
Association of Indiana, called on the local trade 
this week and imparted to it a good deal of his 
never-to-be-quenched optimism. 


H. D. Foote, of the H. D. Foote Lumber Co., 
Alexandria, La., spent a few days in Chicago this 
week calling on the trade in the company of A. E. 
Boatright, of the A. E. Boatright Lumber Co., who 
represents his concern in this territory. 


W. S. Frisby, vice president of the Thornton- 
Claney Lumber Co., and Herbert Vanlandingham, 
buyer for the Edward Hines Lumber Co., returned 
this week from Boston, Mass., where they had 
attended a meeting of the National Purchasing 
Agents’ Association. 


Rollin Crow, son of L. W. Crow, president of the 
Mears-Slayton Building Material Co., has joined 
the sales organization of the Vanlandingham-Cook 
Lumber Co. He will call on the retail trade in 
Chicago and vicinity. He formerly was associated 
with John McDonell. 


Cc. W. Happ, who for several years has been con- 
nected with the Winnetka Coal-Lumber Co., Win- 
netka, Ill., has become associated with the Lumber 
Mills Co., succeeding C. W. Pendell, who resigned 
a month ago to enter the lumber business on his 
own account. 


O. C. Lutz, of the Scott & Howe Lumber Co., 
Ironwood, Mich., spent Friday and Saturday of 
last week in Chicago on business. Mr. Lutz has 
recently become associated with the Scott & Howe 
concern, after having for several years been in 
charge of sales of the Medford Lumber Co., Med- 
ford, Wis. 


Frost Snyder, vice president and manager of the 
Clear Fir Lumber Co., Tacoma, Wash., passed thru 
Chicago this week on his way to the East, where 
he expected to visit most of the principal lumber 
distributing centers for the purpose of looking over 
conditions and calling on connections. 


Fred Miller, formerly sales manager of the Tre- 
mont Lumber Co., Rochelle, La., who resigned some 
time ago to enter the wholesale and commission 
lumber business at New Orleans, La., is now sales 
manager of the Williams Yellow Pine Co., Poplar- 
ville, Miss., according to advices received in this 
city. 


C. J. Williams, president of the Moore Dry Kila 
Co., of Jacksonville, Fla., spent a day in Chicago 
this week en route to Portland, Ore., where he 
expects to spend some time at the western branch 
of his company. Mr. Williams reports an active 
demand for dry kiln equipment both in the South 
and West. 


C. W. Anderson, of the Standard Lumber Co., 
Birmingham, Ala., passed thru Chicago this week 
on his way to Detroit, Mich.,,and other northern 
lumber distributing centers. He is making a 
thoro survey of business conditions and prospects, 
and has reached the conclusion that the market 
will quickly ‘‘come back.” 


H. B. Sargent, of the Acme Lumber & Coal Co., 
Birmingham, Ala., this week conferred on business 
matters with the Vanlandingham-Cook Lumber Co., 
which represents the Acme concern exclusively in 
this territory. Mr. Sargent believed that the dull 
period in the southern pine trade was about over, 
and that a more voluminous demand and stronger 
prices are hereafter to be expected. 


Clyde Gillespie, formerly manager of the Benedict 
(Kans.) yard of George Fowler & Co., Kansas City, 
Mo., has been appointed manager of the Clearwater 
Lumber Co., at Clearwater, Kan., succeeding C. A. 
Whittaker, who has resigned after having been 


connected with the company for ten years. H. D, 
Jones, formerly of Battlefield, Mo., has been named 
Mr. Gillespie’s successor as manager of the George 
Fowler & Co. yard at Benedict. 


Cincinnati delegates to the National Hardwood 
Lumber Association’s convention, which will be 
held at Chicago on June 12 and 18, have arranged 
to open headquarters where information regarding 
Cincinnati as a lumber market will be dispensed, 
A committee consisting of J. C. West, chairman; 
Cc. W. Tunis and J. J. Linehan, has charge of the 
arrangements for the room and for the trip to the 
convention. 


Spring has opened with considerable activity 
for the James W. Sewall cruising organization, of 
Old Town, Me. Joseph D. Latno and Paul Gard- 
ner, of that office, are cruising in New Brunswick; 
H. W. Hussey has a crew in the Kennebec region 
of Maine; K. M. Clark, F. EB. Call and F. W. Willey 
are in the Lake Nipigon region of Ontario; B. C. 
Marsh is cruising in Florida, and Mr. Sewall is on 
a short trip in the Androscoggin country of Maine. 


Franklin Smith, formerly of the statistical de- 
partment of the National Lumber Manufacturers’ 
Association, and now connected with the United 
States Tariff Commission, visited old friends in 
Chicago for a short time during the latter part of 
last week, stopping off here en route to the west 
Coast. The Tariff Commission is.inaugurating an 
extensive survey of conditions on the west Coast 
in connection with the tariff on logs. Mr. Smith 
will have charge of this work and will have a 
number of men assisting him in conducting the 
survey. From here he went to Seattle. 


J. M. Eicher, president and general manager of 
Hicher-Woodland Lumber Co. (Inc.), Alexandria, 
La., is making an extended trip thru the leading 
market centers of the North and East. He expects 
to be away from his office from four to six weeks, 
during which time he will make a careful study 
of general business conditions in the leading cities 
and at the same time call on representatives of his 
company and aid them in lining up new business. 
Mr. Eicher is accompanied by his wife and they 
expect to attend the annual meeting of the National 
Hardwood Lumber Association in Chicago, June 12 
and 13. 


Col. J. W. Warden, of the field staff of the Red 
Cedar Shingle Bureau, left this week for Toronto, 
Ont., to look after matters connected with shingle 
legislation in that city. Under the direction of 
R. S. Whiting, the field staff is kept busy visiting 
various sections of the country where shingle in- 
terests are being menaced thru amendments to 
building codes and fire ordinances that too often 
are passed without due consideration. Col. Warden 
recently has been spending some time in the South- 
west, having attended the annual meeting of the 
Lumbermen’s Association of Texas at El Paso in 
April, and visited other cities in that part of the 
country. 


P. C. Wyant, prominent lumberman of Hazle- 
hurst, Miss., and Mrs. Wyant, spent several days 
in Chicago recently, as guests of Fred Kozak, of 
the Charles L. Baxter Lumber Co. Mr. and Mrs. 
Wyant were married at Hazlehurst on May 7, and 
were on their honeymoon. They had visited Birm- 
ingham, Ala.; Cincinnati, Ohio; Louisville, Ky., 
and Memphis, Tenn., before coming to Chicago. 
They left this city this week for Hazlehurst, where 
they will continue to make their home. Mrs. 
Wyant was Miss Florence Coen, and is the daugh- 
ter of Sen. J. M. Coen, of Mississippi, who is @ 
large planter making his home in Hazlehurst. 


Mark Elledge, of the M. M. Elledge Lumber Co., 
Corinth, Miss., was in Chicago last Saturday on 
his way home after a short visit to Detroit. 
Mr. Elledge went to Detroit for the specific pur- 
pose of attending the record breaking Hoo-Hoo 
concatenation held in that city May 22. He 
was enthusiastic in his praise of the manner in 
which the concatenation was conducted and es 
pecially with the interest and enthusiasm show? 
by the Detroit Hoo-Hoo in putting over this big 
concat, organizing a club and laying plans to 
make Hoo-Hoo a vital factor in the lumber industry 
of that section. Mr. Elledge reports that produc- 
tion of the small mills in Mississippi is being very 
materially curtailed and that buyers of this class 
of stock when they come back into the market 
will be very apt to find it difficult to place their 
requirements. His own concern is adopting a con- 
servative policy of marketing and is accumulating 
a good stock against the time not far distant when 
the demand will be active and stocks generally at 
a low ebb. 
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Organize Timber Cruising Concern 


Announcement has been made by George Drolet 
and Bert E. Steenson of the recent organization of 
the firm of Drolet & Steenson, for the purpose of 
conducting business as timber cruisers and forest 
engineers, with offices at 108 South LaSalle Street, 
Chicago, and southern office in Tuscaloosa, Ala. 
Both partners in this new concern have had many 
years’ experience in the industry in which they 
are engaged, as both started in 1906 and served 
their apprenticeship under some of the best cruisers 
in the country, since which time they have made a 
careful and continuous study of the most accurate 
methods of cruising timber, constantly endeavoring 
to eliminate the errors that in so many cases have 
been prevalent in that branch of forest engineering. 
Messrs. Drolet and Steenson worked for various 
estimating concerns and lumber companies. For 
the last seven years Mr. Drolet has worked in- 
dependently with an office at Tuscaloosa, Ala., in 
which territory he has built up a splendid clientele. 
Mr. Steenson hag for the last six years had charge 
of field operations for John C. Spry, owner of 
extensive timber acreage and dealer in timber lands. 


Rounds Out 40 Years of Service 


SOPERTON, WIS., May 26.—Frank Derrah, saw- 
yer for the Menominee Bay Shore Lumber Co., 
rounded out forty years of service under one em- 
ployer when the noon whistle blew May 13. That 
is a record that is rarely attained by men doing 
the class of work in which Mr. Derrah has been 
engaged. 

On May 13, 1884, M. J. Quinlan, vice president 
and general manager of the Menominee Bay Shore 
Lumber Co., who was then superintendent of the 
Michigan Shingle Co.’s mill at Muskegon, Mich., 
hired a lank young man for the position of carriage 
rider. Mr. Derrah reported for work at noon 
that day, and held the job two and one-half years. 
The position of setter then opened up and he was 
given the promotion. For one and one-half years 
he held this job, when a sawing position became 
vacant and Mr. Derrah was given a trial. 

For thirty-six years he has handled the saw- 
yer’s levers, a position which is one of the most 
exacting in the entire lum- 
ber industry in the degree = 
of attention which it re- 
quires. A sawyer must be 
infinitely alert. The slight- 
est lapse of attention in his 
work, controlling as he does 
vast mechanical power, 





FRANK DERRAH, 
Soperton, Wis. ; 
Sawyer Who Rounds Out 
40 Years of Service 





might entail serious conse- 
quences. 

But despite the highly 
exacting nature of his work, 
Mr. Derrah can well qual- 
ify as a steady employee. 
He has always been on duty ‘ 
when the mill started after - 
shutdowns. He has lost aa 
very little time and that 
only on account of sickness. And (this deserves to 
be uttered in stentorian tones) in all his forty 
years he has never been late for the starting whis- 
tle, 

Of Mr. Derrah’s six sons three are engaged in 
the lumber industry. His eldest son, Frank, jr., 
has set for him many years and now holds the 
position of spare sawyer in the Menominee Bay 
Shore Lumber Co.’s mill. Mr. Derrah is still active 
and feels fit for many more years of service. 


To Cruise and Map Timber Lands 


The Canadian office of James D. Lacey & Co. is 
starting extensive field work as the ice goes out 
of the northern lakes. Upon his return to the 
New York office from Montreal and eastern Quebec, 
recently, BE. A. Sterling, managing director of 
James D. Lacey & Co. (Canada) (Ltd.), reported 
that several cruising and mapping projects are to 
be carried out during the early summer with their 
associates, the Laurentide Air Service (Ltd.). 

One of these projects is an aerial forest recon- 
naissance of 2,300 square miles of timber land for 
a large pulp and paper company in eastern On- 
tario. This work will include the mapping and 
classification of merchantable timber areas, repro- 
duction, burns and waterways. This sketch map 
will be the guide in planning and carrying out a 
more intensive forest survey with ground parties 
later in the season. Another aerial operation for 
the immediate future is on the Upper Gatineau 
River in Quebee. This survey will delimit the 
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boundaries of a 1923 burn and gather information 
as to the progress of the present drive, and the 
condition of the streams, with supplemental infor- 
mation on the timber. 

F. T. Jenkins, manager of the Lacey office in 
Montreal, is in charge of the field work on these 
operations. Mr. Jenkins is one of the most highly 
qualified aerial observers in Canada, having joined 
the Lacey organization from the Ontario Forest 
Service, where he conducted extensive aerial map- 
ping work for the Ontario Government. B. W. 
Broatch will be the pilot of the H. S. 2 L machine 
supplied by Laurentide Air Service (Ltd.). 


Casualty Company Holds Annual 


‘The annual meetings of the Lumbermen’s Mutual 
Casualty Co. at the home office, in the Pantheon 
Building, Chicago, was held on May 20, with a 
large attendance of lumbermen from all sections 
of the country. 

Reports of President James S. Kemper and 
Treasurer Homer W. Chandler as of April 30, 1924, 
showed a total of cash assets of $3,118,611.83, 
increase of $636,451.99 since April 30, 1923; net 
cash surplus $648,995.35, an increase of $147,- 
479.77; total resources of the company, $5,518,- 
729.10; increase of $1,086,408.85; premium in- 
come $3,520,149.43, increase of $1,040,081.60, and 
cash returned to policy holders since organization 
$5,576,390.34, an increase during the year of 
$2,609,750.81. 

Reports of department heads indicated growth 
and development of service, reflected by the finan- 
cial progress reported. Special stress was laid 
on accident prevention work in connection with 
both automobile and workmen’s compensation in- 
surance. In the latter field safety educational 
work thru regular inspection and circulation of 
printed matter is being supplemented by illustrated 
safety talks to the men in the plants and to 
the men and their families in outside meetings. 

Following the policy holders’ meeting the an- 
nual meeting of directors and advisory board was 
held. Among those in attendance were George L. 
Avery, of Peoria, Il].; William Buchanan, of 
Joliet, Ill.; Ernest H. Burgess, of Chicago; R. H. 
Campbell, of Toledo, Ohio; Homer W. Chandler, of 
Chicago; H. H. Corwin, of Jackson, Mich.; Ewald 
W. Dierssen, of Chicago; George J. Farnsworth, of 
Oconto, Wis.; Edmund Goedde, of East St. Louis, 
Ill.; Edwin E. Hooper, H. G. Kemper, and James 
S. Kemper, of Chicago; Amos Y. Lesher, of Phila- 
delphia, Pa.; C. A. D. Purmort, of VanWert, Ohio; 
H. C. Scearce, of Mooresville, Ind.; H. E. Stone, of 
Boston, Mass., and A. H. Stringe, of Chicago. 

The closing event of the day was the annual 
conference of officers and directors and executive 
staff, following dinner at the Glenview Club. Much 
of the time was devoted to a discussion of lumber 
trade conditions. 
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License Controversy Settled 


The controversy regarding lumbermen subject to 
the payment of brokerage licenses was definitely 
settled when the corporation counsel late last week 
addressed an opinion in the matter to William J. 
Connors, superintendent of the city department of 
licenses, reading as follows: 

“The question of the right of the city to im- 
pose a license fee on lumber dealers who do not 
maintain lumber yards within the city has been 
presented from various sources. The gist of all 
complaints made was that we were enforcing 
the provisions of the ordinance which appears 
at the end of Section 2456, wWhereby lumber 
dealers without yards or places for the selling, 
storing or keeping of lumber were licensed. 

“The law department has not undertaken to 
assert any right to license such dealers in lum- 
ber, whether they were owners or manufacturers, 
or agents for the owners or manufacturers, since 
the decision was rendered in the case of Line- 
han v. City et al, 227 Ill. App. 255, on which the 
Supreme Court denied certiorari in the earlier 
part of 1923. 

“Just about the time of the final action of the 
Supreme Court, or shortly thereafter, the ordi- 
nance (Section 2456) was changed by reducing 
the license fee of such lumber dealers without 
yards from $100 to $25. We were under the im- 
pression that this was done by consent or agree- 
ment, and that the dealers were willing to pay 
that amount. Hence, we took no steps looking 
toward having this provision repealed. We beg 
to advise you that so far as lumber dealers and 
agents who have no yards are concerned, and 
who do not do a brokerage business, they can 
not be forced to take out licenses, and we shall 
je a and recommend the repeal of this pro- 
vision. 

“‘As to persons, firms or corporations who do 
a brokerage business, the general definition of 
broker in Section 374 of the Chicago municipal 
code of 1922 will apply. 

“In order that you may be fully advised as to 
the conclusions we reached with respect to mem- 
bers of the Lumbermen’s Association of Chicago, 
represented by Messrs. Cattell & Waldron, we 
enclose herewith four pages torn from their 
pamphlet known as ‘Lumbermen’s Log.’ It is 
represented by these parties that no objection 


is raised to the licensing of lumber yards or to 
the licensing of lumber brokers, and that all 
their members are complying with such ordi- 
nances. 

“Therefore, it is necessary only to take up the 
notations made on the four pages referred to. 
If you require further light concerning the mem- 
bership of this association it can be obtained 
from the pamphlet we speak of, which seems 
to have the entire list. 

“On page 13 there is a list of hardwood whole- 
salers (Division C of Lumbermen’s Association 
of Chicago) who have no yards. It is said that 
only two of these do a brokerage business, viz., 
J. W. Cisar and John J. Manley, both of whom 
are paying a brokerage tax. On page 14 is a 
list of pine and fir wholesalers (Division D) who 
have no yards. Of these there are four who 
are paying the brokerage license, viz., Acme 
Lumber & Shingle Co., Edmund A. Allen Lum- 
ber Co., J. L. Lane & Co. and Louis Wuichet 
(Inc.). On page 15 there is a list of manufac- 
turers (Division E.) presented who sell their 
own products, but none of them does a brokerage 
business and none of them has a yard. On 
page 16 is a list of concerns that are classified 








FREDERIC WILBERT, 
Plaquemine, La. ; 

Of the A. Wilbert Sons 
Lumber & Shingle Co. 
He has been president 
of the Southern Cypress 
Manufacturers’ Associa- 
tion since its organiza- 
tion and was reélected 
to that post at its 
twentieth annual meet- 
ing, held in New Or- 
leans May 21, 1924. 











as commission salesmen (Division F). These are 
all admittedly doing a brokerage business, and 
it is said that they are all paying brokerage 
licenses with the exception of the Chicago Ware- 
house Lumber Co., which has a yard and is 
paying a yard license and is therefore exempt 
from the brokerage license. 

“From representations made to us concerning 
the association in question, it would appear as 
tho its members have a clean bill of health so 
far as the license requirements are concerned, 
if we do not attempt to enforce the provision 
which we say is unenforceable. We therefore 
ask that you make note of these matters as set 
forth above and we will forward to the City 
Council an ordinance repealing the proviso which 
is causing this trouble and recommend that it be 
passed.”’ 

Cattell and Waldron, attorneys, who represented 
the Lumbermen’s Association of Chicago in this 
matter, in sending a copy of this opinion to Clar- 
ence Boyle, jr., stated: 

“With this opinion before him, the superin- 
tendent of licenses should cease interfering with 
those of your membership which are entitled 
to exemption. It may be some time before the 
ordinance referred to is amended, but as far as 
we are concerned, we will treat the matter as 
closed with the corporation counsel’s opinion, 
you to forward to us, however, any summons 
which may be inadvertently issued, so that we 
can take care of same as in the past.”’ 


Developing the Facts 


In an article that appeared in the March 29 is- 
sue of the AMERICAN LUMBERMAN, under the head- 
ing “Successfully Markets Philippine Woods,” ap- 
peared a paragraph which said, ‘‘As the only Phil- 
ippine exporter with its own mills and timber 
tracts the Cadwallader-Gibson Lumber Co. can 
assure the trade an unfailing uniform supply.” 
The AMERICAN LUMBERMAN is advised by Black 
& Yates (Inc.), of New York, and W. G. Scrim, of 
Los Angeles, Calif., referring in each instance to 
the Kolambugan Lumber & Development Co. (Ltd.) 
that there is another concern that manufactures 
Philippine woods and exports the products largely 
to the United States. 





THE ELASTICITY of wood makes it superior to 
any other material for railway cross ties. This 
peculiar quality gives the wood tie long life in 
that it partly absorbs the shock of heavy traffic 
where other materials fail under continuous 
use and also are more damaging to rolling 
stock. 
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MICHIGAN HARDWOODS ; 
QU: 
There has been a slight revision in prices on No. 3 common hardwoods during the last week. The higher grades are holding firm, and there are no F 
surplus stocks of No. 1 common and better. The following list represents present values, f.o.b. Michigan mills: x 
FAS Selects No. 1 com. No. 2 com. No. 3 com. Sorr ELM— me 
Basswoop— FAS Selects No. 1 com. No. 2 com. No. 3 com. PL 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 55.00 $30.00@33.00 $26.00@28.00 10/4 $110.00@115.00 $ 95.00@100.00 $ 80.00@ 85.00 $45.00@50.00 .....@..... E 
5/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 32.00@35.00 28.00@30.00 | 1274 115.00@120.00 100.00@105.00  85.00@ 90.00 50.00@55.00 .....@..... ‘ 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@38.00 28. — - 16/4 135.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 ..... BD ccxai 7 
8/4  95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .@.. poeta } 
10/4  105.00@110.00  90.00@ 95.00  80.00@ 85.00 45.00@50.00 ‘@. Harp MAPLE— } 
o 4/4 85.00@ 95.00 75.00@ 80.00 60.00@ 70.00 35.00@38. ae 14.00@16.00 s 
— , 32.00@35.00 10.00 5/4  100.00@110.00 $5.00@ 90.00 75.00@ 85.00 40.00@45.00 16.00@18.00 BA 
5/8 No. 2 common and better 32.00@35.00 .00@12.00 . : ; ' 
4/4 — 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 28.00@31.00 16.00@18.00 | 6/4 105.00@115.00  90.00@ 95.00 80. tan aoe 00 beget boy I 
5/4 75.00@ 80.00  65.00@ 70.00 50.00@ 55.00 32.00@35.00 18.00@20.00 | 8/4 LnON@IED.OD Bonne oe eNO 10E OD SOLO0DRE OO 22.00 dsr 2 
6/4 — 80.00@ 85.00 10. .00@ 75.00 55.00@ 60.00 35. ea. 00 18. 0020. 00 ina i, ana 140, 00 116:000130,00 108:000110.00 Hehe tat 29 yee tty bo } 
—_ 16/4 150.00@160. ; . : ; ; . ne ee 
4/4 120.00@130.00  95.00@105.00  55.00@ 60.00 32.00@35.00 16.00@18.00 sed : 0¢ @ @ @ @ 
5/4 125.00@135.00 100.00@110.00 60.00@ 65.00 35.00@38.00 18.00@20.00 Sorr MarLe— > 
6/4 130.00@140.00 105.00@115.00  70.00@ 75.00 40.00@45.00 18.00@20.00 4/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@31.00 16.00@18.00 ’ 
8/4 130.00@140.00 105.00@115.00 80.00@ 85.00 45.00@50.00 .....@..... 5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 32.00@35.00 18.00@20.00 ‘ 
10/4 135.00@145.00 110.00@120.00  95.00@100.00 50.00@55.00 ee 6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 35.00@38.00 18.00@20.00 
12/4 140.00@150.00 115.00@125.00 100.00@105.00 50.00@55.00 7 8/4  95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 18.00@20.00 
Sorr ELM— END DRIED WHITE MAPLE— 
4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 22.00@24.00 4/4 135.00@145.00 .@...... 110.00@120.00 aia. ey ere 
5/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 24.00@26.00 5/4 140.00@150.00 1. @...... 115.00@125.00 Pe ae 2 ee Bu 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 24.00@26.00 6/4  145.00@155.00 eee @...... 120.00@130.00 a Ree 7 I 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4  150.00@160.00 10 @...... 125.00@135.00 nS i eee 
WISCONSIN HARDWOODS AND HEMLOCK i 
Prices f.o.b. Wisconsin mill points are: 
FAS Selects No. 1com. No. 2com. No. 3 com. FAS Selects No. 1com. No. 2com. No. 3 com. 
ene —T 385 60@ 90.00 $ 70.00@ 75.00 $ 55.00@ 60.00 $35.00@37.00 t 

4/4 $100.00@115.00 $ 85.00@ 90.00 $ 60.00@ 65.00 $32.00@35.00 $18.00@20.00 4/4 5.00 . 5. 55.0 0.00 $35.00@37.00 $14.00@16.00 0 

5/4 115.00@120.00 90.00 95.00 65.00@ 70.00 35.00@40.00 19.00@21.00 5/4 100.00@105.00  85.00@ 90.00  70.00@ 75.00 38.00@40.00 16.00@18.00 po 

6/4 120.00@125.00  95.00@100.00  70.00@ 75.00 38.00@42.00 19.00@21.00 a4 116 oo tie-60 - jogien, 4 yes | og oS type Leyes cge4 As 

; 130. 105. 110.0 80.00@ 85.00 45. 50. 0. 22.00 . . 00@ 90. . . 00@18. 
oe en — seit sit 10/4 120.00@125.00 105.00@115.00 100.00@105.00 55.00@60.00 .....@..... - 
Basswoop— , ———— 110.00@120.00 100.00@110.00 60.00@65.00 .@.. : 
4/4 $ 72.00@ 76.00 $ 60.00@ 65.00 $ 50.00@ 52.00 $32.00@33.00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 qh) 
5/4 80.00@ 85.00 65.00@ 70.00 57.00@ 60.00 35.00@38.00 28.00@30.00 5/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30000 3,00 170001900 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 36.00@38.00 28.00@30.00 6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 
8/4 90.00@ 95.00 75.00@ 80.00 68.00@ 70.00 40.00@42.00 28.00@30.00 8/4  95.00@100.00 80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 

OaK—- 36 
pera i/4 6.608180 98 * $0.00 saE a8 * $2008 FEt0 SBE SOG EE 8 STE Sog ae 
4/4 $120.00@125.00 $ 95.00@105.00 $ 55.00@ 58.00 $30.00@34.00 $16.00@18.00 2 20.00@125. . . 00@ 70. . 40. -00@19. | 
5/4 + 135:00@ 130.00 100.00@105.00  65.00@ 67.00 38.00@40.00 17.00@19.00 6/4  125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 x 
6/4  130.00@135.00 105.00@110.00 70.00@ 75.00 42.00@45.00 17.00@19.00 | 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 ,® 
8/4 130.00@135.00 110.00@115.00 — 80.00@ 85.00 48.00@52.00 17.00@19.00 | Hamnock, No. 1, S1S1E— ° 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 55.00@60.00 .....@..... 10-14’ , 18-207 22-24" if: 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 60.00@62.00 .....@..... | 2x 4”  $83.00@35.00 $32. WO 34. 00 $33.00@35.00 $38. 50@ 40. 50 $40.50@42.50 % 
2x 6”  28.50@30.50 29.50@31.50  32.00@34.00 50@39.50  39.50@41.50 
Sorr ELmM— 2x 8”  32.00@34.00  31.00@33.00  32.50@34.50 ar 50@39.50  39.50@41.50 — 
2x10”  32.00@34.00  33.00@35.00  33.00@35.00  37.50@39.50  39.50@41.50 
a $ $8.00@ 70.00 $ pee | oo.00 $ ane 45.08 $25.00 23.00 mens 2x12”  33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 

° C : ou. o. . : A ° ; ‘ 
6/4 85,00@ 90.00 72,00@ 75.00 58.00@ 60.00 33.00@35.00 20.00@22.00 ee prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 

8/4 2e-2oi00.80 80. 0 85. 00 70.00@ 75.00 pet teed 20.00@ 22.00 oO. a ee, s1S— , er 9 pk 

10.00@115.00 95.00@100.00 5. ; E é eS eee B 18- . wi 

7 1x 4” $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.00 x 

12/4 —116,00@120.00 100.00@105.00 = 90.00@ 95.00 60.00@65.00 @----- | 4x 6” —"30:50@32.50 °31.50@33.50 °33.00@35.00 37.50@39.50 °32.00@34.00 Fl 
Sock Sica 1x 8” 32.50@34.50  33.50@35.50  35.00@87.00  39.50@41.50 34.00@37.00 

1x10” 33.50@35.50  34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 ‘i 

4/4 $ 70.00@ 75.00 ee ee 45.00 47.00 00 $25.00@28.00 weapee Cree iis” 34.50@36.50  35.50@87.50  37.00@39.00  41.50@43.50  36.00@38.00 rs 

5/4 80.00@ 82.00 10 @.weee. -00G@ -00@32.00 17.00@19. For shiplap or flooring, add 50 cents to prices of No. 1 boards. : 

6/4  85.00@ 88.00 7 ae 55.00@ 60. 00 28.00@32.00 17.00@19.00 From pri fN b ¢ for No. 2 Se 

18/4 85 00g 90. 09 2g ener 59.000 60.00 20.00 25.00 18.004920.00 dee sf ces 0 o. 1 boards, for merchantable deduct $3 and for : ro 

see ED > : : : : oswerGPiocse« No. 3 homie k h, 6’ 2x4” i 17@19; 1x4” an Cl 

12/4 95.00@100.00  °....@.. 75.00@ 80.00 45.00@50.00 ‘....@..... | wider, $18@20. = ES: ER oe s 

Se 

Ne 

SOUTHERN HARDWOODS HARDWOOD LOGS " 

St. Louis, Mo., May 26.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., May 26.—Following are av- Cl 

erage quotations on logs in Memphis, and at Ni 

Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- fe 

Qtrd. red: QuaRTERED Rep OakK— erage dimensions, 14-inch and up in diameter, 
eee $ 80@ 82 $ 85@ 87 $ 88@ 90 ao eae $110@115 $125@130 $135@140 | #74 12- to 16-foot in length: 

No. 1 com 49@ 50 538@ 55 56@ 58 No. 1 com..... 68@ 70 74@ 77 . 77@ 78 
No. 2 com 30@ 31 32@ 34 36@ 38 No. 2 com..... 44@ 46 50 60 : F.o.b. car 

Qtrd. red, S.N.D Delivered Memphis i) 
sag ’ 1@ 58 59@ 60 6@ 61 PLAIN WHITE OAK— Memphis territory 08 

vTrae tr v 

No, 1 com. & PAR a=: ae 83@ 85 112@115 120@122 Variety— Per M Per M th 
“ ees 5@ 46 47@ 48 49@ 50 : to $30 
ag ie 37@ 28 28629 30@ S31 pene a 2 See] Be Oe HO om....:..: eee to 
No. > 4 com ‘< 36 39 40 42 44 46 foe ee es cet yee ee oe ee ; 

Plain red No. 3 com..... 20 anes: 24 26 24 26 — eee ee eae ee 35 to 38 4 ] 4 Cc 
YT yaa 70@ 72 80@ 82 85@ 87 oe 5 5O@ 52 | Bim onesie esse eee eee ees 22 to ‘ 
io ine “lta oaa oes Sound wormy.. 35@ 86 44@ 45 50@ 52 | WON Gio" dng up) 2200000 49 to 60 39 to 49 S 
No.2 com... 29@ 30 31@ 32 34@ 36 PLAIN ReD OaK— Hickory (12” and up)..... 40 30 c 

Plain sap: BUANS: iei0 30-4 $0.01 83@ 85 108@110 118@120 Logs are classified by buyers here roughly as pe 
. bipiete soit =° be 55 57 58@ 59 No. i com. and 56@ 57 62@ 64 70@ 72 Nos. 1 and 2, and the foregoing price range is 

oO. com 88@ 40 41@ 48 45@ 47  ~—| _. S&be eevee ccce aa 
Nec2 com... BQ. 28Q 28 28@ Bb Now Z coi... 86@ 89  £0@ 42 42G Zg | supposed to cover tho average prices ald fer 
CoTTONWoop— POPLAR— . . 
> Eee 53@ 54 57@ 59 er 105@108 110@112 120@122 The difference in variation as between deliv- tc 
No. 1 com..... 41@ 42 44 a6). . fp... Saps and sel.. 75 76 80 82 85 87 ered prices and f.o.b. prices is based on the dis- Cc 
No. 2 com..... 36@ 37 39@ 41 ...@... _ _o 2 ae s po ST 58 58@ 60 | tance the logs are hauled, and the weight of the 
QUARTERED WHITH Oak— Litant ats @ 4 >] timber. Oak, ash and hickory are drawn from F 

ee 135@140 140@150 150@155 ; dot he wider distances; while gum, poplar and elm can N 

No. 1 com. and Sort MaPLE— be profitably drawn into Memphis only from 
* Reset eee 75@ 78 80@ 85 95@100 Log run... 49.50 67.50@72.50 75.50@77.50 | nearby points. 
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- “SOFT TEXTURE” SOUTHERN HARDWOODS 
ps 
Cincinnati, Ohio, May 26.—Average prices, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
w/e 574aerA 8k gg A. MME « ooSltog PETE. .....a 1g 1p 9 GMCS 5 sols 
- . HI eee ll ll el a 6 ean ee avate oo eW@Mie-e BW IVMLIVSN OB GUMIVD #3£BPAD cece eees 
ae te br 140 $140@150 150 160 NO. 3. COM. ae . we 70 65@ 70 No. 1 com..... a 50 50 60 
AD nan sams ered Stieber + Setaeerty tet No. 2 com..... ai 35@ 40 38@ 40 No. 2 com..... 28@ 33 38@ 38 38 
Selects cae we 1 7 5 115 MAPLE— 4/4 pa "6 7 
1 com 70 7 Sa 90 5/4&6/4 8/4 10&12/4 . 
a 2 Sao > ess y > Se atksGsciubakes kena cancun $ 78@ 8 10@115 
No. 2 com: :..! 45@ 50 55@ 60 80@ 65 Noa ‘com. 2? BG BF Bs@199  srp9@i0s § ss9@115 
Sound wormy.. 45@ 50 55@ 60 65 70 EO ee CUE 6! 8 oie hx Sie 8. 4 aie Game weiarald 35@ 38 38@ 43 43 48 50 5D 
a a. $90@ 95 $105@115 $115@120 $125@120 $155 
UE airaene ii et a ne Pe ores geeeecccesecenccees 5 5@1: 
io. 65@ 70 12.@... liq... No Leom. and sei. 2000000000022 2 0 55@ 60 © 70@ 75 75 2 95@100 ite 
pec ahgen anes Fei ---@... We i 6 ncccecocsaecancicclsc.. re 35@ 40 40 45@ 50 
PLAIN WHITE AND RED OAK— 
|) | Pera ee $110@115 $115@120 $120@125 
Selects as hake 80@ 85 iva 95 SGi9e VALLEY HARDWOODS 
No. 1 com..... 5@ @ —— ‘ er ; ee ; er s. 
No. 2 com eo 45 50 50@ 55 50@ 55 . Cincinnati, ise a a on Mississippi Valley hardwoods, ae 
No. 3 com..... D 5 § uM— : = 4&6/4 
Sd. wormy.... 48@ 52 57 60 57 60 Qtrd. red: peerage war.$ 2@ 55 $ Ps a 4 
Bass wooD— FAS ...-::8 89@ 90 $ 95@100 $ 98@105 | No. i com... 1i@ 33 HE a8 ae is 
FAS NTR $ 75 80 $ 80@ 85 $ 90@ 95 Qtrd. red sap, N. D.: No. 2 com..... 38 38@ 40 ...@... 
No. : com..... oe Pt eG pr rt = 8 jacee 58 65 70 QUARTERED WHITE aden 
oma ee ae Se | ae eee ee eee 
2s -* CREED ccctcee 
UD wcaigseos $105@110 $110@115 $115@120 RAS. wee e ees Ses was iat No. 1 com..... ia 70 70@ 75 75@ 80 
No.1 com..... 85@ § 100 100@105 ene com... @ 55@ 60 65@ 70 No. 2 com..... 42@ 47 47@ 52 52@ 57 
No 3 oan GAY $9 3 3G a 300 Pr Bxrbds., 13-17” 56@ GO ...@... «++@.«. QUARTERED RED OAK— 
Sd. wormy and Plain FAS 6” TES se saeses $110@115 ...@... ...@... 
"No. 2 com 28@ 30 32@ 34 33@ 35 & wider... 53@ 58 & 60 55@ 60 No. 1 com..... iwg eae «a@tew 
Sd. wormy and . No. 1 com... 41@ 43 45 45@ 47 No. 2 com..... 38 wa@less «+s @faes 
“No. 1 com. & Map No 2 Coms++ 24@ 26 38a 28 27@ 29 | ew ‘nei 
wie F 5 26 ‘ « MAPLE— LAI HITE AND RED OAK— 
cieggllmathiaii = ee ae Spot worms N. __ Scanian $ 83@ 88 $102@110 $110@115 
BirRCcH— D., log run..$ 45 $ 60 $ 70 Se or 70 %T2@7 78@ 85 
a. aie mcimaza ren $120@125 $130@135 a 5? eel Hé by ss otitis No. 1 com ee = 60 60 65 65 ae 
No. com. an PM 6 diate sweet < 5@¢ oO. Ce 
Tere 70@ 75 80 75@ 80 No. 1 eee 53 58 68 70@75 NG: S GO ss. 20@ 22 22 25 25 30 
No. 2 com..... 33@ 38 38 43 40@ 42 IROs COs ani 25 27 30 30@32 Sound wormy.. 35@ 38 40@ 45 45 50 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars floor- 
ing mill basis, during the week ended May 17: 


Clear No. 1 Factory 
MAPLE— 
gle re te er $84.77 ere $32.03 
BO. Wusse wake make aces aa 45.10 
Bee. dnb cnwe cce® 97.14 81.65 45.52 
MR! Ninian wae witeeas ee 85.93 ‘Sada 
OIE Gnedevcennnes 61.81 = 
ee akdcewane aural 62.35 
BEECH— 
BREE ccccesscccves 48.08 
BircH— 
MM kolo ces eneeee 79.90 71.90 
_ ll MET 61.70 are 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended May 17, as reported by the Oak 
Flooring Manufacturers’ Association: 


38x14" 38x24” 36x14” 3x2” 
Clr. qtd. wht...... ..... $147.96 eet $104.20 
Cir. qtd. red.....; Glare’ 112.02 $84.71 86.68 
Sel. qtd. w&r..... Preee 88.84 ated Peer 
Clr. pin. wht.....<. $82.50 99.26 60.69 68.33 
Clr. pin: red..... 82.00 91.83 62.42 63.38 
Sel. pln. wht...... 65.31 82.06 57.66 61.57 
Sel. pin. red...... 66.08 81.19 56.66 53.19 
No. 1 common.... 48.05 58.69 37.89 36.52 
No. 2 common.... 29.69 28.54 17.26 rere 

x14” Y%x2"” fsxl¥he” fex2” 
Cir, pln. wht..... $86.89 $88.64 
No. 1 common.... ..... 46.45 





OAK FLOORING STRIPS 


Chicago, May 27.—The following are carload 
prices f.0.b. Chicago, on ;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





——White—— Red 
Qrtd. Plain Qrtd. Plain 
Clear ae eters edad $139. - $ 93.50 $123.50 $ 88.50 
Sap clear ....... 08. eeaas aaa 
i 98. 30 78.50 98.50 73.50 
o. 1 
CLT TTT Ne SR ee $48.50 








BLACK WALNUT 


Cincinnati, Ohio, May 27.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
za8 ee $215 $225 $230 $240 
Relects ...°155 160 170 175 
No. aa 10 120 125 135 

0. 2 50@52.50 55@57.50 55@57.50 60@62.50 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
Factory 


Tank oy Selects Shop Box Peck 
4/4.. - ae 50 $108.50 $ 76.50 $51.50 $34.50 $27.50 
5/4... 123.50 TES 50 86.50 63.50 36.50 29.50 
6/4.... 126.50 116.50 89.50 66.50 36.50 29.50 
8/4.... 1385.25 124.25 97.25 74.50 35.50 30.25 
10/4.... 141.25 130.25 103.25 80.25 cee, eae 
12/4.... 141.25 130.25 103.25 80.25 ‘Saewe 
16/4.... 146.25 135.25 108.25 85.25 42.50 

Boards, as 
1 No.2 No 


1x4 to 12”, random lengths. $5, 50 $44.50 $36.50 
—~ vse oa nn 
Clr. hear 


1x4 to 11”. .$109. 00 $104. 40 $ 94. rf $84. So $74. 00 
I=2 to ii”, 

spec.waths. 109.00 104.00 94.00 84.00 74.00 
Beles sscnend 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


‘ 


A B D 
%"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow a 


B Cé&btr. 
3428” from 1° stocks... .c.. $57. 75 $48.75 $47.25 
%x8”", from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No. 1 No. 2 
ky ROTC E CEN ene On Ren er Eee $9.25 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No.1 No, 2 
FAS _ Selects poy common common 
4/4. - 00 $ 90.00 $ 55. $50.00 $40.00 
5/4.. 110.00 95.00 70. 00 50.00 40.00 
6/4... T1206 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 Jae dens 
16/4.... 145.00 130.00 100.00 
=o Rough 
No. 1 com. No. 2 com. Peck 
er 6, | ee 7 00 $44.00 wane 
35 1) Sse eee 2.00 48.00 wane 
a” ail Seu eaksLcgaas > wkoes $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop com. com 
CT) , eee $ 90.00 $66.00 $44.00 $38.00 $35.00 
7, See 100.0 77.00 57.00 40.00 36.00 
I OR 100.00 77.00 57.00 40.00 37.00 
re 105.00 85.00 68.00 42.00 38.00 
Boards, Rough 
Selects No. 1 com. No. 2 com. 7 
> errr re $75.00 $44.00 $37.00 
BEE wacenaeen 75.00 44.00 37.00 cada 
DM Sidkatarewa’s 77.00 44.00 38.00 wea 
WEEE Saacaneae 85.00 54.00 45.00 nate 
bc ee wis eaad $29.00 





Cincinnati, Ohio, May 26.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
ID ERIE RE oe Ce PEC ERE CE Tee re $74.25 $49.25 
WIN Eee Lice Corea aeee eran 4.25 61.25 
7 REE On Orie oN ep nels 87.25 64.25 
TL Ee eee eee re 95.00 72.00 
Common, Rough— No. 1lcom. No. 2 com. 
TPE ETE PE PE et $51.25 $42.25 

Finish, SiS or S2S— 

Clear 

Heart A B Cc D 
54 to 127. 6654 $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS Sel. shop No. 1 No. 2 
WEBS vita wate $80@ 90 $65@70 $37@42 $33 $25 
5&6/4 .... 85@ 95 75@80 52@58 38 27 
I. eee 95@100 85@90 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
Bie @ Ge i en cvacannceuwun $40.00 $33.00 
BRN BUA bh aeiasdceweasnweke 47.00 38.00 
St. Louis, Mo., May 26.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 

Tank Selects Shop Box 
CL ECCCCTOCCCT ES $115.75 $ 75.75 $48.75 $30.75 
TS Se ee 120.75 85.75 60.75 32.75 
GU® vacecicaaaves 123.75 88.75 63.75 32.75 
SAA wakdusadenwas 131.75 96.50 71.50 31.50 
iC EAE ee 136.75 102.75 17.25 “ona 
sb I ae err ee 136.75 102.75 77.25 E 
NGsaccwcasaadans 141.75 107.75 S2e 86 _axeae 
PeGie SR SIE 6 cewnds wéussscceaanawucas $24.75 
Common Rough— No. 1 No.2 No. 3 
ENGNG” saasdwacnaddveauce $52.75 $43.75 $31.75 
EMG céveacieadaqgudactaaacs 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, S1S or S2S— 
oe 


1x4—10” . $108 50 $102, 00 $ 82 00 $ 82 Pe $ 72.00 
EMRE . ccccces 4.00 110.00 110.00 79.00 
BE vecnade 137. 00 122.00 112.00 104.00 éaet 
ROMO ccaveae 137.00 132.00 122.00 115.00 
pg a Bevel Siding— A B btr. 
Cesdcsdenddodnuaeuate $74.75 $65.75 $63.25 
exe” Wadweddcddedensdeans 79.75 70.25 68.25 
rp Siding— A B Cc D 
addecadkscnekiue $48.50 $45.00 $41.00 $28.00 
veneas CYPRESS— 
Factory— No. 1 No.1 No. 2 
FAS Select shop com. com. 
CTS SOPer rere $ 78 $62 $40 $35 $28 
te Peer rere 80 70 55 39 31 
Ra datasaes 80 70 55 39 31 
fee 90 75 62 41 32 
TOPS: cacsccucs 110 82 74 re ae 
Boards— No. 1com. No. 2com. 1” random 
BMG  cenccnacenuad $42.50 $35.00 oeua 
UE éacenes 42.50 36.00 
i = 43.50 37.00 
Dee ch dtinnudasaces 53.00 40.00 
POG SO Sccca deve aaa 
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SOUTHERN PINE 


Jacksonville, Fila., May 26.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended May 24: 


































































Week ended— May 24 May 17 Week ended— May 24 May 17 { Week ended— May 24 May 17 Week ended— May 24 May 17 
Flooring Ceiling Boards Boards 
1x4 agg ye slnwieaelenie = oy $ex3%y =: an eeian ee 39.00 B&better— No. 2 common-— 
oO. eee R P NO, 1 COM...... 5 ne 
No. 2 com......... 19.76 18.94 Mae O GOP os nc 17.00 ..... | 1X4 D4S .....eeeeeeee « BDB00) scene 1} DS TOAD: occ bsceisc cise 20.00 21.00 
BG, BS GOM.cvccovce cones BBO | CRONE BADE. 000600000 26.62 ..... ee Este » 45. cooem ES BS DMO oc .ccse cesses 29.00 29.00 
1x3 B&btr. rift ........ aeons Se oo foo aes (ikea | nt OR ‘ : Sree EE: dvugnsscenexs 26.00 26.35 
ny hme geet. il 1x6 to 12, Das. cassse+ 60.00 80.00 | Ix 8 DIS oo ..eeee seen 27.00 26.30 
No. 2 com: flat...: 19.00 17.73 ; niall 1x10 D4S .......0.0-+- 29.00 
Sidin DY AES BIE 40.66 snbone% vases 58.00 
1x6 No. 2 com......... 25.50 23.77 9g ‘ No. 3 common— 
NG. BOOM s6:0is0008 17.60 17.50 Novelty, 1x6”— No. 1 common— 
ABR OUEN x5 sie 4ieei0i stele’ s+ 40.08 | 45 9 mas ......'....-.. 80.00 vecg | EXE DES cece ceeene eee ceees 13.50 
Roofers No. 1 COM. ..0..0000008 40.22 34.33 | Jy ¢  apapenaeceney ‘39:00 40.00 | 1x6 D4S Dee eae 17.50 17.00 
No 2 com eee eee eeeeeee 26.47 23.41 1 8 D41iS 18 50 18.7 
1x6 No. 2 RMR woo 14.80 10,88 | 1X 8 D&S ...ccceccecce 42.50 Pe XS DID ceeeees . .* : 15 
x6 No. 2 com......... 26.81 21.76 el 1XTOCDES c.0 05s a cfetetals 45.00 oo | EmB GRipIAD ...cccncses WOO ..055 
MO. 3 OOM. iiicksss 18.00 RO hattor. ee. .. 22.00 AS ocecece ee 1x6 & yo. . errr 18.00 
DEG. 2 DM. oc a 05 suwsee 20.00 5/4x5 PED: uo! pintwis'e sipie e's eeee 40.00 
Partition Square edge, %x6”— D/SEO DONS sess sices a eigen 40.00 Lath, Std. 4-Foot 
hn ON Pe ree 30.15 29.48 = 
1x4 No. 1 com......... nm nei t-... ee. 26,00 | No. 2 common No. 1 kiln dried ...... 3.55 3.79 
a i) ee 19.00 NO. 2 COM. o.s0scse0ce. 16:00 13:59 | m3 DES) ccs Poe ‘ 26.50 Wo, i green @rie@ .... G22 ise 
The following f.o.b. mill prices are taken from sales made during the week ended May 24 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties-_ sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, 818 Grooved _— 
1x3” EG Babette sieesatntonts es j Y 78.19 | No. 3 (all lengths ; No. 1, 2810", Otlier’ Igt@..6. occ : 
ae, Sane ungated: - 4 hele — eennmnee . 14.00 ..... 18.80 13.83 lst tees 
ve. 1 ES : Meee dens Gores 126” BPRS AN eR ee 17.64 20.87 18.50 15.97 Longleaf Timbers 
et er ae S200  svxes oa 
FG Bavetter dakeceied 50.77 53.00 61.16 49.36 Boards, 818 or 828 No. 1 Sq.E&S S48, 20’ 
Sess sbbbeebenene De. Gases weens. cues No. 1, 1x 8”, 14 and 16’.... 85.23 cave eas and under: 
D [Wa ehebananwesas ee a ther lgts.... 47.00 34.38 8” Nab hies bh cNas nea ween « S86 ay 
eS ere at 37.75 650.56 40.99 ..... ixi0”, 14. and 16° .... 37.30 aan Be 10” eevee Pree eee ae >» 81.49 41.97 
int ae Dalcte bkeereewhin > 8 4 R500 seeoe Bee ixi2 Fg — Sites papain. ‘iene. Se BE si ¥ 560866 Ov nie cme wees at > 39.25 36.00 
x4” OE... cxusicaae ae vebas 73.90 siz", an ga ac ceaine:- piel, aeeice 
199i, Cvoaatcasieatece ORAL sss noe Other Igts.... ..... 54.00 37.00 50.18 Plaster Lath 
IE I Ee coh ave 52.05 No. 2 (all 10 to 20’): PO, Big Mg OR oaib ee sserwe ecooee 3.47 4.60 3.738 3.95 
ze. R ndteem eae 53.14 sone nea seat Ss ‘“Sseagin vy eanees 94:20 S471 scose BESO ENO ey Wy OE 6-0 5:0 0:6 RRS RE ee 1.85 
D isakeae teases Bae Omer Ls il ere 21.84 22.87 22.93 22.20 5 
FG Babette Ponce 41.58 44.00 41.80 41.13 DRI”. esis sinvce wes 25.81 22.96 26.25 25.27 Byrkit Lath 
(cekn naa Lente Teetes. Sekex ae No. 3 (all lengths): ’ 
a Ge uaundhteds 5. inns eile TE 66 TE onccscssss cance SE OM ce, a eae tee ages verse veeee 1507 
MOON: cecesselceese . sanske ORCL BIB2. .....:. NRIBY Be stot acest 10-78 DRED ..+s 3 | fel ane tee” see 18.000 ..... eee 17.08 
No. 2 i paceseeas 19.10 18.59 23.81 “TCT ps CES ERS A 17.65 20.50 ..... 18.04 and longer.........+.+0 tteee teens +++ 16.7% 
sc datiemeikedt 15.61 11.67 ..... IXIS” nnccovcsscccss S500 SERB 80.35 15.00 — oe 
1x6” No. 2 ‘o Me cccccccces 22.00 21.79 ..... No. 4, all widths and 1 re 
lengths ....... seaman 10.00 5.73 | (All 1x4 and 6”): 
Colling B&better, 10 and 20’. 43.00 
--- 87.50 J Roofers = oe one ‘ yd 
ecee iaieses a 7 ” 9 an ‘ae 2. 
teehee, ON Baha.) -“Medaabamcetaeten 7 * Picea _ Apetioaibeass 45.00 
54x4” haverier Peembaeneee S161, 22:00: So45 Srsr i Oe No. 2, Random.......... ote 20.10 
Sabacie (s00060s SBOe 00 35.25 30.42 Ghiplap | 
iE Broseteennice 18.66 22.00 20.18 19.09 | no 1 1x 8”, 14 and 16’... 22.89 ” Car Decking 
% x4” B&Retter rivasewaen os sees 43.00 iia: . Other Igts feed sa 34.84 EOE aig es ee OO es hans “duane  aaeor 26,00 
seenee ‘<cmeens 37.50 1x10”, 14 and 16’... 22:62 ... | Heart face, 9'3”, 9/6” etc.. 35.00 
Ses OTer TBtB.0.0. scoee 37.54 Car Sills 
o No. 2 _ to 20’): ~ . " 
OPE Ne, nes +2s0s  <* > SET iesicnieesnwid 18.93 22.75 22.25 22.02 | S48,Sq.E&S: : 
oo iE, Seereepraneene 2700 23°75 1x10”... ceescceeees 18.16 23.75' 22.75 21.74 |. 8”, 34 to 36’............. 35.25... 
PP OD .dsaoeanaestees : : lo. ll length ‘ 
Bevel Siding ats agence 18.39 18.35 Car Framing 
%x6"” ny ; 2 bneipeos oneness 00 A ee 1216” sobs Sapa eae Pe 8” & under, 20’ and und.. | er 
y eexaieanlnguies 0 sete 
5x6” B&better ee Pe vas 41.35 
OL 0. waabeaeaseen ee 34.75 No. 1, 2x 4, zt 5 
Drop Siding i ES 
1x4 or 6” B&better........ 43.40 45.00 ..... 41.98 i ’ CROSS TI 
gE Bipatacne cone 28.89 3395 24.66 20:00 ox 6” wie 35 4 St. Louis, Mo., May 26.—The following cross 
NOS nnckknceeecn AO woe alee Se ; 24, tie prices prevail, f.o.b. St. Louis: 
Finish 5. . Untreated 
> ye rough a KE White Southern 
ie ox 8”, 26. * Oak Sap Pine 
5. : No. 6, 7x9”, 8’, 9-inch face. .... 7 50 $1.35 
<0, . No; 4, 7x8”, 3°, S-inch f4Ce.....6 1.40 1.10 
. ‘ 3, pwr a — TACO so sciavs ra - 
_ rte ae oO. 2, 6x1’, , t-inch face...» Lt 8 
1x6, ir Ee bens sees acc acece rH 56.75 2x10”, =" . : No. 1, 6x6", 8’, 6-inch face...... t.05 2 
no 4 ihe sein ees pee een a4 aged S840 ...c. y Y Red oak and heart cypress ties, 15 cents less 
1x5 and 10°.............. 65.95 60.00 3 ees keen than white oak; sap cypress, 20 cents less than 
ERE TEE 67.88 70.00 EIS" IO nL aipesnse ean oni. diene, Oe white oak. 
1x4 Oe) Shas. chabek ae | dese wae 29.50 28.00 25.00 30.05 id 
MED” Sespanpeaksnancees : 66.00 1B" nine ot: 35.26 ..... 30.20 34.06 Switch Bri er 
DB i Sivbae scneaetnahawe 66.00 aie 18 & a pape . 29.13 35.31 Ties Plan 
BARS” BAD? occ snceccccs ; 5. Se 10’ to 20’. i. “ sees nee ' 
er, rnneres sss Lo —* | ee 9 ore, see eae... Ghee Mee | WORE ooo 5s sii cc csc ciices $51.00 “ee 
1% and 2x4 to 12”....... ee 70.38 | Ree een P2065. cccs ROO OO HT PEO MOOIG: res canececiceasewenenviares 49.50 46. 
LO S| gees eee 52.37 a iceuaeuewes BOS. ssens seee wOtOr — 
@ surfaced: 18: & 20"... 25.71 26.50 25.00 25.33 
1x4” Pe akbsmehasmicats s esses 40.00 —_ od to 20’. 25.53 ..... 22.48 51°67 
Ree ee x r rs a ae || eres eve > Sac F 
a aaecaap’t>anoPaes>=e* $3 ss — eeeetnes 19.80 1202 LLL 2137 HARDWOOD DIMENSIONS 
2 ee | eee sse0 SOOO 16’ ow. ee eee 19.91 18.00 19.50 20.72 d 
11% and 2x4 to 12”........ 58.34 18 & 20°. 23.75 20100 - 05: 2E38 Chicago, May 27.—Actual sales of short hard- 
B&bett Casing and ‘Base 2x 8” nl - ret ee oe 5136 | wood dimension were made this week at the 
_— 2x 8", 10’... esses 21. Hears x ‘ 
ga 68.00 62.77 - i pscenens Hip d vss++ 2122 | following prices: 
PE A reir snsenasnves 66.50 71.30 34.5 — , yum 
18 5 sono. 24.89 Furniture stock— Plain Oak Gu 
‘ Jambs 10’ WOAD . sxcws a $55.00 
B&better: 2x10”, 10’ ocoee Soe 2x2x19 sec e cee ceseseseccees . $55.00 60. 00 
ee ee 63.89 yy 23.64 20.06 TAO RONOEAO” vig s:s:0s onc eeee evens . 60.00 60,00 
1%, 1% & 2x4 & @...... 76.20 16’ S200 ZOOL PO LRERBO”  a:sisiss 0.0 sis 0ce vee ce ee s.ce 65.00 00 
Fencing, B18 18 ages, GOAT WO OURROMGRBO” 6 ccicu s siciscednesiaeis 80.00 hy 
ng, 10’ 21.50 ..... | 3x3x30"” ..... mitcainedaceweade 85.00 15. 
Pe Re A. adatencec a> + Ee are en 2x42", ,> Seaway AEE, seins ee a 
one? “ es igts..... sicas TID. xnic> Bean seis A Chair stock— 5.00 
x . 
9 40 te eee ew eeee . seeee seers eeeee ose . 1x4” and wider x 19” COR eee Bl 85.00 oo. 
ther _ eee -.». 47.00 37.00 36.62 No . . oo ” ” 5 ‘ 
No. 2 {all lengths) : en | aaa 146x4 and wider x 19 Hecaie: 8 6.56% 60.00 a4 
scesccveeseesees 27.22 21.00 15.83 16.30 vs 14.75 ..... | 2x4” and wider x 19”.........-- 6. 70.00 
ine’ RO Se 20.28 25.50 22.73 20.28 she MMM HM DIGAO? 0 ie cihc cs cswseneweces 76.00 ’ 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 23: 
Flooring : Dimension Ceiling and Partition Fencing and Boards 

Ly 17 Edge annie ixs* ine” No. 1 No. 2 Clg. Clg. Clg. Part. No. 1 No. 2 No. 3 
ve. eee eee $75.00 12, 14, 16,. 38, 12, 14, 10, 18, 1%" 56” 4%” 4%” Sa” scwaaoaes $34.00. $17.75 $15.75 

B&better | aiua ae dame $80.00 72.50 16 20 16 20 Bé&btr. . .$36.50 $40. 00 $44. 00 $48.00 BEG acaceougs 36.50 21.00 17.75 

ices theminansenss “enue 70.00 | $28.00 $30.00 2x 4” $25.50 $27.00 | No 1...°°°°..... 41.50 | 1X.8” ......... 35.00 22.75 18.50 

— “an 25.00 26.25 2x 6” “21:50 24.00 | Noa (1°°° - = ag TH Yesnisece 36.00 23.00 ° 19.00 

21.00 Flat grain— 700 «on, Oe 36°66 26.00 ex oe ME? satan toes 49.00 26.50 20.00 

27.75 29.50 2x10” wicks _ 

63 Nov Lcvcatcessssits 43:00 39:00 | 29.00 20.50 2x12" 26.00 24.46 Besar >= ee 
5 . ae oO. o. 
26.30 NOs. Ciewrkemesteaas 25.50 26.00 SS ii ce te ee: Se Cc ee a $3.75 $3.05 

29.00 Casing and Base No. 1 No. 2 No. 3 | 1x6 & 8"...........0005 62.50 $58.00 Moldings 
B&better ice svenneues $38.00 $21.25 $18.00 WEG RO BE oacacedsecns 68.50 61.00 
Te Clie cicagecewedewscnuans $75.25 Be. eakecenes 5.25 22.75 18.75 1%, 1%, 2”x4 to 8”. 72.00 weeks 154” and under..22 percent discount 
13.59 MEGS LO Navawace decewacuwne 80.50 BEI@” i vaceecus 36. 75 23.25 19.00 14%, 1%, 2”x5, 10, 12”: 4 . 73. 50 1%” and over...18 percent discount 
17.00 
18.75 NORTH CAROLINA PINE 
Norfolk, Va., May 26.—The following prices for North Carolina pine have have been obtained f.o.b. Norfolk: 
ee ee ......8541,50@55-00 $33.00@36.00 §$28-00@26.00 “$21,50@22-50 ee 
steeeeeeeeeenees 5 -00@26. : : Lath, No. 1.$ 5.50@ 5.75 Roof 6” .$28.50@29.50 D4S, 6”.$59.00@64. 
| Semtimamess 2.45 56.00@59.00 “38.00@40.00 "26.00@27.00 6... @s ere. No 2.) 2500 100 eee oe coaeoe hemyts boy 
3.79 Mi avait vcuneteneace 59.00@62.00 40.00@42.00  26.50@27.50 cudeeGnesa< Factory, “gn” 29.00@32.00 10”. 30.00@31.00 10”. 63.00@68.00 
Passe wale ore 62.00@65.00 44.00@46.00 .....@..... eee Qaee. Sizes, 2”.... 23.00@26.00 12”. 31.00@32.00 12”. 69.00@75.00 
Roug _ , 
8” ai eet ee 59.00@61.00 32.00@41.00 28.50@ 29.50 saeomaense Finished widths— No. 2 & better No. 3 No. 4 
10” oc ceeeeeeeeeeeee . . . 00 = 29.50@30.5 . . Flooring, }#x2% and 3” rift........ 83.50@88.00 —.....@...-. ene Dewees 
Ee Gdevwenekaweenee 67.00@69.00  47.00@49.00 30.50@31.50  26.50@27.50 jt* | or? ee” Cen +E comes 00 $4100946.66 $58:66938'60 
Can- Bark strips, samy 1 & 2. er 50@37.50 Bark strip partition, Ceiling, uF Pavedwecudesveduadacadeud 34.50@36.00 26.50@27.50  17.00@18.25 
sas OM naceccas 6.50@17.50 NOG: EB Ge Aasiacecus neve $42.00@44.00 : Rte cuucidesCncdacd canada 35.00@38.00 28.00@30.00  18.00@19.00 
cy. CuUlE F6Q NEGPE 6c ccwnacas 11.00@11.50 Partition, "ya". cee eccecceececccceces 48.50@59.00  42.00@47.00  26.50@29.50 
0. 
38,25 
Duluth, Minn., May 27.—An easier tendency has developed in the northern pine market. All sizes of No. 3 boards have been cut $2, 2x10-, 2x12- 
and 2x14- inch piece stuff, $1; No. 4, 6-foot and longer mixed lengths, $2, and siding, $1 to $4. Prices f.c.b. Duluth follow: 
CoMMON Boagps, RougH— FENCING, RouGH— 
6’ 8’ 10’ 12’ 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
27.13 Os: BiccSe «savewcnde $55.00 $57.00 Ly 00 $62.00 $62.00 $65.00 $65.00 Os ING) Bs de deweccceceees $52.00 $55.00 $60.00 $62.00 $61.00 
41.97 WMivecckcnceis 61.00 63.00 69.00 71.00 66.0 71.00 71.00 1, OS) Re reer 37.00 41.00 42.00 44.00 44.00 
36.00 are enueseee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 INOW Ee iteccintadakene 26.00 28.00 29.00 30.00 30.00 
NGG Gu cennoeaeue 38.00 40.00 47.00 49.00 47.00 53.00 55.00 Br NGG Reveducuccadewnce 50.00 53.00 55.00 61.00 63.00 
3.95 OP vdtsesuaws 41.00 43.00 50.00 50.00 47.00 53.00 55.00 INOW Ba wcidereaaceuaes 32.00 35.00 39.00 45.00 27.00 
1.85 : io" mi aaraae eo ateoue yA ry ys yd yk Py pp IN@eC Oilecedinnd xeaeaae 27.00 27.00 29.00 30.00 29.00 
: No. 3, Es é-e-eulwa ware . . A e le O- ” ” 
ra 29.00 31.00 33.00 33.00 33.00 33.00 33.00 ps 4, 6-foot and longer, mixed lengths, 4”, $24; 6”, $27. 
15.07 2 | eee 31.00 32.00 34.00 34.00 34.00 34.00 34.00 encing same as 6”. 
Ve j 
17.08 For all white pine Nos. 1 and 2, add $1. All —— pine, Nos. 1 and 2, add $1. 
16.74 Boards 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 6, $21. Si or 82, add 75 cents; SISIE, add $1. 
For S1 or S2, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
ae Shiplap and D&M, 8’ and up, add $1.2 Well tubing, D&M and beveled, add $2. 
9 No. 1 Piece Sturr, S1S1E— x . on Rv , 
2° 6’ 8’ 10’ 12" 14° 16’ 18’ Se iio: - “ 
20.10 ee $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 
BO. vsaee 27.0 28.00 30.00 30.00 29.00 31.00 33.00 33.00 ENG OD cihinccwawaeess Se SO we EE ake ci ces ceeiiens $20.00 $22.00 
he 28.00 30.00 31.00 33.00 32.00 32.00 35.00 oO ee eae errr eee rer: 36.00 40.00 Norway, C&better .. 36.00 38.00 
26,00 2x10”..... $2.00 33.00 35.00 87.00. 85.00 34.00 37.00 87.00 | D ........---.--+++00. 31.00 33.00 
7 eld”. ..2.- 38:00 © 398.00 41:00 «43:00 4100-41500 44:00 44.00 | Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
ola or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
— {Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., May 24.—Current quotations 
San Franciece, Callf., May 91-—The following Portland, Ore., May 26.—The following are | f.0.b. mill on western and Idaho pines and white 
are average prices, May 11 to 17, of California | f¢,.9.p. mill, and f.o.b. Chicago shop, prices: fir are as follows: 
pines, f.o.b. mill, those on common being for Boards, S2S WESTERN WHITE PINE, 16-Foot, INcH— 
oT OSE 1-i _ No. 2 No. 3 No. 1 No. 2 No. 3 om: 4 asin 5 
aman only and including no other thick oa. eam. sd $39.50 $30.00 $20.00 
nesses: WE Tae oda bean cucncedend -+-$29.00 $20.00 Ot ccawaxeete 39.50 31.00 22.50 
ated - ¢ be * 1 | me mere pe oe po catwacwwaatee ay =o py 
hern Cal H x 8 an wt TUT TCC CCT CE CCC T ECCT « Bee , i wsediuawne . 1. wana aaaes 
Pine none: Se meniianes SON WE cen ons cn uancsncencdas 29:00 23.00 | 12” 1/2177 72! 39.50 26.00 2200 |.... ..... 
35 Nos. 1 & 2 clr...$ 99. 15 | Common— 1x13” and wider, 10 to 16’.......... 30.50 25.00 | 4” and wider. ..... wees $19.00 $ 9.50 
10 CE gAlect onsccese 40 > tg see eeeeees pip No. 4 No. 5 | wesrern Ping SHOP, s2s— 
92 Toe Seneenee 65:30 O. 2 sseveeeeee 33. com. com. Factory 
‘82 No. 3 clear...... ae et 2 eeerareses 24.00 | 1x4” and wider .......+.-.++-.+s+++- $18.00 $ 9.00 GC Neal Ma? Mas Gen 
72 Inch shop ...... $4.15 ee ge SASSR eRe ee ‘ 3 , eeees 
' Di cheb, ee Mo 8 uo... 11.75 a Tr eed 1 “8 0 waco 1660 71... 
less No. 2 shop..... 30.60 No. 2 dimen a ie SUS GAs amnacieeed aanis i ane 
° at ” ” , 
ae er eee ee B0 | 3,42 6 and 8, 10 to 20"... SIEM 86500 848.09 | Daa Wwavae Dine— 
anel, 4%” ..... 91.05 Beveled Siding— TRUE div cwuweadivecacecens eee 93.00 88.00 72.00 No. 1 No. 2 No.3 No.4 No. 5 
ridge Shop, stnd..... 24.75 C&btr. ......... 0.80 | 1x13” and wider............ee 98.00 93.00 77.00 a $54.00 $38.00 $22.00 ..... sss 
lank © vecsedecussveus 34.00 5/4, 6/4x4” tom g war., 10 to 20’ os. 00 91.00 79.00 6” secaveueee 55.00 39.00 26.00 
48.50 Sugar Pine 13 RRR ee 28.60 SIE: Ge Wii bis ckecccccécceas 8.00 93.00 81.00 Bx Oe oes =e ange 
46.50 Nos. 1 & 2 clr.. 122.35 Douglas Fir Shop $2, f. 0. b. cma TO casiveess OE 38.00 27.00 see, eee 
= C select ........ 10 4” and wider. : 1. $21.00 $ 9.50 
No. 3 clear..... 7 67.80 ee 40.30 No. 1 No. 2 3 
, nch shop oan ° wan. “oy '’ Beene 20.10 “ ANA 6/4... ..cccccccccccce < 00 $43.00 $33, 00 | Wuire Fir, 6 To 20- Foor, Incn— 
S No. 1 shop..... - 64.45 Com., 5/4 & up. 17.65 | 8/4 cereerecreeceeeeereceeees 3.00 53.00 33.00 4” 6” 8&10" 12” 4”&war. 
0. 2 shop...... 36.75 Ties & timbers. 20.25 Above prices are for preted Cb Ne 2: aeh-l NOs 8 cicciccs $23.00 $25.00 $26.00 $27.00 ..... 
ara- No. 3 shop...... 3.90 Dimension ..... 6.00 | better shop. For straight cars of specified grades, | No. 3........ 20.00 22.00 23.00 24.00 .... 
. D&btr., short 31.20 add $5. ING Be caddave.osce Aasdthen Leddnnataees $18.00 
the mee) 4” sang 9.25 White Fir 
clr., stn 62.50 
Stoo, sind, mer GBD EME, age. 40.1 WEST COAST LOGS 
Gum os Ci? .. : 
55. 00 Stnd. ......... 89.15 "a PN ee bet [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., May 24.—Logs steady; quota- 
60.00 No. 1 dimen.... 19.95 Portland, Ore., May 26.—Present log quotations | tions: 
— ' Cater No. 2 dimen.... 16.45 are: Fir: No. 1, $24@26; No. 2, $17@20; No. 3, 
75. 00 Miscellaneous .. 20.60 2 Cedar: $15 to $20. $13@14. 
_ Yellow fir: $27, $21 and $15. Quotations nomi- Cedar: Rafts containing shingle logs only, 
Lath Mix. pine, 8/4.. 20.50 nal. $18 base; 25 cents added for each 1 percent of 
55.00 No. 1 mix. pine. 5.85 Red fir: $17, $18 and $19. lumber logs. 
60.89 0. 2 mix. pine. 5.00 Export ‘Spruce: $32, $25 and $15. Hemlock: No. 2, $18; No. 3, $13. 
70, 00 32” mix. pine. 2.30 Australian ..... 61.50 Hemlock: $14 to $16. Spruce: No. 1, $27; No. 2, $21; No. 3, $15. 
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[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., May 27.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 

High Low vailing 

Prices Prices Prices 


Vertical Grain Flooring 
2ee” No: 2 GOAL. 6scéscosse $47.00 $44.00 
Re Nr 30.00 Secs 


Slash Grain Flooring 


1x4” No. 2 and better .... 29.00 25.50 
Ne ee rare: 21.00 Sears 
1x6” No. 2 and better 30.00 
Pe As csnohuaswaun ae 26.00 
Stepping 
No. 2 clear and better..... 65.00 paces 
Finish No. 2 and Better 
[UE EE Ua a a 56.00 
Casing and base .......... 62.00 
Ceiling 
54x4” No. 2 clr. & btr. . 26.00 24.00 
1x4” No. 2 clr. & btr. - 27.00 25.00 
INO; B CICA 6c sicvces 25.00 20.00 
Drop Siding 
1x6” No. 2 elr. & btr..... 27.00 
No. 1 Common Boards and shiplen 
ME al re 17.50 16.00 
RN Gates bi aneewaneneee 18.00 17.00 
Dimension, No. 1 Common S4S 
ike”, 22 BU 18" i cncisekawas 15.50 - ee 
Plank and Small Timbers, No. Common 
ane”, 12 to 16° BAB. n.0ccs 19.50 .50 
Bxin’, 12 to 16” B&S....... 21.00 ie 
Timbers, 32’ and Under, No. 1 Common 
Be SS iiciscsdcndetsecce DRO 21.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., May 26.—Fir prices today, 
car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


See 2 OE ois cccaws bunwee seeraiDeet $53.00 
pe ie PINIR ee e ae eccte aes Griie oie Sue 45.00 

Sek IRN sche Sedu stansabeslss swore 31.00 

1x3 and 14,x4” No. 2 clear and better...... 50.00 
IND) BAICBE 6 inane esse 0 saw 35.00 


Slash Grain Flooring 

1x4” No. 2 clear and better 
Dee eG oa sete ss sobs keS ow woes 

1x6” No. 2 clear and better — 
NO: BROT aes 5 64's o6us bnew es0oesae 


Vertical Grain Stepping 





1% and 1%” No. 2 clear and better........ 65.00 
Finish 

NO, 2 clear ANG PSUS ssc idsccicccccesacwes 55.00 
Ceiling 

5x4” No. 2 clear and better .............. 25.00 

DED er OIE 4054.50466 05 6b5505040 000065 18.00 

1x4” No. 2 clear and better .............. 26.00 

PN, Be EME ccc piskhe es cours ence tales ewe 22.00 

Drop Siding and Rustic 

1x6” No. 2 —_— DRO RBULE? vuissskknsuekia 30.00 

ON ee ee eT 25.50 
Boards 

MEDS wisi weSed Seesaw eos eusiewusinn $16. “er 50 

Se Se Aaa sa nGeeee SA Sane se eAbbee oeanes eee 
Dimension—2x4-iInch, S4S 

a aL Re Ee ihe Lb a seas Gubis se iucee above 15.50 

teen REO eerie epOneanle 12.00 
Timbers 

RII ca ere cB NS chs Sa a Sine a atouise gr aaeo mis Rue 17.00 

PED UNIS MONET on cca nc pei ee sen bee kaoe eas 19.00 

Miscellaneous Items 
SM REMIONN | 4 «5's gies seswsacvieveawewoe 15.00 
rr nr re os See 





WEST COAST SPRUCE 


{Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., May 26—The following are 
prices for mixed cars prevailing here today: 


ENE ED: sv nose bsese kas sso sbhoensaunee $73.00 
lie JE | eens meea re 62.00 
a eee rer 33.00 
WOKS 5655.6 ona 5S one e bone 34.00 

SEIT Si cb shad she how oe eeeses subasbeununer 5.00 
Factory stocks, 1 LEME GGAnibie Me wee Cee 30.00 
ae danas ine tet bs 5 wii viava Bot esto 34.00 

ike ee ene ee ey rey 34.00 

Te eases Cis masini SAW ROE 37.00 

Cie Ae ee ee aero 46.00 

Commonr rough dimension................. 24.00 
SOU NNT, TEND s 6 00 0c 6iviinsicswariownseceow 19.00 
CX gL |: ee a a ay 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Ye-Inch, S1S1E 


—Clear—, ——"“A"—_, “B” 
3'-7' 87-20’ 3'-7' 8'-20' 3°=20' 

sa ewnsislielle $33.25 $43.25 $30.25 $40.25 $29.25 
_ipehebienie: 34.25 44.25 32.25 42.25 34.25 
W . sewreeannied 33.25 43.25 31.25 41.25 38.25 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 
” ” ” ” ". 


” 14%” 1%” % 6” 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S2S or S4S 





Clear gi 


3-4%" I ae ~ 
l-inch— 3-4%’ 5-7’ 8-20” 3-41%%’ 5-7’ 8-20’ 
saenmee ~~ a4 $62.50 $88.50 $47.50 $57.50 $83.50 
aT ctewweiee 62.50 94.50 47.50 57.50 89.50 
So seeceur B90 69.50 96.50 54.50 64.50 91.50 
Wr , seseaeueiere te 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” 62-00 “G2:50 ncore 44:00 BTB0 ccese 
CY Seneome 74.50 74.50 94.50 69.50 69.50 89.50 
_, ee ee 85.50 85.50 98.50 80.50 80.50 93.50 
Pema 87.50 87.50 98.50 82.50 82.50 93.50 
4 to 12” ve oo REDO canes <0sss Ue 
14% & 1%-inch— 
o. Seeenue $59.50 $69.50 $95.00 $54. ° $64.50 $90.50 
a rr 59.50 69.50 1 eg aM 54.50 64.50 96.50 
So. ssossies 66.50 76.50 1 rant 73.50 100.50 
Bo pater 61.50 71.50 101, 0 56.50 66.50 96.50 
3 to 6”... 59.50 69.50 56.60 66.50 ..... 
owigewlers 81.50 81.50 101.50 78.50 78.50 98.50 
| Or 92.50 92.50 105.50 89.50 89.50 102.50 
aa” nkous ee 94.50 94.50 105.50 91.50 91.50 102.50 
4 to 12” e PO re 97.50 
2-inch— 
BS” sbawaete $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
ae 57.50 67.50 99.50 52.50 62.50 94.50 
S Sruneee 64.50 74.50 101.50 61.50 71.50 98.50 
D  sawibiies 59.50 69.50 99.50 54.50 64.50 94.50 
& to 6”... Bi.00° BTB0 secas CERO GHBO cacc. 
(aces 79.50 79.50 99.50 76.50 76.50 96.50 
er 90.50 90.50 103.50 87.50 87.50 100.50 
Gare 92.50 92.50 103.50 mores 89.50 100.50 
4 to: 12”.. oseee SOC0U - 95.50 


teed 22’ and ‘24’, add $6 to 8’-20"; 26’-32’, add 


Bungalow Siding, SiS1E 


o—Clear——_  -——"“*A"’——_, 

3’-7' 8'-20’ 3°-7' 8-20’ 
es $55.25 $58.25 $53.26 $56.25 
MEAD skacbacccws 59.25 62.25 57.25 60.25 
OF are 73.75 76.75 71.75 74.75 
| re rer 75.75 78.75 73.75 76.75 
TEAS” seseawwaswe 17.75 80.75 76.75 717.16 
Wide _ Finish, sng or . Random, 8’ -20’ 

a #4 gd 

a4”... $ut 50 mii 50 = 123 50 a2 09 $131.00 $134.50 
| en 50 50 136.00 139.50 


BS” 6.0% 13780 134.60 139, 50 


137. 00: 141.00 144.50 
20”... 132.50 139.50 


137.50 142.00 146.00 149.50 
22”... 137.50 147.00 151.00 154.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.60 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.60 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S2S, 8 to 20’ 
Width— 


Thickness— 6” 8” 10” 12” 6-12” 
Lena ac oe us eace we ei — $113 $114 $112 
SY NicebGS sab ase seeeues Ay ie eg 


Add, for 22-26’, $6; for 26-31’, $14. 


RED CEDAR SHINGLES 


Seattle, Wash., May 24.—Eastern prices f.o.b. 
mill are: 





Per Square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stocks 





xtra Stare, C/ 2. iscesaoss $1.80 $2.25 
Mktra, stars, 6/2. 04.0600 2.04@2.08 2.55@2.60 
PRAT CIOATS 66 kcsisnnces csc 2.12@2.20 2.65@2.75 
POYTOCUB; B72 ie.s 6 6:00:86. 05:06% 2.81@2.85  3.50@3.55 
PORES oicsd codbinw ar sicwer 2.85@2.48 3.830@3.40 
POTEOOEIOOR 50k is 0050005 3.18@3.25 4.30@4.44 
First Grades, Rite-Grade Inspected Stock 
IDRIPALStATS), G2. 66668 ccas $1.88 $2.35 
TORATO BUOTS “B/S sos scccas ce 2.12@2.16 2.65@2.70 
MIRA CIBATS 0.00. ce cesas 2.82@2.40 2.90@3.00 
POETTCCtR) B/S ocsceces cess 2.89 3.60 
eer 2.48@2.55 3.40@3.50 
PSLICCUONS: 6.0665 665 00 sone 3.25 4.40 
Second Grade, Standard Stock 
Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
Common stars, 5/2......... 1.08@1.21 1.30@1.45 
COMMON: CIEBTB. 6.0:6.66.6.00:6-0:8 1.48@1.65 1.80@2.00 
British Columbia Stocks, Seattle Market 
XXX (Canadian) —eree 
XXXXX (U. S.) 
rere ee: . 
ge eer ji ‘ 70@4. 80 
XX 6/2 16” ee: Cc aega eas as 1.55@1.70 
XX 5/2 16” a |, eee 1.63 2.05 





POPLAR 


Cincinnati, Ohio, May 26.—The following are 
average ‘prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


Sort THX TURE— 


fh CS 115@120 $120@125 $125@130 
Saps & select .... 85@ 90 90@ 95 95@100 
nO; 2 SOMs.ccsce 65@ 70 70@ 75 T5@ 80 
m0; 2 "COM: Aiiscss 40@ 45 45@ 48 48@ 50 
No. 2 com. B...... 26@ 28 28@ 30 30@ 32 
VALLEY— 
4/4 5/4&6/4 8/4 
Cu) ee “eS $110@115 $115@120 
Saps & selects... oe i 80@ 85 85@ 9 
NOs COM, o:5:5:0 ¢0'0s a @ is 58@ 63 638@ 68 
NO. 2 COM. Asics 10 36 40@ 4 40@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, May 26.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

Be > oyarcents. satiate $60.00 $50.00 $30.00 $20.00 
Sine awawswes 60.00 50.00 30.00 20.00 
Me. osc ccoate 55.00 48.00 25.00 19.00 


Louisville, Ky., May 26.—Demand for poplar 
siding continues active, and is increasing some- 
what, with prices steady and unchanged. Bad 
weather has been against building operations. 
Local quotations: 


Clear Select No. 1 com. No. 2 com. 
6-inch.... $62.00 $48.00 $34.00 $24.00 
5-inch.... +B00 48.00 33.00 22.00 
4-inch.... 50.00 45.00 24.00 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, May 26.—The following are 

average prices today f.o.b. Cincinnati: 
Shingles 
Best Primes Economies 

Be ses OR Bates Sao $5.70 $2.7 aaa 

Re GinGiers piaseere abe ae 6.70 4.85 $3.70 

Beck vileresel niin rele pea 6.95 5.45 4.10 

GO” cisrawhaeuntece@nle eens 6.95 5.45 4.10 

Lath, 4-Foot, 34x1'/2-Inch 
es Miscrs ihrer sume $8.90 HUOs Teor es nets ees $7.90 





For Editorial Review of Current Market Con- 
ditions See Page 31 


NORTHERN PINE 


Boston, Mass., May 27.—There has been some 
improvement in the northern pine trade since 
April, but distributers still find business rather 
dull for this time of year. It is believed, how- 
ever, that increased building activity will bring 
retail yards into the market before long. The 
call for shop lumber is no more than fair. Com- 
petition with other species is keen and prices 
are being shaded right along. Lower grades are 
not receiving as large a share of attention as 4 
short time ago. 


Buffalo, N. Y., May 27.—Retailers are buying 
northern pine in a very conservative way, altho 
their business is said to have been about as good 
so far this year as a year ago. Some whole- 
salers feel that there will be better buying from 
now on, owing to the depletion of stocks in most 
yards. 





Minneapolis, Minn., May 27.—Demand for 
northern pine in this section this week has been 
spotted. In some localities deliveries have been 
made and construction is fair, while in others, 
where no building construction has been pro- 
jected, there is virtually no demand. As a whole 
the volume is only fair. The northern pine mar- 
ket has been more steady than that of other 
commercial softwoods, but generally the price 
uncertdinties have not been an inducement for 
dealers to stock up. Inability to obtain prompt 
deliveries is another factor tending to retard 
present demand. 


New York, May 26.—Comparatively little lum- 
ber came in during the last week. Concessions 
are the order of the day and the market is con- 
sidered slow and weak. Competition in all items 
is exceedingly keen. 
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EASTERN SPRUCE 


New York, May 26.—Mills have virtually ceased 
to ship to this market, with the result that little 
spruce is being offered. Prices are being held 
stationary and millmen continue in the position 
that they will not ship at present schedules. 
Dealers here say there is no chance of an up- 
turn. 


Boston, Mass., May 27.—Altho there is more 
or less dimension spruce being sold thruout New 
England every day, demand lacks the animation 
normally expected toward the end of May. The 
building industry is now operating on a brisk 
basis well up toward the large volume of last 
year, but retailers are not buying spruce on a 
corresponding basis. Prices are rather weak. 
The full range on dimension is $45 to $47 base. 
Business in Provincial random is regarded as un- 
satisfactory by sellers. The request for boards 
is slow. Quotations: Dimension, rail shipments, 
f.o.b. Boston, 8-foot to 20-foot lengths; 8-inch 
and under, $45 to $47; 9-inch, $46 to $48; 10-inch, 
$47 to $49; 12-inch, $49 to $51. Provincial ran- 
dom, 2x3 to 2x7, $35 to $36; 2x8, $41 to $42; 
2x10, $42 to $48. Covering boards, 5-inch and up 
wide, 8-foot and up long, DI1S, $37 to $38; 
matched, clipped, 10- to 16-foot, $42 to $43. 
Furring, 1x2, $38 to $39. 


HARDWOODS 


Chicago, May 28.—Dullness continues to fea- 
ture the hardwood market. Demand from floor- 
ing and other building trade interests remains 
fair, but there is extreme caution in buying. 
Furniture plants continue to buy on a hand-to- 
mouth basis, and are likely to do so until after 
the midsummer shows when it can be definitely 
decided what styles will be in demand. Little is 
heard from the automobile industry, and con- 
sumption by box interests is restricted. A larger 
demand from agricultural implement makers is 
reported, however. The conviction among hard- 
wood distributers is strong that a marked im- 
provement will be witnessed within thirty to 
sixty days. 


Kansas City, Mo., May 27.—The hardwood 
market appears to be holding its own in demand 
and prices. Consumers as a rule are buying 
closely, preferring to order frequently instead of 
accumulating stock ahead. Northern hardwood 
prices generally are firm, while southern woods 
vary according to mill conditions. Retail de- 
mand was slower last week. 


Cincinnati, Ohio, May 26.—Hardwood business 
has not improved. Orders come in spasmodi- 
cally, a good day being followed by several poor 
ones. Prices are being maintained as a rule, 
tho there is some shading of quotations to se- 
cure an occasional order. 


Buffalo, N. Y., May 27.—Hardwood demand is 
quiet and most industrial plants are buying in 
a very limited way. At most yards it is said 
that quite a let-up has taken place from a little 
while ago. The tendency of prices has lately 
been downward, altho no severe breaks have oc- 
curred. 


Minneapolis, Minn., May 27.—Concessions on 
upper grades of southern oak and on southern 
gum have made inroads on demand for northern 
birch, but demand for the latter has been large 
enough in the last week to take all dry stock. 
There have been no price reductions on ngrthern 
birch, which is one of the strongest items*in the 
market. The shortage of stock has maintained 
the market to a large extent. Northern mills 
are sold out of dry stock and are shipping newly 
cut lumber. 


Omaha, Neb., May 26.—A slight increase in 
demand for hardwoods was noticed last week. 
There have been additional price reductions in 
southern hardwoods, but northern hardwood 
prices remain the same. 


New York, May 26.—All grades continue to 
move slowly. An improvement in demand for 
oak and maple flooring is considered a good 
Sign, and activity in other items is looked for. 
Prices generally hold firm. 


Baltimore, Md., May 26.—Some local hardwood 
Wholesalers report that a definite gain in the 
movement has taken place during the last week 
or so. Mills have not made any important addi- 
tions to their holdings, and the information 
from the yards is that they are only waiting 


for the weather to become more settled, so that 
they can fill orders in hand. Price reductions, 
in the view of the mills, are out of the ques- 
tion owing to the high cost of production. Ex- 
port trade is slow, the recent increase in the 
ocean freight rates acting as a check. 


St. Louis, Mo., May 26.—Southern hardwoods 
have been very inactive during the last week, 
tho a few more inquiries were received at the 
end of the week than earlier. Dealers’ stocks are 
generally low, it is commented. There have been 
general reductions in the various items of gum, 
because its perishable nature makes it more 
difficult to hold. 


Houston, Tex., May 27.—Business is unusually 
quiet this week and in view of the low prices 
wholesalers are not eager for a large volume 
of orders. Production is still being retarded by 
rains. 


Boston, Mass., May 27.—Wholesale trade in 
hardwoods is quiet. Prices are yielding a little 
under pressure. No large sales have been re- 
ported during the last week. Buyers are cau- 
tious and confining their purchases to immediate 
requirements. Sellers in a position to make ex- 
ceptionally quick shipments of desirable dry 
stock are securing the big share of the present 
business. Trade in flooring has been spotty, 
and the spread of prices shows a widening 
tendency. Quotations, FAS, inch: Ash, white, 
$115 to $125. Basswood, $95 to $105. Beech, $80 
to $85. Birch, red, $140 to $150; sap, $120 to $130. 
Maple, $105 to $115. Oak, white, plain, $115 to 
$125; quartered, $150 to $165. Poplar, $125 to $135. 
Western flooring, }}x2%4 clear:, Beech and birch, 
$88 to $90; maple, $103 to $106.50; oak, white 
plain, $105 to $108.50. 


New Orleans, La., May 26.—The market is still 
reported quiet, with prices rather weak. Such 
buying as is done is principally for immediate 
needs and in rather small lots. There is a fair 
export inquiry but offered prices are not con- 
sidered attractive. 


Columbus, Ohio, May 26.—Hardwood trade is 
rather steady, altho the lull which developed 
about six weeks ago still continues. Dealers are 
now able to move stocks previously sold and 
their supplies are broken. Factories making 
boxes, automobiles and musical instruments are 
placing orders. Railroad inquiries are not as 
brisk as formerly. Production and shipments 
are about on a parity. Oak quotations at the 
Ohio River: 


No. 1 No. 2 No. 3 

FAS com. com. com. 
Quartered ...$150 - $90 $55 es 
Jy), eres 110 75 53 $21 


FIR, SPRUCE, CEDAR 


Chicago, May 28.—The Douglas fir market ap- 
pears to be steadier, and local distributers be- 
lieve that prices have touched bottom. They fur- 
ther believe that as soon as retailers and other 
consumers ‘realize this, they will come into the 
market quickly for important quantities. De- 
mand has in fact already shown some improve- 
ment; but the market can not yet be character- 
ized otherwise than as dull. 


Buffalo, N. Y., May 27.—Fir trade is quiet and 
prices in many items are easy. Flooring in most 
grades is in plentiful supply, but a scarcity is 
reported in 6-inch slash grain. Mills are mak- 
ing some low-priced offers on mixed car business 
in drop siding and 6-inch flat flooring. Whole- 
salers find trade light and are unwilling to place 
orders ahead. 

Omaha, Neb., May 26.—Firmer prices for Doug- 
las fir were reported during the week. Both 
the urban and suburban trade were reported 
better than at any time since Jan. 1. 





New York, May 26.—Arrivals of fir the last 
week were heavier than for any week of the 
year, and a number of large cargoes are due 
within the next few days. However, whole- 
salers say the market is taking the influx well, 
especially for desirable items. Prices on the 
better grades hold very firm and are giving but 
little on less desirable material. 


San Francisco, Calif., May 24.—While the fir 
market generally has been weak, there is a good 
demand in San Francisco and around the Bay 
where building operations are active. Prices 














Every Home 
Owner Needs 


Batieont 


_ Spruce 
Ladder 


We make a ladder for 
every purpose. 


Extension Ladders 
Single Ladders 

Fruit Ladders 

Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 














We pay the freight. 


W.W.BABCOCK 
Company, 
BATH, N. Y. 
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UILT directly to Pacific 
Coast logging requirements 
Willamette Geared Locomo- 
tives have met with the |same 
favorable acceptance as have 
Willamette Logging Donkeys. 


WILLAMETTE 


IRON & STEEL WORKS 





Manufacturers of 
LOGGING MACHINERY 
PORTLAND, OREGON 

U.S.A. 

















Control Cement Sales 
In Your Town 


s 







On a commodity such as 
cement where there is little 
variation in price, service 
offers a big sales advantage. 
Many lumber dealers are 
loaning their cement cus- 
tomers and small contract- 


ors 
A 66 99 

aces “‘Handy Andy 
“*‘Mixer’® 

This light, compacthand concrete mixer appeals 
to the farmer who has a little concrete job to do. 
You too can loan “‘Handy Andy” and add custom- 
ers for lumber, as well as cement, and at a cost of 
only a few cents per customer. 

Write for particulars on exclusive use of this 
trade buiider in your town. 


Handy Andy Cement Mixer Co. 


A. QO. Hewitt, Pres. TERRY, MONTANA 











Wire Rope for | 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 













Established 1857 


ST. LOUIS 
NewYork Chicago 











are better here than in southern California. With 
mills curtailing production in the Northwest 
and some mills and logging camps closed down, 
a stiffening in prices is looked for. 


Baltimore, Md., May 26.—Distributers of Pacific 
coast woods, notably fir, in this market, state 
that the last week has brought an expansion in 
the inquiry, and the movement is said to be 
maintained at fair proportions. No further price 
concessions have been made, it is indicated, and 
a decidedly hopeful view is being entertained as 
to the future. 


Boston, Mass., May 27.—A lot of Douglas fir 
has been sold here during the last two or three 
weeks at rather low prices. There has been so 
much more Pacific coast lumber in transit of 
late than this market could readily absorb that 
distributers have felt it necessary to make radi- 
cal concessions. The tone of the market is un- 
settled. Some sellers say they are quoting $34, 
ship’s tackle, Boston, as the lowest price which 
will give them a fair return on an ordinary fir 
schedule, but there has been recent business at 
as little as $32. There has been business the 
last week in nice lots of boards at $30 and 
even $29, ship’s tackle, Boston. 


Kansas City, Mo., May 27.—Most fir buying in 
this market is in boards and dimension and some 
flooring and volume of orders is small. Some mills 
have been going after business regardless of 
competition and they have made some increase 
in the volume of orders. 


CYPRESS 


Chicago, May 28.—Greater interest in the cy- 
press market is now being exhibited by retail- 
ers and industrial consumers, according to local 
distributers. Some increase in orders has oc- 
curred, and there is a larger number of inquir- 
ies in circulation. It is generally felt that a 
marked improvement is at hand. Prices mean- 
while have shown no change. 


Kansas City, Mo., May 27.—Cypress demand 
improved a little again last week, after several 
quiet days. City yards and industrial plants 
are steady, if light, buyers, most of the fluctua- 
tion in demand being with country yards. There 
is no change in prices. 


Cincinnati, Ohio, May 26.—Demand for cypress 
is somewhat better than it has been, with prices 
steady. Building operations are causing a fair 
demand for cypress and country dealers are 
making some inquiries. 


Buffalo, N. Y., May 27.—The cypress trade is 
quiet, with buying for immediate needs in most 
cases. Prices are a little lower than a few 
weeks ago. 


New York, May 26.—Dullness that has per- 
vaded the cypress situation for six weeks con- 
tinues, being even more pronounced the last 
week than it was the week previous. There is 
plenty of lumber in the market and mills are 
holding back shipments. There has been no 
retrogression in prices. 


Omaha, Neb., May 26.—There has been no 
material change in the cypress market for ten 
days. Stocks are normal and demand, especially 
from the sash and door factories, continues good. 


St. Louis, Mo., May 26.—No changes in either 
red or yellow cypress are reported. Red cypress 
continues in fair demand, but in yellow cypress 
very little is wanted except a limited quantity 
of Nos. 1 and 2 common, and a few mixed cars. 


Baltimore, Md., May 26.—Nothing has occurred 
during the last week to impair the strength 
manifested in the cypress trade. Stocks in the 
hands of the yards here are very small. Mills 
are busy, and stocks are still going out at a 
rate that does not allow of ample time for sea- 
soning. 


New Orleans, La., May 26.—Little change is 
reported but some observers say there has been 
a slight gain in orders during the last few days. 
Prices rule unchanged but firm. Buying follows 
customary lines, no “feature’’ being reported. 


Boston, Mass., May 27.—Large distributers of 
cypress who cover a wide territory and are seek- 
ing business energetically say that they are 


doing fairly well. Prices show no important 
change. Sellers have recently been somewhat 
conciliatory in quoting on selects. Current orders 
are frequently for badly mixed assortments but 
mills appear able to make fairly prompt ship- 
ments of any business offered. Quotations: FAS, 
4/4, $98 to $105; 5/4 and 6/4, $103 to $110; 8/4, 
$108 to $121; 12/4, $130 to $136. Selects, 4/4, $78 
to $93; 5/4 and 6/4, $88 to $98; 8/4, $95 to $101; 
Shop, 4/4, $53 to $63; 5/4 and 6/4, $65 to $71; 
8/4, $75 to $85. 


HEMLOCK 


Buffalo, N. Y., May 27.—The hemlock market 
shows little activity. Retailers are waiting un- 
til stocks run down before making additional 
purchases and country yards report that rainy 
weather has curtailed business in their localities. 
Prices are unchanged, tho some concessions are 
reported occasionally in certain items, 


New York, May 26.—Hemlock continues to 
move in fair volume, with large shipments being 
constantly dumped on the local wharves. Dis- 
tributers say practically all lumber arriving is 
being disposed of with dispatch at satisfactory 
prices. 


Boston, Mass., May 27.—Hemlock is in some- 
what better demand, compared with April busi- 
ness, but buyers still appear to be indifferent 
and prices are hardly holding their own. Quite 
a lot of western hemlock has come in recently 
and much of this stock has been offered at low 
prices to prevent accumulation. Clipped boards 
are moving rather slowly and $38 now looks like 
an attractive price to some sellers even for 
eastern lengths. There are northern boards freely 
offered at $1 less. 


WESTERN PINES 


Chicago, May 28.—No change in the market 
for western pines is reported. Demand remains 
poor, especially for shop grades, and prices are 
weak. Prospects are indefinite, say local dis- 
tributers, but the better tone apparent in the 
general softwood situation should soon begin te 
make itself felt in this market also. 


Kansas City, Mo., May 27.—Shop lumber is 
moving in fair volume but a considerable num- 
ber of cars are special loadings which have been 
offered at bargain prices. Yard demand is con- 
fined largely to immediate requirements for fin- 
ish or siding and small dimension. 


Omaha, Neb., May 26.—The demand for west- 
ern pines has not changed materially, remain- 
ing very slow. Some dealers report further price 
reductions on Nos. 1, 2 and 3 common. 


Boston, Mass., May 27.—Idaho white pine has 
received its full share of attention in the New 
England market for lumber the last week. There 
has not been any definite change in prices but 
the tone of quotations is hardly so firm. The 
market for other western pines remains slow 
and prices are weak. Retail demand continues 
dull. Wholesale quotations on Idaho white pine, 
f.o.b. Boston: 


1x6 1x8 1x10 1x12 
No, 1 COMs«.0% $70.50 $69.50 $72.50 $86.00 
NO.'2 COM. «006 54.50 52.00 62.00 54.50 
NO; 8:COM:.'s..6+ 41.00 42.50 42.50 43.50 


San Francisco, Calif., May 24.—There is 4 
moderate demand for California white and sugar 
pine, and mills are making fair shipments as 4 
rule. Prices, however, are low on a good deal 
of the new business as eastern buyers have been 
expecting to see a heavy production with 4 
surplus of stock. Some larger mills are already 
curtailing production and are turning down busi- 
ness on which there is no profit to be realized. 
Manufacturers generally look for a good fall 


business. 
REDWOOD 


Boston, Mass., May 27.—Wholesalers are quot- 
ing prices that are lower by $2 or more on sev- 
eral redwood items, but this inducement has not 
yet had much effect on demand. Retailers show 
little interest at present and the eall from indus- 
trial sources is no more than fair. Yards in this 
vicinity have been quite busy for several weeks. 


Kansas City, Mo., May 27.—The redwood mar- 
ket is quiet and prices are soft. Factory stock 
and yard demand are about on a par. 


Omaha, Neb., May 26.—Industrial eonsumers 
now lead the call for redwood. Reeent price 
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reductions have stimulated demand consider- 
ably. 


San Francisco, Calif., May 24.—Conditions in 
the redwood market are comparatively good, 
with California sales rather light in the south 
and fair in the north. Quite a little clear has 
peen sold and there is a moderate demand for 
commons. Prices are unchanged, altho fir com- 
mon is now very low priced. An improvement 
in the eastern demand is expected after the 
building campaign gets under way. Production 
is being maintained at most California mills, 
with dry stocks not very heavy and a better 
assortment needed. 


.NORTH CAROLINA PINE | 


Buffalo, N. Y¥Y., May 27.—North Carolina pine 
demand is small. Retailers are allowing stocks 
to become depleted in most cases before reorder- 
ing, and are shopping around a good deal before 
making purchases. Flooring in various grades 
is lower than a week or two ago, and roofers 
are now quoted 50 cents lower than last week. 


New York, May 26.—Market is weak in prac- 
tically every item. Shipments have been larger 
than wholesalers desired, but they are strenu- 
ously resisting efforts to batter down prices. 


Baltimore, Md., May 26.—Some further price 
recessions in North Carolina pie are stated 
to have taken place during the last week, and 
the declines are declared to run all the way 
from $1 to $3 and even $4 a thousand feet. 
Sellers are stated to be pressing offers and 
buyers are naturally inclined to hold back, not 
knowing how far the reaction is likely to run. 
Heavy rains have retarded distribution. Stocks 
on the wharves are large. 


Boston, Mass., May 27.—North Carolina pine 
business is better than a month ago. Fairly de- 
sirable rough edge, 4/4 under 12-inch, is moving 
in moderate volume at $61 to $62. Most sellers 
report that shop lumber is receiving more atten- 
tion than yard items. Retailers are ordering 
only for immediate requirements and demanding 
quick shipments. Shortleaf flooring manufac- 
turers have lately been endeavoring to speed up 
business by conceding from regular lists. Low 
range of quotations on shortleaf flooring, 1x4: 
B&better rift, $81; C rift, $68; B&better flat, $53. 
Partition, B&better, 11/16-inch, $51.25. 


SOUTHERN PINE 


Chicago, May 28.—A better tone in the south- 
ern pine market is apparent. While demand has 
not been appreciably increased, distributers re- 
port that retailers show greater interest in of- 
ferings. Prices also are a shade stronger, indi- 
cating that bottom has been touched. Some mills 
are again picking their orders, and are return- 
ing not a few with the advice that they must 
have 50 cents or $1 more for the items called 
for. Distributers believe that the market will 
show steady improvement henceforth, both as 


‘regards demand and prices. 


Kansas City, Mo., May 27.—Southern pine de- 
mand continues to lead the lumber market by 
a wide margin, tho volume of business placed 
last week was a little lighter than in the previ- 
ous week. Prices remain weak, tho there has 
been some tightening up the last few days on 
common grades. Sales managers believe com- 
mon grades are about at the bottom for the pres- 
ent, especially boards, on which there is a good 
run. Demand for finish is rather spotty, but on 
other items demand is well distributed. 


Cincinnati, Ohio, May 26.—Future buying of 
southern pine is limited, the average buyer pre- 
ferring to fill in his immediate needs from transit 
cars. Prices are about on the same level that 
has prevailed for the last month or so. Retailers 
are doing an active business. 


Buffalo, N. Y., May 27.—The southern pine 
market is easy, with prices somewhat lower in 
a number of items. While building is on an ac- 
tive scale in the cities, there is not much desire 
on the part of retailers to stock up for the fu- 
ture, and in the eountry there is not much buy- 
ing being done. 


New York, May 26.—All items are moving 
_ and wholesalers are endeavoring to de- 
ay shipments as much as possible until the 
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situation clears up. Concessions are being made 
generally thruout the district, even tho printed 
lists show the same figures that were offered 
two weeks ago. 


Omaha, Neb., May 26.—Southern pine prices 
continue weak, with but few orders being placed. 
Practically all orders are for mixed cars. Yards, 
as a rule, are well stocked. 


Houston, Tex., May 27.—Another slump came 
during the last week and the effect was felt 
in most items of both common and higher grades 
of southern pine. Manufacturers have curtailed 
production, in some instances, because of the 
unfavorable price situation. The volume of ship- 
ments is decreasing. Inquiries are fairly numer- 
ous. 


St. Louis, Mo., May 26.—Inactivity has char- 
acterized the southern pine market during the 
last week. There was only a small number of 
inquiries. Dealers continue to buy only for im- 
mediate wants, and are interested only in tran- 
sit cars or mill orders for prompt shipment. 


Prices during the week have weakened some- 
what. There has been a decline of about $1 a 
thousand on dimension. Hardly any items of 
Nos. 1 and 2 common dimension are wanted, 
tho 2x4, 2x6, 2x8 and 2x10 are moving in fair 
volume. There have been some cancelations dur- 
ing the week. 


New Orleans, La., May 26.—Mill reports in- 
dicate a decline of bookings for the week, pro- 
duction substantially at the preceding week’s 
level and shipments increased. Shipments lead, 
with cut second and orders third. Prices by 
report show further unsettlement. Inquiries are 
in fair volume, but there seems to be a good 
deal of “shopping round,’ while commitments 
are limited as a general thing to buyers’ im- 
mediate needs. 


Boston, Mass., May 27.—Southerm pine sales 
are not as numerous or as important as ex- 
pected, but with building active and retail yards 
fairly busy the aggregate of business at the end 
of the week foots up to an encouraging total. 
The tone of the market is somewhat easier than 
the first of the month. Several dooring manu- 
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are manufactured from en- 
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govern every operation. 


costs and speed construction. 
Interchangeable widths and 
lengths make possible a wide 
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stock investment. 
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million feet of 


Northern Hardwoods 


(Winter Cut) 
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5/4 Piano Key Basswood 

1” End dried White Maple 

5/4 End dried White Maple 

6/4 End dried White Maple 

7/4 End dried White Maple 

1” No. 1 Common and Better Basswood 
5/4 No. 2 Common and Better Basswood 
6/4 No. 2 Common and Better Soft Elm 
6/4 No. 3 Common Soft Elm 

5/4 No. 2 Common and Better Rock Elm 
8/4 No. 2 Common and Better Rock Elm 


TIPLER LUMBER CO., Tipler, Wis. 








facturers have conceded from regular lists in the 
hope of speeding up business. Roofer quota- 
tions are uncertain; there have been some re- 
cent sales of ordinary 6-inch here at $30.50 ana 
$31. Wholesale yards report a fair business in 
dimension and plank at fairly steady prices, 
Retail yards are buying southern pine cautiously 
and want quick delivery. High range of quota- 
tions on longleaf flooring, 1x4: Bé&better rift, 
$90; C rift, $70; B&better flat, $55. Partition, 
B&hbetter, 11/16-inch, $56. 


SHINGLES AND LATH 


Kansas City, Mo., May 27.—The shingle mar- 
ket saw a further recession in prices last week, 
stars selling now around $2.10 and clears as low 
as $2.50. Some mills have offered stars as low 
as $1.85 in poor grades; but there hasn’t been 
much demand for cheaper stuff. Slow demand 
for siding has further weakened that item about 
50 cents. Lath prices generally are weak, and 
demand is only moderate. 


Buffalo, N. Y., May 27.—Shingle prices have 
changed but little recently. Extra clears are 
quoted 5 cents higher at $4.36, and stars un- 
changed at $3.81. British Columbia XXXXX are 
slightly lower at $5.46. Little buying is being 
done, and on account of an announcement of 
lower rates from the Coast in the near future, 
it is likely that retailers will postpone orders as 
much as possible. 


Omaha, Neb., May 26.—Shingles, both clears 
and stars, are holding their own, prices and de- 
mand remaining the same. There has been no 


_change in the lath situation. 


New York, May 26.—Spruce lath have been 
selling in great volume for the last two weeks, 
distributers finding it rather difficult at present 
to keep their customers supplied. There have 
been large arrivals, too, so that the lath market 
is in an unusually healthy condition. Lath 
are moving well. 


St. Louis, Mo., May 26.—Very little activity is 
reported in either the shingle or lath markets 
here. Prevailing prices on shingles are $2.65 for 
clears and $2.20 for stars, Pacific coast base. 
Lath are about $6.20 for No. 1 and $5.20 for 
No. 2, f.o.b. St. Louis. 


Houston, Tex., May 27.—Shingles and lath 
are experiencing the same dull business found 
in other lines. Prices are lower than at any 
other time in recent weeks. 


Boston, Mass., May 27.—Sellers find orders for 
shingles scarce and in some instances prices are 
being reduced in the hope of stimulating de- 
mand. One of the well known makes of white 
cedar extras is now offered at $5.25, but other 
manufacturers still hold out for 50 cents more. 
White cedar clears are quoted $4.75 to $5. Some 
of the best makes of British Columbia red cedars, 
XXXXX, are offered at $5.51 to $5.56 for rail 
shipments, Boston rate. Buyers have become 
very cautious about ordering spruce lath, on 
account of recent price changes, quotations on 
1%-inch varying from $7.25 to $7.75, and on 
15-inch from $8 to $8.50, with the bulk of 
current business around $8.25. Western hemlock 
lath are now offered at $6.75, ship’s tackle, Bos- 
ton. Spruce clapboards are quiet and prices hold 
about steady at $115 for clears and $120 for 
extras. 


New Orleans, La., May 26.—Demand for cy- 
press shingles and lath has slackened a little, by 
current reports. Prices are still rated firm at 
unchanged levels however, mills being appar- 
ently content to continue moderate accumula- 
tions of both items in preparation for an active 
call later on. 


Minneapolis, Minn., May 27.—The market is 
chaotic, with little in the foreground to retard 
the downward tendency in red cedar shingles 
here. This week clears have been offered at 
$2.60, mill basis, declared to be under the profit 
margin. Stars continued at $2.15, the low 
reached a week ago. Sales have not been accel- 
erated, even with shrinking prices. City trade, 
where repairs are in progress, has created a de- 
mand. 


Columbus, Ohio, May 26.—Shingle trade 1s 
rather quiet, altho some orders from rural dealers 
are being booked. City dealers have pretty fair 
stocks and are not coming into the market to 
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any extent. Shipments are sufficient to take care 
of current needs. There are quite a few transit 
ears available, which are often sold below market 
figures. Red cedar extra clears are quoted at 
$4.60 and extra stars at $3.90, delivered. British 
Columbia, XXXXX, are firm. Other varieties find 
little sale in this territory. Lath trade is quiet, 
altho prices have not changed. 


MAHOGANY 


Boston, Mass., May 27.—Trade in mahogany 
holds up well. Log stocks are moderate. Whole- 
sale quotations on air dried plain mahogany, 
f. o. b. Boston, log run for figure: 


4/4 5/4, 6/4 & 8/4 10/4 & 12/4 
SOE $220 $225 $230 
No. 1 com.. 170 @ 175 175 @ 180 185 @ 200 
No. 2 com.. 115 125 135 
No. 3 com.. broken lots only at $55 


BOXBOARDS 


Boston, Mass., May 27.—Industrial plants in 
several sections of New England are said to be 
running light. Demand for boxboards has barely 
held its own the last week. Quotations: Good 
quality square edge pine boxboards, inch, $37 to 
$40; round edge, inch, $32 to $34; mixed lots, inch, 
$25 to $30. 


Fixture Industry and Lumber Supply 
(Continued from page 64) 


$185.33 per thousand feet, which is the value 
of kiln-dried small dimension stock at des- 
tination. 

The first illustration of $125 was given prin- 
cipally for the purpose of illustrating an incorrect 
method some use in computing the value of air- 
dried stock. Jf, however, we apply the same prin- 
ciple to the costs as given in the latter illustra- 
tion by adding 25 percent to the $139.00, we would 
get a value of $173.75 per thousand feet for the 
small dimension stock. This is a difference of 
$11.58 per thousand feet and would represent a 
loss in estimating factory costs on that basis. 

If the manufacturer uses air-dry stock the costs 
of kiln-drying could be eliminated. If he purchases 
air-dry stock and then kiln-dries it, he would have 
a certain depreciation loss, but seldom a loss in 
shrinkage, as small dimension stock, in certain 
forms at least, is made of sufficient size to allow 
for shrinkage. Costs of handling and inspecting 
dimension are more than for lumber and there is 
a small fuel value to offset the computed value of 
the small dimension stock. On the other hand, 
less kiln space is required for the dimension and 
in Many cases a saving in time can be effected 
in drying the stock. 


Value of Small Sized Pieces 


Another error commonly made is that of con- 
sidering small pieees of wood less valuable than 
medium sized pieces. For example, I know one 
manufacturer who has made production studies 
and states that squares 154x1%-inch are worth 
more than squares 2x2-inch. In other words, the 
cost of manufacture and the extra time required in 
handling, piling and inspecting the smaller stock 
more than offset the value of the wood representing 
the footage difference between two sizes. In the 
case of pieces 1 x 1-inch, it would be necessary to 
handle four pieces as contrasted to one piece 2x2- 
inch. Above a certain size, the value of the mate- 
tial more than offsets the cost of labor and causes 
the material to become more valuable. 

The term “waste” as applied to the lumber in- 
dustry has been badly abused. It is true that con- 
siderable dimension stock can be manufactured 
from material which now goes to the refuse 
burners in the form of slabs and edgings, but di- 
mension manufactured from this material would 
be from the best and clearest part of the log. It 
seems paradoxical to manufacture the poorest of 
the log into No. 3 common and consider it a mer- 
chantable product and burn some of the best and 
call it waste. It is an economic loss which future 
generations, especially, will have to endure until 
marketing methods are improved and the value 
of small dimension stock is thoroly understood by 
both lumbermen and wood consumers. 

While slabs and edgings are a so-called mill 
waste which, if properly utilized, will prolong 
our timber supply, there is an even greater eco- 
omic loss in the forest in the form of crooked 
and defective logs and trees which are unmerchant- 
able under present conditions of merchandising 
and utilization. This is by far the greatest loss 
and at the same time the greatest potential supply 
which can be made to prolong our timber supply. 

I will not hazard an estimate at this time of the 
‘otal saving that could be effected. Suffice it to 
pd that in plain sawing a good run of hardwood 
°gs there is a mill waste of about 35 percent, 
While in quarter sawing the waste is about 44 per- 
ka This includes sawdust, but not the bark. 
eeibly 5 percent or more of this could be util- 
me in small dimension stock. Over a third of 
the actual wood content of the tree is left in 
- woods in the form of tops, branches, unmer- 
an ttable logs ete. Also, there are the small 
be defective trees and unmerchantable species 

ich‘make up about 10 percent of the forest. 

he extent to which the fixture industry can 
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Our Representative Nearest You 
Awaits Your Call For 


BRITISH COLUMBIA RED 


CEDAR SIDING 


W. A. Webster Co., T. B. Adams, 
201 Devonshire St., Quincy, Ill. 


Boston, Mass. Sine Bros. Lumber Co., 
R. S. Coryell, 917 Wrigley Bidg., 
38 Park Place, Chicago, Ill. 
Newark, N. J. ne Se 
John C. King Lumber Co. randels g., 
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Detroit, Mich. 


4” to 8” Clear “A” Bevel Siding 
8” to 12” Bungalow Siding 
In Straight Cars. 


Our name _is stamped on our products for your 
protection. Order direct, or specify siding with our 
name on it to be shipped in mixed cars with shin- 








gles from other British Columbia shingle mills. 
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Speaking from Experience 


An Ohio customer writes regarding car of Fir received || 
from us: 


“Car has just arrived and we are glad to report that it is entirely up to your 
usual grade. We do not hesitate in saying it is a real pleasure to handle 
|} Lumber when shipped and graded in this manner’. 


You will enjoy similar satisfaction by buying your Fir 
Lumber from 


Worth Lumber Company 
6332 White Building ( {¢"‘v:;7' ) SEATTLE, WASH. 
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Closing The Books 


Use the Date that Suits You Best 








Habit is a wonderful saver of mental effort. But 
too close adherence to habit in business limits 
efficiency by shutting off initiative. 


This is particularly true in the adherence of gen- 
eral business to the habit of following a fixed 
date for closing the so-called “‘fiscal”’ year.’ 


The best date for closing the books and preparing 
financial statements for the “‘fiscal”’ year is when 
business is in its most liquid condition—when 
bank loans and other liabilities are lowest, ac- 
counts receivable reduced, and, especially, when 
the inventory is at a minimum. 


The most logical date for closing your “fiscal” 
year is that time when your business is logically 
over for the twelve months—when stocks are 
lowest—when prices are normal—when selling is 
not being forced—when you are not buying 
heavily—when profits can be most accurately 
determined—when your accounting department 
is not working nights, or your bank is not burdened 
with December 31st reports. In other words, 
close your books when your business is most 
naturally through with the rush of your year, 
when proper time and attention can be given, 
and your public accountants can serve you best. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 
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EVERY BOARD 
A STRAIGHT BOARD 


Raise Your Grades With the 


) DIXIE EDGER 


The Best Investment You Can Make 


Positively the only single piece husk (which 
means 30 years or more good edging) Pony 
Edger ever built. Dixie Edgers are made in 
two sizes, 32’ and 42” while Genuine Hill 
Edgers are made in 45’, 48’’, 54’’, 60’, 66”, 
72’”’, 78” and 84’. 
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loss, depends largely upon the results of the studies 
now being completed and the attitude taken by all 
concerned after the results are available. Cer- 
tainly no consumer will purchase stock improperly 
manufactured or that does not meet his require- 
ments. On the other hand, the lumber manufac- 
turer will not manufacture a product that does 
not yield a fair profit. I believe, however, that the 
door of opportunity has been opened to us and 
better results will be obtained thru education, scien- 
tific utilization and coéperation. 

The bulk of the wood used at this time by 
the store and fixture industry comes to the fac. 
tory in the form of ordinary square-edged lumber. 
Probably 80 percent arrives at the factories in this 
form. About 18 percent is plywood, and not to 
exceed 2 percent is dimension stock. Reports sub- 
mitted to the laboratory indicate that about 70 per- 
cent of the factories have never used small di- 
mension stock. Thirty percent have used or are 
now using small dimension stock in varying quan- 
tities. Where stock products are made and in the 
ease of much crating material, large quantities 
of dimension can undoubtedly be used. One fix- 
ture manufacturer reported that he has so far 
standardized his requirements that he is able to 
buy practically all the material he needs in ready 


cut sizes. 
The Grading of Lumber 

There is one other point I would like to touch 
upon before closing, and that is the grading of 
lumber. Much progress has been made recently 
in improving and standardizing softwood yard 
and factory grades. The present studies on hard- 
woods which are being conducted by the laboratory 
in codperation with the lumbermen and _ wood- 
using industries will give us a basis for analyzing 
the requirements of the consumers with present 
standards of hardwood grading. Much uniformity 
has been attained in grading hardwoods. If im- 
provements can be made on the basis of the per- 
centage of cuttings of different qualities and sizes 
conforming more closely to the requirements of 
the consumers, or on any other basis, I feel sure 
that the lumbermen will make those changes. 

A hardwood consulting committee was recently 
formed under the auspices of the Central Com- 
mittee on Lumber Standards. The latter com- 
mittee has been fathered by the American Lumber 
Congress which has lately been rechristened the 
“American Lumber Council.’”’ This council is rep- 
resentative of all branches of the producing, dis- 
tributing and consuming fields. The _ standard- 
ization committees are now responsible to this 
council. Little need be said about hardwood stand- 
ardization at this time, as it is improbable that 
any changes of importance will be considered until 
the laboratory has submitted a report on its 
studies to the hardwood consulting committee. 


| FOREIGN 


British Lumber Trade Outlook Bright 


[Special Correspondence to AMERICAN LUMBERMAN] 


LONDON, ENGLAND, May 12.—A number of factors 
are in evidence which point to a far greater con- 
sumption of lumber thruout the United Kingdom 
during the coming season than for a long time past, 
and the demand is likely to be long maintained. 
After an absolute plethora of strikes the air seems 
more settled and clearer. The fact is the strikers 
themselves are beginning to see the futility of 
incessant wrangling. They are slowly beginning 
to realize that the professional agitator is waxing 
fat at their expense while they themseves are only 
drawing strike pay. The saner element are not 
quite so easily led now as they have been in’ the 
past, and the red element, altho still noisy and 
blatant, are slowly but surely being shown that 
they are not the only pebbles on the beach. The 
unions themselves have had to provide such enor 
mous sums for strike pay that in more than one 
case their funds have been seriously depleted and 
they are consequently by no means anxious to carry 
on a perpetual war. Further, in several instances 
they have been compelled to act in a drastic mab- 
ner with regard to a series of unauthorized strikes, 
and have refused to permit any distribution of 
union funds to the strikers, whom they have threat- 
ened with summary expulsion from membership. 
Such unauthorized strikes, of course, cut at the 
very vitals of the unions, many of whom are begin- 
ning to look somewhat askance at the future. They 
have therefore attempted to and partly succeeded 
in gaining the allegiance of the moderate element 
of their members. The result is a more hopeful 
all-round feeling as regards the future. 


Labor Situation Generally Improved 

The long drawn out strike in the shipyards has 
come to an end and the lockout order of the em- 
ployees has been withdrawn. There is a slow but 
distinct improvement in shipbuilding, more new 
orders are being placed, and, as compared with 4 
few months ago, the amount of idle tonnage has 
visibly decreased. Repair work, which had been 
largely driven to continental yards, is beginning 
gradually to find its way back to British yards an 
more than one powerful shipping organization pas 
begun to operate its own yards in the United we A 
dom for repairs. As a result there is a far bette 
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feeling regarding the future of shipbuilding, and 
the demand for all classes of ships timbers is not 
enly increasing, but is likely to gain impetus. 


In several instances borough corporations are 
throwing out feelers for supplies of blocks for 
wood paving, and it is highly probable that many 
more will follow suit. The increase of motor traffic 
all over the country is causing this method of 
paving to be more generally adopted and districts 
where it has never before been in use are carefully 
watching its working in other centers, with the 
strong probability of adopting it themselves in the 
near future. 

The coal trade has gradually recovered its lost 
ground and the outputs of most of the mines are 
now fully up to and in some cases above pre-war 
figures, thus necessitating the increased use of pit 
props; and it must not be overlooked that as the 
workings in the mines get deeper, the number of 
props used expands, while more and more are re- 
quired to replace those showing signs of cracking. 


There is also a distinctly more hopeful outlook 
in the furniture trade and, altho so far it hag not 
warranted the placement of any large orders, the 
withdrawals from stock have been on a fairly ex- 
tensive scale and merchants are expecting a far 
greater demand. With a continued revival in gen- 
eral trade the furniture trade would very quickly 
respond, 

The great British Empire exhibition can hardly 
fail to be responsible for the production of a large 
yolume of new business. It is estimated that a 
minimum of 30,000,000 visitors will be attracted 
to London alone. Hotels in consequence are ex- 
tending and refurnishing, and there are few of 
these visitors who will not also travel the country 
areas, where preparations for their reception are 
being made on an extensive scale. 


But all these are comparatively minor issues com- 
pared to the gigantic housing scheme just begun 
by the Government, which provides for the building 
ef 2,500,000 new dwellings spread over a period of 
fifteen years. This has also given an additional 
impetus to private enterprise, since it is now being 
gradually recognized that prices of construction are 
not likely to recede—in fact, the opposite is more 
likely to occur. Architects, who for several years 
have been exceedingly diffident in advising clients 
to proceed with new buildings on account of the 
high prices of materials and labor difficulties, are 
now adopting the opinion that there is no use in 
further delaying operations. As a result there is 
quite a large volume of business in sight from these 
sources also, all of which goes to swell the total. 
So far these plans may be said largely to be in 
embryo, but they are all beginning to take prac- 
tical shape, and, with more and more labor being 
trained to step into the breach—the dearth of labor 
having so long been one of the greatest stumbling 
blocks—the prospects of very great and prolonged 
prosperity in the building trade may be somewhat 
confidently predicted. 


Government Has Big Building Project 


Reverting to the Government’s gigantic program, 
preparations were at first made for the erection of 
40,000 to 50,000 new dwellings this year, but so 
insistent have been the demands that, sufficient 
labor being now assured, the scheme has been ex- 
tended, and the first year's operations are now 
scheduled for at least 90,000 houses, with a steady 
125,000 to 150,000 annually thereafter. The pro- 
gram for succeeding years is based on a gradual 
introduction of more skilled labor, to which the 
unions, who have hitherto objected, have at last 
given their consent. The Parliamentary commit- 
tee dealing with the subject has been given a status 
and a permanency which enables it to deal with 
everything arising within the industry connected 
with the exercise of its functions under the scheme, 
and all expenses are being paid out of State funds. 
This action is being given the requisite amount of 
publicity to ensure public confidence and has met 
with the approval of the public at large, as well 
43 the labor unions connected with the building 
trades. One factor which has largely influenced 
the trade as a whole ig that the majority of laborers 
themselves are living under conditions which will 
be vastly improved as the new dwellings come into 
being. With each advance in home comfort for the 
few, the many are on the lookout for similar con- 
ditions, and as the Government scheme expands 
the dissatisfaction with present surroundings will 
sontinue to increase. Already it is announced that 
ag Soon as practicable vast numbers of old tenement 
buildings are to be razed to the ground, all of 
Which are to be replaced by modern up to date 
structures of a vastly improved type. 


The construction of new shops, offices, ware- 

uses, theaters and cinemas thruout the whole 
*ountry, too, is continuing at a very rapid rate, 
and every new erection means additional sales of 
lamber either in cut form or in frames ready for 
immediate use, while every fresh demolition pro- 
stam augurs well for vast future requirements, 
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Just How Good is 


MOLONEY 
Leather Belting 


F it were possible to do so we 
should like to take every user 

of belting on an inspection tour 
of our plant. Nothing could be 
more convincing of the superior- 
ity of Moloney Leather Belting. 
You would see the selected oak- 
tanned hides cut and only the finest 
parts used; you would note the care 
taken in fleshing, scouring and curry- 
ing; you would see the skill displayed 
in stretching the butts, in making the 
laps and joining them under tremen- 


MOBECO 


Special Planer = ous hydraulic pressure. 
Belting 
(Waterproof) You would observe, too, that every 


As its name implies, @Mployee is well trained, keen eyed, 
MOBECOisexpressly = sure; that he is satisfied with nothing 


designed for planers. The 


leather is cut from the short of perfect work. 


very heart of best grade 
oak-tanned hides and 


built to give unusual And, finally, after you had watched 
Waite far decaile an; @ach step of the process, had seen the 
— belting ready for the shipping plat- 
form, then you would realize that 

“4 Belt is Moloney Belting is superlatively good 
No Stronger than Its —that the use of it does insure real 


Weakest Lap” P ° ‘ 
atest Lap belting satisfaction. 


Fully Guaranteed 


Our engineers will be glad to consult with you 
about your belting needs. Write us fully. 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA, NEW ORLEANS, LA. PORTLAND, ORE, 
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CROWLEY 


“Semi - Set-Up” 


FRAMES 


HY do uptodate dealers 
and yardmen in the East 
and Middle West come acrossthe 
continent for their CROWLEY 
FRAMES? Because they save 
labor, frame investment, space and 
time —and give more satisfaction 
on the job. The net saving is in 
lowered costs! This new book 
tells the whole profitable story; 
write; it’s free! 


THE CROWLEY CoO. 
P.O. Box 2113 Spokane, Wash. 
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1,000,000! Norway Sinan timvers 


IN SPECIFIED WIDTHS AND LENGTHS 


Cut from fine quality trees, good manufacture guar- 
anteed. All stock is being dipped to prevent stain. 
We will cut 5, 6 and 8/4 C. and Btr. and also 2” sill 
stock. 


+se+«{ DEPENDABLE LUMBER }««+«« 
Stack Lumber Company, ‘mencan 














News Letters 


BOSTON, MASS. 
(Continued from page 75) 


Willis Elsemore, a lumberman of Aberdeen, 
Wash., was here last week with Mrs. Elsemore on 
an automobile tour planned to take in most points 
of interest thruout the country. They left Aber- 
deen last August, drove from Pacific to Atlantic in 
thirty-two days, and expect to get back this au- 
tumn. Much of.the past winter was spent in 
and around their old home in Machias, Me., onee 
the center of a thriving lumber industry and still 
on the lumber map. 


HOUSTON, TEX. 


May 26.—The lumber industry in the Houston 
vicinity is marking time. No one seems to be eager 
for a heavy volume of shipments under prevailing 
conditions. Houston lumbermen still assert that 
the low price situation is unwarranted, and point 
to the fact that in no other line of business is there 
a parallel existing. There are some who expect 
no decided change earlier than fall. 

L. J. Boykin, president Boykin Lumber Co., has 
just returned from a trip to Chicago. Jack Griffith, 
sales manager, was expected back about the middle 
of this week from a month’s tour of the northern 
and eastern centers. 

M. M. Murry, southern representative of James 
Kennedy & Co., Cincinnati, recently made hardwood 
purchases in Houston. 

Leo Kubeshesky, representing Robert Duncan 
Lumber Co., of Minneapolis, was here recently in 
the interest of his firm. 

H. W. Powell, of Nichols & Cox Lumber Co., of 
xrand Rapids, Mich., was a recent visitor in 
Houston. 

John Pinnington, of Duncan, Ewing & Co., of 
Liverpool, England, recently was in Houston. 


NEW ORLEANS, LA. 


May 26.—According to reports from Alexandria, 
La., a $3,000,000 corporation to establish a kraft 
paper pulp plant in the Alexandria district is in 
process of organization there. Among the business 
men named as taking an interest in the project are 
W. D. Wadley, Swords R. Lee and J. F. Ball, promi- 
nent Alexandria lumbermen; Col. Wm. Polk, of 
Alexandria, and R. W. Fannon, of Green Bay, Wis. 
The project as outlined contemplates the establish- 
ment of a plant with a daily capacity of 57 tons 
of paper, and the reforestation of some 50,000 acres 
of cut-over land in the Alexandria district to in- 
sure continuity of pulp-log supply. 

City Engineer Klorer announced last week the 
personnel of the committee to revise the New Or- 
leans building code. Mr. Klorer will serve as chair- 
man, with Frank A. Muth, an expert who has been 
employed to aid the committee, serving as secre- 
tary. The committee holds its first meeting today, 
with weekly sessions planned thruout the summer. 
It is expected that six months will be required to 
complete the revision. 


KANSAS CITY, MO. 


May 26.—Demand is running along im about the 
same volume as three weeks ago, and prices are 
mostly weak. Buyers generally are holding their 
orders closely to their week-to-week needs, because 
of unsettled prices, and as a result stocks are re- 
ported to be lower for this season than often is the 
case. A good many smaller mills are putting out 
specials to attract buyers, and there are enough 
transit cars in southern pine and fir to help keep 
quotations weak. Country business is poor. Re- 
ports received here are that the continuation of 
low farm prices, bad weather and bad roads has 
held down country yard business to a point where 4 
good many retailers are barely making expenses, 
and some of them not doing that. Line-yard con- 
cerns have been an unimportant figure in the mar- 
ket here lately on that account. 

The directors of the Exchange Sawmills Sales 
Co., the Louisiana Long Leaf Lumber Co., the 
Louisiana Central Lumber Co. and the Forest Lum- 
ber Co. were in session May 19, 20, 21 and 22, but 
it was said only routine matters were considered. 

A large number of lumbermen are expected here 
next week at the convention of the Mystic Shriners. 
A huge quantity of new lumber has been used in 
building almost a mile of grandstand seats and 
reviewing stands for the parades of the shrine. 
Seating accommodations for nearly fifty thousand 
persons have been provided. 


LAKE CHARLES, LA. 


May 26.—The southern pine market continues 
very spotty, retail yards buying only when forced 
to make replacements. Southern markets continue 
to buy more or less freely, with the result that 
orders and shipments about balance. The Texas 
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markets are taking a great deal of Louisiana lum- 
per, and there is a good call from Oklahoma. A 
fair volume of stock is being exported. Demand 
from the North has not developed. Millmen are 
still hopeful of an improvement in June, and will 
continue to operate full time for several weeks yet. 
Stocks are in much better shape than is usual at 
this season. There is a fair call for most grades 
of building material, common stocks are moving 
fairly well, and there is a good call for mixed cars 
where the assortments are satisfactory. Prices 
have eased off further. Smaller mills are accepting 
pusiness as they can get it, tho the larger mills 
still turn away a great many inquiries because the 
prices are not satisfactory. Good weather favors 
production and shipments, and railroads are sup- 
plying the mills with all the equipment they need. 

Contradicting the report that the Calcasieu Long 
Leaf Lumber Co. division of the Long-Bell interests 
would close down its mill here this year, Manager 
J. W. Lewis said: “The Long-Bell Lumber Co. has 
no intention of closing down the mill here at this 
time.” 


Mr. and Mrs. Percy Myers and children left this 
week for Longview, Wash., where Mr. Myers will 
take charge of the order department of the Long- 
Bell mill. He has been order clerk for the Cal- 
casieu division of the Long-Bell mills for eight 
years. 





OUTINGS 


Lumber Baseball Nines Cross Bats 


ExLrop, ALA., May 26.—In a series of three 
games between the baseball teams of the Pio- 
neer Lumber Co., of Elrod, and the Sumter 
Lumber Co., of Electric Mills, Miss., the Sum- 
ter team, which last year won the amateur cham- 
pionship of Mississippi was victor in the first 
game (of ten innings), by a score of 6 to 4. 
The Pioneer boys won the second game by a 
score of 7 to 6, while the final game of the 
series was copped by the husky bunch from 
Electric Mills, 4 to 3. The games were played 
on May 15, 16 and 17, the first two being staged 
at Reform, about twenty-five miles from here, 
and the final game at Elrod. Large crowds 
witnessed the games, and interest ran high. 
Both teams acquitted themselves very eredit- 
ably. As the Elrod boys had been playing to- 
gether only three weeks, and went into these 
games short two of their regular players, the 
showing made was very creditable to them. 











Duck Pin League’s Successful Season 


BautTrmorE, Mp., May 26.—The Lumber 
Duck Pin League, made up of six teams of men 
connected with lumber and sash and door con- 
cerns of this city, has concluded a successful 
season and announced the results, which are 
considered highly satisfactory and promise in- 
creased interest in the future. The race for 
prizes aggregating $261 proved to be very close 
as far as the first division of the quintets is 
concerned, and the competition was keen all 
the way thru. The different teams received 
amounts running from $75.44 for the James 
Lumber Co. team as the leader, down to $12.22 
for William C. Scherer & Co., the tailenders, 
with individual prizes of $5 and $10 for the 
highest scores and highest average. 


Knot Golfers in May Tournament 


New York, May 26.—The Knot Golfers held 
their May tournament last Wednesday at the 
Pomonok Country Club, Flushing, L. I., with 
a fine turnout of lumbermen golfers. William 
E. Code, jr., was in a class by himself as the 
low scores of the day, defeating R. H. Delano 
by three strokes for first honors. 


THE FRENCH FOREST administration recently 
took a census of sawmills in France. It was 
found that there were 10,835 sawmills, of which 
1471 were portable, The daily capacity of all 
mills was 29,468,000 feet, of which 3,392,000 
feet was the output of portable mills. The Bor- 
deaux district is the most important, with 892 
mills and a daily capacity of 3,445,848 feet. 





Advertisements will be inserted in this de- 
partment at the following rates; 

25 cents a line for one week. ' 

45 cents a line for two consecutive weeks. 

60 cents a line for t consecutive weeks. 

75 cents a line for four consecutive weeks. 





e. Count signature. 
Heading counts as two lines. 
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o Some excep © heading can 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
under heading Too Late to Classify. 





WANTED—LUMBER DEALERS 
Everywhere to handle ‘“‘CRE-WOOD,”’ a wood preserving 
oil. Acts as a waterproofing agent; wood preservative, 
disinfectant and germicide. Applied on inside of poultry 
houses, barns and pens; will eliminate insects of all 


kinds. COVEY-DURHAM COMPANY, Selling Agents, 
431 S. Dearborn St., Chicago, Ill. 





WANT TO BUY RETAIL LUMBER YARD? 


Or mill? You can get it by advertising under heading 
Wanted—Business Opportunity. Key the ad if you wish. 
Have answers come care AMERICAN LUMBERMAN, 431 
§. Dearborn St., Chicago, II. 
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WANTED—SALESMANAGER 
For our wholesale yellow pine office in St. Louis. In your 
first letter state age, experience, references and salary 
expected. 
ROBT. KAMM LUMBER CO., St. Louis, Mo. 





WANTED 


Company owning stumpage, railroad and locomotive in 
North Carolina wishes to secure high grade contractor 
to get out wood over considerable period of time. Opera- 
tion well under way, splendid opportunity for right 
man as company is interested primarily in ability. 


Address “HH. 34,’’ care American Lumberman. 





WANTED—BOOKKEEPER 
For commissary. Must be able to install and keep a 
complete set of books. Write DAWKINS LUMBER 
COMPANY. Ashland, Ky. 


. a ee LUMBER INSPECTOR 
or walnut. 
Address ““H. 32,’ care American Lumberman. 


PLANING MILL FOREMAN WANTED 
Foreman capable of keeping up band resaws and planing 
mill machines. Crew of about ten men. Prefer man 
with experience in cutting up plant. Good location 
Northern Michigan. Advise age, past experience and 
former oes ages wanted in first Ictter. 


dress bie 10,’’ care American Lumberman. 


WANTED 
Man capable of taking entire charge planing mill and 
millwork factory in good Colorado city. Mill employing 
35 to 40 men. Must be good taking off plans and eati- 
mating, and able to handle trade under all conditions. 
Will pay $250.00 per month to start with. None but 
competent and thoroughly experienced man need apply. 
Give all information, age, past experience and refer- 
ences in first letter. 
Address “‘H. 19,’’ care American Lumberman. 


WANTED—FOREMAN 
For sash and door and general millwork factory. Must 
be able to handle men and know the business in all its 
branches. 
Address “AH. 16,’’ care American Lumberman. 


WANTED—SAW MILL OPERATING MANAGER 
Who can cover all departments from stump to car in a 
Western Pine Proposition. Must be able to show results 
and take a small financial interest in concern. For the 
man who can make good—salary no object. Best of 
references must be furnished. 

J. H. SEXSMITH, Kalispell, Mont. 























WANTED—FOR RETAIL LUMBER OFFICE 
An experienced bookkeeper, estimator and collector, 


Active, energetic and able to show results. Give expe- 
rience, references, age, salary expected and when avail- 
able. Location Noitheastern Ohio. 

Address “H. 17,” care American Lumberman, 


WANTED—SUPERINTENDENT 
For woodworking plant, manufacturers of sash, doors 
and general millwork, in southern city. Must be efficient 
in estimating, billing and able to detail from plans. 
Address “H. 15,’ care Americun Lumberman, 


WANTED—YOUNG MAN 
As assistant in sales office. Must be capable of — 
ating typewriter and prefer some one with previous 
lumber experience. City of 7,000 in Northern Wisconsin, 
Address “G. 33,’ care American Lumberman. 


WANTED—OUTSIDE MAN FOR RETAIL YARD 
For retail lumber yard, within 55 miles of Chicago; 
man for soliciting business, who has little knowledge 
of blue prints if possible, and who Is willing to also 
work around the yard when necessary. Good opportu- 
nity for right man. 

Address “G. 28,’ care American Lumberman. 


WANTED—ENERGETIC FOREMAN 
For retail yard in town about 5,000 population in Michi- 


gan. 
Address 














“G. 24,” care American Lumberman. 


WANTED—BY JULY 1ST 
Young active lumberman as sales manager for new > 
eration in Florida producing thirty million feet of yel- 
low pine annually. All applicants will give references, 
state age and whether married or single. 
Address “FLORIDA,” care American Lumberman. 








‘ WANTED 
Yard foreman for double band hardwood mill In West 
Virginia. Must know grades thoroughly and be familiag 
with mountain hardwoods. Address: C. CRANE & CO 
PANY, Cincinnati, Ohio, 


WANTED—A BOOKKEEPER AND ESTIMATOR 
For retail lumber ge in central Ill. city of 3,000 pop. 
Must be thoroughly competent in both lines, accurate 
and able to figure from plans. No cigarette smoker. 
State fully experience, age, if married, sulary expected, 
etc. Address “E. 7,"" care American Lumberman., 


WANTED—ENERGETIC 
Capable and experienced dry kiln operator to haadile 
new battery of Moore Hardwood Kilns. Give full de 
tails first letter with references. ealary. 
town and living conditions. Long life miil. 
Address “F. 6," care A a 











WANTED 
First-class sales manager wanted for retail yard han- 
dling lumber and millwork in Northeastern New Jersey 
and doing five to six hundred thouxand dollars annual 
business. Write giving full information as to qualifica- 
tions, references and salary wanted. 
Address “E. 1,’° eare American Lomberman. 


WANTED—MILLWORK ESTIMATOR 
One Ne can read plans, bill into factory and use Cost 


BAXTER SASH & DOOR CO., Duluth, Minn. 


MILLWORK ESTIMATOR 
We have a position open for a competent estimator fa- 
miliar with Cost Book ‘‘A,"’ and having ability as a 
salesman to close contracts and handle matters with 
customers, 
CHAVANNES LUMBER COMPANY, Knoxville, Tenn. 


WANTED A COMPETENT ENGINEER 
To take charge of power house. Must be able to main- 
tain upkeep of power equipment. Location one of the 
best small cities in bY Wisconsin. 
Address “RF, 26,"" care American Lumberman. 


OPPORTUNITIES FOR RELIABLE 
Young men to work up in a growing Retuil Chicago 














yard. The sales and office and yard force will all need 
more good help. 
ddress “PF. 84,"° care American Lomberman. 





MEN WANTED 
Experienced sawyer, block setter and other mill men, 
circular mill located in Southwest Virginia. Good wages 
to good men 


Address “BF. 48." care American Lumberman. 





DO YOU WANT A MECHANIC? 
You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to the 
ge” eg LUMBERMAN, 431 8. Dearborn 8t., Chi- 
cago, Ill. 





THOROUGHLY EXPERIENCED SALESMAN 
Familiar with interior trim and factory storks in all 
woods to sell carloads and less. Chicago territory. Sal- 


ary and commissions. Cover everything in first letter, 
Correspondence confidential. 
Address “H. 22,”" care American Lumberman, 


WE ARE OPEN TO ENGAGEMENT 
With a live, reliable commission man in impertant lum- 
ber consuming centers to handle our yellow pine. and 
southern hardwood lumber. 
AMERICAN BOX & LUMBER CO., Jackson, Miss. 


COMMISSION SALESMAN WANTED . 
To handle California sugar and white pine for Califor- 
nia wholesaler. Must be acquainted with industrial and 
factory trade. Write fully, giving references. 
Address “H. 3,’ care American Lamberman. 
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SALESMEN WANTED 
Wanted to eorrespond with firms having an established 
trade with anto and truck body builders with a view 
of handling my output of dimension cut to size from 
oak and gum lumber. 


Address “H. 14,’’ care American Lumberman. 


WANTED—SALESMAN 
To sell from office to crating and industrial trade. Must 
be good correspondent and have references. Prefer man 
between twenty-five and ag 8 years of age. Make yuur 
application complete as to salury, ete. 
ddress io 1. 29," care Al American Lumberman. 


REPUTABLE. LUMBER FIRM WANTS 
Commission salesmen selling industrial trade in Penn- 
sylvania and West Virginia. 

BOX 577, New Bern, N. C. 


WANTED—BY LARGE WELL KNOWN 
Wholesale firm handling southern pines, hardwoods and 
all Pacific const products, a salesman for each of the 
following pvints and surrounding territory: Buffalo, 
Milwaukee, Louisville, Cleveland, Peoria, Indianapolis 
and Grand Rapids, to sell our product to industrial con- 
cerns only. Geod proposition to offer. None but re- 
liable and experienced and parties well acquainted with 
buyers in the above territories need apply 

Address “G. 1,’’ care American Lumberman. 


REPUTABLE LUMBER FIRM 
Desires high-class commission salesmen selling hard- 
woods and pine in Pennsylvania and West Virginia. 
BOX 577, New Bern, N. C. 


ESTABLISHED COMMISSION FIRM 
Requires services first-cluss salesman, full knowledge 
ellow pine, preferably acquaintance with Chicago trade. 
easonable salary and percentage profits to right party. 
Give full experience and references first reply. 
Address “PF. 49,"° care American Lumberman. 


AGENTS WANTED 
Exclusive territory to handle established Patent Car 
Stake Pocket. Attractive proposition. 

HARRY P. BOURKE, Escanaba, Mich, 
See display advertisement. 
WANT A GOOD SALESMAN 

Place an advertisement in the Wanted & For Sale TNe- 
partment under heading Wanted—Salesmen. AMERIT- 
CAN LUMBERMAN, 431 8. Dearborn S8t., Chicago, Il. 















































A-1 SALESMAN AT LIBERTY 
Have had twenty yeurs’ experience on the road and in 


the office selling yellow pine, cypress, Pacific Coast 
woods, northern pine, Inland Empire woods. Wish to 
make connection with some good going concern where 
real ability and hard work will have the desired result. 
Address “H. 36,’’ care American Lumberman. 


YOUNG MAN 27 YEARS OF AGE 


Wants position in retail lumber yard. Six years’ expe- 





rience. Employed at present, but desire change with 
chance for advancement. 
Address “H. 29,7 care American Lumberman. 





PRACTICAL ALL AROUND MAN 
Desires permanent connection with reliable northern or 
southern mill. Open to any legitimate proposition where 
greater possibilities may be enjoyed. Diversified lumber 
experience, good following, thorough accountant and 
general office man. Excellent references. Age 35. 
Address “HAH. 35,"’ care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 
Wants position with mill or A 1 wholesaler, experienced 
in fir, white pine and hardwoods, well acquainted with 
the consuming trade through middle west territory. 

Address “H. 33,’ care American Lumberman. 


BUYER, MANAGER 
Or auditor wants position with large retail concern or 
line yard company. Over twenty years’ experience. 
Now traveling. Al references. Available at once. 
Address “‘H, 30,’ care American Lumberman. 


POSITION WANTED 
As yard foreman or yard man. 37 years old. 
at retail lumber business. Prefer Illinois. 
Addess ““H. 27,’’ care American Lumberman, 


SALESMAN WITH SIXTEEN YEARS 
Traveling experience selling sash, dvors and millwork. 
Twelve years with present employer, wishes to connect 
with a good company with a future; have used Cost 
Book ‘‘A’’ for several years. 

Address “HA. 26,’’ care American Lumberman. 











15 years 





MANAGER HARDWOOD OR PINE MILL 
Seventeen years’ success in large operations, wants posi- 
tion, thoroughly experienced in all bianches of hardwood 
or pine manufacture, including oak flooring, veneers and 
boxes. 


Address “H. 9,’’ care American Lumberman. 


CALIFORNIA 
Thorough lumberman with lifetime experience manufac- 
turing and selling western pine wants to move to Culi- 
foinia. Good manager, salesman, office man, healthy, 
active, efficient, ten years in present position. Will- 
ing to start at any old price in < f kind of a job with 
a future. What have you to offer? 
ddress “H. 7,’’ care American Lumberman. 


GENERAL MANAGER 
Wants location. Can furnish best references as to abil- 
ity and character. Can invest some — 
Address “*W. 140,’’ care American Lumberman. 


WANTED—EXECUTIVE POSITION 
With large concern by man with 20 years’ experience 
in millwork and carpentry construction, Understands 
plans, estimating | ow billing thoroughly. 
Address .”’ care American Lumberman, 


RP ERIENCED SASH AND DOOR MAN 
Wants position us munager of millwork department of 
large lumber company, 

___Address “F. 4,’’ care American Lumberman. 


~ LIVE CAPABLE “RETAIL LUMBERMAN 
gg for management progressive yard. State proposi- 
on. 
Address “G.17,’" care American Lumberman. 


COMPETENT YARD MANAGER 
Wants connection progressive concern. Exp. all lines: 
city and town trade. Look after your bus. as tho were 
own. Any healthy location, good High School. 
Address “G. 18,’’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Eight years’ experience office managing, desires posi- 
tion with large sawmill or wholesale lumber concern. 
A-1 Refs. 

Address 

















“G. 8’? care American Lumberman. 


WANTED—TO REPRESENT ' 
Some yard or large wholesale concern as purchasing 
agent in the south on commission basis for long and 
short leaf from high high class mills, 
Address “G. 9,’ care American Lumberman. 


BAND AND BAND RESAW FILER 
Open for position on account of shut down; 16 years’ 
experience, 9 years with one company; A-1 reference. 
Big job preferred. Married, 
Address “G. 10.”’ care American Lumberman. 


BOOKKEEPER AND ASSISTANT SALESMAN 
Wants situation in good retail lumber yard. Thoroughly 
experienced in buying and selling. 

Address “G. 32,’’ care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Now employed, wants change, either vard or road. Na 
tional experience. A 1 reference. 16 years’ experience 
Will go anywhere. 
Address “D—. 4,”’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants situation. 15 years’ experience with National 
rules. Age 44, State wages in first letter. Can report 
on short notice. Best references. 

Address “EK. 28." care American Lumberman. 


. SALES MANAGER 
Wanted position as sales manager for southern pine mill. 
At present employed as assistant sales manager for large 
company. Will consider anything in sales department 
as must make change. Have good commission connec- 
tions and can get top of market for product. 
Address __‘‘F. 17,’’ care American Lumberman. 


SAWMILLS, ATTENTION 
Are your stocks of Hardwoods and Short Leaf Pine 
moving to your satisfaction? Being well acquainted, 
and knowing the trude of New York and vicinity, also 
having trade outside of New York, I am in a position 
to sell a large volume of lumber. Would handle on 
commission basis. Unquestionable trade and bank refer- 


ences. 
Address “KF, 8,’* care American Lumberman. 


CANADIAN LUMBER BUYER 
With 10 yeurs lumber experience, purchasing Spruce, 
Pine and Hardwvuod in Quebec, New Brunswick and 
Nova Scotia car or cargo shipments, desires permanent 
position in that ca gag od or as Canadian representative 
for American firm desiring connection. Salary and 
commission basis. nothing but high class proposition 
considered, give full particulars in first instance. 
Address “EF. 9."" care American Lumberman, 





























HARDWOOD SALESMAN 
Fifteen years’ experience selling hardwoods to indus- 
trial trade in Pennsylvania, western New York and 
Ontario, desires connection with Manufacturer or re- 
sponsible Wholesaler employed at present. 
Address “H. 21,’? care American Lumberman. 


SAW FILER AND MILL FOREMAN. 
Wanted position, filing band saws in any size mill, any 
number of bands. Gang and band resaws can be in- 
cluded, or saw rig Foreman; also am a good Millwright. 
Can come at o 
J. 8. MICHALSKY, 411 8. Sheridan St., 


MILL FOREMAN 
At present employed desires position; 45 years old, mar- 
years’ experience in hardwood. Experience with 
band mills and resaws, both vertical and horizontal. 
References furnished. 
Address “FOREMAN,” care American Lumberman. 


WANTED—CONNECTION 
As auditor, manager or assistant manager. Have oe 15 
years experience in the lumber business. 
as line yard auditor and all phases of the retail basiness. 
Can report for duty on short notice. 
Address “F. 15,’ care American Lumberman. 





Bay City, Mich. 











SALES MANAGER WANTS SITUATION 
Fifteen yeurs’ experience buying and selling Y. P., 
hardwoods and fir, yard, R. R. and industrial trade. 
with wholesaler or munufacturer; where expert knowl. 
edge, extensive acquaintance with consumers, producers, 
and superior ability required. Location preferaby Chi- 
cago. 

Address “E. 23,’° care American Lumberman. 


WANTED—POSITION WITH SOME GOOD 


Lumber concern as asst. supt., mill foreman or yard 





foreman. Experienced in all branches of the manufac. 
turing of lumber. Best of references. 
Address “F, 29,°° care American Lumberman. 





LUMBERMAN—MIDDLE ACE 
Retail and manufacturing experience, highest refs., 
open for position. Can make investment. 
Address, “EF. 24,’ care American Lumberman. 





WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees column of the 
AMERICAN LUMBERMAN, 481 S. Dearborn 8t., Chi- 
cage, Ill. 





WANTED--POSITION BY AUGUST 1ST 
Now employed as Manager of Ketail Lumber Yard and 
Hardware Store, desires change. 36 years old, and 
have built buildings and sold building material and 
hurdware for 18 years. Can handle any kind of book- 
work. Best reference. Nebr. or Eastern Colo. preferred, 

Address “F, 45,’" cure American Lumberman, 


WANTED—TO MAKE CONNECTION WITH _ 
Yellow Pine Manufacturing or Responsible Wholesale 
Concern to represent them in Pennsylvania and New 
York States; fifteen years’ established trude; employed 
at present. 

Address 





“F, 46," care American Lumberman, 


LUMBERMAN WITH 
Several years’ executive experience lugging, sawing and 
inspecting Northern Hardwoods desires tu make a change 
about July Ist. Possesses selling ability and three years’ 
office manugement experience; am conversant with traf- 
fie matters, 
Address “F, 47,’° care American Lumberman, 


SALESMAN WITH TWELVE YEARS 
Experience selling lumber and millwork, is desirous of 
locating in south or west account of wife’s health. What 
have you to offer? 

ddress “F. 50,’’ care American Lumberman. 


WANTED—POSITION AS SECOND MAN 
In retail yard in Middle West. Young man, single, who 
knows lumber. 
Address 











“RF, 42,’’ care American Lumberman., 


ACCOUNTANT—AUDITOR 
In Chicago, exp. in wholesale, retail and mfg., wishes 
responsible position. References and bond. 
Address “F. 37,’’ care American Lumberman. 


SAWYER WANTS POSITION 
On either right or left-hand rig. Prefer left-hand. 
Address “E, 29,’’ care American Lumberman. 


A-1 MILL SUPT. OPEN FOR POSITION 
Gilt edge references furnished, 
Address “F, 28,’’ care American Lumberman. 


LUMBERMAN WANTS MANAGEMENT 
Yard. Al ref 
Address 














“DPD. 34,’’ care American Lumberman. 


SAWMILL CONSTRUCTION ENGINEER 
Available on short notice. Large following of labor. 
Address “DPD. 18,’’ care American Lumberman. 








DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every stute in the Union. If you did not want it knows 
you were udvertising, we could key the advertisement. 
oe LUMBERMAN, 4381 South Dearborn St., 
cago, 3 





WE WILL BUY 
‘4 wider, all 6’ hardwood grain door 


BEECHER - & _ BARR, Pottsville, Pa. 


500,000’ 1”x6” 
boards, rough. 





WANTED-—5-10 CARS “HARD WHITE MAPLE _ 
Clear straight grained, free of defects, 1%x44—6’— 


7’ and 8’ long. 
Address “H. 20,’’ care American Lumberman. 


WANTED—REJECT RAILROAD TIES 
Want price on 1500 reject red oak railroad ties, de- 
livered Chicago. Also price on two cars Number 3 and 
Number 2 white oak ties, delivered, St. Louis. 

Address ““G. 23,”’ care American Lumberman. 


10 CARS %4x14—4" HARDWOOD LATH 
Quote delivered Chicago. State kind. 
Address “G. 16,’ care American Lumberman. 


WANTED—CLEAR HARD MAPLE STRIPS 
54”"x3%"x6 ft. and up, averaging 10 ft. or longer. 
Address “G. 5.’ cure American Lumberman. 


WANTED—CLEAR DRY OAK SQUARES 
In carload lots: 2x2x30”, 36”, 42” and 54” long; also 
244x214x42” and 54” long. Quote lowest cash prices, 
f. o. b. cars mill. 

Address “FR, 51,”’ care American Lumberman. 


HARDWOOD SQUARES 
Carloads, Beech, Birch, or Maple squares, one ine> 
inch and eighth and inch and a quarter, DRY, high grade 
squares, all 42” long. Take up to hundred thousand 
week. Quote delivered. G. V. BAIN, 5807 Wellesley 
Avenue, Pittsburgh, Pa. 


30,000 BD. FEET HARD ROCK MAPLE 
Cut to size 3’x3” random lengths for spool stock, Can 
use 18 mo. air _ or kiln dried stock. Please quote 
price with detail 
wooD ‘PRODUCTS CORPORATION, 


Hopewell, Va. 


WANTED—WALNUT LOGS 
WALTER A. WESTGATE, Aurora, TI. 


WANTED—CRATING AND BOX SHOOKS ae 
Connection wanted with several mills who can — 
yellow pine crating and shooks for delivery in 7 “4 
burgh territory. State style and quantity you can u 
nish. Terms—cash. 

Address “RP, 1,’"? care American Lumberman. 


signet EOE EOS, AND PUMBER, Wand et 
ghest cash prices pa 7 or 
eations. Address «f. 1 10,’’ care American Lumbermat. 
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